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SUN SHINES BRIGHT 
ON OLD OSAKIS LAKE 


R. W. Schimmel Elected President 
of the Minnesota and North 
Dakota Fire Underwriters 








FLETCHER FOR BLUE GOOSE 





Mighty and Valorous Men Enter the 
Contests Involving Great Dexter- 
ity and Prowess 





NEW OFFICERS STATE BOARD 

President—Rudolph W. Schimmel, Fire 
Association. 

Vice-President—John A. Hanson; Mil- 
waukee Mechanics. 

Treasurer—P. W. Freeman, Northwest- 
ern National. 

Secretary—Mrs. E. S. Latta. 

Executive Committee—Chas. G. Bates, 
American Central; Edward J. Macdonald, 
North British & Mercantile; Jos. P. Gos- 
nell, County and New Hampshire; Wm. H. 
Zingg, Prussian National; G. F. Krumdick, 
L. and L. and G. 


NEW OFFICERS BLUE GOOSE 


Most Loyal Gander—Thos. R. Fletcher, 
Scottish Union & National. 

Supervisor of the Flock—Nathan G. 
Burgster, General Inspection Company. 

Custodian of the Goslings—Thos. 
Charlton, Western Adjustment Company. 

Guardian of the Pond—Edward A. Davis, 
Security and Reliance. 

Keeper of the Golden Goose Egg—John 
B. Lee, Adjuster. 

Wielder of the Goose Quill—H. W. Lind- 
quist, Aetna. 


(FROM A STAFF CORRESPONDENT) 


Osakis, Minn., June 13—In striking 
contrast to the rainy days of last year 
the sun is shining brightly on the fes- 
tivities of the Minnesota and North 
Dakota Fire Underwriters and the 
Minnesota Blue Goose, which are in 
full swing here. Seldom has the fish- 
ing been as good, and mostly large 
strings have been brought in. Accord- 
ing to the tales they tell, several thou- 
sand large fish have had extremely nar- 
row escapes from being landed. 

_ The various outdoor contests are be- 
ing indulged in by greater numbers 
than formerly, and because of the many 
entries it will be Wednesday night be- 
fore the winners can be declared. The 
Prizes which are awarded yearly in ad- 
dition to the cups are particularly prac- 
tical this time, consisting of hunting 


and fishing accessories, sweaters and 
the like. 


Credit Due the Committee 


Considerable credit is due Walter L. 
Akers, chairman, and Louis L. Law, 


(CONTINUED ON PAGE 16) 





Aetna Fire Underwriters Department 
HARTFORD, CONN., U. S. A. 


The Aetna Insurance Company, in response to a general demand for 
unquestioned indemnity of the Aetna quality, offers the protection of 
its policies to the public through the further medium of the AETNA 
FIRE UNDERWRITERS DEPARTMENT. For agencies apply to 


Western Branch, 175 W. Jackson Blvd. 
Chicago, IIl. 


SHOWS BENEFITS OF 
_ NEW MICHIGAN LAW 





Commissioner Winship Explains 
Results Under Antidis- 
crimination Act 





INSURANCE COST REDUCED 
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German American 
Insurance Company 
New Pork 


ORGANIZED IN 1872 


STATEMENT JANUARY 1, 1916 

$ 2,000,000 
10,146,941 
10,217,685 
22,364,626 


Western Department, Chicago 


WALTER H. SAGE, General Manager INGRAM & LERCH, Managers 
WALTER E. MILLER, Assistant Manager ; 
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Believes One Amendment Advisable, 
But Thinks Repeal Would Be 
Step Backward 





In communicating his annual report 
to the governor Commissioner John T. 
Winship of Michigan discusses at 
length the antidiscrimination law, 
which has resulted in the playing of 
much politics in his state. He states 
that the opponents of the measure are 
merely those who formerly received 
preferential rates, their representatives 
and a few politicians. He shows that 





IOWA AGENTS MEETING 


A full account of the annual con- 
vention of the Iowa Association of 
Insurance Agents at Waterloo, Ia,, 
can be found in Part 3 of this issue. 
The Iowa meetings are always of 
great interest. This issue is being 
sent to all the fire agents in the 
state. 











the allegations of these opponents are 
not based on fact and proves that the 
‘measure has been beneficial to the state 
in securing equity in rates and in get- 
ting a reduction in the average cost of 
insurance. Mr. Winship says on this 
subject: 
Antidiscrimination Act 





“Tn my last annual report, I discussed 





EDWARD MILLIGAN, President 
GEORGE M. LOVEJOY, Vice-President JOHN B. KNOX, Secretary 
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Surplus to Policy-holders . a - $ 9,056,106.30 





agnyS Ns Total Losses Paid . ‘ ‘ . 81,617,129.19 
a > Cash Capital - Three Million Dollars 
2 H (EN | » 4 Reinsurance Reserve P ‘ . $5,628,337.29 
Reserve for Outstanding Losses . . 10,921.57 

aa Reserve for all other Claims ° ° 250,000.00 
I fae NETSURPLUS . y ‘ . 6,056,106.30 
FORD: Total Assets - $15,345,365.16 





at some length the antidiscrimination 
or fire rating bureau law passed by the 
last legislature, and at that time pointed 
out the difficulties in educating the peo- 
ple to its benefits. It was stated then 
that we could hardly expect full ben- 
efits to show at once, or for several 
years, but that if the law was allowed 
to remain on the statute books it would 
work amazingly toward distributing fire 
insurance cost more equitably among 
all of our people. I regret to report, 
however, that the law had not even 
gone into effect before there was an 
outcry set up against it by a very lim- 








(CONTINUED ON PAGE 25) 








Fiftieth Anniversary Year in the United States 


NORTH BRITISH & MERCANTILE 


UNITED STATES BRANCH—76 WILLIAM STREET, NEW YORK CITY 
United States Branch Statement January 1, 1916 





HESE FUNDS are held solely for the protection of 
Total Assets BE SRS ae I T policyholders and creditors in 
Net Surplus above all Liabilities in the the United States 
United States iS 3,932,857.72 
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W. C. LEACH GOES WITH 
THE MINNEAPOLIS F. & M. 


Northwestern F. & M. President 
Will Become Secretary of the 
Rival Home Company 


STINSON VICE-PRESIDENT 


Two Men Were Educated in the Field 
and Will Make a Great 
Team 


Minneapolis, Minn., June 14—(Spe- 
cial—Walter C. Leach, president since 
Jan. 1, 1909, of the Northwestern Fire 
& Marine of Minneapolis, has resigned 
to become secretary of the Minneapolis 
Fire & Marine. Alfred Stinson, pres- 
ent secretary of the latter company, will 
become vice-president on July 4% at 
which time Mr. Leach assumes his new 
duties. No successor to Mr. Leach has 
yet been announced. 

Mr. Leach is a native of Minnesota, 
having been born in Hastings. Previous 
to his connection with the Northwest- 
ern he had been general agent for the 
Norwich Union with headquarters at 
Chicago. The Northwestern was or- 
ganized in Grand Forks, N. D., in 1899, 
with a strong directorate of North Da- 
kota men, and moved to Minneapolis in 
1906. Shortly after the company con- 
tracted a reciprocal interinsurance ar- 
rangement with the Hartford Fire and 
the company has grown and prospered 
under Mr. Leach’s direction. 


Grifin May Head Company 


While no official announcement has 
been made as to a successor to Mr. 
Leach, it is thought possible that J. H. 
Griffin, present secretary of the com- 
pany, will be elected president, he being 
a practical insurance man. It is un- 
derstood the board of directors will 
call a special meeting to elect a new 
president. The directors are: C. T. 
Jaffrey, Earl Brown, Isaac Hazlitt and 
J. W. Webb, all prominent business 
men of Minneapolis. 


Has Strong Directorate 


In securing Mr. Leach as secretary 
the Minneapolis Fire & Marine will 
strengthen itself, inasmuch as it will 
add a practical and successful under- 
writer to its staff, a man of sterling 
integrity, known all his life to the insur- 
ance interests of the northwest and the 
middle west. With a team such as 
Messrs. Stinson and Leach as its active 
heads, much is looked for. Directors 
of the company include many men 
prominent in the grain and elevator in- 
terests of the northwest. Fred C. Van- 
Dusen, prominent as the head of the 
VanDusen-Harrington Company, is 
president, and members of the direc- 
tory include P. L. Howe, wealthy grain 
man; J. R. Marfield, George C. Bagley, 
John D. McMillan, Charles W. Sex- 
ton, of the Sexton Company, insurance 
agency; C, A. Brown, H. F. Douglas, 
and Alfred Stinson, secretary, who will 
become vice-president. 

This company was organized in Wi- 
nona, Minn., as the Winona Fire, by 

2rain men, including the VanDusen in- 


interests then located at Rochester, 
Minn., with $100,000 capital stock. It 
was a successor to the Grain Dealers 


Indemnity, organized in 1895, 
sumed its risks. 


Capital Was Increased 


In 1904 the capital stock was in- 
creased to $160,000, and in 1906 a divi- 
dend of $40,000 was declared, which 
was added to its capital stock, making 
the capitalization $200,000. In March, 
1911, the name was changed to the 
Minneapolis Fire & Marine. The com- 
pany lost heavily on its hail business in 
1915, it being a bad year in Minnesota. 
Its affiliations are the Western Union, 

(CONTINUED ON PAGE 16) 
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FIELD MEN IN CONFERENCE 


Connecticut Fire People Called to 
Home Office—Milligan Was Toast- 
master at Banquet 





Hartford, Conn., June 12—(Special) 
—The annual conference of the office 
and field forces of the Connecticut 
Fire, held in this city for three days 
last week, closed Thursday evening 
with a banquet. Business _ sessions, 
which had no formal programs but 
were informal discussions of field con- 
ditions and instructive talks by com- 
pany officials, occupied each day of the 
conference. 

About 100 attended the closing ban- 
quet, including officials of the company 
and some home office employes. Presi- 
dent Edward Milligan presided. The 
first after-dinner speaker was Major 
John H. Thatcher of this city who, al- 
though now retired from active work, 
retains his title as the oldest employe 
of the company. William T. Howe, 
senior vice-president, was the next 
speaker called upon by President Milli- 
gan. State Agent W. W. Black of 
Iowa, known as the story teller of the 
western department, gave a talk in 
which real, practical remarks were in- 
terspersed with delightful stories in an 
interesting manner. State Agent R. L. 
Raynolds of Ohio followed and told of 
experiences in the field. 

Other speakers were Vice-President 
George M. Lovejoy, Special Agent 
Thomas W. Langstroth of New Jer- 
sey, President James Marshall of the 
New York Insurance Exchange and a 
member of the firm of Willard S. 
Brown & Co., New York agents of the 
Connecticut Fire, Special Agent Walter 
J. Snyder of Philadelphia, General 
Agent William Douglas of Jacksonville, 
Fla., and State Agent S. W. Atkinson 
of Kansas. 

<= -_______- 
Commissioners Do Little 


New York, June 14.—(Special.)—Lit- 
tle was accomplished by the executive 
committee of the National Convention 
of Insurance Commissioners in session 
here this week, except to move the open- 
ing of the annual convention ahead one 
day, or to Tuesday, Sept. 26. Several 
amendments were offered to the an- 
nual report of the committee on blanks 
and it will be made public in a few 
weeks. The commissioners present in- 
cluded Mansfield, Button, Young, Mc- 
Master, Winship, Hardison, Merrill 
and Phillips. 





Features of the Week 











GENERAL 
News of insurance federations........ 5 
Eee CoCr TTT CEE Tee 18 
Personal side of the business........ 18 
Automobile insurance news .......... 27 
FIRE 
Minnesota field men’s meeting........ b 
Winship upholds Michigan law....... 1 
W. C. Leach with the Minneapolis..... 2 
ce ee de rn 3 
Hearing on Texas rate increase...... 3 
Ohio swats the outside broker........ 4 
Returns on Kansas hail mutuals...... 4 
Canada men meet in Chicago......... 5 
Hildreth speaks at Grand Rapids.... 5 
Chicago and suburban news.......... 6 
Plans for Ohio agents’ meeting....... 8 
West Virginia agents to meet........ 8 
Grand Rapids fires under suspicion.... 10 
Interest in Michigan agents’ ne 10 
Illinois and Wisconsin field rallies. it 
Figures on 1915 Illinois business..... 11 
Iowa Bureau men organize:.......... 12 
Fight starts on Arkansas bureau..... 13 
Kentucky and southern news......... 14 
BE SD: TD BONE 060s we sarees sues 15 
Pacific Coast news items............. 15 
WITS: “DMPOCECHON: -DPAGS cc ooi6. 0 ccissc cc cai i 
CASUALTY 
Casualty and surety comment........ 19 
rn Pen aucs cask cnet sss ceaseless 19 
Prepare for White Sulphur meeting... 20 
A. W. Whitney continues manager.... 20 
Industrial disability news............ 20 
Cleveland depository bonds........... 21 
Chicago Bonding’s capital increase... 21 
New Sioux City company............. 21 


News in the accident field............ 22 


Workmen’s compensation news....... 23 
Western compensation situation...... 24 
Howard Tilson Resigns.............. 24 





AMERICAN EAGLE 


Fire Insurance Company 


of New York 


Henry Evans, President 
From Statement as of January 1, 1916 


Capital - - - = $1,000,000 
ssets ~ - - - 2.431.688 
Liabilities - - - - 1,286,389 


Policyholders’ Surplus $2,145,299 


*Includes excess deposit of $59,785 in North Carolina end Virginia 


FIRE 


Automobile, Rent, Tornado, Sprinkler Leakage 


INSURANCE 


A STRONG AMERICAN COMPANY 
80 Maiden Lane, New York 











THE LIVERPOOL & LONDON & GLOBE 


Insurance Company Limited 


Its United States assets are $14,814,383.94, every 
dollar representing UNITED STATES INVEST- 
MENTS, which are held in Trust for sole protection 
of American policy holders and subject to strict 
supervision of State Insurance Department. 


Pp. ary 
OL :ONDON Cg 





“ItGirdles the Globe” 


WESTERN DEPARTMENT, 1144 Insurance Exchange, CHICAGO 
WILLIAM S. WARREN, Manager R. H. PURCELL, Deputy Asst. Mer. 














An American Company Founded in 1792 


Insurance Company of North America 


124th Annual Statement, January 1, 1916 


CE TIIGA oni a3520is ard eeternicle ‘$ 4,000,000.00 Net Surplus........... 5,000,000.00 
Fo oe ba eRe ee eee 20, '838, 450.40 Contingent Fund...... 580,043.00 
Reinsurance Reserve.. 8, 171,047.58 Poli¢yholders’ Surplus.. 10,080,043.00 
Losses Paid Since Organisation 5 Se eee ICs $176 208,840.15 


Western Department, 76 West Monroe Street, Chicago 


W. N. JOHNSON, General Agent B. L. WEST, Assistant General Agent 
L. J. BRADDOCK, Assistant General Agent 














C. A. PALMER, President C. 0. DAVIS, Vice-Pre..  W. A. ELDRIDGE, 
S: D. ANDRUS, V.-Pres & Man's Undwiter FH. ALDRI waver, TR’ WERNOR, Asst Sey. 
Treasurer 


_ THE INTER-STATE FIRE INSURANCE CO. 


of DETROIT, MICHIGAN (Organized 1913) 
Capital $224,825. Surplus $83,185.89. 
406-412 DIME BANK BUILDING 











D. H. BUNHAM, President 


NEAL BASSETT, Vice-President JOHN KAY, Treasurer 


ORGANIZED 1654 


Mechanics’ Insurance Company of Philadelphia 


Cash Capital, $250,000.00 Net Surplus, $444,238.59 
Surplus to Policyholders, $694,238.59 


HOME OFFICE { Caen cae 7th Steet 


A. H. HASSINGER, Secretary 





EASTERN DEP’T {Rew Broad | Serect 
WESTERN DEP’T: NEAL BASSETT, “tag ., W. T. BASSETT, Ass’t Mgr. ipo ns. 





B. H. DUNHAM, President NEAL BASSETT, Vice-President JOHN KAY, Vice-President 


FIREMEN’S "2 OF NEWARK 


INSURANCE 
COMPANY 
Cash Capital, $1,000,000.00 Net Surplus, $2,708,837.43 
Surplus to Policyholders, $3,708,837.43 


HOME OFFICE: 786 Broad Street, NEWARK, N. J. 
WESTERN DEP’T: NEAL BASSETT, Mgr., W. T. BASSETT, Ass’t Mer., CHICAGO, ILL. 


A. H. HASSINGER, Secretary 

















6 
= 


= Op 





| 


unt 





muir 





























June 15, 1916 THE WESTERN UNDERWRITER. 3 
XAS RATE HEARING 
te STATEMENT JANUARY 1, 1916 
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After five long all-day sessions last 
week the Texas fire insurance commis- 
sion adjourned Friday to June 19 the 
hearing on the petition of the fire com- 
panies for flat increases on Texas rates. 
It is expected there will be another 
three days of testimony, after which 
another adjournment probably will be 
taken to give the lawyers time to pre- 
pare their arguments. No prediction 
can be made as to when the commis- 
sion will be able to render its deci- 
sion. 

A feature of last week’s hearing was 
the proposal by George W. Jalonick 
of an amendment to the valued policy 
law. Where a policy exceeds the value 
of the building insured Mr. Jalonick 
would have the excess paid into the 
public school fund of the state, the 
claimant receiving only his actual loss. 
This, he said, would penalize the com- 
pany for overinsurance, without giving 
the assured a profit on the fire. 


Opposed the Rate Increase 


Mr. Jalonick flatly opposed the rate 
increase asked by thirty-three compa- 
nies of other states. He represented 
the Austin, International and Common- 
wealth of Texas. His idea was that the 
fire waste should be reduced and re- 
sults awaited. A few advances in the 
way of penalties for bad construction 
met with his approval. 

The suggestion that general agencies 
seek mere volume for the sake of com- 
missions was denied by Mr. Jalonick. 
He said if carelessness prevailed other 
agents would be found. It was his 
opinion that the present schedules 
would produce a profit if care were 
exercised in writing individual risks. 


Questions by Attorney Thompson for 
the companies brought out the opinion 
that company expense ratios are reason- 
able; that general agents are capable and 
honorable men; that they are endeavor- 
ing to reduce loss ratios and expenses, 
and that the expense makes inspection 
of small dwelling risks impracticable. 


Cage Tells of Expenses 


Rufus Cage of Cravens & Cage, general 
agents at Houston, sprung a surprise 
by voluntarily divulging the terms of his 
firm’s general agency contracts. He said 
the average compensation of his firm is 
30 percent, plus a contingent of 10 per- 
cent. The contingent, he said, extends 
over from year to year and since the 
Paris fire he expects no more contin- 
gent profits for years to come. He said 
his firm makes only 1.65 percent out of 
its 30 percent, as the expenses run about 
28.35 percent. He did not believe the 
contingent plan for local agencies would 
materially affect the loss ratio. 


Figures on Texas Business 


Sam P. Cochran of Trezevant & Coch- 
ran, general agents at Dallas, offered to 
throw open to the commission the books 
of his firm, and gave the Texas expenses 
of the companies in the general agency. 
Excluding home office expenses, which he 
said should be estimated at 5 percent, the 
figures were as follows: Fire Associa- 
tion, 33.6; Scottish Union, 34.6; Orient, 
33.5; Pennsylvania, 32.5; National, 34.4; 
Niagara, 34; Royal Exchange, 36: New 
Hampshire, 33.4; State, Eng., 34. He said 
Several of the contracts provide for an 
overriding commission of 10 percent, out 
of which office expenses take 5 or 6 per- 
cent and field expenses from 2 to 3 per- 
cent, leaving between 1 and 2 percent. 

he premiums of the general agency run 
a little Over $1,000,000 a year. 


Went Outside at Higher Rate 


c Representatives of the Galveston Wharf 
ompany asked Mr. Cochran about ele- 
vator insurance. It developed that after 
































elevators at Texas-made rates, and that 
the insurance was placed in New York 
at higher rates, which Mr. Cochran said 
would have been satisfactory to his com- 
panies. Asked what was the one impor- 
tant thing necessary to reduce the Texas 
fire waste Mr. Cochran replied, “Repeal 
the valued policy law.” He did not be- 
lieve the contingent commission plan for 
local. agencies would reduce the loss 
ratios. 


Claims Expense Only 30 Percent 


T. L. Lauve of the Trezevant & Coch- 
ran agency, who was on the stand earlier 
in the week, again testified Friday to cor- 
rect some figures previously submitted. 
Attorney Batts, retained by a group of 
policyholders, attempted to make a point 
of discrepancies between the figures sub- 
mitted and figures in charts and other 
publications and in the official reports. 
Mr. Batts attempted to show the actual 
expense in Texas is only about 30 per- 
cent, instead of the alleged 40 percent. 
The discrepancies were due to the com- 
panies reporting averages, while the gen- 
eral agency gave its own figures and esti- 
mated the home office expense. 





Changes in the Field 











A. G. Chapman and H. L. Upton 


Arthur G. Chapman, who has been 
special agent of the Franklin in Ken- 
tucky, has been appointed special agent 
for both the Home and the Franklin, 
and H. Lee Upton, who is state agent 
of the Home, will serve as state agent 
of both companies. Mr. Chapman has 
been in charge of the organization of 
Kentucky for the Franklin, which is 
operating only in protected towns in 
Kentucky. 





Clifford B. Dye 


Clifford B. Dye of Columbus, Ohio, 
special agent of the Western Factory 
Association, has resigned to become 
special agent of the German American 
in Ohio, to assist State Agent George 
B. Sedgwick. Mr. Dye has had a fine 
experience. He was formerly with the 
Ohio linspection Bureau, did some lo- 
cal agency work, and then was Ohio 
special agent of the London Assur- 
ance. His father, Joseph O. Dye, is 
assistant manager at the home office 
of the Rochester German Underwrit- 
ers. Mr. Dye’s first field experience 
was with the German American. 


Clarence A. Allan 


Clarence A. Allan of Minneapolis, 
formerly Minnesota state agent of the 
German American, who resigned some 
weeks ago, has gone with the western 
department of the Fidelity-Phenix of 
Chicago, in the underwriting depart- 
ment. 








Paul Zoelzer 


The Chris Schroeder & Son Com- 
pany, general agents at Milwaukee, has 
appointed Paul Zoelzer of Oshkosh, 
Wis., as state agent of the Globe & 
Rutgers and Pacific Fire for Wisconsin 
and Michigan. For the last two years 
Mr, Zoelzer has been traveling in Wis- 
consin for the Northwest Agency Com- 
pany of Minneapolis, general agents of 
the Imperial and Peoples National. 
Previous to that time has was Wiscon- 
sin state agent of the National Union. 





the big Galveston wharf fire the licensed 
companies refused to write the Galveston 


He was formerly with Chicago local 
agencies and for a while was connected 





with the Indiana Inspection Bureau. 
He worked for the bureau in Indianap- 
olis and later at Terre Haute. 





C. H. Carpenter 


Clarence H. Carpenter has been ap- 
pointed special agent for the Continent- 
al Fire, Fidelity-Phenix and American 
Eagle in West Virginia, with headquar- 
ters at Parkersburg. He has been West 
Virginia special agent for the New 
York Underwriters for the last five 
years and succeeds Nelson Reid, who 
has been appointed assistant secretary 
of the National Union of Pittsburgh. 


R. R. Chapman 


R. R. Chapman of Minneapolis, 
special agent of the Glens Falls in Wis- 
consin, Minnesota and the Dakotas, has 
resigned in order to go into the manu- 
facturing business at Oshkosh, Wis. 
Mr. Chapman formerly traveled in the 
Mountain field. 








THOMAS ARP AND W. A. JACK 


Special Agent Thomas Arp of the Ham- 
burg-Bremen in Oklahoma has had Kan- 
sas added to his field. State Agent W. A. 
Jack of Kansas City is relieved of Kan- 


a 





sas, but will continue to supervise Mis- 
souri, Iowa and Nebraska. 


ct 
Want Banks for Agents 


The comptroller of the currency at 
Washington, D. C., has just sent letters 
to Senator Owen and Congressman 
Glass, chairmen, respectively, of the 
banking and currency committees of 
the Senate and House of Representa- 
tives, recommending an amendment to 
the national bank act which will per- 
mit about 2,000 national banks which 
are located in places with a population 
of less than 3,000 inhabitants to en- 
large their activities by acting as agents 
for insurance companies and for the 
placing of real estate and farm loans 
in their respective localities. This, he 
says, will put them in a better position 
to compete with local state banks and 
trust companies which now, in some 
states, have these additional powers. 


Arthur Worley, formerly joint foreign 
fire manager of the North British & Mer- 
cantile, has been appointed fire manager. 
L. Sinclair will continue to act as foreign 
fire manager and G. L. Lambert as home 
fire manager. 

rh © ae — 

The best recommendation for a big job 

is a little job well done. 
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INTEGRITY IN BUSINESS 
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bas Greater even than Service—it embodies 
Good Faith—Dependability—Square Dealing. 
oS Implies respect for the rights of others, 
and insistence upon just due. 
Expects no tribute, and asks none. 
Gives assurance to the insured and pro- 
tection to agents, which makes for self respect. 
In the whole lexicon of words, there is 
none more potent in business than 
INTEGRITY 
one of the watch-words which governs NATIONAL 


UNION activity and makes this THE Company for , 
YOU to represent. 
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OHIO DEPARTMENT HITS 
NONRESIDENT BROKER 


Local Agents Can in No Way 
Divide Commissions 
With Outsiders 





RULING MADE 
be 
Says That Head or Department Offices 
Have No Right to Demand 
the Split 


SWEEPING 


Columbus, O., June 14—(Special)— 
Ohio local agents have been looking 
forward with great interest to a de- 
cision by Superintendent Taggart on 
an alleged brokerage transaction at 
Dayton (the insurance on the Rike- 
Kumler department store) and a similar 
condition of affairs at the Farmers Fer- 
tilizer Company’s works in another part 
of Ohio. 

The ruling is that agents cannot di- 
vide their commissions with so-called 
brokers, nonresidents of the state, and 
neither can they broker through their 
head office, as this would simply be an 
evasion of the law. 


Ruling Is Given 


The ruling in full is: 

Information has come to the insurance 
department that a number of agents in 
the state have been engaged in what they 
designate brokering business with insur- 
ance brokers in various cities in different 
states. The method of procedure is for 
the brokers, non-residents of the state, who 
are employed to secure insurance on prop- 
erty located in Ohio, to arrange with resi- 
dent agents to countersign the policies, 
agreeing and paying such resident agent 
a portion of the commission, usually 5 per- 
cent, and retaining the balance of the com- 
mission as their portion of the business 
transaction. 


Ohio Law Is Quoted 


These resident agents of Ohio have en- 
tered into this business with a knowledge 
that it was contrary to the ruling of this 
department, or have entered into the busi- 
ness _— informing themselves as to 
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TOTAL LOSSES PAID IN THE 
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what the attitude of the department has 
been with respect to this business. 

As early as August, 1915, this depart- 
ment announced that this brokerage busi- 
ness was not recognized by the laws ,of 
this state, and the practice of dividing 
commissions was contrary to law. It is 
urged that there is no provision of the 
laws of Ohio which is violated by this 
course of conduct, but with this conclu- 
sion the department is not in accord. A 
broker is defined as “any person, partner- 
ship, association or corporation who, for 
money, commission, or anything of value, 
acts or aids in any manner on behalf of 
the insured in negotiating contracts of in- 
surance or placing risks or taking out in- 
surance.” 

Section 9586 provides: 


“A person who solicits insurance and 
procures the application therefor shall be 
held to be the agent of the party, company 
or association thereafter issuing the pol- 
icy upon such application or a renewal 
thereof, anything in the application or 
policy to the contrary notwithstanding.” 

Section 5438 provides: 

“An insurance company or agent legally 
authorized to transact insurance business 
in this state shall not write, place or cause 
to be written or placed, a policy, renewal 
of policy, or contract for insurance upon 
property situated or located in this state 
except through a legally authorized agent 
in this state who shall countersign all 
policies so issued and enter the payment 
of the premium upon his record.” 

Section 644 provides: 

“No person, company or corporation in 
this state shall procure, receive or for- 
ward applications for insurance in any 
company or companies not organized un- 
der the laws of this state, or in any man- 
ner aid in the transaction of the business 
of insurance with any such company un- 
less duly authorized by such company and 





Report on Kansas Hail Returns 


OPEKA, Kan., June 14—(Special)—Suprintendent Wilson of the Kansas 
department has compiled some intersting figures in his annual report, showing 
that almost all the hail mutuals made a miserable showing last year in payment 


of hail losses. 


Only three paid in full: the Farmers Hail of Hutchinson, Kan- 


sas, Home. Hail of Topeka, and McPherson Hail. 

The mutuals, as a whole, paid only 65.6 cents on the dollar of losses for 
1915. The stock companies paid 100 cents on the dollar, although it cost them 
218 percent of their hail premiums to do so. 


The nine mutuals whose business 


compilation collected $681,044 in premiums from members. 
Losses paid were $864,164, or 65.6 percent of the amount the mem- 


$1,317,230. 


is shown in Superintendent Wilson’s 
i Losses totaled 


bers were supposed to be insured for. The stock companies collected $1,183,620 


in premiums on hail insurance and paid 
Only three out of the nine mutuals 


losses in full, totaling $2,502,191. 
reporting paid 100 cents on the dollar. 





The others varied as follows: 50 cents, 40 cents, 31 cents, 2614 cents, 20 cents, 
and 18 cents. The tenth company, the Central National Mutual Hail of Topeka, 
did not report. Mr. Wilson and S. M. Brewster, attorney-general, have placed 
it in the hands of a receiver, whose report has not yet been filed. Unofficially, 
it paid 23 cents on the dollar. : 

The following tables show the 1915 Kansas business of the nine mutual hail 
companies reporting to the state superintendent: 








Percentage 

Premiums on Losses Losses of Losses 

1915 Business Incurred Paid Paid 
Farmers Hail, Hutchinson.......... 4,221 $ 564 $ 564 100 
Farmers Union Mutual, Stockton.... 70,523 135,255 51,262 40 
Grain Growers Hail, Topeka......... 67,105 174,158 37,002 18 
Harvesters Hail, Osage City......... 24,822 28,776 14,388 50 
Kansas Home Hail, Topeka......... 10,941 24,03 24,031 100 
McPherson Hail, McPherson......... 848,389 651,173 651,173 100 

Sterling Insurance Co., Sterling..... 43,527 82,351 21,823 26% 
Union Mutual Hail, Wichita......... 87,094 179,472 55,637 31 
Wichita Mutual Hail, Wichita....... 24,362 41,450 8,284 20 

ey Pee eens toes eee ee ey $681,044 $1,317,230 $864,164 65.6 

* * 


The following are the expense percentages of the nine companies, as shown by 
Superintendent Wilson’s report: 
Salaries to 
Total Income 


Commissions Except Other 

of Total - Borrowed Expensesto Total Expenses 

Premiums Money Total Income’ to Income 
ONE CENAL sda dic dpe d sale nd cae 7 18 35 68 
Farmers Union Mutual............ 20 1 23 
Co ee es | ee 29 6 8 43 
SSS OS ee eee 24 19 11 54 
i re NN cs oo ws wrawiee 26 6 46 76 
i MEMOE Sis ss one eeua sce ss 25 22 27 39 
a. eee re ree 30 4 19 52 
ee Oe ON te 34 6 14 52 
Wichita Mutual Hail.............. 35 14 25 72 





unless duly licensed by the Superintend- 
ent of Insurance.” 


Broker Has No Standing 


There is in these sections of the Gen- 
eral Code of Ohio, the clear provision of 
law that the person who writes the in- 
surance or accepts the application there- 
for must be a duly licensed agent of the 
company, which is duly licensed by .the 
superintendent of insurance. There is no 
suggestion whatever that persons classed 
as brokers have any place in the transac- 
tion of the business of insurance in Ohio. 
There is, no doubt, but that the insured, 
the owner of the property located within 
the State of Ohio, can procure or have 
some one to represent him in placing his 
insurance through any duly licensed agent, 
and with any duly licensed insurance com- 
pany, but such person or persons repre- 
sent the owner of the insured and the 
company must be represented by a duly 
licensed agent. 


Broker Should Look to Assured 


If the duly licensed agent of an insur- 
ance company is under contract with such 
company to represent it in the transaction 
of the making of insurance, then certainly 
that agent should receive his compensa- 
tion or commission from the company. If 
the person, or the so-called broker, repre- 
sents the insured or owner of the prop- 
erty, then it would seem equally proper 
that he should receive his compensation 
os from the owner of the prop- 
erty. 

The commission is paid to the agent for 
his services in effecting the contract of 
insurance, and is paid by the company. 
If he is to divide this commission with 
the broker, he is giving to the agent of the 
insured a part of his commission—that is, 
the owner, through his agent, is receiving 
back from the company and its agent, a 
certain portion of the premium paid for 
the insurance. 


Condition Is Called Dangerous 


Thus we see a very anomalous situation, 
that the broker, while acting as the -repre- 
sentative of the insured, is being paid by 
the insurer. That this is manifestly dan- 
gerous is apparent because of the desire 


misrepresent the material facts affecting 
the character of the risk, which might ren- 
der the policy void if made direct by the 
owner. 


Rebate Section Is Quoted 


Section 9589-1 of the Insurance Code of 
Ohio is as follows: 

“No corporation, association or co-part- 
nership engaged in the state of Ohio in 
guaranty, bonding, surety or insurance 
business other than life insurance, nor 
any officer, agent, solicitor, employe or 
representative theerof, shall pay, allow or 
give, or offer to pay, allow or give, di- 
rectly or indirectly, as inducements to in- 
surance, and no person shall knowingly 
receive as an inducement to insurance, 
any rebate or premium payable on the 
policy nor any special favor or advantage 





in the dividends or other benefits to ac- 
crue thereon, nor any paid employment or 
contract for services of any kind, or any 
special advantage in the date of the policy 
or date of the issue thereof, or any valu- 
able consideration or inducement whatso- 
ever not plainly specified in the policy or 
contract of insurance or agreement of in- 
demnity.” 


Violation of Rebate Law 


I am clearly of the opinion that the 
division by the resident agent of Ohio of 
commissions with a broker or brokerage 
concern representing the insured in plac- 
ing insurance on property in this state, 
is a rebate and in direct violation of law, 
under the provisions of the section just 
quoted. But it is urged that the agents 
have brokered through the home office of 
the company for which they were licensed 
—that is, that the home office procured a 
resident agent to countersign the policy 
and allowed him the 5 percent commis- 
sion, and either retained the remaining 10 
percent of the commission or paid a por- 
tion thereof to the broker who brought to 
it the business or line of insurance,—that 
is, the company is the insurer and as- 
sumes, the role of representing the owner, 
thus assuming the dual capacity, abso- 
lutely inconsistent, of contracting with it- 
self, acting in the capacity of agent of 
another and contracting with itself as 
such agent. 


Cannot Serve Two Masters 


There is no individual or corporation 
that can serve two masters. No company 
surance in its 


time act as the agent for the insured. So 

that if this is the attitude or attempted 

explanation for this business, it is equally 

obnoxious to the section of the law last 

— quoted = cannot be permitted by 
8 


of this department that 
agents cannot divide their commissions 
with so-called brokers, non-residents of 
the state, neither can they broker 
through their home office as this would be 
simply an evasion of the law. 


Letters to Agents Involved 


With the decision goes a letter to 
each of the agents involved, which con- 
cludes with this paragraph: 

I am calling on you to either advise this. 
department that you received the entire 
commission for the business so written, or 
that the policies so written have been 
cancelled, and on failure so to receive such 
assurance, it will be my duty to take up 
the question of your license for the mak- 
ing of insurance in Ohio. 


—___~- 9 
Fred Simons’ Car Stolen 

Fred H. Simons, Illinois state agent 
of the Pennsylvania Fire, is showing 
an unusual interest in the mechanism 
of automobile locks. His car, a Paige- 
Detroit, was stolen on the streets of 
Chicago Monday. He had just put on 
$200 worth of additional equipment and 
had not yet increased his insurance with 
an additional equipment rider. Mr. 
Simons has the police and detective de- 
partments of Chicago and the Automo- 
bile Protective & Information Bureau 
working on the case. 








A. H. TRIMBLE, Pres., 


Capital $300,000 





The Humboldt Fire Insurance Co. 


PITTSBURGH 
Incorporated 1871 


Why not make room in your agency for a conservatively managed, medium- 
sized American Company whose indemnity, treatment of agents and assured, 
will bear inspection for nearly half a century? 


Surplus to Policy Holders $540,908 
Assets $1,473,704 


EDWARD HERR, Sec’y and Treas. 
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SPEAKS TO MERCHANTS 


HILDRETH AT STATE MEETING 





Former President of Agents’ National 
Association Addresses Michigan Con- 
gress on Inventories and Insurance 


C. F. Hildreth of Freeport, Ill., for- 
merly president of the National Asso- 
ciation of Local Insurance Agents, 
spoke before the congress of retail mer- 
chants at Grand Rapids, Mich., June 8, 
on “Insurance and Inventory.” He 
pointed out some of the reasons why 
every merchant should keep a very 
careful inventory and record of sales 
and purchases subsequent thereto. If 
such an inventory and record are kept 
and the merchant is willing to put on 
short term insurance during the season 
when his stock is high, he may safely 
employ the coinsurance clause in his 
insurance contracts. If, however, he 
keeps no accurate record, the clause 
is dangerous, particularly at times when 
his stock is ‘high, as it will make him 
a loser in partial losses. 

The coinsurance clause can always be 
used safely on buildings, he stated, as 
real estate values do not fluctuate either 
rapidly or greatly and the value of 
buildings can be ascertained with a fair 
degree of accuracy. 


Necessity in Making Claim 


Under the terms of the policy contract, 
the assured must prove the amount of 
the loss, because he has no valid claim 
against the company except as he can 
make such proof. In some localities the 
iron safe clause is used, which provides 
definitely that the assured must take an 
inventory at least once a year and must 
keep a set of books which shall clearly 
and plainly present a complete record of 
business transacted, including all pur- 
chases, sales and shipments, both for cash 
and credit from the date of inventory. 
Both inventory and books are to be kept 
in the iron safe, or in some place not 
subject to the same fire that would de- 
stroy the store property. Where this 
clause is used the policy becomes null 
and void if its terms are not complied 
with. It behooves those merchants who 
find this clause in their policy to comply¥ 
with it to the letter. 


Must Prove Amount of Loss 


They ought to comply with it in spirit, 
even though not provided for in their 
policy, for’ their own protection as well 
as that of the company, for only by such 
inventory and record, kept in a safe place, 
can they prove absolutely the exact 
amount of their loss. 

Merchants should also keep invoices 
of all goods purchased for duplicate in- 
voices are difficult to secure and may be 
required by an adjuster in case of loss 
and in case original invoices cannot be 
produced. No merchant should forget that 
the burden of proof is upon the assured. 


Knowledge of Conditions 


While the average insurance policy is 
full of conditions, there is a reason for 
every one of them, said Mr. Hildreth. 
Companies take the insurance risk based 
on the conditions existing at the time the 
policy is issued, and they are entitled to 


t, has mechani 

than fit cs employed for more 
ing becomes vacant or unoccupied, if there 
Is remodeling or in fact if by any means 
Whatever the fire hazard is increased or 
me conditions materially changed from 
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FEDERATION ACTIVITIES 


“OLD NORTH STATE” IN LINE 


Organization Completed Last Week at 
Meeting Held at Greensboro— 
Prominent Speakers Present 


The North Carolina Insurance Feder- 
ation was auspiciously started last 
week. The organization meeting was 
held at Greensboro in connection with 
the meeting of the North Carolina As- 
sociation of Insurance Agents. Mark 
T. McKee, secretary of the National 
Council, was present and other promi- 
nent visitors were Henry I. Brown of 
Philadelphia, David Van’ Schaack, di- 
rector of the department of publicity of 
the Aetna companies of Hartford, and 
James H. Southgate of Durham, N. C., 
former president of the National Asso- 
ciation of Insurance Agents. The Dixie 
Fire gave an old-time barbecue and in 
the evening there was a complimentary 
dance at the Greensboro Country Club. 
The officers of the new federation are 
as follows: 

President—George Montcastle, Lexing- 
ag SUEY B. Merrimon, Greensboro. 

Treasurer—P. W. Schenck, Greensboro. 


Chairman of the Executive Committee— 
Cc. W. Gold, Greensboro, 


Missouri—Clyde A. Bissett, president of 
the Missouri Federation; Garrett A. 
Walsh, chairman of the Kansas City com- 
mittee, and C. L. Vrooman, met at noon, 
June 12, to discuss the work of the Feder- 
ation in Kansas City. The enthusiasm at 
the meeting at the Hotel Muehlebach a 
few weeks ago, when Mark T. McKee was 
the chief speaker, had aroused hopes that 
Kansas City people were taking an inter- 
est in the federation. A later meeting 
will be called, perhaps, meanwhile an ef- 
fort will be made to find out why interest 
has declined. io 

Arkansas—The membership of the Ar- 
kansas federation is rapidly increasing. 
Guy E. Thompson, executive secretary, is 
devoting all his time to the work, and pre- 
dicts a membership of two thousand by 
the first of the year. There are many im- 
portant questions that will come before 
the federation for consideration,—prob- 
lems vitally affecting the interests of the 
insured all over the state. 

* * * 
FEDERATION NOTES 

Maz B. McKee was in Chicago this week 
on his way to California, where he will 
assist in organization work for the Cali- 
fornia Insurance Federation. 

John T. Hutchinson, conected with the 
office of the secretary of the National 
Council of Insurance Federations at De- 
troit, is going to Colorado to assist in or- 
ganization work. 
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SITUATION IN CANADA 
MANAGERS MEET IN CHICAGO 


Unsatisfactory Conditions in Western 
Provinces Considered at Informal 
Gathering 


Some forty company managers, gen- 
eral agents and leading local agents 
from Canada were in Chicago Monday 
for an informal meeting at which un- 
satisfactory conditions in the western 
provinces were considered. W. ‘ 
Steele, western manager of the Niagara 
Fire, who has supervision over Mani- 
toba, acted as chairman of the meeting 
and was elected chairman of a commit- 
tee selected to devise ways and means 
of bringing about changes that will re- 
sult beneficially to the business. The 
committee will probably propose some 
changes for the constitution and by- 
laws of the Western Canada Fire 
Underwriters Association. 


Big: Interests Outside 


The Springfield, which has a large 
business in the western part of the do- 
minion, is outside the association and 
the National Fire may again withdraw. 
Both went out a few years ago as a 
result of difficulties over a grain line 
at Winnipeg, resulting from misunder- 
standings over a new ruling of the 
Winnipeg board on a particular line. 
The National returned to the board last 
year but certain conditions have again 
arisen that need correction to assure 
the permanency of the organization’s 
greatest value to its members. A com- 
mittee from the meeting called upon 
both the Springfield and National and 
an agreement that will be satisfactory 
to all concerned is in sight. 


Many Things Considered 


While the need of cooperation from 
all companies was the principal topic 
before the Monday meeting various 
other matters that are agitating differ- 
ent members were discussed. Graded 
commissions, separation and numer- 





| 
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ous other matters came up. One condi- 
tion that results in dissatisfaction arises 
over the amount of brokerage received 
by loan agencies in eastern Canada on 
western Canadian property which they 
insure when granting loans. The regu- 
lar Montreal brokerage commission is 
allowed and this, in some instances, is 
as great or even greater than the rate 
of commission paid local agents in cer- 
tain parts of the western field. 
——-(9*to-————_ 


MAY FIRE LOSS 


The losses by fire in the United 
States and Canada during May, as 
compiled from the records of the Jour- 
nal of Commerce, aggregate $15,973,- 
500, as compared with $11,388,450 
charged against the same month last 
year and $15,507,800 in May, 1914. The 
losses for the first five months of the 
present year show a total fire waste 
thus far of $113,528,920, as compared 
with $81,497,050 for the same months 
last year and $103,670,250 in 1914. The 
following table gives a comparison of 
the fire losses for the first five months 
of 1916 with those of 1915 and 1914: 


1914 1915 1916 
me. ::8 23,204,700 $20,060,600 $ 21,423,350 
eb... 


21,744,200 13,081,250 24,770,770 
Mar... 25,512,750 18,786,400 38,680,250 
April.. 17,700,800 18,180,350 12,681,050 
May... 15,507,800 11,388,450 15,973,500 





Total..$103,670,250 $81,497,050 $113,528,920 

It will be noticed that the 1916 losses 
so far are seriously heavier than those 
for the same period of 1914, which was a 
conspicuously disastrous year from a fire 
waste standpoint and over thirty million 
dollars more than for the first five months 
of 1915. It looks as though 1916 would 
be an unfortunate year for the fire under- 
writers. 


Official Poet Comes Up for Air 


On Root F’Orsakis, Minnie Sota, Ionow. 
To C. “Maurus’ Cantwrite, 
Endurance Shortchange Bldg., 
Shecargo, Ill. 
It’s easy enough to keep grinning 
When premiums increase with a jump; 
But the man who keeps smilin’, 
When losses are pilin’, 
Is either a boob or a chump. 
W. TECUMSEH BENALLACK. 
ficial oet, 
h! iffle. 








_An American Company. 


INCORPORATED 1849 
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Insurance companies are used to 
padded claims and crooked fires, and 
are on the watch for them, but a novel 
trick was pulled off in Richmond, Va., 
about a year ago. A man called at a 
local agency and said his grocery store 
had been destroyed. He took the agent 
and adjuster out to a district with which 
they were unfamiliar and pointed out 
the ruins of a burned building, which 
he said had been his grocery. The 
policy, he represented, had been de- 
stroyed in the fire. The agent did not 
know him personally, but as no sus- 
picions were aroused the claimant was 
paid $2,300 on a $3,000 policy on the 
building. Recently it became known 
that the claimant was an impostor and 
the real owner of the building is a loco- 
motive engineer who leases the build- 
ing to someone else. 


Large capital and ample surplus. 
Successful record of nearly seventy years. 
Broad and progressive policy. 
Liberal individual lines. 


Carefully guarded liability in conflagration 
centers. 


ose existin t t 
written, g at the time the policy is 


Raps Potts and Campbell 


Fire insurance rates that are absolutely 
just and equitable in every individual in- 
stance are impossible. There is no man 
th earth who is equal to the task with 
ié exception possibly of a few politi- 
_. who have in some instances landed 
= the office of the insurance commis- 
: loner and some few others who have re- 
of from that office and are willing 
e reinstated. One of the former class 
nse superintendent of insurance in 
th ‘e~ said Mr. Hildreth. He admits 
bs at two years and a half ago he knew 
othing of fire insurance and. now mod- 
pg admits that he knows all there is 
pod de known. I have heard it more than 
4 s8gested that you people in Michigan 
os one of the latter class in your own 
ate, not now in office, however. 


OFFERS Fire, Lightning, Hail, Tornado, and Sprinkler Leakage 
Insurance as safe as that of any company 
in the world. 


THE SPRINGFIELD enjoys the confidence and loyal cooper- 
ation of thousands of local agents who know its character and 
appreciate its unique attitude in refusing to compete with its own 
agents thru Underwriters’ Agencies. 


Tact is one of the greatest friend-mak- 
ers and friend-keepers in the world. 
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AS VIEWED FROM CHICAGO 


LARGE CITIES COMMITTEE MEETS 


The large cities committee held two 
sessions in Chicago this week, and it is 
understood that it will meet frequently 
from now until the fall meetings of the 
big organizations. At one of the meet- 
ings this week the committee of agents 
from one of the large cities was re- 
ceived to lay certain matters before the 
committee. There are some difficulties 
in Milwaukee and in St. Louis at this 
time and matters are coming up in 
other large cities occasionally and the 
large cities committee has decided to 
be a live organization and be on the 
job all the time so that if any matters 
develop which require action by the 
two big organizations, they will be well 
in hand at the time of the fall meeting. 

x x x 
TORNADO AND LIGHTNING CLAIMS 


Fire companies in the west report 
unusually heavy losses still coming in 
from lightning and windstorms. Com- 
panies writing farm and small town 
business have been hit hard during the 
last couple of weeks. Storms have oc- 
curred locally throughout Indiana, IIli- 
nois, Wisconsin, Missouri, Kansas, 
Oklahoma, Arkansas and Texas. Some 
companies are getting in as high as 
200 ciaims a day. 

* * x 
GET 10 PERCENT RATE 


One New York company has taken 
$365,000 of use and occupancy explo- 
sion insurance and $75,000 of use and 
occupancy fire insurance, on the plant 
of the Newport Hydro-Carbon Com- 
pany, near Milwaukee. A total line of 
$2,700,000 of use and occupancy explo- 
sion and use and occupancy fire insur- 
ance has been written on the plant, 
with a 365-day division clause. With 
this clause the one particular company 
stands to lose $1,000 a day in case the 
plant is put out. of commission by an 
explosion. The premium on the explo- 
sion end of the $365,000 line is $10,950 
and on the fire end $937.50, giving the 
one particular company a total pre- 
mium of $11,887.50. 

In view of the fact that the plant 
was erected and began work in a pe- 
riod of ninety days, it is figured. that 
the company stands to lose, in case of 
the plant being entirely wiped out by 
either explosion or fire, something over 
$100,000, as the plant should be rebuilt 
in the same length of time that it was 
built and the work of clearing up the 
debris after an explosion of fire could 
be greatly hurried. Some underwriters 
figure that this company is getting at 
least 10 percent for the use and occu- 
pancy hazard that it is assuming, in 
view of the manner in which the form 
is written and the conditions that exist. 

Despite this fact, many companies 
are shying at this particular line, as the 
plant is engaged in the manufacture of 


WANTED:—Young man to travel 
as inspector and solicitor by Fire In- 
surance Company operating on the par- 
ticipating plan. Mention former con- 
nections and experience. Must furnish 
references. Address 57-N, care The 
Western Underwriter. 


Capital Fire Insurance Co. 
OF CALIFORNIA 
Capital, $250,000 Surplus, $102,963 
W. L. PETTIBONE & CO. 


Eastern General Agents 
31 Clinton St. NEW YORK, N. Y. 
































CASH CAPITAL $700,000.00 Hyman D. Davis, PREs. 
O. T. Brown, SEc’y 


> CLEVELAND NATIONAL wa 


$1,110,678.29 


FIRE INSURANCE COMPANY alae 


CLEVELAND, OHIO $966,423.26 


J. H. MACFARLANE, MANAGING UNDERWRITER 
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A strong, modern Company that believes in and upholds the American Agency System 


carbolic acid, and they believe that the O R D D EB [ I S ( H EB 
ending of the war would mean a bad = 
slump 


in business for the company. 
Some of the hazards of the plant also INSURANCE COMPANY 
look dangerous to some underwriters. 


*x* * * 











i Hamb G 
MATT, INSURANCE GROWS Established 1857 amburg, Germany 
Insurance of registered mail brought UNITED STATES BRANCH: 123 William St., New York 
in more than double the premium in- J. H. LENEHAN, United States Manager 
come in 1915 that it did in 1914. The 


receipts on the line for thirty-three] Assets $2,063,314.66 Surplus $1,140,616.12 Liabilities $922,698.54 

sored to SISRdIF in OL. The losses F Special Deposit = = $500,000 
to . 1 . - e 

ast year amounted to $53,977, making Surplus enhanced by amount of Special Deposi P 
































the loss ratio 19.8 percent. The above funds are held exclusively for 
ete eiiews et ee the protection of American policyholders 
| __ Prems, Losses GEO.A.MOWRY W.A.GORDON WM. WALSH 

nine ind huccasee $11,603 $ 135 WA. | y $3 
Atlantic Mut.........-- 9,308 298 President Secretary Secretary 
hy Pee ad oe edie oa 4h oe T é C Fi I Co 

rit. or. Marine..... r : 
Columbia, _ ig wesc gos? ga win ity ire insurance mpany 

a Eg TS ee ee ¢ e 
co.” PUNE. cccccse ane 1,112 MINNEAPOLIS 

ONCIETC weocccccccscececre O66 jj = evces 
Ger. Amer., N. Y........ 689 2 ° 
Hartford peatereeeiaas 1238! 11,565 Capital $500,000 

ONS oes, yen ene . : . : . : 
ay ee 3 hee ele A SS —Dixit et Fecit— of companies committed on risks in Chicago or its 
Ins. Co. of N. A......... 3,467 1,629 a é Hig sng moat 
Side tx Gs Mp Bosses 476 142 To All Mana ers Contiguous territory—I can save you upma 
Stamina pee eune nh ** eee 5 ose £ $50,000.00 annually through my inspections. 
Md. Motor Gar..... Fees “88 126 | Sixteen years experience in this field. Prompt C 
Morchants, Me../c/ul1. 150.21] personal attention given to all commitments. . W. PIER E 
Mich, Com... ccccosscce — 985 Telephone Wabash 3033 hes Paw a Pn 
os ae okecus x OED "51 | 1568 Insurance Exchange - Chicago Prevention Counselor 
Phoenix, Eng....-.+:--- 2'826 120 
Prov. Wash... .cccccccee SUED. pisntes 
1S RRS RRS le UPL i 147096 —- 11,580 
Reliance Marine........ git 511 
R Dich winked nienaee .< See 
oe Bhima 15556 600 
ERE sic chad 5,963 6,980 
Standard Marine........ 5,836 422 
Switzerland Gen........ oS) ae 
MUNG es cine aie Sane 
Union Marine ......... 10,438 2,965 





wa .anm oe7|l/ _INSURANCE—ALL LINES 


MAY HAVE PUBLICITY MANAGER 


A subcommittee of the governing 
committee of the Western Union now 
has up for discussion the recommenda- i. 
tion of President P. D. McGregor at 
the recent semiannual meeting, to the é@ ll ome | e ns rance 
effect that the Union should employ a 
publicity man, who should visit various 
cities, talk to their business organiza- 
tions, commercial clubs, and so on. om ali 0 a or Onn. 
President McGregor in his address ] 
stated that eo pont Find 7 rama 
agent of high caliber wou e of great 
ralse to the organization in dealing MORGAN G. BULKELEY, President 
with the public. Charles R. Street of 
the Fidelity-Phenix is chairman of this 
subcommittee. The members of the 
committee seem to be favorable to the 


ponders. ne Statement January 1, 1916 


DEMAND FOR HILDRETH’S BOOK 








Local agents should have in_ their Cash Capital é . ° . $1,000,000.00 
offices a copy of “Hildreth’s Guide to 
Building Construction.” Logg —j Assets . ‘ < - 2,377,857.39 
estimates was gotten up by Leslie E. i 
Hildreth, general atganict in Rin ae Liabilities (Except Capital) ‘ ° 467,413.45 
ern department of the Hartfor ire. S ‘ 
Local agents are frequently called upon Surplus to Policyholders » ° 1,910,443.94 
to adjust losses on dwellings and Mr. 


Hildreth’s book gives the prices on ma- 








The Reisch Indemnity Company AFFILIATED WITH 


(A PARTNERSHIP) 


ipl Ota ippeeen vn nas attire seat alle i 
Resources Exceed $4,000,000 §Dram-Shop Indemnity aan 
Chicago Office, 1560-1564 Insurance Exchange 
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terials and labor of all kinds. It is a 
very practical sort of a book and one 
that is used every day by field men and 
adjusters. Mr. Hildreth is one of the 
distinguished adjusters in the west and 
this book is the result of his experience 
and investigation. 

THE WESTERN UNDERWRITER is selling 
this book at a price of $1 prepaid. 


NORTH AMERICA CONFERENCE 


The field men of the western de- 
partment of North America are this 
week in conference with the managers. 
Next year will be the one hundred and 
twenty-fifth anniversary of the com- 
pany and plans are being made to make 
it the banner year. The North Amer- 
ica is extending its business mate- 
rially and bigger premium income is 
the order of the day. 





CHICAGO AND SUBURBAN 


PLAN SUMMER OUTING 


The Cook County Field Men’s Club 
held its last meeting at luncheon for 
the present season on Monday. The 
luncheon was at the Great Northern 
hotel, and W. T. Bisbee presided. Dif- 
ferent members of the organization 
were called upon for remarks. 

The entertainment committee of the 
organization is working out plans for 
the annual summer outing. This will 
be held either at Ravinia Park or Wil- 
mette on July 12 or 19. Definite ar- 
rangements will be made in the near 
future and a bigger turnout than ever 
is anticipated. 











* 


Childs, Young & Wood have been ap- 
pointed agents of the Atlas in Chicago, 
taking the representation held by Klee, 
Rogers & Co. before the consolidation of 
that office with Wile, Loeb & Gutman. 


The larger part of the insurance li- 
brary of the late Otto E.Greely has been 
given to the Fire Underwriters Associa- 
tion of the Northwest and placed in the 
organization’s rooms on the 21st floor of 
the Insurance Exchange, Chicago. 


J. H. Lenehan, United States manager 
of the Nord-Deutsche, was in Chicago 
Monday on his way west. His field men 
from surounding states met him in con- 
ference there. 2 

Assistant Manager E. W. Jewell of the 
Atlas in the west, has been on a trip 
along the Ohio River towns in Indiana, 
Illinois and Kentucky. | 


United States Manager J. H. Brewster 
of the Scottish Union was in Chicago 
this week attending the Canada meeting. 

oe Ok * 

Horace A. Packard, head accountant in 
the western department of the Springfield 
Fire & Marine, has resigned to go with 
the Tabulating Machine Company. 

* * * 

George M. Eddy, of George Hermann & 
Co. of Chicago, who recently spent four 
weeks at the Presbyterian hospital ac- 
count of ulcers of the stomach, is now 
recuperating and has gone to his sum- 
mer home at Oshkosh, Wis., where he 


and his family will remain for some 
weeks, 


* a a 
, illiam E. McCullough, agency super- 
intendent in the western department of 
the Queen, has been making a tour of 
the Rocky Mountain field. 





—>_e ee —---— 
Book of Forms 


_Local agents and companies often de- 
Sire in compact shape a book of forms. 
HE WESTERN UNDERWRITER is selling 
“Hine’s Book of Forms,” which con- 
tains 415 forms, clauses and permits. 
This is the fifth edition of this book, 


ADDING MACHINES 


Bought—Sold—Rebuilt 
We buy fire salvage for cash or rebuild for assured or 
‘Company. Wire full particulars our expense or write, 
‘Uur appraisal proposition will i you. 
DONALD C. PRICE CO. 
186 N. La Salle St. 








Chicago 


























The Leading Fire 
Company of the World 


Assets 


P. W. CADMAN, Asst. Mgr. 





ROYAL 


Held for Exclusive Protection of United States Policyholders 


Investments in the highest grade of American Securities and held in trust for sole pro- 
tection of American Policy Holders by United States Insurance Departments and United 
States Trustees who “who have not the right or power to reduce the aggregate of the 
deposit so in trust with them, without the previous consent in each case of the Superin- 
tendent of the Insurance Department.” 


The Royal owns and occupies its own magnificent Office Build'igs in the Cities of 
New York, Philadelphia, Chicago and San Francisco. 


WESTERN DEPARTMENT ROYAL INSURANCE BUILDING, CHICAGO 





Not Here for a Day 
But for All Time 





INSURANCE COMPANY, Limited 


in United States $13,760,250.29 


(Quotation from Deed of Trust) 





GEORGE W. LAW, Manager L. C. STARK, Loss Supt. 











which sells at $3.12 postpaid. Fre- 
quently an agent desires a copy of a 
form and the proper way to write it 
may be in question. He should have, 
therefore, at his hand a book that will 
cover the various kinds of forms, 
clauses and permits. This is just what 
Hine’s book does. It should be in the 
office of every local agent and field man. 
<> © ap ---- 


WRITE 443 PERCENT IN U. S. 








British Companies Operating on This 
Side Get Big Share of Fire 
Business Here 





British companies with branches in 
the United States secured 44.3 percent 
of their fire premiums in the United 
States in 1915. This is based on the re- 
turns of all but a few of such compa- 
nies. One company, the London As- 
surance, gets 83.5 percent of fire busi- 
ness from the states. The State of Liv- 
erpool gets the smallest percentage, 
securing but 14.2 percent. 

Despite the assertions of some insur- 
ance commissioners and other anticor- 
poration leaders the margin of under- 
writing profits on American business is 
smaller than on the worldwide business 
of these companies. Their loss ratio 
for 1915 on all business was 50.4, as 
compared to a loss ratio on business in 
the United. States last year of 53.1. 
When it is considered that 44.3 percent 
of the world business was secured from 
the states it can be seen that the loss 
ratio on other business was below the 
50 percent mark. 

The worldwide and United States 
premiums, together with percentage of 
premiums secured from the states, for 
various British offices, follow: 


Pet. 

World U.S. From 

Prems. Prems. U.S. 

I ake inca: dw os $5,468,000 $1,776,877 32.4 
Caledonian ...... 2,344,500 1,379,420 58.8 
Cemtury .....0<e. 426,000 225,561 52.9 
Coml. Union..... 18,779,500 7,307,610 38.9 
Law. U. & R... 1,425,000 464,927 32.6 
LL&L. & G 16,037,500 8,957,562 55.8 
Lon. & Lanc..... :583,000 2,631,887 30.6 
ee 3,576,000 2,986,892 83.5 
N. Bo & Mie... ce 10,734,000 4,773,848 44.4 
Northern 6,609,000 3,022,016 45.7 
Phoenix ......... 7,282,000 2,934,987 ° 40.3 
Royal Ex... - 4,607,500 2,007,552 43.5 
Brrr 20,806,500 8,906,408 42.8 
Scot. U. & N..... 3,983,50 2,514,680 63.1 
a! Rea? & »297,000 84,402 14.2 
Yorkshire ....... 2,239,500 552,562 24.6 





WANTED—Cashier and book-keeper in Chicago fire insur- 


ance office. 


One who is familiar with the details of the 


business, and has good recommendations for integrity and 


ability. 


Address 60-Q, care The Western Underwriter 


CHARTERED A. D. 1794 


“hewues Covpsuie 


\ 


308-310 WALNUT ST., PHILADELPHIA, PA. 


GUSTAVUS REMAK, Jr., Pres. 
WAITE BLIVEN, Vice-Pres. 
H. W. STEPHENSON Vice-Pres. 


JOHN J. P. RODGERS, Sec’y and Treas, 
SAM’L P. RODGERS, Asst. Sec’y 





CASH CAPITAL $1,000,000 
TOTAL ASSETS, SURPLUS TO POLICYHOLDERS 
$4,012,344.68 $1,426,420.70 
FIRE—TORNABO—AUTOMOBILE—LIGHTNING—RENT—RENTAL VALUE—PERPETUAL INSURANCE 
AGENTS WANTED WHERE NOT REPRESENTED 


s 63rd ANNUAL STATEMENT 





Capital - = = 2+ = © = § 600,000.00 

Assets (to protect policy holders) - - 4,680,815.93 

Swawauce Company Net Surplus to policyholders - - <= 32,532,375.84 
of WatertouneN.¥: Net surplustostockholders - - = 1,832,375.84 


STUART MORGAN, State Agent, Michigan, East Lansing 
CASHMAN & EVANS, Gen’l Agents, Colorado, Denver 
N. T. JULIAN, State Agent, Ohio and West Va., Columbus 
F. G. HERMAN, State Agent, Indiana and Kentucky, Indianapolis, Ind. 
P. P. WIPPELL, State Agent, Illinois and Wisconsin, P. O. Box 225, Chicago 
H.F. WATERMAN, State Agent, Missouri, Kansas and Oklahoma, Kansas City, Mo. 
E. S. FREEMAN, State Agent, Iowa, Nebraska and Minnesota, Omaha, Nebraska 


National Inspection Co. Reports 


AN INVALUABLE AID 
AN EVER READY REFERENCE 


J. G. HUBBELL, Mgr. 108 So. La Salle St., CHICAGO 


SURPLUS LINES AND FLOATER POLICES 


IN RELIABLE AMERICAN COMPANIES 
GOOD FACILITIES FOR SPECIAL HAZARDS 


Douglas Bros. & Rice, Inc. 1523 Insurance Exchange, Chicago 














COMMERCIAL NATIONAL 
FIRE INSURANCE Co. 


OF CHICAGO, ILL. 
10 SOUTH LA SALLE ST. 


Specializing in High Grade Surplus Lines 
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OHIO AND WEST VIRGINIA 


PLANS FOR OHIO MEETING 








Legislative Committee of the Agents 
Association Making Survey of the 
Insurance Laws 





The Ohio Association of Insurance 
Agents has now a legislative commit- 
tee composed of Frank E. Lauterbach 
of Columbus, chairman; L. L. Rauh, 
Cincinnati; F. A. Clark, "Toledo; A. N. 
Neale, Cleveland, and C. S. Cock, Can- 
ton. This committee will post itself 
up on all Ohio insurance laws, get the 
views of agents, assured and the com- 
panies, confer with Superintendent 
Frank Taggart, and then report to the 
association at its annual meeting to be 
held in Columbus, Sept. 5-6. 

The work of the committee will be edu- 
cational and it may be after a study of the 
situation from all angles, that they will 
not recommend any changes at all. Then 
again they may. Among the questions to 
be threshed out, are those of anti-discrim- 
ination, agents’ qualifications, etc. The 
committee will work carefully along the 
most conservative lines, and when they re- 
port, will be able to say something that 
will “stick.” 

The officers of the association are plan- 
ning to have this annual meeting the best 
in the history of the organization. The 
program will be attractive and instructive. 
The slogan will be “Service” so that the 
members can go to their home stations 
feeling that they have learned things that 
will tend to the up-lift of the business. 
The business sessions will probably be 
held at the Virginia Hotel. There will be 
a banquet and speeches probably on the 
night of Sept. 6, at the Chamber of Com- 
merce. Fire prevention and other impor- 
tant topics will be discussed by speakers 
of note. 


WEST 





VIRGINIA’S MEETING 





Local Agents’ Association Will Gather 
at Fairmont, June 27, in 
Annual Session 





The annual meeting of the West Vir- 
ginia Association of Insurance Agents 
will be held at Fairmont, W. Va., June 
27. The officers expect that this will 
be the best meeting that will have 
been held for a number of years. There 
will be some representatives from the 
National association to talk about the 
issues of the day. There will also be 
a discussion on the question of inter- 
insurance, it being led by some one 
not in the business. All agents in the 
state have been invited, whether _mem- 
os rs of the association or not. Charles 

Evans of Fairmont is president of 
i i organization. 

Secretary Earl A. Pabody, executive sec- 
retary of the Ohio Association of Insur- 
ance Agents, has been invited to address 
the West Virginia association at Fair- 
mont on “Preparedness for Fire Insur- 
ance Agents.” He will represent the na- 


tional organization at the West Virginia 
meeting. 





Phypers Company Incorporated 


The Phypers Insurance Agency Com- 
pany of Cleveland has been incorpor- 
ated for $25,000 by Charles Phypers 
and others. 





E. A. Winter a Candidate 


E, A. Winter of Cincinnati has been 
put on the Republican ticket as candi- 
date for the state legislature. In the 
last city election Mr. Winter was can- 
didate for council in the strongest 
Democratic ward in the city, and while 
he was not elected he made a strong 
run. He is well known and well liked, 
and as the prospects for a Republican 
victory in Hamilton county next fall 
are exceptionally strong, he will prob- 
ably be a member of the next legis- 
lature. 


Prepare for the Parade 


The Cincinnati Fire Underwriters 
Club decided at its monthly meeting 
last Tuesday to cooperate with the Cin- 
cinnati Life Underwriters Association 
in making up the insurance section of 
the big preparedness parade, which will 
be held June 24. The membership of 








F.C. VAN DUSEN, Prest. 


Minneapolis Fire and Marine 
Insurance Company 


CONDITION DEC. 81, 1915 


ee 


WRITE US ABOUT AGENCY FOR YOUR TOWN 
We desire agents in all good towns where we are not now represented. 
JOHN D. McMILLAN, Vice-Prest. 


es 


ALFRED STINSON, Sec’y 


CASH 
CAPITAL , 






NET 
SURPLUS 

















F. H. HAWLEY, President 


Organized 1848 


Fire, Lightning, Tornado 
Windstorm and Auto- 
mobile Insurance 


Net Surplus 





$1,376,041.16 


Ohio Farmers Insurance Com any 





No Annexes. No overhead writing. 


-Insurance Exchange, Chicago, III. 


W. E. HAINES, Secretary 


OY, OHIO 


An Agents’ Company 


Western Department 


Cc. L. HECOX, Manager 











the club is about 400, and it is hoped 
that every member will turn out. In 
addition, many of the clerks from the 
offices will be in line. Most of the 
casualty men of the city are also 
members of the Fire Underwriters 
Club, and their organization will work 
through the club. The life underwriters 
will also have a big turnout, so there 
— be at least 800 insurance men in 
ine 


MUCH COMPLAINT IS HEARD 





Agents Find Decrease in Dwelling 
Rates Has Materially Affected the 
Income in Ohio 





Columbus, O., June 13—(Special)— 
While Ohio agents probably realize 
that there is nothing to be done but 
to accept present conditions, there is 
very general complaint on account of 
the reduction in dwelling house rates. 
It is argued that there was no demand 
for a reduction in rates and that with 
the rates cut as low as they are now 
there is not enough in the business to 
pay the agent for soliciting or writing 
the policy. ; 

Under the new schedule for dwelling 
house business it is necessary to get 
detailed information regarding each 
risk. Formerly there was a flat rate 
for dwelling houses according to the 
construction; now it is necessary for 
the agent to get detailed information 
regarding occupancy, as well as regard- 
ing construction. The agents feel that 
this additional bother, for a smaller 
compensation is adding insult to injury. 

As a result of the reduced rate and the 
additional work in connection with the 
business, agents in a number of Ohio 
cities have adopted the practice of charg- 
ing a policy fee, usually $2. No objec- 
tions are being raised by the companies 
as yet. The question arises as to whether 
policy fees would be included in premium 
income upon which the companies pay 
their taxes, and how the policy fee would 
be regarded in the case of a canceled pol- 
icy—whether the return premium would 
be based on the total amount paid by the 
policyholder or upon the premium itself. 
Superintendent Taggart holds that it is 
part of the premium and must be reported 
for taxation, and also that it is to be reck- 
oned as part of the premium in figuring 
——_ premiums when policies are can- 
celed. 





RULES ON WHARF BOAT LINE 


Superintendent Taggart of Ohio has 
ruled that insurance on the wharf boat 
at Cincinnati must be written by Ohio 
agents and that outside brokers cannot 
receive commissions on the business. He 
found that the boat was securely fastened 
to the Ohio side of the river, that it was 
never used or intended for navigating 
purposes and that even during low water 
it never passed beyond the boundaries of 
the state. In view of these facts, he holds 
that the resident agent law applies to the 
placing of the insurance. The line had 





GERMAN FIRE 
INSURANCEC OMPANY 


OF WHEELING, VA. 
Organized in 1867 


Cash Capital $200,000. Net Surplus $140,213.45» 


WM. F. STIFEL, President 
F. RIESTER, Secretary 


S. W. RICE, Asst. Secy. and Supt. of Agencies 


E. A. KEELER 
714 Hippodrome Bldg. Cleveland, Ohio 
Special Agent for Ohio, Indiana and Penna, 


Cincinnati Underwriters 


121 East 3rd St., CINCINNATI, O. 
Eureka F. os M. Ins. Co. 
Org: 1864 


Security i fae, a 
Organized 





COMBINED STATEMENT 


Capital oe SN $250,000.00 
Assets OS PE a 819,501.41 
Surplus to Policy Holders - 539,513.90 


 _ —_ TT 


F. A. ROTHIER, Prest. ADAM BENUS, Secy. 
F.C. BARTON, Asst. Secy. R. B. HEATON, State Agt. 





Incorporated 1876 


THE 
Ohio Mutual Insurance 
COMPANY SALEM, OHIO 
JANUARY 1, 1916 
Total Resources of the Company - $596,755.42 
Net Cash Surplus $187,135.64 
Fire and Lightning Loses oe aid dace Organization 


$1,1 
Present Rate of headend to ee Holders, 25% 
Atno time in the history Company has the 


Saving to Policy fielders ee less than 25% 
J. R. VERNON, President J. AMBLER, Secretary 





Insurance written in Any Part of 
the United States or Canada 


Non-Assessable Cash Policies 
Millers Mutual Fire Insurance 
Association of Illinois 
Cash Assets - - - $652,855.91 
Net Cash Surplus - - 453,208.51 


Mill Owners Mutual Fire Insurance 


Company of Iowa 
Cash Assets - - - $552,592.84 
Net Cash Surplus - - 368,748.51 


GEORGE R. HESS & CO. 


Ceneral Agents 





TEUTONIA 


Fire Insurance Co. 
of Dayton, Ohio 


INCORPORATED 1865 


NIMIN IS is ea ee as 
Net Surplus over capital and all liabilities, 


$1,035,389.00 
636,264.00 


J. LINXWEILER, JR., Pres. WM. F. KRAMER, Sec, 
EDWARD J. WEISS, Special Agent 


1930 Insurance Exchange 80 Maiden Lane, New York 
Chicago, Ill. J. J. Hartnett, Mgr. 
1898 Eighteen Years of Service 1916 


Security Mutual 


Fire Insurance Company 
Chatfield, Minnesota 


An unsurpassed record for prompt 
adjustments and satisfactory pay- 
ments of all honest losses. 


Admitted in the States of Minne- 
sota, North Dakota, and South Da- 
kota and accepts business on good 
risks direct inany Statein the Union. 


F. L. TESCA CHAS. L. THURBER 
President Secretary 





Columbiana County 


Mutual Fire Ins. Co 


Lisbon, O. 
1837 


m. M. Hostetter, Sec. and Treas. 


Ohio's oldest company doing a genera] 
business. 


Our contracts have been good for three 
fourths of a century and are still good. 








STRICTLY FIREPROOF 


NEW HOTEL 


BREVOORT 


Chicago, Illinois 


On Madison St., near La Salle: 


One minute from the 
Insurance District 


a The Patronage of In- 
he surance Men is 
Solicited 

3 Laurence R. Adams, Sec’y & Méte 
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been written outside the state in eight 
different companies. 





CAREY’S CAR ATTRACTIVE 


W. J. Carey of Cincinnati has taken part 
in the annual Orphans’ Day Outing, given 
to the orphans of Cincinnati by the Cin- 
cinnati Automobile Club, for the past eight 
years. It’s the big joy ride for the year 
for Mr. Carey, and he always does his 
best to make his car the best looking one 
in the a and usually succeeds. The 
yells of the youngsters when they pile in 
are plenty of reward for the trouble. 
There is no official prize for the most at- 
tractively decorated car, but it seems to 
be the general opinion that if there had 
been one, Mr. Carey would have won it. 

The fire insurance men always turn out 
in force for the gg joy-ride, and 
there was an especially big delegation this 
year. Carl Kleve, George W. Cleveland, 
Arthur Clemons, E. A. Winter, W. T. 
Hunter, J. M. Sprague, Clifford Sears, and 
L. E. Guntrum, all contributed their ma- 
chines, and their services as chauffeurs for 
the afternoon. 


OWENS MADE PRESIDENT 


George H. Owens of East Liverpool, 
Ohio, has been elected president of the 
Columbiana County branch of the Ohio 
Insurance Federation. A meeting was 
held recently at Lisbon. John H. Hinch- 
cliffe of Lisbon was elected vice-president, 
and Lee C. Cooper of East Liverpool, sec- 
retary and treasurer. 





MIGHT FORGIVE HIM 


Wilber Beride, 38, a day laborer of Co- 
lumbus, is said to have confessed that he 
set fire to the home of Miss Josephine 
Davis, 334 Princeton avenue, Columbus, 
Ohio, on June 5. He formerly boarded at 
the place and is suspected also of having 
set fire to a former boarding place, after 
having given it a bombardment with brick- 
bats. 





Ohio Agency Appointments 


Aetna—H. L. Wilson, W. M. Francis, W. N. 
Wilson and M. E. Flannery, Youngstown; A. 
Kloman, B. Hackman, E. Vieth, E. Heidkamp, 
C. Terry, J. Doyle, L. Bullock, A. Coleman, 
W. Kramer, L. B: Culbertson, A. Daiker, F. 
Fuller, J. Kuntzler, C. McGary, M. McIntyre, 
L. Weinbrecht, H. Markland, Cc. J. Nicholson, 
F. Ransom, Ransom, F. Engel, L. Brear- 
man, J. M. Sears, E. Klick, W. Epopett J. 
Gunther, T. Earls, C. Walsh, W._H. alker, 


J. Hayes, H. J. Sykes, S. Scott, F. Nurre, F. 
Meyers, J. B. Moorman and H. McParlin, Cin- 
cinnati; H. Ross, E. N. Newburger, H 


Manchester, W. bi James, F. S. Hoskins, A. W. 
Neale, G. W. Phypers, J. M. Brock, P. W. 
Flicker, J. Ritter and elen Kolese, Cleve- 
land; Currier & Converse, Plain City; G. 
Roller, Alliance; R. O. Gehrke, Canton; T. C. 
Virden, Salem; M. H. Thompson, Zanesville; 
E. R._ Prettyman, Agosta; C. Basely, Prospect; 
Miss E. G. Wolf, Xenia; Florence Horton and 
J. Griffiths, Nelsonville; A. E. Constien, Carey; 
J. A. Turner, Dexter; S. Gilmore, Rutland; 
M. C. Boice, Kyger; S. Clark, Syracuse; R. C. 
Middleswart, Portland; F. H. oehler, Sum- 
ner; W. E. Matlack, Tuppers Plains; J. Wolfe, 
Plants; Flommersfeld Harris, Verona; J. 
Leavengood, Coshocton; L. A. Koons & Son, 
Massillon; F. C. Tyler, South Charleston; Brown 
& Searles, Tiffin; A. L. Adams, Cadiz; E. Corry, 
London; W. A. Morton, Barberton; Miss Erma 
L. Shremp, Kent; C. D. Rice, Warren; G. R. 
Traxler, Nevada; W. H. Marsh, Ravenna; F. C. 
Strutz and §S. J. Duda, Toledo; Sarah E. 
Dodderer, Delaware. 

vg N. Y.—C. L. and W. F. Riley, New- 
ark; M. W. Messick, Cleveland; L. E. Mecener, 
Oberlin. 

Connecticut—J. E. Allering, Trilby; O. L. 
Harvey, West Mansfield. 

Detroit F. & M.—A. W. Allendorf, Sandusky. 

Equitable—Buel-Cozard Agency, Lorain. 

Farmers, Pa.—A. Humel, Cleveland. 

Fire Assn.—C. Stewart, Cleveland; C. R. 
Summers, Oberlin. 

Germania—J. A. Knapp & Sons, Marion. 

Girard—J. S. Taylor, 5. B. Mosher and J. J. 
Gut, Cleveland. 

Fid.-Phenix—S. Goldberg and E. M. Robbins, 
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The Buckeye National Fire Insurance Company 
TOLEDO, OHIO 


Capital, $100,000; Assets, $166,166.81; Liabilities (ex. capital) $23,488.57; Net 
Premiums, $33,881.46; Net Surplus, $42,678.24; Gain in Assets, $18,953.72; 
Increase in Reserve, $17,817.81. 


OHIO AGENTS WANTED 


HOME OFFICE: 337 SPITZER BUILDING 








Cleveland; Henry Kear & Co., Upper Sandusky; 
L. L. Moore, Holloway. 

Globe & Rut.—A. B. Hare, Cleveland. 

Ham.-Brem.—F. Schultz, Elyria. 

Hartford—E. O. Mowrer, Akron. 

Home—F. Axel, E. Bush, C. J. Hammer, A. J. 
Heber, C. H. King, M. C. Richards, B. C. Sauer 
G. C. Snyder, R. G. Traub, F. Hartz, W. E 
Kruse, Georgia E. Scatterday, W. H. Guinard 
and J. J. Russick, J. C. Wagner, F. Wheeler, 
E. J. G. Lovett and R. Mack, Cleveland; C. C. 
Sammons, Cheviat; J. N. Weber, Kipton. | 

Humboldt—D. Sherwood and j. . Corrigan, 
Cleveland. 

State of Pa.—S. Greenberg, Cleveland. 

Law Union—T. E. Larkin, Dayton. 

London—R. H. Clark, Cleveland. 

Lumbermens—R. W. Moffett & Son, Spring- 
field; Schieble Bros., Dayton. 

Mass. F. & M.—F. W. Smith, Toledo. 

Mechanics—Farrow-Sage Co., Mansfield. 

Mercantile—Athens Realty Co., Athens. 

Mich. F. & M.—Lauterbach & Eilber, Colum- 
bus; F. Myers, Cincinnati; A. W. Allendorf, 
Sandusky. 

Natl.-Ben Frank.—D. Sherwood, Cleveland; 
Kemmer & Co., Lima; W. S. Redner, Petro- 
Icum; S. E. Kite, Dayton. 

ea France—A. J. Tupholme, Cleve- 


and. 

Newark—G. E. Decker, C. A. Haskett, E. G. 
Koontz, A. G. Steinhilber, F. J. Matthews and 
H. A. Stout, Dayton. 

New Hamp.—L. S. Asling and C. J. Hammer, 
Cleveland. 

Niagara—A. W. Allendorf, Sandusky. 

Nord-Deutsche—H. E. Spirling, Swanton; K. 
Sebelin, Cleveland; Jennie J. May and Lucy M. 
White, Tiffin. 

N. B. & M.—Blanche Zehring, Miamisburg. 

North River—Augusta N. Seibert, Cleveland; 
Williams Ins. Agency, B. M. Clark and J. D. 
Williams, Chillicothe. 

Northern, Eng.—Jefferson Real Estate Co., 
Jefferson. 

Norw. Union—W. F. Richmond, Columbus; 
W. Batchelor and I. S. Hohenstein, Cincinnati. 

Pacific—F. A. Mabery, Tiffin. 

Palatine—Citizens Ins. Agency, Logan. 





OHIO NOTES 


The Independence Fire of Philadelphia 
has been licensed in Ohio. 


A. H. Langhbaum has been appointed 
agent at Galion, Ohio, for the Millers Na- 
vo and the Commerce Fire of New 

ork. 


On June 22 Cyrus Woodbury, Ohio state 
agent of the Queen, will address the 
Chamber of Commerce at Fostoria on “In- 
surance.” ; 

The Leo Britenstein Company, in the 
Daily News building dat Canton, O., is en- 
tering the fire and life insurance business 
and has an opening for one or more com- 
panies. 


E. A. Spink of the Chicago office of the 
Firemen’s Fund, who has been appointed 
special agent in Ohio, to assist State 
Agent Walter A. Sawyer, will have his 
headquarters at Marysville, Ohio. 


It is reported that the risk of the 
Deisel-Weimer Company, cigar factory 
and tobacco warehouse, at Lima, Ohio, 
has been written for a term. It is alleged 
the risk is not eligible for term rates. 

The Berning-Doerger Agency Company 
of Cincinnati has become the Berning- 
Eckes Agency/Company, Henry Eckes hav- 
ing purchased the interest of Ambrose 
Doerger. Mr. Eckes was formerly with 
Earls & Johansing. 


Alex S. Murray, local agent at Griffin, 
Ga., was one of the Moose delegates to 
the Chicago convention. Mr. Murray was 
an agent of the American, Union, and 
stopped off at Cincinnati to call on W. J. 
Carey, chairman of the committee on de- 
funct companies. 


H. Jay Bachelder of Galion, Ohio, has 
recently purchased two of the local 
agencies at that point. He has taken over 
the Clayton A. Castle agency and the 
former agency of John T. Shea, so that 
now he has one of the largest agencies 
in Galion in number of companies repre- 
sented. His new offices in the Wyandotte 
building are modern and up to date in 
every respect. 





SURPLUS 
LINES anp 
FLOATERS 


Insurance Exchange, 


Exceptional facilities for handling Surplus and difficult 

lines and unusual forms of insurance in best American 

and Foreign companies and at Lloyds, London. 
RE-INSURANCE CONTRACTS DRAWN AND PLACED. 


YOUR BUSINESS SOLICITED; PROMPT ATTENTION 


F. R. THOMPSON 
Chicago, Ill. 








Capital $300,000 





F.R. Ormsby, Pres. G.F. Hutchings, Secy. Joseph Winum, Treas. & Asst. Secy. 


Industrial Fire Insurance Co. 
AKRON, OHIO 


An Ohio company writing business through Ohio Agents. 
Farm Department. Why not represent an Ohio company ? 


AGENTS WANTED 


Net Surplus $98,463 




















FIRE AND CASUALTY AGENTS! 


HERE IS AN INCOME PRODUCER 


Perhaps you have a son or employee who could 
sell life insurance if one of our home office men 
helped him get started. 


We will outline an attractive proposition for 
someone whom you recommend to work in connec- 
tion with your agency if you write us. 


All communications confidential. 


LINCOLN NATIONAL LIFE 


INSURANCE COMPANY - Fort Wayne, Ind. 








Richland Mutual Insurance Company 





MANSFIELD, OHIO 





Incorporated 1850 


TOTAL ASSETS - - 
. CUMMINS, President 


BUSINESS CONFINED TO OHIO 


$2,446,497.63 
ee 





The Central Manufacturers’ 


VAN WERT, OHIO 


Mutual Insurance Company 
ORGANIZED 1876 





Cash Assets, over $900,000 : 


Net Cash Surplus, over $500,000 





H. V. OLNEY, President 


Cc. A. L. PURMORT, Secretary 





Business 
confined 
to the 
State of 
Ohio 


Dayton, O-. 


Dayton Mutual Fire 
Insurance Co., "oui0” 
B. C. COLEMAN, Secy. 

Assets Jan. 1, 1914, $102,806 
Conservative and Careful Management 


AGENTS WANTED 


Address Home Office. 









In Seventy 
‘ one years of 
v business 


this Com- 


pany has 
never con- 
tested a loss 


E. J. Forney, Pres. J. M. Cook, Sec’y. 
Incorporated, 1873 


Mansfield Mutual 


Fire Insurance Company 


OF MANSFIELD, OHIO 





Insurance - $5,427,226.00 
Total Assets - 464,681.40 





An Agency Company 
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MICHIGAN AND INDIANA 


BAD FIRES UNDER SUSPICION 











Two Big Furniture Blazes at Grand 
Rapids Being Investigated— 
Loss in Vacant Dwelling 





Fire Marshal George Boughner of 
Grand Rapids, Mich., is investigating a 
number of fires of suspicious origin 
which have resulted in heavy losses in 
the west side factory district. Some 
time ago the unsprinklered warehouse 
of the Imperial Furniture Company 
was badly damaged by fire at about 
9:30 p. m. and the following night at 
11 o’clock, after a large amount of new 
furniture had been placed in the ware- 
house following the fire of the night 
before, the warehouse again caught fire 
and was totally destroyed. Only the 
fact that the main plant was sprinklered 
and protected by a water curtain on the 
side exposed by the warehouse pre- 
vented its being destroyed. The ware- 
house was insured at the sprinkler rate 
of the main plant. 

A short time afterward the Union 
high school on the west side caught 
fire under very suspicious circum- 
stances, and only very efficient work 
by firemen prevented a total loss. 

A residence which was partially de- 
stroyed by fire recently was classed as 
“vacant” in the fire department report, 
but a loss of $1,000 was paid on the 
“contents” before the conflicting fea- 
tures were realized. 

Last week the large, three-story brick 
and brick-veneered main building of 
the Valley City Chair Company, lo- 
cated near the Imperial Furniture Com- 
pany plant, caught fire about 9:30 p. m. 
The building was equipped with sprink- 
lers, but the fire had gained great head- 
way in the rear and practically de- 
stroyed the entire building. An inves- 
tigation by Fire Marshal Boughner and 
the Michigan Inspection Bureau estab- 
lished the fact that the sprinkler valve 
in that part of the system covering the 
rear section in which the fire started 
was closed when the fire started and, 
moreover, that a cleaning plug in the 
dry valve had been removed, leaving a 
four-inch opening. The valve had not 
tripped. While the ruins were still 
blazing a battalion chief caught an em- 
ploye attempting to turn on the sprink- 
ler valve. After the fire was practically 
extinguished a large, iron-clad ware- 
house, located near the building, was 
suddenly found to be on fire from end 
to end about eight minutes after a 
thorough inspection of it had been 
made by the firemen, and the building 
closed up. This warehouse was also 
written at the sprinkler rate, although 
it was unsprinklered. 

There is about an 80 percent loss on 
the Valley City plant, the insurance 
being as follows: 


Brit. Amer., $12,500. 


Hanover, $7,500. 
Aetna, $15,000 


Hartford, 3822s 500. 


Commercial Union, Home, $12 0. 
$15,0 Atlas, $10,000. 
winkitona, $8,000. New Hamp., $10,000. 


General, $5,500. 
Ins. Co. of N. A., 
$15,000. 


Phoenix, Ct., $10,000. 
Springfield, $10,000. 
Ger. Amer., $12,500. 





Field Meetings Next Week 
The Michigan field outing and meet- 
ing next week at Waukazoo Inn, Hol- 
land, Mich., will bring out a big at- 











Complying in every particular with Ohio’s rigid Blue Sky law 
Will be owned by Ohio people 


(Now Organizing) 


JOHN W. ZUBER, President 


The American National Fire Insurance Co., Columbus, Ohio 
Capital and Surplus $700,000 


Is being organized by Ohio people 
Will be managed by Ohio people 

Will write insurance on the property of Ohio people through Ohio agents 
If you can present a high-grade proposition to high-grade people, you will be interested 








tendance. The big noise will start 
Wednesday afternoon with a fire pre- 
vention meeting in the evening. There 
will be a Blue Goose dinner Thursday 
evening. 

The Indiana field men will invade 
Michigan soil Tuesday and Wednes- 
day, holding forth at St. Joseph, Mich. 
A few of the managerial talent are 
expected at both meetings. 





MUCH INTEREST IS SHOWN 





Upper Peninsula Local Agents in 
Michigan May Organize an 
Auxiliary Association 





President Vet S. Moloney of the 
Michigan Association of Insurance 
Agents reports that there is much en- 
thusiasm being worked up among the 
upper peninsula agents. There is a 
movement on to organize an auxiliary 
or subsidiary organization for the up- 
per peninsula. A number of accept- 
ances have been received from the up- 
per peninsula men to attend the annual 
meeting at Cheboygan, Mich., July 
26-27. 

Mr. Moloney says: “Judging from 
the great number of acceptances I have 
received from agents in that locality 
we will have a larger representation 
from that section of the state than has 
ever attended a state meeting. The 
local committee has placed the order 
for handsome souvenir badges to be 
given to all'visitors at the forthcoming 
convention.” 





Thomas Made President 


At the annual meeting of the Hough- 
ton County Underwriters Club, held 
at Lake Linden, Mich., officers were 
elected as follows: C. E. L. Thomas 
of Calumet, president; Arthur J. Vine 
of Lake Linden, vice-president; John 
J. Eichkern of Hancock, secretary and 
treasurer. The next monthly meeting 
will be held at the Onigaming Yacht 
Club, Houghton, June 17. After lunch 
and the business session the members 
will take a cruise on Portage Lake. 





Goes Into Local Field 


Osborn A. Campbell, chief clerk in 
the Michigan Inspection Bureau at De- 
troit, has tendered his resignation, to 
take effect July 1. He moves to Flint, 
Mich., where he has purchased an in- 
terest in the local agency of Woolfit 
& Macomber. 





Michigan Agency Appointments 


Natl. Union—E. A. oe, Detroit; S. N. 
Case, Highland Park; J. jack kwood, Detroit; 
Hubert Randall, i i oh Koppin, De- 








DETROIT, MICH. 


na Oe es $1,590,675 


D. M. FERRY. Jr. 


resident 


E. J. BOOTH 





THE MICHIGAN 


Fire and Marine Insurance Company 


HAS BEEN FURNISHING HONORABLE FIRE IN- 
SURANCE INDEMNITY FOR THIRTY-SIX YEARS 


It has paid over $8,000,000 in Losses 


IT IS ONE OF THE STAUNCH AND RELIABLE COMPANIES IN THE WEST 


Vice-President 


parE asia sree sce c cee OLS re 


H. E. EVERETT 
Secretary 


E. P. WEBB 
Ass't Secretary 











troit; A. C. Standart, Detroit; John Crosby, 
Detroit; B. : mnemann, Detroit; on 
Bou hton, Detroit; M. H. Bogue, Detroit; N. A. 
Hoftman, Detroit; J. A. Hoffman, Detroit. 
Germania—James Gracey, Greenville. 
Glens Falls—E. A, Burnett, Charlevoix. 
Home—Tyler Ins. Agency, Detroit. 
Inter-State—Herman Kalmbach, Dearborn. 
L & L. N. Y.—Lyle- Graeme Agency, 
Big Rapids. 
on. & Lanc.—Isabell McLeod, Detroit. 
Michigan—Joseph Kinnell & Son, Detroit; 
5 eS azelton, we 
Milw. Mech.—E. A. Burnett, Charlevoix. 
Minneapolis—Cole & Petty, Au Gres. 
Natl.-Ben Frank.—Harry Bielfield, Detroit. 
National, Ct.—L. I. Hough, Brent Creek; 
J. Cook, Grand Rapids. 
Nord-Deutsche— G. Mattson, 
Thomas Ins. Agency, Calumet. 
Northern, Eng.—A. M. Walker Ins. Agency, 


Ironwood; 


Jackson; S. J. Lewis, Johannesburg. 
Northern, N. Y.—E. A. Burnett, Charlevoix. 
Phoenix, Ct.—A. M. Walker Ins. Agency, 
Jackson. 





Indiana Agency Appointments 


Hanover—Citizens Ins. & Rental Co., Inc., 
Frankfort; P. m 4 Morocco; M. A. Perry, 
New Harmony; Smith, Whitestown. 

Pa. Fire—R. BE Vick ney, Jeffersonville; G. 
W. Comer, Winchester. 

Pruss. Natl—G. Fraley, Adams; J. Y. Storm, 
Lebanon. 

Inter-State—Kelley-Hussey Agency, Lafayette; 


Decatur Ins. Agency, Decatur. 

Hartford—Lewis Jones, Greensburg; Mor- 
gan & Meee Kni htstown. 

Mich. an Cleve & Guseman, Hart- 
ford * 


State of Pa—W. F. Van Arsdall, 
Amer. Eagle—L. A. Krabbe Merom. 
Home—Swearengin & Lott, Plainfield. 
Glens Falls—Citizens Ins. & Rental Co., 
fort; J. W. Speicher, Indianapolis. 
Nia etn E. Franks, Ligonier. 
N. B. & M.—W. - Smith, Washington. 
Law “Union—J. F. Loughmiller, Petersburg. 
Norw. re M. Setser, Columbus. 


Lebanon. 


Frank- 


Sun—F, Duffey, Logansport. 
Coml. ution N. Y.—First Tr. & Sav. Co., 
Mishawaka. 


Natl.-Ben Frank.—N. P. Claybaugh, Frank- 


ort. 
Millers Mut., Ill. wae! Duffey, Marion. 
Scott. Union—C Plock, Mt. Vernon. 
Standard, Ct. —Van Cleve & Guseman, Hart- 
ford City. 
Connecticut—Citizens Loan & Trust Co., Lo- 
gansport. 


MICHIGAN NOTES 


The Patriotic of Dublin, 
been admitted to Michigan. 


Orris W. Farrer, a local agent at Gay- 
lord,, Mich., committed suicide the other 
day. His partner, W. S. Carpenter, suc- 
ceeds to the agency and will continue 
under the name of W. S. Carpenter & Co. 


The insurance department of the Mar- 
quette National Bank at Marquette, Mich., 
has purchased the agency of Asire & 
Palmer. The latter firm will confine its 
po ag to automobile sales and real 
estate. 


The General Agency Company has been 
incorporated at Mt. Pleasant, Mich. Glen 
H. Riley, who conducts a big agency there, 
is the leading incorporator. Charles A. 
Carnahan, another agent, is an incorpo- 
rator, as is Walter W. Russell, still an- 
other agent. 


Ireland, has 





L. E. Greenan has now become sole 
owner of the Creed-Bishop Agency at 
South Bend, Ind. It will hereafter be 
known as the L. E. Greenan Agency. The 
agency was established by A. McM. Creed, 
now in the surety business at Detroit. 


INCORPORATED 1849 


WESTERN 


Insurance —— 
of Pittsburg 


FIRE AND TORNADO 


DEC. 31, 1915 
Capital - - - - - = -§$ 300,000.00 
Surplus to Policy Holders - 405,987.25 
Assets - + - = = - = 692,566.13 
Losses Paid to Date - - + 6,337,242.01 








FARMERS & 
BREEDERS 
LIVE STOCK 
INSURANCE 
COMPANY 


(Incorporated wie te = Laws of the 





| NOW ORGANIZING _ | 


Under Conservative Plans and 
on a Just Basis 








Authorized Capital and Surplus 


$200,000.00 


Many of the most noted breeders of the 
state and insurance writers are already 
enrolled among stockholders. 
The greater part of the 
large amount of stock 
already sold by 


only one man 





We can use two or three high class stock 
salesmen to complete the distrtbution 
of stock. Only the best and most 
eficient men need apply. 
Strong ——. and 
ideal selling plan. 

Fine leads fur- 
nished. Ad- 
dress 


JOSEPH W. MEITZLER 
Secretary and Treasurer 
Farmers & Breeders Live Stock 
Insurance Company 
HOME OFFICE. DANVILLE, ILL. 














WISCONSIN AGENTS 
WANTED 








Arizona Fire © 
Insurance Company 


Phoenix, Arizona 


Capital, $200,000 


EDGAR M. DAVIS 
Vice-President and Gen’! Manager 

























ARTHUR J. DAVIS Central Governt: 
General Agent sin, Ohio 

JAS. H. SHEARIN — Indiana, 
Special Agent Michigan, Missouri 





2019 Insurance Exchange, CHICAGO 
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IN ILLINOIS AND WISCONSIN 


EXPECT LARGE ATTENDANCE 











Wisconsin Local Agents, Preparing for 
Fine Gathering at Annual Meeting 
in Madison 





_The officers of the Wisconsin Asso- 
ciation of Insurance Agents expect a 
large attendance at the annual meeting 
in Madison Thursday and Friday of 
next week. There will be some good 
speakers and there will be plenty of 
time for discussion. The agents will 
be particularly glad to hear from James 
W. Cochran, western manager of the 
Fire Association, who is chairman of 
the subscribers actuarial committee. 
In view of the discontinuance of stamp- 
ing secretaries and the establishment 
of the Central Audit Bureau in Milwau- 
kee through which all agents are sup- 
posed to report, the question is a live 
one. Loyal Durand of Milwaukee is 
president of the association and Henry 
J. Boland of Green Bay is secretary. 


1915 ILLINOIS LOSS RATIO 46 








Ten Companies Collected in Excess of 
Half-Million Apiece—Hartford 
Leads in Volume 





The preliminary report of Rufus M. 
Potts, Illinois superintendent, shows 
premiums of $26,151,614 collected in 
Illinois in 1915 and $12,076,282 paid in 
losses. The loss ratio for stock com- 
panies in the state was 46.1 percent. 

Ten companies collected over $500,- 
000 each in premiums in the state, the 
Hartford leading. Both that company 
and the Home had over $1,000,000 in 
business. 

Premiums and losses for the leaders 
follow: 


Prems. Losses. 


WROPCIOU 6s cece ces ss $1,103,405 $379,937 

MEE foraiar=/s. ties sree wee ee 1,076,040 504,701 
PRRGTICEE 0. 6c gists cee 991,366 425,506 
MRT ah eehctts tore, ts 6.4/5 967,231 439,106 
Fidelity-Phenix ...... 847,388 379,343 
Ins. Co. of No. Amer.. 840,623 49,29 
WOES ius. 5S Kiaiena eee 797,912 420,961 
WNBSIOTIGE fos 5 scecea-cee 675,682 267,020 
Continental Peomee ae eee 602,182 301,552 
Springfield ........... 507,099 266,237 


PLAN FOR WISCONSIN RALLY 





Field Men Will Hold Their Annual 
Convention and Outing at 
Green Lake 





Arrangements have now been com- 
pleted for the annual meetings of the 
Wisconsin Field Men’s Club, the Wis- 
consin Insurance Club and the Wiscon- 
sin Blue Goose, to be held at Green Lake 
June 27-29. There will be two sessions 
of the field organizations on June 27, 
and a joint session on the morning of 
the 28th. The annual meeting of the 
Blue Goose will be held the evening of 
the 28th and the quarterly meeting of 
the Wisconsin State Fire Prevention 
Association will be held on the morn- 
ing of the 29th. There will be outdoor 
sports of various kinds and a large at- 
tendance is assured. A special parlor 
car will run over the Chicago & North- 
western from Milwaukee at 5:10 p. m., 
June 26. 





Wyatt Is Made President 


S. D. Wyatt has been elected presi- 
dent of the Fond du Lac Association 
of Fire Underwriters. C. L. Handt was 
chosen vice-president, A. G. Dana 
treasurer, and S. E. Atkins secretary. 
The executive committee, in addition 
to the officers, consist of E. L. Ma- 


ADJUSTER 
WISCONSIN - - ILLINOIS 


Lee W. Bort 


Beloit - Wisconsin 
Always located by wire or long distance 








loney and William McDermott. A 
number of the local agents are plan- 
ning to attend the annual meeting of 
the Wisconsin association at Madison, 
June 22-23. 


PLAN FOR FIELD MEETINGS 








Illinois Men Expect a Fine Attendance 
—Many Contests Arranged 
for the Occasion 





Finishing touches are now being put 
on the plans for the Illinois State Board 
and Illinois Field Club meeting at 
Waukazoo Inn, Holland, Mich., June 
27-28. A number of athletic contests 
will be held and prizes will also be 
allotted in contests for women. Among 
the unique contests to be introduced 
this year for the ladies is a kite-flying 
contest. All these events are in charge 
of Vice-President R. C. Hosmer. Many 
of the field men will be accompanied 
by their wives and families this year, 
as a special effort is being made to 
entertain them. 

Raymond Waldron of Chicago, state 
agent of the Rochester-German Under- 
writers, is being talked of as a candidate 
for vice-president, thus placing him in 
line for the presidency. Robert C. Hos- 
mer, vice-president, will no doubt be 
elected president. Mr. Waldron has 
been active in the state board and is 
now on the executive committee. 

President Nolan of the state board finds 
that the Graham & Morton line is run- 
ning no day boats across the lake. The 


boat leaves Chicago at 7 o’clock each 
evening. 





Time Has Been Extended 


The subscribers actuarial committee 
of the insurance companies notified 
the companies to cease paying salaries 
of stamping secretaries in Wisconsin 
after Jan. 1. Another notice has been 
sent out extending the time to July 1. 
In the meantime the Central Audit Bu- 
reau at Milwaukee is handling about 60 
percent of the premiums in the state 
and gradually more agents are report- 
ing through the bureau. 





Excellent Plan to Be Used 


Manager F. H. Jones of the Illinois 
Inspection Bureau notifies companies 
that hereafter when inspectors rate a 
town or do any considerable work in 
one, a town report will be issued giv- 
ing full information as to all phases 
that will be interesting from an insur- 
ance standpoint so that companies can 
get an intelligent knowledge of a town 
and its prospects. 





Wisconsin Agency Appointments 


Amer. Eagle—A. G. and F. R. Johnson, 
Owen; George Reuther, Cato; N. H. Callahan, 
New _ Richmond; G. Hennington, Hudson; 
W. W. Gott and L. A. Miller, Beloit; — 
Bichler, Port Washington; E. F. Chapman, Hart- 
lard; Clyde Estabrook, Washburn; | Herbert 
Bathrick, Marshfield; C. C. Bradt, Waupaca; 
Alvin Duerr, Valentine Gottschalk and L. H. 
C. Stoddard, Prairie du 
. Maudlin, 
Ripon; F. J. Lingelbach, Oconto; M. F. Field, 
Osseo. 

Boston—A. W. Young, Markesan; F. R. 
Springer, Plainfield; R. P. Colt, Poysippi; Wal- 
ter Ziegler, Cassville; E. D. Ellsworth, High- 
land; J. C. Cody, Spring Green; E. F. Sulli- 
van, Saukville; J. M. Ellsworth, Livingston; H. 
WwW raser, Menomonee Falls; John Krogan, 
Viroqua. 

City of N. Y.—H. M. Curtis, La Crosse. 

Columbian, Ind.—Mr. and Mrs. Suphus Nel- 
son, Racine; Marie and Mabel C. Downie, 





Kentucky Live Stock Insurance Company 


Incorporated 
J. W. Newman, President W. B. Kniskern, Vice-President 


Home office, 416 Walnut Street, Louisville, Ky. 
Capital Stock Paid in in Cash - ~ $219,180.00 


Now in its fourth year of business with a record of fair dealing, service to agents 
and policyholders and prompt payment of all legitimate claims that is unsur- 
passed by any insurance company in existence. ¢ We offer superior contracts 
in unoccupied territory in Illinois, Indiana, Ohio, Kentucky and Tennessee. 


Address E. L. WHITEHEAD, Secretary and Treasurer 


Sy 
THE COMPLETE HOTEL S 
Each of its 300 rooms is outside and has bath 











Hotel Dyckman 


MINNEAPOLIS, MINN. 


Appointments 
combine dig- 
nity with a fa- 
miliar home- 
| likeness rarely 
found in 
Metropolitan 
hotels. Two 
splendid cafes 
for ladies and 

tlemen, al- 


“a soa Club Grill 





Cy 


CLIFFORD IRELAND, President 
DR. GAIUS W. HUBBARD, Secretary and Gen. Mgr. 





Licensed in Maine, Massachusetts, Connecticut, 
Rhode Island, Pennsylvania, North Carolina, 
South Carolina, Ohio, Indiana, Illinois, Wiscon- 
sin, lowa, Kansas, Texas, Missouri, Tennessee. 











Exclusively European Plan—$1.50 and upward 
Under the exclusive management of 
H. J. TREMAIN | 
































SECURITY 


Fire Insurance Company, of Davenport, Ia. 
8s. F. GILMAN, Pres’t mm. C. HINSCH, Soc’ ys 
CASH CAPITAL $200,000 


This Company has had 33 years of successful business experience, and is now doing 
business in Iowa, Illinois, Wisconsin, Ohio and Indiana. It is a good company for the 
agent, because in addition to writing a general business, it accepts practically all classes 
of farm risks. We want agents in the above states, and would appreciate 
hearing from agents desiring to represent us. Address the Secretary, 


E.F. PERRY & CO., lnc. 


Can Place Insurance in Any Amounts on Lumber 
and Woodworking Risks, Wherever Located. 


Home Office Louis H. Parker 
Lumber Underwriters Manager 


66 BROADWAY - NEW YORK 




















Granite Live Stock Insurance Company 


C. A. LAFFERTY, Pres. BLOOMINGTON, ILLINOIS ARTHUR STONE, Sec. 







Insures Horses, Mules and 

Cattle against loss by 

death from any cause or 

theft. Agents wanted in 
Illinois. 


‘ SAA 
SPECIAL TRANSPORTATION POLICY 


The Best in the West. Our 7 AD 
Special Policy Insures the JRO > 
Mare and Unborn Colt. |! N 











Great Northern Insurance Company 


Pioneer Bldg., St. Paul, Minn. 


J. Q. Mackintosh, Pres. 
George W. La Brande, Vice-Pres. and Managing Underwriter 


John Q. Mackintosh George T. Simpson S. A. Farnsworth J. C. Fulton 
George W. LaBrande C. L. Maguire C. C. Schulz George Jarchow 
Albert ‘Berg Julius A. Schmahl Louis F. Dow H. A. Baldwin 
A. O. Eberhart Joseph I. Silbar Louis B. Frook J.J. Ecklund 


Albert Berg, Sec’y & Treas. 


BOARD OF DIRECTORS: 
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Merrill; S. S. Lukaszewicz, Milwaukee; E. A. 
Seeley, Fond du Lac; H. W. Dahmen, Madison; 
A. J. Fuchsgruber, Appleton. 

Cleveland Natl.—C. E. Johnson, Chippewa 
Falls; S. H. Crolius, Milwaukee. 

Columb, Natl—E.’B. Pulling, Marshfield; E. 
E. Colien, Manawa. 

Coml. Union, Eng.—C. A. Wackman, Lake 
Mills; O . Evenson, Luxemburg. 

Coml. Union, N. Y.—E. C. Kambe, Menom- 
onee Falls; Max Lehman. Racine; W. H. Mark- 
ham, Horicon. 

Concordia—Mrs. Helen Witmeyer, Belgium; 

. A. and O. P. Southwick, Williams Bay; 
W. C. Holtz, Milwaukee; Arthur Vogel, Mt. 
Calvary. 


Connecticut—O. J. Swanson, Crandon; G. C. 
Hinkley and J. L. Loos, West Allis; B. F. 
Zimm and Lawrence Sylstrom, Milwaukee; A. 
A. Gibbs, Hancock; H. M. Curtis, La Crosse; 
Joseph Dieboit, Madison. 

Continental—W. F. Bauchle, Beloit; O. J. 
Koll, St. Cloud; M. O. Heffernan, Norwalk; 
Marie and Mabel Downie, Merrill; S. H. Gil- 
lett, Muscoda; A. L. Maudlin, Ripon; F. J. 
Fisher, Abbotsford; A. R. Dahms, Brooklyn; 
Joseph Johnson, Elmwood. 
_County—Albert Froede, H. H. Bodenstab, 
Fred Froede and J. P. Koller, Milwaukee; L. P. 
Fox, Chilton; Marie and Mabel Downie, Mer- 
rill; I. N. Nightingale, Antigo; L. C. Millar, 
Kenosha; J. D. Peet, Beloit. 

Equitable—C, J. Andral, East Milwaukee; F. 
E. Sellers, Appleton. 

Eureka—R. H. Mann and Sadie B. West, 
Superior. 

Farmers, Pa.—W. C. Holtz, Milwaukee; G. S. 
Bliss, Racine. 

Federal Union—Charles Jivan, Milwaukee. 

Fid.-Phenix—I. N. Nightingale, Antigo; Marie 
and Mabel Downie, Merrill; J. 5 men, 
Milwaukee; F. J. Bretl, Rice Lake; H. N. Roble, 
Strum; J. T. Atkinson and W. H. Kemmerer, 
Janesville; F, J. Fisher, Abbotsford; L. M. Tay- 
lor, Black River Fails; H. J. Dixon, Lima Cen- 
ter; Mathias Wollersheim, St. Nazianz, I. H 
Christel, Valders. 

Fireman’s Fund—I. N. Nightingale, Antigo; 
W._N. Fuller, Cumberland; Miss Helen Boyan- 
owski, Stevens Point; C. Thomson, Mil- 
waukee. 

Firemens—M. R. Libo, Cudahy; Rosella L. 
Lowry, Stoughton. 

Fire Assn.—L. S. Urquhart, Medford; F. J. 
Fisher, Abbotsford; I. Nightingale, Antigo; 
L. Sanders,- Trempealeau; G. R. Wilson, 
Minocqua; Le Cc Currier, Stoughton. 

Franklin—W. T. Kennedy and T. E. Yates, 
Amery; W. G. Hanna, Amherst; I. N. Night- 
ingale, Antigo; L. C. Miller, Kenosha; G. A 
Thompson, pring Valley. 

_ Ger. Alli.—Joseph Hein, Stevens Point; Wil- 
liam Schlueter, Watertown; Mabel and Marie 
Downie, Merrill; T. J. Callen, John Eldred, 





Jr., Frank Schultz, Mary J. Barry, H. J. Huck 
and page Koeffler, Milwaukee; ‘ei L. cqubart, 
Medford, 


Ger. Amer., N. Y.—H. A. Diedrich, Ri on; 
F. E. Stemm, Kenosha; R. P. Zaun, Gra ton; 
O. T. Haberman and W. F. Copeland, Jeffer- 
son; Charles Hayden and Charles Mooers, West 

end. 


German, Pa.—L. C. Millar, Kenosha. 





ILLINOIS NOTES 


The Fire Association has transferred at 
Shawneetown, Ill., from E. A. Harrell to 
L. B. Goetzman. 


Charles N. Gorham, assistant western 
manager of the American, has been mak- 
ing a trip through Illinois visiting the 
leading farm agencies of the company. 

Everett Tanner, Illinois state agent of 
the Security of New Haven, has resumed 
work in the field after an attack of 
went: gana and indigestion due to a bad 
tooth. 


Eura Griggs of Marion, Ill., has solid his 
agency to Arthur Aikman. Mr. Aikman 
is now connected with the Marion State 
& Savings Bank. Mr. Griggs will continue 
in the automobile business, and also will 
handle farm insurance. 


WISCONSIN NOTES 


_ Commissioner Cleary of Wisconsin has 
issued a license authorizing the Patriotic 
Pire of Dublin, Ireland. 


Kisow & Griffith have opened an agency 
at 534 Monument Square, Racine, Wis. 
Mr. Kisow is county coroner and Mr. 
Griffith is an insurance man. 


At Crandon, Wis., 0. J. Swanson has 
sold his agency to J. M. and Peter N. 
Whisnant. The agency will do business 
under the name of J. M. Whisnant. 

A. P. Gasser has joined the ggg 
Geisler & Neckerman at Madison, is. 
He will represent the life and accident de- 
partment of the agency which has the 
Travelers for a considerable territory, 
as general agent. Mr. Gasser was for- 
merly general agent of the Wisconsin 
Life at Madison. He graduated from the 
University of Wisconsin in the class of 
1914. 


IN THE GREAT NORTHWEST 


IOWA, NEBRASKA, MINNESOTA, 
__ NORTH AND SOUTH DAKOTA__ 


BUREAU FIELD MEN ORGANIZE 














Iowa Fire Underwriters Field Club 
Formed at Meeting at Boone Last 
Week 





The field men of a number of bu- 
reau. companies operating in lowa met 
at Boone on Wednesday, June 7, and 
completed the organization of the Iowa 
Fire Underwriters Field Club. The 
permanent headquarters of the club 
will be at Boone. The following offi- 
cers were elected: 

President—E. S. Freeman, Agricultural. 
First Vice-President—J. D. Berry, Na- 
tional Union. 

Second Vice-President—R. E,. Schramm, 
National-Ben Franklin. 

Secretary—W. H. Faulkner, Williams- 
burg City. 

Assistant Secretary—Esther Waldman. 
Treasurer—H. A. Houghton, Firemens. 

Executive Committee—E. S. Freeman, J. 
D. Berry, R. BE. Schramm, W. H. Faulk- 
ner, L. E. Eldridge, Germania; O. J. Gra- 
ham, Concordia; R. V. McCormick, Amer- 
ican; a Myers, Prussian National; 
George Schrup, Dubuque; E. Finch, 
Northwestern National. 

Regular quarterly meetings of the 
club will be held and the executive 
committee will hold meetings monthly. 
Much interest was shown in the or- 
ganization and an effort will be made 
to extend the membership to include 
all field men traveling for bureau com- 
panies in Iowa. 





Record of Three Cities 


Official compilations just completed 
by the Minnesota department show 
premiums and losses in the three large 
cities of the state as follows: 


Prems. Losses 
Minneapolis, ’15..... $1,912,462 $1,320,145 
Minneapolis, ’16..... 2,008,317 1,153,114 
St. Paul, 10. c060'c- 1,039,553 1,074,433 
BE. Path; 93GB 6i0' dio. 1,010,281 24,635 
SIMIMETS, SAD sc. 95 b's-0 sine 591,467 192,207 
Se Ls ae | pared, Sipps 647,455 291,307 
Figures for 23 years, including 1915: 
Prems. Losses 
Minneapolis ....... $35,211,266 $20,012,826 
aE errs 19,466,312 13,218,052 
WOOP no sch aseeees 12,068,986 6,393,869 





Sends Out Call for the Dope 


George W. Holton, chairman of the 
committee in charge of the mid-sum- 
mer splash of the Iowa pond of the 
Blue Goose, has sent out a card which 
every gander is urged to sign+and mail 
to Mr. Holton, so that definite arrange- 
ments can be made for the outing. 
This will be at Okoboji, July 13-15. 
Ganders are asked to state whether 
they will attend, whether they will be 
accompanied by ladies, the number of 
guests for each gander, whether they 
will join the fishing fleet and, most im- 





portant of all, they are urged to “come 
across” with the sinews of war. Mr. 
Holton calls special attention to the 
importance of knowing the number to 
be with the fishing fleet, so that guides 
may be obtained. 

Wielder of the Goose Quill L. A. 
Riemann of the Iowa pond of the 
Blue Goose is sending out delicate re- 
minders to the ganders that their dues 
are due on July 1. There is a dispo- 
sition on the part of the ganders, how- 
ever, to wait until “Louie” returns from 
his wedding trip before remitting. 





Insurance Man Files Petition 


Maurice J. Roscoe, one of the 
younger insurance men of Minneap- 
olis, has filed for representative for the 
legislature from the Thirty-third dis- 
trict, and from present indications it 
looks as though more than one insur- 
ance man will be in the house at the 
January session. 

Mr. Roscoe was born in Minnesota 
and for seventeen years has been a 
resident of Minneapolis, the last eight 
years of which he has been actively en- 
gaged in the local business. He is sec- 
retary and manager of the Roscoe- 
Knudtson-Laidlaw Company, one of 
the larger offices of Minneapolis. 

A determined fight is being made this 
year by interests akin to state insur- 
ance, and every insurance man should 
do some real work in furthering the 
candidacy of those who understand 
both sides of the present agitation to- 





MAURICE J. ROSCOE, Minneapolis 


Local agent who is a candidate for the 
legislature 





ward unfair legislation. J. M. Har- 
rison is a candidate for reelection to 


the house. He is a member of the 
Conklin-Zonne-Harrison Agency of 
Minneapolis. 





Minnesota Agency Appointments 


New Hamp.—C. R. Frazee, Pelican Rapids. 
County—Gust Lindgren, Little Falls. 
Connecticut—G. E, Petters, Elmore. 
Camden—G. H. Webb, Minneapolis. 
Minnesota—E. M. Kimball, Lake Benton. 
Pa. Fire—R. H. Stehm, Danvers. 
Phoenix—T. J. O’Brien, Belle Plaine. 
Standard—G. P. Gentling, Rochester. 

St. Paul Mut. H. & C.—C. N. Hogan and 

C. P. Schoelkopf, St. Paul; D. W. Young, 

Minneapolis; W. J. Rutherford, Wykoff; O. A. 






















A Real Service 


hold effects. 


. 





he realiz 


customer. Send 25c for a sample. 


1362 Insurance Exchange 








In case of loss on the part of your client he probably will not have an inventory of his house- 
Gain his confidence by furnishing him a neat DWELLING HOUSE INVEN- 
TORY. Arranged so he can easily and quickly list his effects. Then he wants more insurance 
that his snap estimate is away below actual value of his household 
property. You get his thanks and a larger premium. A hundred with your agency card on 
front cover only $3.00. Send 15c for samples. 


Anchor Large Assured’s Renewal 


You can do it best and most effectively with an elegant CUSTOMER’S EXPIRATION 
RECORD. Furnish him with complete detailed record of his policies and coverage. You 
can have your name and agency card in gold stamped on a quantity. Give one to your big 

EM Tn 


The Western Underwriter Company 
INSURANCE PUBLISHERS 


CHICAGO 














Metropolitan Fire Insurance Company 


LOUISVILLE, KY. 


PROPOSED CAPITAL, $1,000,000 


Applications to represent this company in Southern and Middle Western 
States now being received. 


CHARLES E. DEXTER, SALES MANAGER 














one to five thousand inhabitants. 











STOCK SALESMEN 


Real producers with a good record who are tired of selling Insurance Stocks. Get busy and look into our proposition. 
This company will establish very shortly a chain of 850 General Merchandise Stores in the Central West in towns from 
We have the cleanest stock selling proposition in America. 

Stock Saieces Dept.: JOHNR. DRAPER, Saies Manager 


PUGH STORES COMP 


ANY. 
Generali Offices: Pugh Terminal Building, 365 East Illinois Street, CHICAGO, ILLe 
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Thro, Mankato; C. J. sume, | Gary N. M. 
Kleppe, Averill; W. M. Mead, Mapleton; E. F. 
Smith, Beardsley; ti R. Burns, Marshall; F. E. 
Rollins, Prosper; E. Hennessy, Morris; H. 
P. Deneen, Triumph. 

Ger. Amer.—Martin Christensen, Barnum; J. 
P. Angiouuist, Wright; F rcher, Hawley; 

undhund. odridge; Walter Cameron, 
Fosston; J. S. Chapin, Euclid; B. E. Dahlquist, 
Thief River Falls; A. R. Erickson, Bemidji; 
C. H. Alcock, Cook. 

State Far. Mut. Hail—W. M. Stivens, Slay- 

; H. E. Cragun, Pemberton; L. P. Funke, 
St. Leo; H. A. Merickel, Wadena; A. C. Finke, 
Hills; Fred Foss, Courtland; Thayer, 
Minneapolis; William Jackson, Dawson; A. O. 
Hordesen, Cottonwood; ti J. Ray, Springfield. 

National, Ct.—E. R. Haycraft, Madelia; Mar- 
tin Christensen, Barnum; A. G. Forbes, Mar- 
shall; H. H. Fletcher, St. Paul; J. G. Baxter, 
Thief River Falls; J. M. Hauge, Hardwick. 

Home—C. J. Franti, Bovey; H. G._ Tille- 
man, Minnesota; W. L. Paul, Brown Valley; 
R. A. Smith, Beardsley; E. W. Neunsinger, 
Morton. | 

Caledonian—B. R. Nevius, F. E. Higgins, 
Paul Kemp and O. J. Stephenson, Winona. 

Hanover—O. L. Johnson, Tracy; G. A. Borg, 
Cokato; Joseph Chouinard, Dayton. 

Austin, Mut. Hail—G. I. Haney, Herman; 
Frank Bittner, Anoka; James Melvin, Minne- 
apolis; H. B. Kemp, Morris. 

Automobile, Ct.—D. W. Taylor, St. Paul; P. H. 
Ware and J. T. Hazard, Minneapolis. 

Minneapolis—Ben Kressin, Winona; J. F. 
Ryan, Cloquet; Esther Hessian, Le Sueur. 

Continental—W. W. White, Judson; H. J. En- 
derle, Plummer; J. S. Tuomey, Ramey. 

Twin City—George Beaulieu, Cloquet; R. 
W. Nelson, East Chain; T. Ten Brook, 
Biwabik; E. P. Olsson, New York Mills. 

N. W. Natl—Anten Ness, Starbuck; H. L. 
Shepherd, Janesville; Madeline C. Tuttle, Still- 
water. 

Security, Ct.—A. E. Bachelder, Granite Falls; 
J. J. Pontius, St. Cloud; H. A. Puffer, Bird 
Island. 

American—J. E. Detwiler, Austin; G. F. Rahn, 
Belview. 

Germania—Charles Schneemann, St. Paul; 
J. P. Lahe, Bemidji. 

Ger. All —W. S. Heimark, Frazee; F. J. 
Thul, Sauk Rapids. 

N. B._& M.—C. W. Cater, Clear Lake; S. E. 
Byson, Fosston. 

Fire Assn.—H. C. J. Olson and C. A. Goetz- 
man, Minneapolis. 

North Amer.—H. C. J. Olson and C. A. Goetz- 
man, Minneapolis; T. H. Walters, St. Paul; 
H. C. Tembrock, Chokio. 





BUYS INTEREST IN FORD AGENCY 


John S. Petty has purchased an interest 
in the Ford Insurance Agency, Inc., at Des 
Moines and has been elected as secretary. 
Chester E. Ford continues as president 
and will devote more of his time to solic- 
iting. Mr. Petty had been connected with 
the Ellis-Holland agency and the Anchor 
Fire of Des Moines since January, 1906. 





MINNESOTA NOTES 


J. P. Gahr, of Bemidji, Minn., has pur- 
chased the agency of C. C. Cross. 

Thomas BR. Fletcher of Minneapolis, 
state agent of the Scottish Union & Na- 
tional, is in Chicago spending his annual 
vacation. 





J. A. Tracy, deputy state fire marshal 
for Iowa, has acquired fame through a 
newspaper article which comments upon 
the fact that he works rapidly on a type- 
writer with his left hand and smokes a 
cigar which is held in the right hand be- 
tween puffs. He is said to be a very 
speedy one handed operator. 


GERMANIA 


FIRE INSURANCE COMPANY 
NEW YORK 
ORGANIZED 1859 
Statement, January 1, 1916 











Cash Capi - = = $1,000,000 00 
Assets, <3 eee $8,029,651 84 
Liabilities, -  - ° - $8,920,295 68 
Net Surplus meh tee - $8,109,356 16 
Surplus for Policy Holders,  - $4,109,356 16 


HEAD OFFICE 
__Cor. William and Cedar Streets 





New! Fireproof! 
Every room with 
private bath, 

~ electric fan, 
circulating ice 
water,telephone. 


S E. BUCHANAN 
t and Manager 





THE WEST AND SOUTHWEST 


MISSOURI, KANSAS, ARKANSAS, 
OKLAHOMA, TEXAS 


FIGHT STARTED ON BUREAU 














City Council at Pine Bluff, Ark., Takes 
Lead in Move for Legis- 
lative Action 





What appears to be the beginning 
of a state-wide fight against the state 
actuarial bureau, as at present organ- 
ized, was begun Monday night by the 
Pine Bluff city council with the adop- 
tion of a resolution attacking the bu- 
reau for increases in rates in Pine 
Bluff and providing for the appoint- 
ment of a committee to confer with 
other city administrations and com- 
mercial organizations with a view of 
forming some plan of action to be pre- 
sented to the legislature at its next ses- 
sion. The application of the new term 
rule on dwellings and the increase of 
rates on other risks under the antidis- 
crimination law are cited as the prin- 
cipal grievances. It is also charged 
that reductions were promised for im- 
provements in fire protection, but the 
reductions were not made after thou- 
sands of dollars had been spent for such 
improvements. 





Kansas Business Since 1871 


Since 1871, when the Kansas depart- 
ment began to keep records, fire com- 
panies have collected in Kansas $97,- 
499,721 in premiums and have paid $53,- 
228,106 in losses. This makes the 
loss ratio 54.6 percent for the period. 
Allowing 40 percent for expenses, Com- 
missioner Carey J. Wilson estimates an 
average profit of 5.4 percent. 





St. Joseph Is Inspected 


A number of members of the Mis- 
souri Fire Protection Association were 
in St. Joseph, Wednesday of this week. 
They are making an inspection of the 
business district. O. M. Henn, inspec- 
tor of the Missouri Inspection Bureau 
at St. Joseph, is one of the local com- 
mittee in charge. The business men 
are taking an active interest in the in- 


spection. 





Wilson Files His Papers 


Carey J. Wilson, Kansas superin- 
tendent of insurance, has filed his 
nomination papers for the Republican 
renomination for another two years. 
Wilson is just completing his first term 
as superintendent after two terms as 
assistant superintendent under Ike S. 
Lewis. He has no opposition for the 
renomination so far, and the Repub- 
lican nomination for state office is re- 
garded as the equivalent of election in 
Kansas this year. 





Texan Wants State Insurance 


State insurance was advocated by C. 
M. Dickson, self-styled attorney for the 
mysterious Policyholders Protective 
Association of San Antonio, who at- 
tended the recent hearings on the ap- 
plication of fire insurance companies 
for increases in rates on the more im- 
portant classes of Texas risks. Dick- 
son opposes any increase, but fears 
that the companies will refuse to write 
business .at unprofitable rates and he 
suggests that the people become stock- 
holders, so to speak, in one immense 
state fire insurance company, conducted 
by the state government. 

Dickson wants a new fire policy in 
Texas. He would practically make a 
fire the only condition for recovery, 
and would make the assured’s state- 
ment prima facie proof of the amount 
of the loss. 





DEFINES DEGREE OF PROOF 


About $20,000 will probably be saved to 
insurance companies interested in the 
Weinberg case at Kansas City by a de- 
cision of the Missouri supreme court. The 
companies practically charged that Wein- 





berg brought about the fire that burned 





Every Line Except Life Insurance 


CRAVENS @® CAGE 
HOUSTON, TEX. 


The General Agency with the full kit of tools. Adopt the “C & C’’ brand 
of insurance service. We are on the ground, in touch with local conditions, 
study the needs of the field, and make it our business to give the service 
that is needed in our territory. We fire no long range guns. We are a part 
of our territory. We live in it, work in it and give it our best thought. 











Retailers Fire Insurance Company 


_A STOCK COMPANY Oklahoma City, Okla. 
Business Confined to Oklahoma 
ALFRED HARE - - - ~ Secretary and General Manager 


THE CENTRAL STATES FIRE 


Insurance Company of Wichita, Kansas 

WILL SOON BE READY FOR BUSINESS and wants agency connections in Kansas with good 
men. Is equipped to meet the needs of Western Field. Will write fire, tornado and hail insurance. 
AUTHORIZED CAPITAL $250,000.00 


H. C. WHALEN, President, Fourth Floor, Bitting Building, WICHITA, KANSAS 


WANTED 2202 LIVEAGENTS in all une. 


cupied territory in Kansas to write 
years old. New Policies. 


Hail insurance. Company Fifteen 
Low Rates. Good Commissions. 

Address ELMER F. BAGLEY, Secretary 

Columbian Building, TOPEKA, KANSAS 


The Equity Mutual Fire Insurance Association 


SIOUX CITY, - IOWA 
ORGANIZED 1898 


A Full Reserve Mutual Organized Under the 
Strict Laws of Iowa 
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1000Rooms 1000Baths 


BUFFAL 
‘450 Rooms 450 Baths 4000Reoms 1000Baths 


Tell Us In Time 


Hotels Statler are busy hotels. 


Whenever, therefore, you want a room of a certain kind, or at 
a certain price, make a reservation at least twenty-four hours 
ahead. Forty-eight hours is better. 


We have what you want, but we can’t always deliver it to you 
on an hour’s notice. 


This applies especially to the $1.50 and $2.00 rooms. These, 
(of which there are 400 at Cleveland, and the same number at 
Detroit) are nearly always sold to an incoming patron before 
they are vacated by last night’s occupant. 


Tom er SO SOM OO) 


Give us a chance to give you what you want. Tell us in time. 


Every room has private bath, circulating ice water, 
and many other unusual conveniences. Morning paper 
delivered free to all guest rooms. You get more for 
your money — unquestionably—at any Hotel Statler. 


HOTE Ls 
STAT LE Fk 


BUFFALO - CLEVELAND - DETROIT 
Hotel Statler, ST. LOUIS, now building 


Rates from $122 Per Day 
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his stock of clothing and submitted a large 
amount of evidence, but the trial court in- 
structed the jury that the presumption of 
innocence continues in civil as in criminal 
cases until it is overcome by a preponder- 
ance of evidence. The supreme court held 
that in a civil case there is no question 
whether any crime has been committed 
and the question is merely one of greater 
or less probability, and the jury need not 
be satisfied of the complicity of the plain- 
tiff in the burning in any greater degree 
than on an ordinary question in a civil 
case. The decision was in a test case on 
which the others depended. 


BIG HAIL LOSS IN TEXAS 


Companies Hard Hit in a Storm That 
Visited the State During 
the Night 


Hail insurance companies are report- 
ing heavy losses from the storm that 
struck Texas, June 4-5. Strange to 
say, the hail storm on the first day was 
at 9 p. m. and on the second day 3 
a.m. Usually hail storms occur dur- 
ing the daytime. The loss was chiefly 
on cotton. Some of the companies re- 
port that their losses are $100,000 each. 
This is the severest storm thus far re- 
ported. The losses in Kansas, Colo- 
rado and Oklahoma have been normal 
so far. Hail business is excellent in 
the southwest and all the companies 
have full corps of solicitors out after 
the business. This will be the great 


hail year so far as premiums are con- 
cerned. 


Kansas Agency Appointments 


Amer. Cent.—A. J. Francis, Lucas. 

Home, N. Y.—D. McCoy, Hugotown; F. 
H. Templeton, Spearville; B. H. Gibbs, Sharon; 
B. J. Smith, Cimmarron; Ed Brier, Liberal; C. 
A. Webber, Liberal; W. G. Bogelsang, Glascow; 
BY = feber, Lacrosse; B. E. Hall, Lacrosse. 

Imperial, N. Y.—F.’S. Chaffee, Bison; Frank 
Bitek, Kanopolis; O. F. Hoopes, Lucas; G. C 
Weyer, Norton; Lewis Abbott and E. H. Shot 
ten, St. John; F. E. Miller and R. W. White, 
Topeka; A. J. Brock, Jennings; Romeo Morton, 
Togan; R. L. Dibble, Prairie View; C. W. Cole, 
Teke Case and Shurd Siegrist, Logan; Otto 
Alsdorff, Bogue. 

National, Ct—B. H. Arnold, Sublette; 
Tait, Elkhart; L. F. Bardwell, Wright; F, 
Williams, Hugoton; A Messick, Ward Mc- 
Dowell and T. L. Vandeveer, Montezuma; Vir- 
gl Wolfley, Fowler; N. P eterson, Vester; 

oy Spear, Lincoln; D. E. Denny, Besper; G. C. 
Hahn, Alton; F. A. Hahn, Portis; Frank Cor- 
dell and S. C. Ivey, Downs; R. H. Crumley, 
Colby; ha Barnard, Barnard; T. uinn 
and T. obin, Salina; Cecil Fisher, Wetmore; 
Frank Profit, Lyons; Winfred Grammon and H. 
C. Sperry, Lucas; Albert Tate, Atchison; E. J. 
Keefer, Rexford; Timmons and G. E. 
Heiner, Stockton. 

are 8. J. Lee, Wellsford. 

_N. W. Natl.—J. L. McCarter, Syracuse; G. W. 
Young, Altoona; H. M. Keeshing, Fredonia; 
L. H. Eddy, Marysville; F. L ewton, Clay 
Center; F. A. Brewster, Jennings; E. B. Till- 
son, Concordia; O. A. Edwards, Goodland; C. 
W. Sample, Kingman; W. W. Parks, Copeland; 
Me ageman, Ford; F. A. MclIvor, Hoxie; 
Harry Hawkins, Raymond; J. R. Foster, Utica; 
J. R. Benne, eh pam a H. B. Davis, St. John. 
_N. W. F. & M.—F. P. Tatman, Cuba; G. R. 
Schroder, Beverly; A. E. Dandurand, Demar; 
5. @ -. a Duquoin; R. C. Galloway, Ells- 
worth; J. F. Brown, Jetmore; Leiker, 
Park; C. L. Haslet, Wellington; Wm. Benien, 
Lincoln; Phillip Newton, Alamato; R. C, Beard 
Dodge City; Wm. Scribener, Caldwell; A. 
Moore, Minneola; C: E. Childers, Osborn; W. 
W. Antrim, Plains; Winslow Sekavec, Wilson; 
Clarence Thompson, Almena; Brown, 
Kingsdown; Phil Wallack, Jennings; Charles 
Votopka, Jennings; A. J. Galotzbach, Plainsville; 
Phillip Desmarteau, Zurich. 

Orient—J. R. er and Frank Wray, Lo- 
gan; Earl Sperry, Edmond. 

Springfield—C. J. Finn, Hoisington; J. A. 
Warren, Runnymeade; John McGuire, Bogue; 
O. E. Brown, Kingsdown; W. P. ess, Mt. 
Hope; J. F. Waters, Levant. 

Si. Paul—S. W. Betts and Sol Holben, Nor- 


Rex 
M. 


catur; J. P. Collins, Oronaque; O. yon, 
Oronoque; Jos. Erbert, Hays; C. A. Fleming; 
Penokee; V if 


‘ . S. Kennedy, Kensington; A. 
Vollbracht, Healy. 


Caledonian—H. H. Cowan, Ottawa. 


OKLAHOMA NOTES 


The Svea has applied for admission to 
Oklahoma. 


Mr. and Mrs. Prank J. Merrill of Okla- 
homa City announce the marriage of their 
daughter, Lucile, to H. Aubry Thing. Mr. 
Merrill is a member of the general agency 
of Merrill & Braniff. 


Heavy Texas losses of the week include 
$60,000 at Seymour, $65,000 at Celina and 
$6,000 at Sweetwater. 





A clearing house for accounts of local 
agents will probably be established in 
Kansas City. A meeting will be held 
June 20 to effect an organization for the 
purpose, and get contracts. It will not 
= = bureau of the Local Agents Asso- 
ciation. 

















KENTUCKY AND THE SOUTH 





PARKER GETS KENTUCKY POST 


Assistant Manager of Iowa Rating Bu- 
reau Is Made Manager in 
Blue Grass 


Louisville, Ky., June 13.—(Special.) 
—George H. Parker, for the past six 
months assistant manager of the lowa 
Rating Bureau at Des Moines, has been 
appointed manager of the Kentucky Ac- 
tuarial Bureau at Louisville, and took 
charge of the office June 12. The ap- 
pointment followed the decision of the 
Kentucky committee several months 
ago to name a resident manager, as 
Clem E. Wheeler, manager of the Ken- 
tucky bureau, has been manager of the 
Wisconsin Inspection Bureau at Mil- 
waukee for some time, and has been 
able to give comparatively little atten- 
tion to the Kentucky office. 

Mr. Parker will have as assistant mana- 
gers Charles E. Springer, who has been 
actively in charge of the bureau of late, 
and L. Leatherwood. Mr. Leather- 
wood has been seriously ill, but is now 
convalescing at his home in Louisville, 
and is expected to be back in harness in 
the near future. He was appointed as- 
sistant manager when Mr. Wheeler took 
hold of the Milwaukee office. 

The new Kentucky manager has had a 
well-rounded fire insurance experience. 
He started as electrical inspector of the 
Chicago Board fifteen years ago. Later 
on he was shifted to the special hazard 
department. Following his service in Chi- 
cago he was with the Oklahoma, Ohio and 
West Virginia bureaus, serving as super- 
intendent of the latter organization for 
five years. He went to the Pacific Coast 
as special agent for McCarger, Bates & 
Lively, of Portland, and -worked under 
them for two years, later becoming man- 
ager of the brokerage department of 
Henry W. Brown & Co., of Philadelphia. 
He then got into the local agency busi- 
ness at Huntington, W. Va., for two 


years, going from there to Des Moines 
six months ago. 

Mr. Parker is thirty-five years old and 
married. He is a man of attractive per- 
sonality, and made an excellent impres- 
sion on the field men, many of whom 
called on him during his first day in 
Louisville to extend their good wishes. 
Mr. Wheeler came down from Milwau- 
kee to introduce Mr. Parker to his new 
work, and remained with him for two 
days. Manager J. V. Parker of the West- 
ern Actuarial Bureau was here to instal 
the new man. Mr. Wheeler is probably 
one of the best liked young men in Ken- 
tucky. He had the confidenec of every- 
body with whom he did business. This is 
undoubtedly the cause of his success, 
especially in handling the situation in 
Kentucky, after the state rating board 
was organized. All the Kentucky field 
men as well as the administration at 
Frankfort, are sorry to see Mr. Wheeler 
leave, but they wish him well in his 
present position in Wisconsin. 


No Dummy Agencies in Kentucky 


Commissioner C. F. Thomas of Ken- 
tucky has issued a ruling calling at- 
tention to section 14 of the recently 
enacted insurance law, in which it is 
provided that before an agent’s license 
may be issued a statement must be 
filed by the proposed agent that he 
will maintain an office within the com- 
monwealth and keep therein at all times 
permanent records, applications for and 
policies placed by or through him, and 
will not sign any policies in blank to 
be issued outside his office. This rul- 
ing also takes care of any companies 
that might have their special agents 
sign policies in order to place them 
in the hands of brokers in New York 
or Chicago, to be issued in the indefi- 
nite future. 

Commissioner Thomas advises that 
those violating this section of the law 
will be prosecuted according to the full 
penalties of the law, which law goes 
into effect June 12th. 


Joint Field Meeting 


The semi-annual meeting of both the 
Fire Underwriters Association of Ken- 
tucky and the Tennessee Field Club 
will be held jointly at Signal Moun- 
tain, Tenn. June 21-23, which is 
Wednesday, Thursday and Friday of 
next week. This meeting promises to 
be probably the most successful of its 
kind ever held in Kentucky or Tennes- 
see, on account of it being a joint meet- 





ing, and the espécially pleasing selec- 
tion of its location, which is a suburb 
of Chattanooga, Tenn. A. I. MacPher- 
son, president of the Fire Underwrit- 
ers Association of Kentucky, advises 
that practically everybody in the field 
will be on hand. 


Kentucky Board Reappointed 


Frankfort, Ky.—State Auditor R. L. 
Greene has reappointed the state in- 
surance rating board, under the law 
passed at the last session of the state 
legislature, which continued the rating 
board in operation and which became 
effective on June 13. The board is com- 
posed of N. O. Gray of Kuttawa, chair- 
man; H. H. Oyler of Richmond, and 
Insurance Commissioner Thomas. 
Chairman Gray succeeded Ruby Lafoon 
of Madisonville in the office and will 
continue as chairman for four years. 

Under the provisions of the recodified 
law, the terms of Fire Marshal Thomas 
Pannell of Greenville, as well as the 
members of the board, expired. All 
have been reappointed for terms of 
four years each. 


COMMON COUNCIL DELAYS 


The waterworks system at Williams- 
town, Ky., has been completed, but the 
town is doing nothing toward establishing 
a fire department. The original plans in- 
cluded this additional protection and 
insurance companies having agencies in 
the city are very anxious that the munici- 
pality act will take full advantage of its 
water system. 


REINSURES SOUTHERN BUSINESS 


The North America has reinsured the 
business of the People’s National Fire in 
North Carolina, South Carolina, Georgia, 
Alabama, Florida and Louisiana. As- 
sistant Manager Hughs, of the North 
America, is particularly familiar with 
the business taken over as he was for- 
merly of Hughs & Yates, southern general 
agents of the People’s National. 


AWAIT DECISION ON OUTSIDERS 


Virginia local agents are awaiting a 
ruling from Attorney-General Pollard on 
the question whether the resident agent 
law now on the statute books is sufli- 
ciently strong to justify Commissioner 
Button taking active steps toward pre- 
venting outside brokers and _ solicitors 
from writing business in the state. 
date for a hearing will be fixed shortly. 
The following three questions will be 
propounded as being pertinent to the is- 


ue: 

Is it lawful for an agent of a non- 
licensed company to solicit insurance on 
property in the state? 


Is it lawful for a surveyor of a non-, 


licensed fire company to inspect prop- 
erty within the state with a view of writ- 
ing a policy? 

Is it lawful to adjust losses on prop- 
erty in Virginia insured in such com- 
panies in violation of the state’s revenue 
laws? 


MIDDLESBORO ISSUE SETTLED 


The controversy between the city of 
Middlesboro, Ky., and the water company 
has been settled and the fire fighting facil- 
ities of that town will be continued on 
their present basis. This notice is re- 
ceived with relief by companies repre- 
sented at Middlesboro, especially since 
that town is not looked upon with very 
much favor, on account of its high loss 
ratio for the past ten years, which is 
80.8 per cent. 


TO REGAIN LOST RISES 


A committee of five, consisting of gen- 
eral and special agents, has been appointed 
to assist the rating bureaus in Louisiana 
and Mississippi, endeavoring to regain 
some risks lost to outside companies. Only 
sprinklered and highly protected risks will 
be considered. 


COMPANIES ARE STANDING PAT 


Governor Manning of South Carolina 
was in New York City the other day in 
conference with some of the insurance 
officials regarding the situation in that 
state. The property owners are raising a 
loud protest because the companies are 





unable to write business, owing to the 
offensive Laney-Odom law, under whith 
it is impossible to operate without very 
high expense. The companies were firm 
in their position and told the governor 
that they could not possibly resume busi- 
ness under the present law. It exposes 
them to severe penalties for violating it 
and to conform to its provisions would 
entail an expense that the policyholders 
could not stand. 


HOTEL LOSS ADJUSTED 


The Seventh Avenue hotel fire at Louis- 
ville, which was held up so long in its 
adjustment, has finally been disposed of 
in a compromise settlement of $3,750 fire 
loss. Judge Gordon hands down an 
opinion this week holding the proprietor 
and the Louisville Trust Company, trus- 
tees, liable on account of the death of 
Charles C. Morgan, who lost his life in 
the fire of Dec. 7. Another complication 
has arisen in this matter in that James 
L. McBurnie, who held a life interest in 
this building, has also died since the 
fire. 


NORTH CAROLINA MEETING 


Greensboro, June 9.—The North Caro- 
lina Association of Insurance Agents ad- 
journed after a two days’ gathering in 
this city. Among the last items of 
business was the election of officers, re- 
sulting as follows: 


President, W. E. Sharpe, Burlington; 
vice-presidents, S. C. Ogburn; Winston; 
W. Schenck, Greensboro; secretary- 


treasurer, Ray Johnson, Winston. 

The next meeting will be. held 
Asheville. 

There were three set addresses dur- 
ing the day. At the morning session 
Mark T. McKee of Detroit spoke on 
“Insurance Federation,’ and David Van 
Shaack of Hartford on ‘“‘Workmen’s Com- 
pensation.” At the afternoon session, 
James H. Southgate of Durham _ spoke 
on “The Good of the Order.” There 
were several short speeches, and discus- 
sions of a variety of topics. At this 
morning’s session an insurance federation 
for North Carolina was organized as out- 
lined by Mr. MeKee. 


in 


KENTUCKY NOTES 


S. P. Morgan, junior member of the 
agency firm of W. T. Morgan & Son, has 
returned to Greenville, Ky., after a trip 


to Louisville. 

Scottsville, Ky., is considering the 
establishment of a waterworks system. 
The common council has the matter un- 
der consideration and will probably take 
up the plans with the Kentucky Ac- 
tuarial Bureau. 


F. M. Fisher, president of the Ohio Val- 
ley F. & M., spent a good part of last 
week in Chicago, and some of his friends 
are wondering whether he confined his 
time to insurance or politics. There is 
just a bit of suspicion that he at least 
looked in on the Republican convention. 


The Kentucky State Fire Prevention As- 
sociation ran into severe competition in 
the form of a chautauqua at Eminence, 
Ky., last Thursday, and hence secured 
only a small attendance at the. public 
meeting, but otherwise the gathering was 
a success. The inspection developed the 
fact that Eminence is in good condition 
physically. 


TENNESSEE NOTES 


The Federal Reciprocal Underwrtiers 
has been organized at Memphis, Tenn., 
with John L. Parham & Co. as attorney 
> It will write only sprinklered 
risks. 


E. D. Looney & Co., at Columbia, Tenn., 
have purchased the agency of Lipscomb 
& Burns. W. H. Lipscomb will retire 
from the business, while Ross Burns will 
become associated with Looney & Co. 


————-(39».e-— 
Missouri Agency Appointments 


Boston—L. J. Kerth, Kirkwood. . 
Continental—Charles Martin & Sons, Troy; 
J. F. Tambke, Stover; G. A. McCandless, Lin- 
coln; H. Sunderwirth, Appleton City. | 
Coml. Union, Eng.—A. Early, Centralia. — 
Fid.-Phenix—Walter Henderson, Glasgow; 
Freund & Freund, Cole Camp; Fred Fair, Mar- 
shall; G. W. Kemp, Auxvasse. 2 
Fireman’s Fund—Gass, Sanders & Baird, Car- 
terville; W. M. Pritchard, Clarence; J. A. Jones, 
Marshall; F. H. Mairs, Milan; L: J. Kerth, 
Kirkwood. 
Ger. Amer., N. Y.—S. O. Osterhout, Han- 
nibal. : 
Ham.-Brem.—H. W. Twenter, Tipton. 
Home—Vajean Brightwell, Drexel; R. H. 
Baumgardt, Farley. 


— 





The Best Field in the Insurance Business 
Today is Live Stock Insurance 


We want good men who work among farmers and stockmen to communicate with us 
Territory in Ohio, Indiana, Illinois, Michigan and Minnesota 
THE KASKASKIA LIVE STOCK INSURANCE COMPANY 


Home Office: - - 


INCORPORATED 


- Shelbyville, Ilinois 
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MOUNTAIN AND COAST FIELD 


LOS ANGELES PREPAREDNESS 
Insurance Men Turn Out for the Pa- 
rade, President Cochran Heading 
Insurance Men 








Los Angeles, June 15—(Special)— 
The insurance business was well rep- 
resented in the Prepareédness Parade 
here yesterday afternoon, all offices 
being closed for half a day, and approx- 
imately a thousand men and women 
forming the insurance division, com- 
posed of life, fire and casualty repre- 
sentatives and employes. President 
George I. Cochran of the Pacific Mu- 
tual Life was marshal of the insurance 
division, the fire underwriters being 
headed by President W. P. Battelle of 
their association, while I.. O. Levy, 
president of the Casualty Underwriters’ 
Association, was the aide in charge of 
that section. Irwin J. Muma, president 
of the Life Underwriters Association, 
was chief of aides, under Grand Mar- 
shal B. H. Dyas. 





SALT LAKE SCHOOL RATES 


Salt Lake,.June 10—(Special)—As a re- 
sult of a report on Salt Lake City school 
buildings that has been prepared by the 
local fire department and the local in- 
spection board of the Pacific Board of 
Fire Underwriters, the proposed heavy 
increase in fire rates on such buildings 
may be materially decreased, though they 
will not go back to the former flat rate, 
it is stated. The board of education 1s 
planning to make suggested improve- 
ments so as to reduce the hazards. The 
report that has been prepared is a resuit 
of a controversy that began between the 
Pacific board and the Utah Association of 
Fire Underwriters when it was decided 
to place all school buildings on their own 
merits, thus increasing the rate. The 
committee of the local association con- 
sisted of W. S. Giest, James Rogers and 
Willard Done. 





NYBLOM RETURNS TO MONTANA 


San_Francisco, Cal., June 14—(Special) 
—A. W. Nyblom, managing underwriter 
for the Pacific National Fire for the past 
year, resigns to return to his former home 


in Montana, where he is well known as a 
field man. 





WINTERBUEN’S NEW POSITION 


San_Francisco, Cal., June 14—-(Special) 
—J. C. Winterburn, for many years city 
manager at San Francisco for the Aetna, 
who resigned two years ago to go with 
7 Ga an is Fas ge ag manager of 

epartment of the Scottish i 
and State of England. pain 


COMPANIES ARE LIBERAL 


San Francisco, June 14—(Special)—All 
branches of insurance in California will 
€ prominently represented at the citi- 
zens’ military training camp at Monterey 
next month. Companies and managers 
announce generally that employes will be 








Fire Insurance Agents! 


Your office is regarded by your cus- 


tomers as a place where information 
regarding all forms of insurance can 
be had. 
Hence 

you need a copy of our 


Life Insurance 
Policyholders’ Digest 


for 1916. Just Out 
Containing full information regarding 
Financial Standing, Premiums, 
Dividends, Surrender Values, 


and Net Cost; Policy Contracts 
and Conditions 


of 250 American Life Insurance Com- 
panies, 


A Complete Life Insurance 
Encyclopaedia for $2.50 
Send for a copy and keep your office 
up-to-date on all branches of Insurance. 


The Western Underwriter Company 


Cincinnati Chicago New York 














given a month on full pay in order, to 
attend the camp. 





PLANTING ILLINOIS UNDERWRITERS 


San Francisco, Cal., June 14—(Special) 
—The Illinois Underwriters is being 
planted in the Pacific Coast field by Sel- 
bach & Deans, general agents of the Han- 
over Fire, which guarantees the policies 
of the Underwriters. 





PACIFIC COAST NOTES 


Lawrence F. Kelsey has been appointed 
agent for the Phenix of Paris at Los 
Angeles, and has opened an office in the 
Douglas building. 


Alexander MacKeigan has been ap- 
pointed manager of the insurance depart- 
ment of the Union Realty Company at 
Los Angeles, vice R. E. Lorentz, resigned. 


G. Mueller of Los Angeles, Calif., spe- 
cial agent of the Northern Assurance, is 
spending some weeks in the western de- 
partment in Chicago. Mr. Mueller for- 
merly lived in Chicago, when he was spe- 
cial agent of the old Merchants of 
Newark. 

The measure providing for repeal of the 
“Two Platoon System” in the Los Angeles 
fire department was defeated in the city 
election held last week by an overwhelm- 
ing majority, as were also all the pro- 
posed bond issues which contemplated 
improvements in connection with fire 
protection, such as additional engine 
houses and equipment, and the installa- 
tion of a fire alarm and police telegraph 
system. 





COLORADO NOTES 


The Denver Civic Association, through 
its insurance bureau, has arranged for a 
meeting there June 23. The chief speaker 
will be O. B. Ryon of Chicago, general 
counsel of the National Board. Other 
speakers will be Thomas F. Daly, presi- 
dent of the Capitol Life, and J. R. Gard- 
ner, manager of the Merchants Fire of 
Denver. 

George W. Beck of Denver has been ap- 
pointed general agent of the Safeguard 
for Colorado, New Mexico and Wyoming. 





Edward Brassey and Alexander Wilson 
have formed the agency of Brassey & 
Wilson at Lewistown, Mont. 








The Bush League Agent 








Freeport Ill. June 14. 
My dear Friend Fred: 

Well Fred I suppose you have read 
in the papers all about this Prepared- 
ness Parade in Chi. & you have probly 
been wondering was I in the Parade? 
I was not what you could call in the 
parade but howsoever I was in Chi. & 
I seen the hole thing from start to 
finish from the Daylight Caffey & it 
was some Parade. But the less said 
about the Ins. Mens Div. the better. 
In the 1 place they had a fellow by the 
name Harold Letton as mgr. of the 
Ins. Mens part of the Parade & he 
may be a good fellow & all but if he 
had to earn his living on what he nos 
about the army & marching & all this 
& that he would be asting the people 
on Clark St. Can you spare me the price 
of a cup of coffee? He was suppose to 
be the mgr. of the Ins. Men but was 
the truth to be told this Maj. Funk- 
houser was the 1 who got the hole 
thing up. He was a Maj. in the Army 
1 time & has been all around to Cuba 
& all them places & he has got a job 
now in the City Hall in Chi. cutting 
the ruff parts out of the movies & 
he has got a bunch of parts he has cut 
out that would curl your hair & I guess 
they is lots worse jobs than his. 

* Ok * 

Well he was the 1 which give all 
the boys a rehearse on marching in the 
Ins. Exchg. Bldg. lobby at night after 
closing hrs. & some of them did very 
comentable all things considered. But 
the way it looks he was held down in 
his work by this Letton who had not 
ever got up a Parade before & so it 
was not his fault he did:not no 0 about 
it. You may not believe it Fred but 
I give you my oath of honor they was 
not 1 advertisement in the hole Ins. 
Mens Div. What is a Parade for if it 
is not to tell the great mass of the 
people & the body politics & all what 
you have got what is going on 
around these different places & still 
they go & have that Parade & Mr. 
Sidnie Collins was in it & he did not 





have no sine saying It spans Across 2 
centuries & Frank Jones was in it & 
he did not have no banner that says 
Oldest in the World. 

ae 


The way I figger is the people do 
not want to see them fellows in line 
without no banners on acct. if all they 
want to see is a lot of men in line they 
can see a good Parade by watching 
the Garment Workers on strike or the 
Express Drivers or somebody similar I 
do not want to say no more about the 
Parade in Chi. on acct. I think it was 
a big frost & if I start talking about it 
I am afraid I might start to nock some- 
body & I would not want to do that 
because I suppose Letton & the Maj. 
did the best they could & I was always 
taught not to nock people for a lack 
of education & if a person does not no 
no better it is more to be pitied than 
scorned & the hole thing should be 
dismissed with a wave of the hand as 
they say. 

et ae 

Well now what I started out to say 
is that on the 16th of the mo. inst. and 
approx. we are going to have what 
they call Flag Day in Freeport & the 
stores & all places of biz. will be closed 
for a % day. Its a poor man which 
does not lissen to Opportunity nocking 
on his door & on that day I am going 
to pull of the biggest Parade in the his- 
tory of Freeport & adjacence suburbs. 
It is going to be called the Ins. Pre- 
paredness Parade of the City of Free- 
port & I am going to organize all the 
ins. men in the town & appoint cap- 
tains for all the offices & Miss Sara 
Buckman will be in charge of the Ins. 
Women. The line of march will be 
West on Galena St. to Locust & North 
on Locust to Stephenson & east on 
Stephenson to the Court House Sq. 
where the Parade winds up & I will 
give a speech on the Court House 
steps. I have hire a horse & will ride 
at the front of the Parade. They will 
be no ads. allowed just like they was 
in Chi. I have the hole thing framed 
up & I no just how to handle it on 
acct. of me watching the Parade in Chi. 

ew 

Now I am going to tell you some- 
thing I would not even tell my own 
mother or wife & its only on acct. of 
me & you bean the bosomest of friends 
I am letting you in on this & I guess 
the safest way is for you to burn this 
letter as soon as you get it because if 
this ever gets out before the Parade is 
pulled off it will mean the roonation 
of me. The truth is Fred this hole 
Parade is going to be 0 else but a big 
ad. for me & all the Ins. Men in Free- 
port will be walking in a Parade which 
will be boosting me all the way thru 
& I will be heaping coals of fire on 
there heads unbeknownst to them as 
the Bible says. I have hire 6 little kids 
for 50c ea. to carry 6 banners for me 
which I am having made telling all 
about my agcy & the Cos. I represent 
& so on. These will be right at the 
front of the Parade so the other Ins. 
Men cant see them & they will think 
they say In Time of Peace Prepare for 
War or something & they will be all 
about me & my agcy. Then for a cap 
on top of the climax as the Bible says 
when the Parade gets to the Court 
House steps instead of talking about 
Americans 1st like they think I am go- 
ing to I will give them a good talk on 
Why my agcy. which is the only ex- 
clusive Underwriters Agcy in Freeport 
is the strongest agcy. west of Chi. I 
suppose when I ist start to talk they 
will be some people that will be a little 
sore but I have spoke before at a no. 
of places & I no how I can hold my 
audeence & that is not said to brag on 
myself but speaking is a gift Fred & 
Nature was kind to me in this respeck. 
All I ask Fred is that you burn this let- 
ter up the minit you have receipt it & 
read it on acct. if my plans should get 
out before the night of the 16th I ama 
rooned man. Mums the word. 

Your old friend Dave. 


It costs some folks so much to live that 
we wonder why they do it. 


NEWS FROM THE EAST 











LICENSE LAW BEEN UPHELD 





New York Statute Has Been Sustained 
in Suit Brought Against the 
Department 





New York, June 13.—(Special.)—In 
the case of Clinton D. Mackey, former 
agent of the Illinois Surety, who was 
denied a certificate of authority as an 
agent by the New York department 
upon charges filed by A. J. Hopkins, 
president of the company, against the 
New York insurance department, in 
which he attacked the constitutionality 
of Section 142 of the insurance laws, 
the appellate division of the supreme 
court has upheld the law and given a 
judgment in favor of the department. 

Mackey attacked the constitutionality 
of Section 142 upon the ground that 
the authority the section conferred 
upon the superintendent of insurance 
was not administrative or executive au- 
thority, but judicial authority and con- 
trary to fundamental law. He argued 
further that the superintendent is not 
a constitutional or judicial officer and 
that the legislature was therefore with- 
out power to vest him with authority 
to determine whether or not an appli- 
cant for an agent’s license had been 
guilty of fraudulent practices. 


WILL INVESTIGATE THE FUND 
Commissioner of Accounts Will Look 
Into 2 Percent Tax on Outside 
Companies in New York 








New York, June 14—(Special—The 
Merchants’ Association of New York 
has secured the promise of the commis- 
sioner of accounts to investigate the 
way the 2 percent tax which is each 
year levied on companies chartered out- 
side of New York but doing business 
in the state, is expended. These taxes, 
which annually amount to about $600,- 
000, go to the support of associations 
of volunteer firemen in the way of 
pensions and the relief funds and up- 
keep of the several benevolent associa- 
tions. As the number of voluntary 
firemen has decreased with the installa- 
tion of paid departments, the amount 
derived each year from the tax has in- 
creased. Therefore, the belief is cur- 
rent that there is waste, mismanage- 
ment and possibly some graft in the 
handling of the surplus funds. If the 
investigation to be made by the com- 
missioner of accounts shows this prem- 
ise to be correct, efforts to amend the 
law will be made. 





Get Indemnity Against Rain 


New York, June 14—(Special)—It 
is reported here that the London Lloyds 
have written a policy of $100,000, cover- 
ing the Washington Park Sports Club 
against the possibility of rain on June 
29, the date of the Moran-Dillon prize 
fight. The advance sale of seats indi- 
cates a paid attendance of over $100,000. 
This is one of the largest policies ever 
written on a sporting event. 





COUNTERMEN ORGANIZE 


New York, June 14—(Special)—The or- 
ganization of the Metropolitan Counter- 
men’s Association was completed yester- 
day. A chairman will be named by the 
nominating committee to serve for one 
year and on the executive committee, 
which will have charge of the affairs of 
the organization, will be one representa- 
tive each of a local company, foreign 
company, agency office, Brooklyn west 
and east, and Long Island City. 


EASTERN NOTES 


J. Keyes Hall, assistant secretary of 
the Boston, died the other day after a 
short illness. 


Harrison Law, secretary of the Fire 
Brokers Association of New York, has re- 
signed as of Aug. 15. His future plans 
are unannounced. 





There was a crowd at the “Fire Sale” 
and a passer-by called them heathens, 
because they were indulging in burnt 
sacrifice. 


{ 
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NEWS ABOUT COMPANIES 


WILL 





INCREASE ITS FUNDS 





Arizona Fire to Place New Capital of 
$100,000 and Add Same Amount 
to Surplus 





The Arizona Finance Company, 
which has been the holding company 
for the Arizona Fire of Phoenix, Ariz., 
since the company was established in 
1910, has recently been retired, and as 
a result $45,000 has been added to the 
surplus of the company. Plans are 
now under way for the issuance of 
$100,000 new capital stock, which will 
be sold to add $100,000 to the surplus 
as well. The company now has a cap- 
ital of $200,000 and a surplus of ap- 
proximately $90,000. It is expected that 
the new capital stock will all be sub- 
scribed for during the current year 
and this will give the company $300,- 
000 capital and $190,000 surplus. The 
company reports progress of business 
so far this year as very satisfactory and 
the outlook as excellent. 

Since the first of the year it has writ- 
ten no outside business, but has con- 
fined its operation to a direct agency 
business. The company is represented 
in its field operations by William B. 
Kelly, formerly with the Camden, in 
the east, with headquarters at Philadel- 
phia; for the central west by Arthur J. 
Davis, formerly with the St. Louis Fire, 
with headquarters at Chicago, and on 
the Pacific coast by Paul St. John, who 
has recently been appointed and for 
years has been active in the same ter- 
ritory, with headquarters at San Fran- 
cisco. 

s * * 

Patriotic Fire—This company has now 
been admitted to Illinois, Indiana, Kan- 
sas, West Virginia, Michigan, Colorado, 
Wisconsin and Oklahoma. 

* * 2 

Bankers, Mont.—Stockholders of the 
company at a special meeting voted to in- 
crease the capital stock from $100,000 to 
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BENJAMIN BR. MOWRY 


[Benjamin R. Mowry, one of the United 
States managers of the Svea, has resigned 
and will become assistant manager of the 
Reinsurance Bureau. J. M. Wennstrom 
becomes sole manager in the United States 
for the Svea. Mr. Mowry formerly trav- 
eled in the New England field and was 
called to the Svea as superintendent of 
agents. 


He has made an excellent rec- 
ord.] 





$500,000, and to amend the charter so that 
the company can write fire as well as hail, 
livestock, cyclone and tornado insurance. 

Fire insurance will be written by the 
company as soon as $200,000 is raised. A 
contract has been entered into with Knox 
& Cowdy of Helena to sell the increased 
stock that will be issued. Both common 
and preferred stock will be sold at $300 a 
share. The company began doing business 
in May of last year. Officers of the com- 
pany are George W. Walker, president and 
general manager; W. D. Cook, vice-presi- 
dent; Thomas K. Baker, secretary and 
treasurer. 


© an — 
Columbus Club Changes 


Columbus, Ohio, June 14.—(Special.) 
—At a special meeting of the Columbus 
Fire Insurance Club yesterday after- 
noon a new constitution and by-laws 
were adopted. There were twenty-two 
members present, all but one voting 
for the constitution. The old officers 
will hold over until the meeting June 
27, at which a secretary-auditor will be 
named. This man will in all probabil- 
ity be Winfield S. Huff. 


3212S 
Why Smith Looks Happy 


Friends of Harold V. Smith of the 
Franklin Fire at its head office, have 
been interested to learn that rosy ru- 
mors are connecting his name with that 
of a beautiful Louisville girl, the daugh- 
ter of one of the leading financiers of 
the Blue Grass city. No formal an- 
nouncement of the engagement has 
been made, but it is understood that 
this will be forthcoming shortly.. Mr. 
Smith formerly covered the Kentucky 
field as assistant of the late Dr. J. F. 
McSween, special agent for the state. 

——————— 2 ee ___—_ 


Charles Nelson Bishop—Charles Nel- 
son Bishop, Chicago city manager of the 
Northern of England, who is seriously ill 
and has ‘been very low, underwent a sec- 
ond operation last week. He is not yet 
out of the woods, but his case is more 
hopeful. 


=> ee -________ 
Ohio Agency Appointments 


Orient—S. Goldberg and Edith L. Eminger, 
Cleveland; C. L. Sanborn, Loudonville; D. D. 
Spitzer, Columbus. 

Phenix, France—W. L. Wilson, 
Cable and Mabel G. Wells, Toledo. 

Potomac—K. C. Rowland, Toledo. 

Prov. Wash.—W. G. Close, Millersburg; Anna 
Mylott and I. M. Weinberg, Youngstown; J. O. 
and W. P. Ohler, Lima. 

Pruss. Natl—F. W. Arnold Agency Co. and 
F. W. Arnold, Massillon. 

Reliance—L, E. Burgner, Oberlin. 

Royal Exch.—J. R. Howells and A. E. Davis, 
Cleveland; G. W. Wood, Cincinnati. 

Royal—G. D. Wilson, Hicksville. 

Scotch Underw.—P. Coney, Toledo. 

Scott. Union—Buell & Cozad, Lorain. 


Fannie A. 


Stuyvesant—F. H. Zerbe, Sandusky; G. G. 
Allen, R. N. Worley, L. E. Butler, L. Witte, 
. F. Wilker, D. Seidman, T. M. Robbins, 
Morris Kline, W. A. Hammond, C. E. Doty, 
=. C. R. Humphrey, G. A. Matthews, H. Ww. 
Bell, A. N. Elliott, J. S. Greenwald, N. W. 


F. K. Horn, J. ipps, . Logan, A 
Weber, E. F. Kraus, J. Parcel, C. 
Burke and J. C. Castle, Cleveland. 








LOSS CLAUSE A PUZZLE 


HARD TO PROTECT COMPANY 








Payee Takes Interest Free From Policy 
Restrictions, According to Many 
Court Decisions 





Companies and loss men are racking 
their brains to find a way to untangle 
the snarl in which they find themselves 
as the result of court decisions on the 
loss payable clause. At present it ap- 
pears that except in a few states, the 
payee under the clause gets his pro- 
tection free from all the conditions of 
the standard fire policy. 

The loss payable clause in common 
use reads as follows: “Loss, if any, 
payable to as his in- 
terest may appear.” This was intended 
merely as the nomination of a payee 
to receive any money that might be 
found due the insured for a loss and 
has been accepted in that sense by the 
courts of Wisconsin, Texas and other 
jurisdictions. 


Hold Against Companies 


Courts of many other states, how- 
ever, take a different view, and the de- 
cisions contrary to the underwriters’ 
construction have been coming rather 
fast. Michigan, which is usually pretty 
sound on insurance contracts, treating 
them the same as other written instru- 
ments, for the most part, decided 
against the companies on the loss pay- 
able clause in 1914. This was at the 
time the uniform clauses were under 
consideration and much gray matter 
was exercised in trying to devise a 
clause that would protect the companies 
against violations of the policy condi- 
tions, so far as the payee was con- 
cerned. 

Court Seems to Be Right 


The experts who were called on for 
help were compelled to recognize that 
the Michigan supreme court was right 
in holding that under the ordinary loss 
payable clause the payee gets his pro- 
tection free from all the printed con- 
ditions in the policy. The trouble is 
in lines 56 and 59 of the standard fire 
policy, which, when put under the mi- 
croscope are found to read as follows: 

“(56) If, with the consent of this 
company, an interest under this policy 
shall exist in favor of a mortgagee or 
of any person or (57) corporation hav- 
ing an interest in the subject of insur- 
ance other than the interest of the in- 
sured as described herein, the conditions 
(58) hereinbefore contained shall apply 
in the manner expressed in such provi- 
sions and conditions of insurance relating 
to such (59) interest as shall be written 
upon, attached, or appended hereto.” 


Call It Traveling a Circle 


Ordinarily no provisions are attached 
to the policy to show how its terms 
shall apply to the mortgagee or payee. 
The uniform forms committee in Mich- 
igan adopted the following form: “Loss, 
if any, payable to as 
his interest may appear, subject to all 
conditions of this policy.” 

The contention that this is merely 
going around in a circle has strong sup- 
porters among loss men. It is pointed 
out that lines 56 to 59 are part of the 
policy and this form includes these 
lines as well as the others in the pro- 
visions to which the payee’s interest 
is subject. It is argued that conse- 
quently nothing is accomplished by add- 
ing the words, “subject to all the con- 
ditions of this policy.” 


Arguments on Other Side 


On the other it is pointed out that 
lines 56 and 59 do not except the mort- 
gagee or other payée from a single pro- 
vision of the policy. They merely point 
out how other conditions can be made 
to apply to the mortgagee’s interest. 
They do not in any way prevent a 
blanket provision that subjects this in- 
terest to every condition in the policy. 

The word “hereinbefore” in line 58 








seems to limit the effect of lines 56-59 
to preceding conditions of the policy, 
but in themselves they do not prevent 
the application of all the policy condi- 
tions to the mortgagee’s interest, unless 
it be in standard policy states. 


Ask for New Form 


Many companies have enough con- 
fidence in the simple Michigan form to 
ask that it be used in place of the old, 
bare form. In the printed forms fur- 
nished in their supplies sometimes the 
words “subject to all conditions of this 
policy” are put before the loss payable 
provision and sometimes after, but 
some of the companies are getting very 
strict in requiring that they appear 
somewhere in the loss payable clause. 


—- 0 
INSURANCE ALMANAC OUT 


The 1916 Insurance Almanac, published 
by the “Weekly Underwriter,” 80 Maiden 
Lane, New York, has just been issued. It 
is a handy volume giving information of 
the insurance business, the officers and 
managers of all classes of companies, in- 
surance department officials, associations 
of underwriters, statutory requilements, 
summary of workmen’s compensation 
laws, new companies, legislative sessions, 
etc. The price is $1 


2 
Any man who has a job has a chance 
to show what is in him. 


Take Hildreth 
Along 








Fits the Coat Pocket 


Building Loss Adjustments need 
cause no worry if you can supple- 
ment your own judgment with the 
seasoned counsel of a veteran ad- 


juster. Hildreth furnishes his ad- 
vice in such shape that it can be 
put to use on a second’s notice. 


Who Is Hildreth? 


Thirty-Three Years’ work and 
study in the problems of building 
loss adjusting have served to place 
Leslie E. Hildreth, General Ad- 
juster in one of the world’s mam- 
moth underwriting organizations, 
in the circle of premier adjusters. 


Hildreth’s Guide To 
Building Construction 


Is small in compass but wonderful 
in its completeness of treatment 0 
a troublesome subject. Furnishes 
in accessible arrangement specific 
costs of material and workmanship. 
Contains plates of elevations and 
floor-plans to make tables of specifi- 
cations clear even to the fellow 
at work on his first case. Applies 
to conditions anywhere. 


Flexible Leather 
Will Not Crowd Your Pocket 


SEND ONLY ONE DOLLAR 


Your Money Right Back 
If You Say So : 


The Western Underwriter Co. 
1362 Insurance Exchange CHICAGO 
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NEWS OF FIRE PREVENTION 


Timely Comments on Hazards, 
Protective Devices and 
Kindred Topics 


EAST ST. LOUIS 





INSPECTED 


Illinois Fire Prevention Association 
and State Fire Marshal’s Men 
Make Town Probe 


State Fire Marshal Walter H. Ben- 
nett of Illinois and his force of inspec- 
tors were in East St. Louis last week, 
together with some of the inspectors 
of the Illinois Fire Prevention Asso- 
ciation, in charge of Secretary Joseph 
A. Mavon. About 1,000 buildings were 
inspected and about 800 defects found. 
Mr. Bennett made an address at the 
annual meeting of the Commercial Club 
at the Elks Club, and also addressed a 
mass meeting at the city hall, where 
he showed his moving pictures. He 
also talked to the high school pupils. 
During July. and August the state fire 
marshal’s department will recheck the 
notices that have been sent out where 
defects have been found in various 
towns, to see whether they have been 
corrected. 


GOOD WORK AT AKRON 


The Ohio state fire marshal’s deputies 
who worked on the Akron, Ohio, riot 
cases did splendid work, and as a result 11 
convictions have been made, the highest 
sentence being seven years for malicious 
destruction of property. The deputies, 
when arson could not be directly proved, 
found plenty of evidence to convict on the 
minor offense. 


FIRE PROTECTION NOTES 


At Maryvale, Utah, an issue of $15,000 
water system bonds has been authorized. 

The city of Marshall, Mich., is consider- 
ing plans for motorizing all its fire appa- 
ratus, 

At Silverton, Ore., a vote of 491 to 52 
carried the proposition to issue $15,198 
water system bonds. 


At East Scobey, Mont., an election will 
be called to vote on the question of issuing 
waterworks and sewer bonds. 


The attorney-general of Texas has ap- 
proved a bond issue of $3,000 for water- 
works extension at Olmey, Tex. 


Chief King of the Jackson, Mich., fire 

department is urging the necessity of a 
new building code to reduce fire hazards. 
He also strongly opposes the further use 
of wooden shingles. 
_ The per capita cost of fire protection 
in Wisconsin cities of 12,000 or over, ex- 
cept Milwaukee, is $2 a year, according 
to figures compiled by a bureau of the 
University of Wisconsin. 

The city building department of Louis- 
vill Ky. has made a rule that in dwell- 
ings with automobile garages in the base- 
ments the garage parts must be made 
fireproof. The rule is not to be retro- 
active. 

Building Commissioner Cunningham of 
Cleveland has formulated a number of 
changes in the building code, which he 
claims is too drastic in some respects. 
Most of the changes relate to terraces and 
regulations of kitchens and kitchenettes 
in small apartments. 

Commissioner Weatherly of Birming- 
ham, Ala., states that the city will very 
soon buy the waterworks plant, now 
privately owned, or begin the erection of 
a plant to supply the city. Bonds for 
this purpose were authorized at an elec- 
tion a few months ago. 

Following a program of one motor truck 
a year, the city of Battle 9 
has just voted to purchase a third triple 
combination fire engine, to be placed at No. 
3 station. If this plan is continued, the 
city will have completely motorized its 
department by the end of 1917. 

An ordinance has been introduced in the 
Indianapolis city council to amend the 
building code to prohibit the erection of 
Stationary awnings, canopies, balconies, 
etc., over streets or alleys and providing 
that canopies that can be raised or low- 
ered shall not be more than eight feet 


Over the walk, nor less t i 
feet. above it. ” 7 nla cegpaee 


Montana Livestock & Casualty 
Insurance Company 


Home Office: 26 West 6th Avenue 
Helena, Montana 


George B. Conway, Secretary & General Manager 

















North Branch Fire Insurance Co. 


SUNBURY, PA. 
INSURANCE AND REINSURANCE 


Incorporated 1911 
JOHN G. SELL, Managing Underwriter 


City (Fire) Insurance Company 


PITTSBURGH, PA. 


Incorporated 1870 
Operating in a limited territory under an experienced management 


G. R. DETTE, Managing Underwriter 











OHIO FIREMEN MEETING 
BUCKLEY IN GREAT SPEECH 


J. E. Latta of Underwriters Labora- 
tories and F. M. Griswold of 
the Home on Program 


(BY A STAPF CORRESPONDENT) 


Lima, O., June 14.—Several hundred 
Buckeye firemen, members of the Ohio 
Firemen’s Association and the Ohio 
Firemen’s Protective Association, heard 
an interesting address this morning on 
incendiarism by State Fire Marshal 
Bert B. Buckley, and listened with in- 
terest to brief talks by Superintendent 
J. J. Conway of the Cincinnati Under- 
writers Salvage Corps, George W. 
Cleveland, manager of the Cincinnati 
Fire Prevention Bureau, and A. C. 
Speed of Columbus, state agent of the 
American Central, on the insurance re- 
lation and attitude toward the same 
subject. In addition to those named, 
W. T. Porter of Cincinnati, of the Ni- 
agara, represents the Ohio field men at 
the sessions. 


Adopted Stirring Resolutions 


The Ohio Firemen’s Association, rec- 
ognizing the fact that this is the one 
hundred and thirty-eighth anniversary 
of the adoption of the stars and stripes, 
unanimously adopted stirring resolu- 
tions in favor of national preparedness 
of army, navy and industries, and 
clinched its declaration with the fol- 
lowing: 

Resolved, That as in time of war the 
nation enforces compulsory _ universal 
military service on the part of all its male 
citizens of physical fitness, preparation 
should be made to make such compulsory 
universal military service effective by re- 
quiring in time of peace compulsory mili- 
tary training. 

Every fireman in the city wears a 
small United States flag on his coat 
lapel in honor of flag day. Tomorrow 
a joint session will be held in the ef- 
fort to amalgamate the two organiza- 
tions for the promotion of adequate 
pension legislation and to prevent in- 
terference with the present civil service 
law. Sentiment seems to be unanimous 
in favor of the union. 


Latta and Griswold to Speak 


Tomorrow, also, J. E. Latta, special 
agent of the Underwriters Laborato- 
ries, will deliver an illustrated lecture 
on fire prevention, and F. M. Griswold 
of the Home of New York will speak 
on universal hose couplings. 

Friday the election of officers will 
result in the elevation of P. W. Maston 
of Columbus to the presidency. War- 
ren probably will be selected as the 
place of the 1917 meeting. it 








Losses of the Week 


Fort Wo: 
Southern Tradin 











Tex.—The plant of the 

Company at Fort Worth 
was practically destroyed by fire recently, 
and an adjoining elevator owned by the 
Bibb Grain Company also was destroyed. 


including for the most part machinery. 
Insurance was carried in the sum of 
$11,000. The elevator loss was $5,000. 

* os 


Paris, Tll., June 11—Loss of $20,000 on 
stock and machinery of U. O. Colson Com- 
pany, advertising novelties. Insurance: 


No. River....$1,500 Concordia - 4,000 
Boston ....... 2,500 Granite St.... 2,000 
Hanover ..... 1,000 State of Pa... 500 
American .... 3,000 Firemens Und. 1,000 
Germania .... 4,000 Firemens ..... 1,500 
Equitable .... 1,000 Com’lth ...... 1,500 


On Colson building: 

Security .....$2,000 Ins. Co. N. A..$2,000 
State ......... 2,000 Ger. All...... 1,500 
Royal ........ 2,000 Queen ........ 2,000 
Westchester .. 1,000 | 

Oelwein, Ia.—Loss of 25 per cent on es- 
tate of Sarah Ann Mealey. Insurance: 
Lon. & Lanc..$2,500 Westchester 
Orient ....... 5,000 Ben Frank.... 2,500 
Glens Falls... 2,000 Ham. Bremen. 2,500 
Brit. Amer.... 23500 People Natl.. 2,500 


Queen ....... 5,000 Amer. Cent... 2,500 
Wmsbgh ..... 2,500 
s = * 


Paris, Ill, .June 11—Loss of $2,500 on 
stock of Crawford Grocery Company. In- 


surance: 

N. W. Natl...$1,200 N. B.& M.... 700 

Concordia .... 500 Hanover ...... 500 

American .... Fp 
a * * 


Detroit, Mich., June 7—Loss of $500 on 
building belonging to estate of Theodore 
H. Eaton at 268 Woodward avenue. In- 


surance: 
Phoenix, Ct.$28,000 L.&L&G.. 5,000 
Springfield .. 15,000 Prov. Wash... 10,000 


s s s 
Detroit, Mich., June 8—Loss of $200 on 
general form of Armstrong Tanning Com- 
pany at Hart and Charlevoix streets. In- 


surance: 

Home ....... 50,000 Am. Eagle... 12,500 
Fid.-Phenix . 25,000 Continental . 12,500 
L&L. & G.. 25,000 Hartford ... 20,000 


& * * 

La Crosse, Wis., June 10—Loss of $2,500 
on barn of L. C. Jenks on Hagar street, 
between Mill and Sumner streets. Insur- 
ance on building: 

Ger.-Amer....$1,000 Insurance on con- 

Penna. Fire... 1,000 tents: 

LL&L. & G... 1,000 N. Y. Und.... $500 
= * * 

Keokuk, Ia., June 9—Loss of $1,200 on 
stock of automobile supplies and tires of 
George A. McLoney at 1017 Main street. 
Insurance: 

Coml. Union..$1,000 Newark 
Netherlands .. 1,000 American ... 
Queen ....... 1,000 

Redmond, Ore., June 7—A fire here did 
damage as follows: Tollaferro Bros., de- 
partment store, $16,000; C. L. Reynolds, 
barber shop, $1,500; J. D. Butler, drug 
store, $2,500. ee 

Chicago, June 10—Fire caused consid- 
erable loss to building and tenants 1250-58 
N. Paulina street. The chief loss is the 
third and fourth floors of Nos. 1256-58. 
Third floor occupied by Steiman and 


Larner, ladies’ tailors. Insurance: 

Aach. & Mun.$ 1,000 Sterling 1,500 
yl eee i VGN o cas Cece 1,000 
Camden ‘ ,000 Springfield .. 1,000 
C’m’ wealth 1,000 Urbaine .... 1,000 
LL&L &G Un. Firemans. 1,000 


1,000 
2,500 Virginia .... 500 
1,500 





Mech. & Trad. Westchester. 1,000 

Netherland . 1,000 

Prus. Nat’l.. 1,000 Total ....<. $18,000 
Fourth floor occupied by Morris Gold- 

smith & Co., tailors. Insurance: 

Connecticut . $1,500 Ger. Alli..... 1,000 

Fid.-Phen. .. 1,500 


Loss 50 percent. 


Fire originated on 
third floor. 


Cause, not ascertainable. 
s 2 * 

Port Worth, Tex.—Loss of $15,000 was 
caused by a fire at the plant of the Texas 
Tank & Culvert Company. 

€ * * 

Steubenville, O., June 13.—Fire prac- 
tically wiped out the mining town of Rush 
Run, near here. The general store, four 
residences and mining property belonging 
to the Glen Run Coal Company were 
destroyed. Loss, $20,000. 





The trading company’s property was 
valued at $60,000, and is largely a loss, 


owned by Henry F. Vehmeyer, caused 50 


per cent loss. Insurance: 
Boston ...... $2,500 Ham.-Brem. .. 2,500 
General ..... S50O Hogal -..cecee 6,000 


Basement first, third, four and fifth 
floors occupied by The Carter Ink Co., 
inks. Insurance on furniture and fixtures: 
Caledonian. .$1,000 

Insurance on stock: 
American ...$3,000 
Amer. Cent... 2,500 
Com. Union... 2,500 


Nor. B. & M.. 2,500 
Prov., Wash.. 1,500 
Pennsylvania . 2,500 


Firemens .... 1,500 Springfield .. 2,500 
TRGONG a weenie 5,000 ME beccedses ,500 
Mil. Mech.... 2,500 St. Paul...... 1,500 


Loss 70 percent. Second floor occu- 
pied by Boyer Chemical Laboratory Co., 


chemists. No insurance. Fire originated 
on second floor. Cause, not ascertain- 
able. 

* a x 


Milwaukee, June 10—IFire in the three- 
story business block at 320-324 Grand ave- 
nue, owned by the Avenue Rent Company, 
caused an almost total loss to building 
and contents on June 7. The structure 
was ordered razed by the building inspect- 
or. Some loss by water and smoke in 
adjoining buildings. The origin was from 
unknown causes in the basement of the 
Brouwer Shoe Company. Insurance on 


building: 
Svea ........$10,000 Royal Exch.. 3,000 
Connecticut . 11,000 

Insurance on stock of Brouwer Shoe 
Company, 318-324 Grand avenue: 
City; N. Y.. . Phoenix, Ct... 2,000 
Ger. Alli...... 1,000 Springfield ... 2,000 
Brit. Amer.... 2,500 Nor., N. Y.... 2,500 
North River.. 2,000 Boston ...... 2,000 
Equitable .... 2,000 Newark ..... 2,000 
Minneapolis .. 2,000 Concordia .... 4,000 
Aachen & M.. 2,000 Mechanics, Pa. 2,000 
Ger. Alli. Assn. 2,000 N. B. & M.... 5,000 
N. W. F. & M. 2,500 Camden 2,500 


W'msb’g City. 2,000 Fitchb’rg Mut. 5,000 


Kewaskum Campbellsport 

MGG  ciccccs 3,500 Mut. ....... 1,500 
Sheboygan Manitowoc 

Falls Mut.. 1,500 Mut... cece TEU 


Amer. Cent.... 2,000 
Insurance on fixtures and furniture; 
Phoenix, Eng., $4,000. Loss, total. 
Insurance on stock, C. D. Waugh, opti- 
cian: Aetna, $1,000. Loss, total. 
Loss heavy on Boston Dental Company. 
Insurance: 
Firemens -$ 750 Phoenix, Ct...$7,500 
Olmsted Company, millinery: Loss to- 
tal. Insurance: Columbian National, 
stock, $1,950; Columbian National, F. & F. 


50. 
Loss total on Paris Fashion Company. 
Insurance on stock: 


Merch. Nat...$2,000 Capital .......$1,000 
On furniture and fixtures: National F. 
& M., $1,00 ‘ 


0. 
Contents Grand pool room, heavy loss; 
no insurance. ' 
Small smoke and water loss on theater, 
store and office building, 330 Grand avenue, 


Continental Realty Company, owner, 
Princess Confectionery Company, B. C. 
Guttenstein; Alhambra Theater, occu- 
pants. 


Small smoke and water loss on_mercan- 
tile building, 316 Grand avenue, C. S. and 
A. A. Phelps and —— Company, 
owner; B. E. Heller, occupant. 

Very slight loss on building, 308 Grand 
avenue, Famous Cloak & Millinery Com- 
pany, occupant. e 

Rapid City, Ss. D.—There is a total loss 
on the sinat of the Dakota Plaster Com- 
pany located here. 

* * a 

Chattanoo Tenn., June 9—There was 
a fire teany i the “Auditorium on East 
Ninth street. Insurance: 


D esne Und.$1,000 Aetna ....... 2,500 
Natl. Union... 1,000 N. W. Natl... 1,500 
Phoenix, Ct... 3,000 New Hamp... 1,000 


Coml. Union.. 3,000 Fid. Phenix... 2,500 
Fire Assn..... 2,500 
+ * x 

Chicago, June 13—Fire on second floor 
of a thine ator? and basement brick, 6156- 
58 Cottage Grove avenue, owned and oc- 
cupied by Calumet Council of Knights of 
Columbus, lodge and dance hall. Insur- 
ance on building: 


American ...$ 5,000 Northern, Eng. 5,000 
Fid.-Phenix . 5,000 Orient ...... 6,000 
Hartford .... 5,000 Scot. U.& N. 5,000 
Lon. & Lanc..10,000 Safeguard 4,000 


Loss small. Insurance on contents: 





Chicago, June 10—Fire in five-story and 
basement brick, 9-11 W. Austin avenue, 





Liverpool, London & Globe......... $1,800 
Loss moderate. 
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PROFITS NOT IN SIGHT 

A PROMINENT fire insurance manager 
in speaking of the results of antidis- 
crimination laws said in effect recently: 

“There is scarcely a company that 
has made any money in Iowa for a 
number of years past, yet Commis- 
sioner English is clipping off a rate 
here and another there, as opportunity 
arises, and I do not see how we are to 
make any money in the state. There 
has been no rough work on his part, 
but everything has been done nicely 
and he is constantly on the lookout for 
the interests of the people of Iowa, for 
which they should give him due credit. 
The result, nevertheless, is one that 
fire underwriters are obliged to look 
at with some concern.” 














CAUSE IS INTERNAL 

One of the company officials who keeps 
in close touch with the conditions says 
that much trouble has been brought to fire 
insurance. by those in the business seek- 
ing rulings from state insurance depart- 
ments, or endeavoring to correct a sup- 
posed evil through legislation. This man 
says that good as an antidiscrimination 
law is in theory, yet in practice it is sub- 
ject to a thousand different interpretations 
and if it is to be construed by a hostile 
insurance commissioner, a vast amount 
of harm can result. 

This official believes that the evils in 
the business, or the unsatisfactory condi- 
tions should be cured from the inside. 
He declares that there is too much an- 
tagonism today betweén companies and 
agents. He says that each side views the 
other with suspicion. He feels that it 
would be easy enough to settle any of 
the problems in the business by a calm, 
careful discussion of the premises from 
all sides. 

He thinks, for example, that the present 
uproar in Wisconsin over the introduction 
of a central audit bureau system could 
have been avoided by a more diplomatic 
move on part of the companies. He says 
that clashes of this kind should be mini- 
mized. This official takes the position that 
at the present time neither the companies 
nor the agents feel that they dare approach 
the other side and that this suspicion is 
the one thing that is bringing discord into 
fire insurance. 

There is much truth in the position that 
this company official takes. The com- 
panies feel they cannot trust the agents 
and the agents feel they cannot trust the 
companies. There are too many laws be- 
ing passed these days and we are prone to 
believe that everything that we want cor- 
rected should be done by legal enactment 





It is the inside wranglings in fire insur- 
ance that cause most of the troyble, rather 
than attacks from the outside. Much of 
the hostile public sentiment is caused by 
the actions of insurance people themselves. 

Looking at the field from its broader 
viewpoint, we are confident that there 
should be more conference among the 
various fire insurance interests, and more 
faith placed in one another. The com- 
panies can well afford to yield now and 
then to some of the points made by the 
agents, and the agents should not be- 
lieve that the companies are hard task- 
masters, entirely selfish and always want- 
ing their own way. No harm has ever 
come when people who disagree sit down 
and talk the subject over. We need to 
adopt the give and take principle more 
fully. 





USING HOME-MADE CLAUSES 

An example of the danger of using 
nonstandard ‘clauses in policies. or 
clauses that have not been considered 
and passed upon by experts, is found 
in a recent decision in Kansas City. 
Companies always desire agents to use 
clauses that have stood the test of time 
and of the courts, or that have been 
worked out by careful thought ‘io ex- 
press the exact meaning intended. 
One drawing a clause, or form, may 
think it is clear because he knows ex- 
actly what he intends to express. 
When the clause or form reaches a 
court unfamiliar with insurance, where 
the words must be construed as they 
stand, it may be held to mean what 
was not intended. 

In the Kansas City case a farmer 
sued a mutual for the loss on a cow 
The policy covered $375 on five cows 
and one bull. It was provided that in 
case of loss the assured “shall re- 
ceive such a proportion of the loss 
sustained as the total value 
bears to the amount of his insurance.” 
Insurance men, accustomed to coin- 
surance clauses, might read or write 
this carelessly and assume that it was 
in effect a coinsurance provision, as it 
was no doubt intended to be. The 
court, however, read it as it stood and 
reached a most curious result. - 

First, it was held the assured could 
not recover on his verdict, because he 
had not shown the value of the bull 
and it was necessary to know the value 
in order to fix the recovery. Then the 
court gave an illustration to show how 
the clause worked. Assuming a total 
value of $600 and a loss on the cow of 
$60, the court found that the proportion 
of value, $600, to insurance, $375, was as 
eight is to five. Therefore it held the 
assured was entitled under this clause 
to eight-fifths of the value, or $96 on 
a cow worth only $60. There was, 
however, another provision limiting 
the recovery to the actual cash value, 
so that the clause was without any 
effect whatever. 

What was intended, of course, was to 
allow the assured to recover in the pro- 
portion which the insurance bore to 
the value, not in the proportion which 
the value bore to the insurance. In 
the example used by the court the re- 
covery would have been five-eighths 
instead of eight-fifths of $60, or $37.50 
instead of $96. 

It is such cases as this that show 
the danger of using clauses that have 
not been well considered. 





Personal Side of the 
Insurance Business 


Damon Row, who recently engaged 
in the fire insurance business in Grand 
Rapids, Mich., is to the insurance man- 
ner born. He is assistant to his uncle, 
Charles Row of the National Fire of 
Connecticut. Mr. Row is a son of 
Frank G. Row of the Grinnell-Row- 
Althouse Agency, and is grandson of 
the late Samuel H. Row, first commis- 
sioner of insurance in Michigan. He 
is the fifth member of the Row family 
to work under General Agent Fred S. 
James of the National. Mr. Damon 
Row was named after President Damon 
of the Springfield, a company that his 
father represented for twenty-one years. 





Miss Virginia Worthington, daugh- 
ter of Mr. and Mrs. Gerrit Hazard 
Worthington of Oak Park, Ill, was 
married Wednesday evening of this 
week in Grace Episcopal Church, Oak 
Park. Mr. Worthington is one of the 
head examiners in the western de- 
partment of the Commercial Union and 
is widely known among fire insurance 
men. The bridegroom is John Cowan 
Bogle of Kentucky, an electrical engi- 
neer. A number of close friends of 
Mr. Worthington in the insurance fra- 
ternity witnessed the nuptials. Bishop 
C. P. Anderson of Chicago performed 
the ceremony, assisted by Rev. Francis 
R. Godolphin, rector of Grace Church. 
The bride’s attendants were Miss Bar- 
bara Erwin, maid of honor, with Char- 
lotte Erwin and Elizabeth Ann Steele 
as flower girls. Charles McKay of New 
York served Mr. Bogle as best man. 
The ushers were La Grange Worthing- 
ton, Robert Ingman Worthington, 
Stanley Worthington Dwinnell, Robert 
Worthington Richardson, James W. UII- 
mann, Herbert Satterlee Ullmann and 
Paul Reighard. Among the out of town 
guests were the groom’s mother, Mrs. 
. C. Bogle of Danville, Ky., Mr. and 
Mrs. William Dwinnell of Minneapolis, 
Mr. and Mrs. Ellis Proudfit and Mr 
and Mrs. James Ramsay of Madison, 
Wis. Mr. and Mrs. Bogle will spend 
their honeymoon at “Birchworth,” Glen 
Arbor, in northern Michigan, the sum- 
mer home of the bride’s parents. 


B. V. Hubbard of Chicago, the insur- 
ance actuary, and formerly connected 
with the Illinois insurance department, 
will give a lecture nex: Sunday at 3 
p. m. at Lake View Hatl in Chicago, 
3143 North Clark street, on “Is Woman 
Suffrage ‘a Benefit? If Not, Should 
the Law be Repealed?” 


Harry Ward Nason and Mrs. Mae 
André Buckley were married at Oak- 
land, Cal., June 7. They will be at 
home after July 1 at Claremont Manor, 
Oakland. Mr. Nason is a member of 
the firm of Arthur G. Nason & Co. of 
San Francisco, general agents of the 
Continental, Fidelity-Phenix and sev- 
eral other companies. He is a very live 
fire underwriter and is well known on 
the coast. 


There were many and devious meth- 
ods used to get into the Republican na- 
tional convention in Chicago last week, 
but among the most ingenious was the 
one adopted by Frank M. Fairfield, the 
Chicago insurance attorney, and E. A. 
Bolmar, an insurance accountant, who 
was formerly assistant secretary of the 
Hartford Fire, and prior to that chief 
accountant of the western department 
of the Royal. 

Mr. Fairfield some twelve years ago 
had been usher at the Republican con- 
vention, so he took his badge and four 
or five others that he had stored away, 
having been used at different banquets 
and_ political meetings. When he 
reached the Coliseum he and Mr. Bol- 
mar marched in with the members of 
the Hamilton Club, who were expected 
to march right out again after they 
had given an ovation to Senator Sher- 
man of Illinois. Instead of this, Mr. 
Fairfield pushed a couple of policemen 
aside, displayed his badges and said 





that he was trying to show the gentle- 
man to his seat, meaning Mr. Bolmar. 
With his’striking array of badges the 
police thought that Mr. Fairfield was 
some commanding figure in the Re- 
publican party and hence did not ques- 
tion his authority. Mr. Bolmar fol- 
lowed him through the lines and the 
two managed to stay in the convention 
the entire day. 


Mr. and Mrs. William Charles 
Hughes of Detroit were in Chicago last 
week, spending part of their honey- 
moon. They were en route to Kansas 
City, where they will visit a sister of 
the bride. Mr. Hughes is chief clerk 
at the home office of the Columbian 
National Fire, Detroit, and until re- 
cently his bride, Miss Laura Belle Her- 
pich, was connected with the office in 
an important capacity. Both Mr. and 
Mrs. Hughes are well known to insur- 
ance people, who are extending their 
best wishes. 


W. J. Sonnen of Chicago, superin- 
tendent of the improved risk depart- 
ment of the St. Paul, Secretary A. E. 
Perry of the company, and Alexander 
Smullan, Chicago local agent, have just 
been fishing at Stone Lake, Wis. Mr. 
Smullan always returns from Wiscon- 
sin with some of the choicest fish sto- 
ries. This time he took a shillalah with 
him that he had secured from the old 
home place in Ireland, and he used it 
to beat the muscallonge over the head 
so that he could pull them into the 
boat. The guide got the idea that Mr. 
Smullan was assistant chief of police 
in Chicago and that this shillalah he 
had was one that he used in the prose- 
cution of his duties. Mr. Sonnen re- 
ports, however, that Smullan was 100 
percent efficient in his work in killing 
huge muscallonge and getting them into 
the boat. 

Iowa insurance men were especially 
interested in the state primaries last 
week because the men were nominated 
who will probably say whether or not 
the antidiscrimination law will remain 
on the statutes when the next legislature 
meets. It is thought that the opposi- 
tion to the act will not be sufficient to 
cause its repeal. W. L. Harding, au- 
thor of the Iowa state fire marshal law, 
was nominated for governor by an 
overwhelming vote. Because of his fair 
attitude on fire insurance questions he 
had the support of a majority of the 
fire insurance men. Henry L. Samp- 
son, assistant attorney-general, who is 
also well known to insurance men, 
failed to land the nomination for at- 
torney-general. He finished in third 
place, but as the fight goes to the con- 
vention Mr. Sampson still has a chance 
and will make a fight for the office, he 
says. 

E. R. Moore of Cedar Rapids has 
been nominated for lieutenant gover- 
nor on the Republican ticket, so com- 
plete primary returns show. Mr. 
Moore has long been a favorite in in- 
surance circles and is one of the ex- 
ecutive committee of the Iowa Insur- 
ance: Federation. In appointing com- 
mittees in the senate next year, if 


elected, Mr. Moore will deal fairly w vith 


insurance men and the public, it is be- 
lieved. 


In honor of his tenth anniversary as 
secretary of the Millers National, 

Reynolds was tendered a dinner at 
the Union League Club, Chicago, by 
thirty-four employes. of ‘the company, 
Monday night. The home office staff 
and a number of field men were pres- 
ent, as well as the principal off- 
cers of the company. Assistant Secre- 
tary F. S. Danforth presided and the 
speakers were President C. H. Seybt, 
Vice-President C. B. Cole, Treasurer 
H. K. Wolcott, A. I. Bushnell, H. 
Canevin, J. T. Caldwell, J. L. Adderly, 
A. A. Krueger, F. H. Holt and C. 
Balka. Mr. Reynolds was presented 
with a mahogany desk clock. 

During Mr. Reynolds’ regime the 
Millers National has made wonderful 
progress and has become the largest 
Illinois company 
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Casualty and Surety Comment 








A DANGEROUS PROPOSAL 

THE uRGE for social insurance comes 
from a large body of philanthropists, 
social workers and large corporation 
business men, who are willing to con- 
cede that the old individualistic ideas 
in this country are passing out and a 
new form of industrial life is coming in, 
based on cooperation as against the old 
form of competition. according to 
some, on an industrial social democ- 
racy, according to the social workers, 
and on the necessary acceptance of 
class ideas in the future on the part 
of still others. The social insurance 
plans, based on these ideas, are de- 
structive of the fundamental American 
conception of citizenship, of individual 
development and freedom, of the sense 
of responsibility for one’s own affairs, 
which make men and women realize 
that they must rely upon their own re- 
sources and that society does not neces- 
sarily owe them a living. 

Let no mistake be made with refer- 
ence to the proposed state health in- 
surance bills. They are not to be 
classed with the workmen’s compensa- 
tion laws, which merely replaced a 
mechanism already in existence, and 
did not interfere with individual action 
and rights. They are something en- 
tirely new and hitherto unknown in 
this country. A volume could be writ- 
ten on what the adoption of this new 
principle means. Suffice to say that 
when the workman accepts something 
for nothing from his employer and the 
state, he thereby places himsglf under 
obligation to the state and to his em- 
ployer and gives them the right to pry 
into his private affairs. There is, today, 
a large and increasing class of concerns 
which are exercising a supervision over 
their employes to which many object, 
and the social insurance program 
means more of this objectionable super- 
vision. 

Let us assume that a beneficiary of 
the state fund, for instance, should 
spend the money received from the 
state for some unworthy purpose, as 
drink; the state would certainly feel 
called upon to interfere and direct that 
the money the state and employer were 
giving should be used for a worthy pur- 
pose. But by this the principle would 
be established that an employe of the 
state would have the right to enter 
the home of one of its citizens and di- 
rect the expenditure of benefits received 
from the state fund. The objection to 
such paternalistic legislation is what 
it has always been, that it puts dan- 
gerous power in the hands of the offi- 
cials, assuming it their business to in- 
terfere in people’s private affairs. 

There is no doubt that the hands of 
the state health insurance advocates 
have been greatly strengthened by the 
adoption of new principles and ideas 
in the fight for antiliquor legislation. 
While the antiliquor legislation may or 
may not be a good thing and desirable, 
it is certainly true that it has estab- 
lished dangerous precedents that may 
be pushed to extremes by all kinds of 





social reformers. Certainly it is en- 
tirely out of line with American prec- 
edent to use compulsory and monopo- 
listic methods in bringing about the 
reforms which are best achieved only 
when accomplished through education 
and persuasion, voluntarily rather than 
forcefully. 

There are educational processes go- 
ing on; improvement is being noted all 
along the line; there are so few pau- 
pers in the large cities that many of 
the charitable organizations are having 
a hard time to keep busy and make a 
showing for the money which they col- 
lect from the public. To step in with 
a system like state compulsory health 
insurance would be, as SamueL GomPERs, 
president of the AMERICAN FEDERATION 
oF Lasor, says, to admit that all the ef- 
forts for improvement that have been 
made in the past have gone for naught. 


HAS A FINE HISTORY 

THe Emptoyers Liasiity this year 
is celebrating the thirty-fifth year of 
its history and the thirtieth year of 
its operation in the United States. The 
United States branch of the company 
has a history of which it is entitled to 
be proud. It is one of the very few 
companies that make money on em- 
ployers’ liability insurance. It has the 
lowest expense ratio of any, and no 
stock company has given its customers 
more satisfactory service than has the 
Employers Lrapitity. While some of 
the companies used to criticize it bit- 
terly for settling cases and getting 
them out of the way instead of fight- 
ing them, virtually all the other com- 
panies in the business have been forced 
to approach more nearly its methods 
in the handling of claims. 


About People 


The marriage of Miss Dorthy Web 
daughter of Mr. and Mrs. George ‘ 
Webb of Oak Park, Ill, and Harry Mon- 
roe Bicknell took place on Tuesday even- 
ing of this week at the residence of the 
bride’s parents. Miss Webb was born 
and grew up in Oak Park and is one of 
the most popular young women in the 
society of that Chicago suburb. Her 
father, George D. Webb, is one of the best 
known casualty and surety men of the 
United States, being at the present time 
president of the National Association of 
Casualty & Surety Agents. 
* * * 

Alex E. Johnson, general agent of the 
Continental Casualty at Louisville, went 
to Chicago last week, where he took 
in the Republican doings at the Coliseum. 
Mr. Johnson is well-known in political 
circles in Louisville, and has been nomi- 
nated for several important offices by the 
Republicans. Of course, Kentucky is part 
of the Solid South, and hence getting 
elected is somewhat more difficult than 
getting nominated. 
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Walter E. Batterson of the home office 
staff of the Travelers was secretary of the 
Hartford mayor’s committee, in charge of 
the preparedness parade there. He suc- 
ceeded in getting out a large number of 
insurance men and had 500 girls from the 
Travelers’ office alone. He practically 
gave up attention to insurance duties for 
the time being to make the demonstration 
a big one, and its success was due chiefly 
to his efforts. Mr. Batterson is a grand- 
son of James G. Batterson, founder of the 
Travelers, and has been in the home office 
and in the field for the company. He was 
at one time special agent, working both in 
Chicago and Detroit. 


E. P. Gustafson of St. Louis, special 
agent of the Fidelity & Casualty, is the 
father of twin boys, Philip Edward and 


David Charles, who were born last week 
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THINGS NOT TO FORGET 


No. 3—Bonus Commissions are sometimes a 
confession of sub standard goods or sub 
standard salesmen or both—WE PAY NONE 


Mr. Agent, the F. & D. is going ahead fast. 
There must be a reason. 
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and have already been signed up for the 
F. & C. r. Gustafson is meeting with 
great success in his work in St. Louis. 
His old home is at Marinette, Wis., where 
he was connected with the Merryman & 
Robeck agency. Mrs. Gustafson formerly 
lived at Superior, Wis., where as Miss 
Marion Fink, she was popular with a 
large circle of friends. 
* LJ * 

Among visitors in Chicago last week 
were J. C. QO. Morse, president, F. B. 
Stanley, vice-president, and B. G. Mains, 
treasurer of the Kansas Casualty & 
Surety of Wichita. 

* * * 


In last week’s issue an error was made 
in saying that C. FP. Davis would be mana- 
ger of the New York branch office of the 
Prudential Casualty. C. F. Davis is the 
general manager of the company at In- 
dianapolis. The new manager of the New 
York branch is H. C. Davis, who was 
formerly superintendent of agents at the 
home office. Davis is not a rela- 
tive of the general manager. He was 
formerly of the firm of Parker & Davis, 
general agents of the company at De- 
troit. 

s * = 

The VWerschoyle-Cunningham Company 
of Dallas, Tex., recently won the first 
prize in the commercial division of the 
flower auto parade which was a feature 
of the style show in that city. C. ; 
Verschoyle drove the car and had as 
passengers two persons connected with 
the office—Mrs. M. C. Jack, in the role 
of “nurse,” giving first aid to H. i 
Puckett, the “injured.” Worked into the 
decorations were the words “Aetna-ized— 
Why Worry?” rane oe 


This (Thursday) morning at Columbus, 
Ohio, George I. Behrens, secretary of the 
Globe Casualty, incoming grand_chancel- 
lor of the Knights of Pythias in Ohio, will 
be given a public reception, at which high 
officers will be present and make ad- 
dresses. There will be a parade, bands 
and a big time generally. Mr. Behrens 
was installed at Cleveland early in the 
week. 

* * s 

“Jack” Miller, special agent of the Royal 
Union Mutual Life in Kansas City; W. T. 

“fom’”’) Grant, secretary of the Business 
Men’s Accident; Harold W assist- 
ant manager of the Employers’ Indemnity 
Corporation, and Tom Moonlight Murphy, 
district manager of the National Surety, 
represented insurance on the recent trade 





trip of the Kansas City Commercial Club. 


The trip was through Kansas, Oklahoma 
and Nebraska. The Employers’ Indemnity 


Corporation furnishes material for a 
weekly spread on “safety first.” 
7 * * 


At the annual meeting of the election 
of officers of the Oklahoma Ad. Club last 
week Harry V. Kahle of Oklahoma City 
was reelected secretary-treasurer. Mr. 
Kahle is of Duncan & Kahle, general 
agents of the Aetna companies. 

* oe * 


A dozen close friends of George F. Coar 
will give him a farewell dinner at the 
Hotel La Salle, Chicago, on Friday evening. 
Some unusual entertainment features are 
being prepared and the occasion promises 
to be a very pleasant one, notwithstand- 
ing the regret felt at Mr. Coar’s leaving 
Chicago. On July 1 Mr. Coar retires from 
the position of superintendent of the west- 
ern department of the Globe Indemnity 
to become assistant superintendent of the 
company’s liability department at the 
home office. 

* * * 

Rufus M. Potts, insurance superinten- 
dent of Illinois and chairman of the com- 
mittee on social insurance of the National 
Convention of Insurance Commissioners, 
addressed the American Academy of Medi- 
cine at Detroit last week and urged that 
organization to give its scientific aid to 
the formulation of a comprehensive sys- 
tem of administration for unemployment 
insurance in this country. The day’s ses- 
sions of the association were devoted to 
social insurance and Judge Potts had the 
one branch of unemployment insurance 
to discuss. He declared that his investi- 
gations convinced him that unemployment, 
disability and sickness and accident, old 
age and like causes, demand the adoption 
of a system of welfare insurance and that 
such a system could be administered by 
the government at a cost less than the 
expense now incurred by the innumerable 
public agencies and private charities. 


We are all of us learning our lessons, 
Still children at school, in a way, 
With a spirit for toil and adventure, 
And a hunger and yearning for play; 
And some of us dream of our triumphs 
And some of us think of our care, 
And some of us struggle in patience, 
And some of us struggle in prayer. 
But the truth of it all is the lesson 





Life teaches to those in the light— 
That only the right shall triumph, 
And oe nothing worth while but the 
right. 
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CASUALTY AND SURETY NEWS 








PROGRAM IS UNDER WAY 


EXECUTIVE COMMITTEE MEETS 





International Association Leaders Lay 
Plans for White Sulphur Springs 
Meeting 





Plans for the meeting of the Inter- 
national Association of Casualty & 
Surety Underwriters at White Sulphur 
Springs Sept. 19-22 were gotten under 
way at a meeting of the executive com- 
mittee held in Chicago last week. Sev- 
eral company officials, not members of 
the committee, who were in the city at 
the time, met the members of the com- 
mittee at a luncheon given by Presi- 
dent Alexander and talked over the 
casualty business generally. The pro- 
gram committee was appointed, con- 
sisting of H. G. B. Alexander, president 
of the association; Charles H. Holland, 
chairman of the executive committee; 
William G. Curtis, and F. Robertscn 
Jones, secretary of the association. 


Holmes Needs Entertainment Committee 


The chairmanship of the entertain- 
ment committee has been tendered to 
Bayard P. Holmes of New York, and 
has been accepted. This guarantees fine 
entertainment features. The program 
committee is already at work, but has 


not gone forward far enough to justify 


any announcement. Additional com- 
mittees will be appointed in a week or 
ten days. 

While the committee was in Chicago 
it met a committee of the National 
Association of Casualty & Surety 
agents and the features for thé joint 
meetings of the two associations were 


discussed. The conferees for the 
agents’ organization were George D. 
Webb, London Guarantee; John A. 
Morrison, Massachusetts Bonding; 


George A. Gilbert, Employers’ Liabil- 
ity: Wade Fetzer, Fidelity & Casualty, 
and Charles H. Burras, National Surety. 


> 0- __—__ 
CASE AGAINST AETNA NONSUITED 


The American Candy Company, Milwau- 
kee, lost its suit against the Aetna Life, 
accident and liability department, for the 
recovery of $9,733.08, principal and inter- 
est on damages paid to an injured em- 
ploye. On the motion of the attorneys for 
the Aetna, Judge Fritz of the Milwaukee 
circuit court nonsuited the action, dis- 
charged the jury and ordered judgment 
for the defendant. e candy company 
claimed that in 1910 it took out an em- 
ployers’ Mability policy in the Aetna. An 
em Ploye was injured and instituted suit 
for $10,000 damages. A jury awarded him 
$6,096. 77. The company’s suit against the 
Aetna was for the recovery of the loss. 

RR = 


Western Accident & Indemnity, Helena, 
Mont.—Paul L. Woolston has made an 
examination of the company as of March 
31 for the Montana insurance department. 
The company was organized in the spring 
of 1910, was es to do business 
December 22, 1914, and began business 
January 1, 1915. Stock was sold exclu- 
sively by the incorporators, the major- 
ity being sold by H Cook, the presi- 
dent. In a year and a quarter the com- 
pany has had steady growth and has 
built up a plant of 176 agents. The 
examiner says it will probably write 
$100,000 in premiums this year. He says: 

“In general the affairs of the company 
are conducted in a reliable, conservative 
and painstaking manner. Approximately 
one-half of all business offered in 1915 
was declined, indicating a careful selec- 
tion of risks.” 

The company operates only in Mon- 
tana, 





William J. Gardner, United States man- 
ager of the Ocean, was in Chicago one 
day last week. 


Wanted, by Experienced Man 


To take charge of and develop Casualty and Surety 

department in General Insurance Agency in live city 

of 30,000 to 100,000 population. Reasonable 

salary and commission interest in business desired. 
Excellent References. 


Address 86-M, care The Western Underwriter. 








WHITNEY REMAINS MANAGER 





Old Organization Changes Name to 
National Workmen’s Compensation 
Service Bureau 





In view of the organization of 
branch bureaus in various parts of the 
country the Workmen’s Compensation 
Service Bureau last week changed its 
name to the National Workmen’s Com- 
pensation Service Bureau. 

The welfare committee recommended 
the reelection of Albert W. Whitney as 
manager. This report was unanimously 
adopted and Mr. Whitney withdrew his 
resignation, which was to have taken 
effect on July 1, and was reelected 
manager until the next annual meet- 
ing in December. The welfare com- 
mittee was given power to deal with 
all other matters pertaining to the per- 
sonnel of the bureau administration. 
The adjournment closed the annual 
meeting which had been in session 
from time to time since last December. 








INDUSTRIAL 
Health and Accident 
INSURANCE 


May Have National Body 


At a meeting of the Cleveland Con- 
ference last Friday it was announced 
that a meeting will be held at the Secor 
hotel, Toledo, Ohio, on June 19, for the 
purpose of discussing the organization 
of a national conference. It is prob- 
able that a preliminary organization 
may be formed at that time. Com- 
munications from the Kansas City and 
Toledo conferences relating to this 
matter were read and the advisability 
of forming such an organization was 
discussed. 

















INCREASES ITS CAPITAL 


The National Life & Accident has in- 
creased its capital stock from $200,000 
to $300,000, the following Bh go my mak- 
ing the application: Ww. Wills, C. R. 
Clements, E. B. Craig, N. Ee White, R. E. 
Fort, Thomas J. Tyne, F. M. Easton. 


FINDS ADVERTISING PAYS 


The Cleveland Casualty Conference has 
been conducting an advertising campaign 
in one of the evening dailies and some 
very good results have been obtained. All 
inquiries from the advertising are referred 
to the various offices in alphabetical order, 
so that each one has a fair show for the 
business. Nine inquiries came in from a 
recent advertisement and the members be- 
lieve that continuous publicity will be a 
paying proposition. James C. Castle of 
the Standard Accident has been elected 
treasurer of the conference to succeed H. 
O. Brinker, who had resigned. 


<< ee 

Eennon V. Rothschild, who has been 
manager of the casualty department of 
F. D. Hirschberg & Co., St. Louis, Mo., 
has resigned his position in that company 
to accept a similar one June 15 with H. & 
Val. J. Rothschild, Inc., St. Paul, Minn. 


Fidelity and Surety 
Bonds 


American Fidelity Co. 


Montpelier, Vermont 


Personal Accident and Health Insurance 
Burglary Insurance 
SCHICK & BEARD, General Agents 


956-60 Insurance Exchange - - Chicago 


RICHARD G. SHUTTER, General Agent 


Accident, Health and Burglary Insurance 


2064 Insurance Exchange - - - Chicago 








SALESMEN WANTED 


To handle the best quick selling insurance proposition in America. 
No experience necessary. 
The first and largest organization on the same plan as the C ial Travel 
Associations, writing business and professional men. 
66,500 policies now in force, paying: 

$5,000.00 Accidental death | Cost never $9.00 for Accident 

$25.00 Weekly Indemity exceeded $10.00 for Health 

No medical examination No waiting for commission 

INTER-STATE BUSINESS MEN’S ACCIDENT ASSN. 
Ernest W. Brown, Sec’y-Treas. DES MOINES, IOWA 


The Sign of Good Casualty Insurance 











LIABILITY BURGLARY 
ACCIDENT CREDIT 

HEALTH BOILER 
AUTOMOBILE LANDLORD'S 
TEAMS ELEVATOR 
COMPENSATION GEN’L LIABILITY 





ESTABLISHED 1869 


London Guarantee Accident Company,Ltd. 


Head Office, Chicago 
F. W. LAWSON, General Manager 


CONKLING, PRICE & WEBB 


~-__ Gen. Agts. Illinois, Mo., Ind., 1423 Insurance Exc! 
FRED L. GRAY eT ARY - 


e, Chi 
Northwestern Managers, 328-336 Security Bank Bldg., 


innea| 





pat ye RAYMO . - — Agents, Southern Michigan, a Bldg., Detroit 
PAULL & son - - Agents, West Virginia, Board of Trade Bldg., Wheeling 
R. H. CLARK General Agent, Helthenainrs Ohio, 337 . Superior Soca. * W., Clevelan 
DIGGS-TERRIS INS. AGENCY, en. Agts.» thorn Ohio, 1810 ist National Ban » Cincinnati 
KING, McCUNE & McKENZ - Res. Agents, N. W. Ohio, 309 orton: ‘Bldg., Lima 
THE MERRILL RRILL, DODGE & zTACKSON Co., “Gen. Agents, Lucas ‘Co., Produce Exch. Bldg., To edo, O. 








T. J. FALVEY, President 





Company Growth Means Growth for Agents 


MASSACHUSETTS BONDING "© INSURANCE COMPANY 


Stands Out Conspicuously as One of the Most Rapidly Growing Surety and Casualty Companies in America 


CAPITAL ... . . $2,000,000.06 


Fidelity and Surety Bonds, Liability, Workmen's Co ion, Property Damage, Personal Accident 
Hohl Bogie Thettced Plan Glen eros 


THE 


HOME OFFICE: BOSTON, MASS. 
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AMONG THE SURETY MEN 


—_—- 


CLEVELAND DEPOSITORY PLAN 





Comments of Surety Man on Practice 
of Banks in Putting Up 
Collateral 





The city depository business at 
Cleveland is now being placed. More 
than $12,000,000 has been awarded to 
the different banks by the city for a 


-period of three years. The amount of 


surety business will be quite a little 
less than this, as some of the banks are 
giving collateral security. The surety 
men, however, are getting their share. 

Commenting on the course of banks 
in giving collateral, one of the best 
known surety men in the city said that 
bonds thus used are clearly hypothe- 
cated and no longer serve as an asset 
for the protection of the stockholders 
and depositors. This being true, he 
said, banks should not be allowed to 
report such securities as assets or, if 
they do, it should be clearly stated that 
they are to stand for a certain period 
as security for the public deposits and 
cannot be used for any other purpose. 
Even in the event of a failure they 
would count nothing toward the assets. 
One bank in particular in Cleveland 
will tie up $1,500,000 of its securities 
as security for the public money depos- 
ited with it and some others will hy- 
pothecate amounts in proportion to the 
size of the deposits. 





MAY INCREASE TO _ $1,000,000 





Chicago Bonding & Surety Consider- 
ing Selling a Large Amount of 
Stock at Once 





Officers of the Chicago Bonding & 
Surety are now considering increasing 
the capital of the company from $250,- 
000 to $1,000,000. Secretary O, F. Rob- 
erts expresses the hope that this may 
be done before the end of July. Some 
months ago the stockholders author- 
ized an increase to $500,000. Over 
$90,000 of the new stock has been sub- 
scribed at $170 and part of it is paid 
for; these sales were in small lots to 
individuals. In addition, two groups of 
capitalists have agreed to take $100,- 
000 each. Secretary Roberts states 
that it was the intention of the com- 
pany when it started to continue to 
increase its capital up to $1,000,000 and, 
as it is now making good headway in 
the sale of stock, it appears best to 
make the whole increase at once. If 
this is done the surplus to be paid in 


WANTED—First-class all- 
around man in our Casualty De- 
partment. Give salary, age, refer- 
ence and experience. 


Address 58-O, care The Western 


Underwriter. 











AMERICAN 
SURETY 
COMPANY 


OF 


NEW YORK 


100 Broadway 





SURETY BONDS 








on the $750,000 of new stock will amount 
to more than $500,000 and place the 
company in a good position financially. 

Whether the capital is increased to 
$1,000,000 or not, it is probable the 
company will enter the casualty field 
in a limited way. It will most likely 
write bank burglary, and its officers 
are considering doing a reinsurance 
business in certain other casualty lines. 





Declines Bankers’ Proposal 


San Francisco, Cal., June 14—(Spe- 
cial)—The California Surety Associa- 
tion, at a special meeting Monday, 
adopted resolutions rejecting the propo- 
sition of the State Bankers Association 
that the latter be appointed general 
agent for some company for the pur- 
pose of placing the members’ fidelity 
and burglary business. The surety as- 
sociation offers to meet with the bank- 
ers association at the latter’s pleasure 
to discuss coverage under policies and 
proposed extensions of same, but it 
turns down the agency plan. 





SURETY NOTES 


The Kansas City Surety Association last 
week had one of its best meetings since 
its organization. The work of this youth- 
ful. body is progressing satisfactorily. 

Joyce & Co., general agents of the Na- 
tional Surety at Chicago, have executed 
the $100,000 bond and also secured the 
liability line of Kelley Brothers, contrac- 
tors on state highway work near Sterling, 
Ill. The amount of their contract is 
$100,000 


NEW SIOUX CITY COMPANY 





American Bonding & Casualty Files 
Articles—Capital of $500,000 
Is Authorized 





The American Bonding & Casualty 
Company of Sioux City has filed ar- 
ticles with the secretary of state at 
Des Moines and will write health, bur- 
glary, automobile, plate glass and va- 
rious other lines of insurance, and also 
bonds. 

The capital stock is given as $500,- 
000. The articles provide that as soon 
as $150,000 in stock has been subscribed 
the company may begin operations. A 
paid-up capital of $100,000 is provided. 
It is announced that the company will 
have general offices in the Frances 
building at Sioux City. 

Gus A. Elbow, one of the organizers 
of the Fidelity Life, is president of the 
new concern; E Hosmer, county 
auditor, is secretary and treasurer, and 
D. C. Shull is vice-president. The di- 
rectors include the above and C. M. 
Stillwell, Peter Balkema and F. E. Gill. 


HEAVY VERDICT GIVEN 


Verdict for $7,333 was returned last 
Thursday morning in the circuit court 
at Birmingham, Ala., before Judge C. B. 
Smith by the jury in the case of Alphonse 
Milbrat, pro ami, vs. the Birmingham 
Railway, Light & Power Company. The 
plaintiff aed for $100,000 damages for in- 
juries and partial loss of mind received 
in the fire which destroyed the general 
offices of the company in May, 1914. Plain- 
tiff was on fourth floor when fire broke 
out, that there were not sufficient fire 
escapes or other escapes, and he was 
forced to jump from the building result- 
ing in the injuries mentioned. 


DENIES GENERAL EXTENSION 


The New York insurance department has 
denied the request of the Workmen’s Com- 
pensation Bureau that companies should 
be given until Aug. 1 to file schedule Z. 
The department extended the time for fil- 
ing until July 1 and states that in individ- 
ual cases where the facts seem to warrant 
it, an extension may be made further. 


NEW DULUTH COMPANY 


The Duluth Liability Association with 
$25,000 capital stock, has filed articles of 
incorporation with the registrar of deeds. 
The incorporators are Niels Nissen, James 
A. Horton, Chris. Jensen, George M. Jen- 
sen, and George Fairley, all of Duluth. 


Western Indemnity Company 
Capital $500,000 Assets.$1,128,000 
A Non-Conference bee std 

Strong Financially—Excellent in 
Poorer oy Sim 0 rae 
Mercantile Insurance Corp., Gen. Agts. 
W.E. LANDERS, 
208 American Central Life Building - is, Ind. 














—SERVICE— 


IS AN AGENT’S GREATEST ASSET 
THE 
PRUDENTIAL CASUALTY COMPANY 
SPECIALIZES ON SERVICE 
MAIN SERVICE STATION 
INDIANAPOLIS, INDIANA 
LINES WRITTEN 


ACCIDENT & HEALTH — BURGLARY 


PLATE GLASS 


AND 
‘LIABILITY & COMPENSATION 


EXPERIENCED AGENTS WANTED 

















MEDICAL EXAMINATION IS THE SECRET 


That enables us to sell the best Accident and Health policy ever offered to 


MR. LIFE INSURANCE AGENT 


To handle as a side line. The only practical Accident and Health policy ror you 
to sell because it builds up your reputation through claim adjustments that 
satisfy. No kick backs. Something new. We cull out the chaff and give good 
risks more Genuine Insurance for their money. Our REDUCED PREMIUM 
POLICY for MEDICALLY SELECTED RISKS TAKES, WEARS and STAYS. 


Kansas City Casualty Company, Kansas City, Mo. 


W. B. YOUNG, President R. T. ROMINE, 
DENNIS HUDSON, Secretary Manager Accident Dept 








Producing Agents 


Who can appreciate an Agency Company 
APPLY FOR TERRITORY 


\} Chicago Bonding & Surety Co. 


OLIVER FP. ROBERTS, Sec’y and Gen. Mgr. 
29 South La Salle Street, Chicago 
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There h 1 1 t t ti e Th 
Pe: Sha ie ae 
a Name? 


representative of the Central Business Men's Asso-~ 

ciation can get at these and i increase his percentage of 

agietion to persons calle upon. e words “insurance, “accident” or 

Pe rvicte are not in the name and do not appear on the business cards of the 
ssociation s representatives. 

: Central Business Men’s Association 


H. G. ROYER, Pres. 
Cc. O. PAULEY, Secy. Westminster Building, CHICAGO 











PEAT ae 2 


ORGANIZED 1886 


Nortu AMERICAN AccIDENT INSURANCE (0. 


THE ROOKERY 


CHICAGO 


AGENCY OPEN/NGS 1N 
44 STATES 
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IN THE ACCIDENT FIELD 


—_——_—— 


DOUBLE INDEMNITY APPLIES 





Going to Platform Before Train Stops 
Not Unnecessary Exposure to 
Danger 





The Duluth Casualty lost an appeal 
to the Minnesota supreme court when 
the court decided the company was 
liable for double indemnity to J. A. Gil- 
lis of Duluth, who was hurt while rid- 
ing on the platform of a moving train. 
The casualty company contested the 
claim on the ground that Gillis exposed 
himself to risk of injury when he went 
upon the platform preparatory to get- 
ting off at a station. The court held 
that Gillis was within his rights and 
did not assume any risks and that such 
procedure was part of the act of get- 
ting off the train. 


8 ae 
CHANGES NAME AND EXPANDS 





World Casualty Becomes World Life 
& Accident—Capital Being In- 
creased to $200,000 





The World Casualty of Chicago, the 
running mate of the National Life, 
U. S. A., is increasing its capital from 
$100,000 to $200,000 and changing its 
name to World Life & Accident In- 
surance Company. Heretofore it has 
operated in a restricted territory, but 
is now applying for admission to 
twenty different states. In some of 
these the National Life, U. S. A., is not 
admitted, and the World Life & Acci- 
dent will push health and accident in- 
surance business. The Illinois depart- 
ment recently examined the World 
Casualty and has made a very satisfac- 
tory report upon it. It is in fine condi- 
tion financially, its surplus having in- 
creased to over $64,000. 





HOLDS THE COMPANY LIABLE 





Wisconsin Supreme Court Hands 
Down Opinion in Accident Case 
Involving Premium Payment 





Madison, Wis., June 13—(Special)— 
The Aetna Life must pay the claim of 
$5,000 to May Hartwig for the death 
of her husband, Dr. H. Hartwig, of 
Port Washington, who was killed in 
an accident in September, 1914. The 


case had many interesting circum- 
stances. The policy was issued Aug- 
ust 14, 1914, through the company’s 
agent, A. M. Wagner. The policy was 
sent to Dr. Hartwig, where it re- 


mained 
days, the first premium still unpaid. 
Meantime Dr. Hartwig was killed in 
an accident. The company claimed 
that the policy did not go into effect 
until the acceptance by the insured and 
payment of the premium. 

Justice Marshal, in the opinion of 
the supreme court, said: 


“It is further contended that the policy 
did not become operative because the pre- 
mium was not paid and the insured did 
not become obligated to pay it. That pay- 
ment of the premium was not necessarily 
a condition of the policy becoming opera- 
tive, we have seen. If it was sent to the 
assured, trusting him to pay after receipt 
thereof, and he did not repudiate his of- 
fer to take it, as the jury found, then, of 
course, he became obligated to pay there- 
for. Treating the findings of the jury 
as verities, all elements of a complete 
contract existed and persisted to the end. 

“The policy contained a provision to 
the effect that, in case of default in pay- 
ment of any premium on the policy, it 
would not be in force during the period of 
default so as to cover any loss sustained 
during such period. It is contended that 
such provision is fatal to the judgment, as 
the assured was in default at the time he 
was injured. Whether such provision in- 
cluded the first premium:on such policy is 
not clear. But let that be as it may, as 
the jury found credit was extended to the 
assured, he was never in default. 

“That respondent did not consider it re- 
jected is quite strongly indicated by the 
fact that the agent acquiesced in it not 
being returned, did not cancel it, or notify 
the assured that it would not be treated as 


in the postoffice for several | 


lay, requested assured to remit the pre- 
mium. That, in connection with all the 
other circumstances to which we have re- 
ferred, are quite as indicative of a waiver 
of payment, continuing up to the time of 
the accident, which resulted in the death 
of the assured.” 

The court then holds that the unpaid 
premium should be credited on the policy 
indebtedness and judgment rendered only 
on the remainder. 


Quits Accident Field 


The Union Pacific Life of Portland 
has retired from the accident business 
and will hereafter confine its efforts to 
life insurance. The Occidental Life of 
Los Angeles has reinsured the Oregon 
and Washington accident and health 
business of the Union Pacific Life, 
while the Guardian Casualty & Guar- 
anty has taken that in British Columbia. 





Enjoins Transfer of Policies 


San Francisco, Cal., June 14—(Spe- 
cial)—F. A. Stearns, manager of the 
commercial accident department of the 
Pacific Mutual Life, has secured a tem- 
porary injunction from the San Fran- 
cisco superior court, returnable June 
20, restraining C. J. Johnson, who is 
under exclusive contract with the 
Stearns agency, from twisting policies 
to other companies at renewal date. 





WELLS ISSUES A WARNING 


Insurance Commissioner Harvey Wells 
of Oregon has warned the public against 
buying policies in accident and health as- 
sociations not authorized to do business 
in the state. He says most of these are 
operating under the name of business 
men’s or traveling men’s associations. 
He states that the Travelers Protective 
of St. Louis, the United Commercial 
Travelers of Columbus, and the Order of 
Railway Employes are the only concerns 
of this kind licensed. He says that if 
citizens have difficulty in collecting claims 
from unauthorized institutions, they need 
not appeal to the Oregon department, as 
they will have to bring action in the 
state in which the concern is domiciled. 


PAGE PLEADS GUILTY 


J. H. Page, the old timer who has caused 
the insurance companies so much trouble 
in Ohio for several years, pleaded guilty 
to violating the insurance laws (soliciting 
without a license) at his trial held at 
Ravenna, and was given a suspended sen- 
tence of $50 and costs and six months in 
jail. He is to report to Prosecuting Attor- 
ney C. H. Curtiss of Portage county every 
two weeks for the next six months and 
show that he has been conducting him- 
self properly. If he “lapses” the sentence 
will be applied immediately. 





OPENS MORE BRANCHES 


The Universal Guide & Adjustment 
Company of Chicago, which makes inspec- 
tions, investigations and adjustments, 
especialiy for accident and health compa- 
nies, announces the opening of the fol- 
lowing branch offices: 

Portland, Ore., 909 Wilcox building, in 
charge of Elmon A. Geneste. 

Minneapolis, Minn., 908 Andrus building, 
in charge of T. B. Flanery. 

Kansas City, Mo., 1007 Scarrit building, 
in charge of J. C. Coppinger. 

The Cleveland office, which formerly 
handled the forwarding of claim investi- 
gations in Ohio, Indiana, West Virginia, 
Tennessee and Kentucky, has been trans- 
ferred to Cincinnati, 73 Atlas Bank build- 
ing, in charge of George H. Hermerding. 

The company now has ten division of- 
fices covering the entire United States and 
Canada. Local one-day service points 
have been established in each large city 
throughout the United States in order 
that the underwriting and claim depart- 
ments may secure twenty-four hour serv- 
ice on all regular cases. A colored map 
showing the location of division offices 
and local one day service points have been 
distributed among all companies as a 
guide in the distribution of inquiries. 


MAKES A BIG INCREASE 


The Maryland Casualty made a net in- 
crease in accident and health premiums for 
the first five months of the year of $90,- 
210.59. The agents are being urged to 
make the increase $100,000 by July 1. If 
this rate is kept up, the company will 
readily write more than $1,000,000 of ac- 
cident and health premiums this year. 





ACCIDENT NOTES 


Thomas J. Brooks of Chicago has re- 
signed his agency of the Missouri Busi- 
ness Men’s Accident & Health Associa- 
tion of St. Louis. 


RB. T. Romine, manager of the accident 
department of the Kansas City Casualty, 
is now on a trip visiting the western agen- 
cies, including Salt Lake, Denver and 
Omaha. 


——————__ 2 oe 

The Western Accident & Indemnity of 
Helena, Mont., has agreed to give to the 
state road fund 20 percent of its gross 





operative, and, with knowledge of the de- 





Our Greatest Quarterly Record 


Monthly Payment Accident and Health Premium Income 


First Quarter First Quarter Quarterly Gain 
1915 1916 in Premiums 


$88,313.92 $164,422.65 $76,108.73 


Our twenty-nine years’ experience as specialists in the Monthly Premium business 
counts. The rapid expansion of our business offers great opportunities to men 
who are qualified to do things—if you belong to this class, write us. 

The Provident Life & Accident Insurance Company 


Chattanooga, Tenn. . 











Missouri Business Men's 
Accident andTealth Association 
of Saint Louis 


The only institution in the World Founded, Financed and Backed by a 
United Body of Hundreds of the Most Prominent Merchants, Bankers, 
Manufacturers and Wholesalers, Acting with the Definite Purpose of Building a Great Mutual Pro- 
tective Association for Business and Professional Men. 














AGENTS WHO WRITE 


Fidelity and Surety Bonds, Automobile 

Liability, Burglary, Plate Glass or 

Accident and Health Insurance 
would do well to write to 


THE KANSAS CASUALTY AND SURETY COMPANY 


J.C. O. MORSE, President 
“Conservative but Aggressive’’ WICHITA, KANSAS 


GEORGIA CASUALTY 
MACON CQMPANY ceorcia 


AUTOMOBILE INSURANCE 


Apply te 


Smith - Lawson -Coambs Co. 


LARGEST AUTOMOBILE INSURANCE AGENCY IN ILLINOIS 
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The Republic Casualty Co. 


ROCKEFELLER BUILDING CLEVELAND, OHIO 


Writes All Lines of Casualty Insurance 











Local and General Agents Wanted in Ohio and Pennsylvania 
Stands for “WESTERN PROTECTION” 
—the new Disability Policy of The 
WP WESTERN INDEMNITY COMPANY, 
Dallas, Texas. The very latest thing in disabil- 
ity insurance. Ready for issuance June 1, 1916. 


AGENTS, THIS CONTRACT IS A SELLER! 
WILL BE WRITTEN IN FOLLOWING STATES ONLY: : 
TEXAS, OKLAHOMA, KANSAS, COLORADO, UTAH, CALIFORNIA, 
MISSOURI AND INDIANA. 
P and Full Particulars, PROMPT SETTLEMENT OF CLAIMS: 
Capital., $500,000. Assets, $1,128,000. 
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NEWS OF COMPENSATION 


BEFORE THE SUPREME COURT 


Constitutionality of Provision Concern- 
ing Nonsubscribers to Fund to 
Be Passed Upon 


The question of the constitutionality 
of the provision in the Ohio compen- 
sation law, under which the industrial 
commission assesses compensation 
against an employer who has not sub- 
scribed to the state fund, has now been 
brought before the supreme court by 
Percy Fassig of Columbus. Mr. Fassig, 
an employer, did not subscribe to the 
state fund. Frank Pond, one of the em- 
ployes, was injured. The industrial 
commission ordered Fassig to pay Pond 
for nearly eighteen weeks’ disability 
and for the doctor’s bill. Fassig refused 
to pay and the attorney-general, acting 
for the commission, sued Fassig for $418, 
which included the 50 percent penalty 
for refusal to comply with the indus- 
trial commission’s orders. Fassig won 
in common pleas court but lost in the 
court of appeals. Fassig has now ap- 
pealed to the supreme court. 

The constitutionality of this pro- 
vision of the law has been attacked in 
the lower courts in several cases. 


ASKS RULING ON “AVERAGE WAGE” 


John T. Clarkson, attorney for the Iowa 
mine workers, has filed with the Iowa 
supreme court arguments in the case of 
John Richards, appellant, vs. the Central 
Iowa Fuel Company, in which he contends 
that the rule for fixing compensation for 
injured miners in Iowa should be as fol- 
lows: “Take the earnings which the miner 
made within the year, find the daily earn- 
ings therefrom, multiply by 300 and divide 
by 52, 50 percent of which is the amount 
of compensation to which he is entitled 
when injured on duty.” 3 . 

The lower court held that Richards is 
entitled to be paid compensation on the 
basis of the weekly wage which is de- 
termined by dividing the total earnings 
of the year by 52. Miners claim this is 
unfair because many of them do not work 
every day in the year. 


WRITE SUBJECT TO NEW RATE 


The New York insurance department 
having prohibited companies from can- 
celling and rewriting workmen’s compen- 
sation policies before July 1, in order to 
avoid the advance in rates on many classi- 
fications at that time, brokers have been 
cancelling policies and getting them re- 
written in other companies. The classifi- 
cation and rating committees of the Com- 
pensation Inspection Rating Board and of 
the National Workmen’s Compensation 
Service Bureau have now adopted a rule 
that all policies hereafter written to be- 
come effective during June, must bear an 
endorsement providing for the adjustment 
of rates on a new basis on the balance of 
the policy term after June 30 


ADOPTS STANDARD FORM 


The workmen’s compensation board of 
Kentucky has announced that the standard 
form of policy has been adopted as offi- 
cial for compensation business in that 
State. One exception to this is. made in 
favor of coal operators, as a special form 
prepared by a mutual company which is 
Planning to handle these risks will be 
used. It is stated that the decision to use 
the standard form came after conference 
with the Workmen’s Compensation.Service 
Bureau. Later on it was reported that 
there had been some objection on the part 
of certain companies to the use of this 
form, but the compensation board an- 
nounced that unless objections were made 


— it would not reconsider its deci- 


MEET NEW YORK COMMISSION 


At a meeting last week to decide the 

method of apportionment of the expenses 
in the New York industrial commission 
among the insurance carriers, the matter 
was finally referred to a committee com- 
posed of the industrial commission, three 
Stock and mutual companies and one self- 
insurer, who will report a plan previous to 
the next general meeting. 
, The industrial commission having ob- 
spcted to the form of limited compensa- 
‘lon policies used under certain conditions 
> New York, a committee was appointed 
© draft a more satisfactory form. It 
fonsiste of William J. McCaffrey, Globe 
ne Robert J. Sullivan, Travelers, 
and Lee J. Wolfe, Metropolitan Mutual. 


ASES FOR MORE HELP 


The Ohio industrial commission has 
oaned the state emergency board for $34,- 
» mostly for salaries. The question 
as been referred to a committee consist- 





ing of State Auditor Donehey and Chair- 
man Reighard of the house finance com- 
mittee for investigation. The claim is 
made by the board that since the adjourn- 
ment of the legislature business has been 
so brisk that the work in the workmen’s 
compensation department has fallen way 
behind so that additional help is needed. 
Some of this “help” consists of fifteen 
pay roll auditors. The request has caused 
quite a bit of comment. 


DO NOT COME IN 


The New York legislature this year 
amended the compensation law so as to 
permit employers and employes in non- 
hazardous occupations to come under the 
compensation act by election. According 
to reports from that state, high paid 
employes are generaly declining to come 
under the law and in this attitude they 
are backed by their unions. While they 
admit that the compensation act is the 
best for employes on low or moderate 
pay, the maximum compensation allowed 
by the law falls so far short of the 
amount that high paid employes are get- 
ting that they prefer to take their chances 
on damage suits in the”event of injury. 

While employers prefer, as a rule, to 
have their employes under compensation, 
it does not make a great difference to 
those who are insured in casualty com- 
panies as they cover both compensation 
and common law liability. Employers in 
the state fund, however, are insured for 
payment of compensation only. Reports 
are current that the state fund has made 
efforts to get employers to force their 
employes to come under the law, but 
where employers have tried to do this, 
they have frequently met with strong op- 
position from the unions. 


ORGANIZATIONS LINE UP 


The next problem with Alroy S. Phil- 
lips, chairman of the campaign for a 
workmen’s compensation law for Missouri, 
is to raise an adequate fund to educate the 
general public as to the necessity for 
legislation of this kind. He has made rapid 
headway with the organization of the gen- 
eral conference and general committee and 
finds all interests agreed that there should 
be such a law. Mr. Phillips represents the 
St. Louis Bar Association in the move- 
ment. Among the interests cooperating 
and their representatives in the move- 
ment are: Emmett Thompson and 
Thomas Lonergan, insurance; W. C. Ess- 
mueller, industrial employers; R. T. Wood, 
president of the Missouri Federation of 
Labor; Dr. R. - Funkhouser, Missouri 
Medical Association; F. P. Kenkel, the 
public, and T. E. Spencer, the Missouri 
Teachers’ Association. 


COMPENSATION BUSINESS IN OHIO 


There have been many inquiries, since 
suit was started in the Ohio Supreme 
court to oust the liability companies from 
doing an employers’ liability and work- 
men’s compensation business in Ohio, just 
how much business the companies did in 
1914, when James M. Cox was governor 
and in 1915 after the change in the state 
administration. Here are the figures: 


Year Premiums Losses Paid 
BEE views ewuwes $408,392 $144,673 
BROS cde sewacec dan 505,338 218,203 


COMPENSATION NOTES 


Before the Wisconsin industrial com- 
mission has come the question whether a 
girl employe in a stocking factory is en- 
titled to compensation because a pimple 
on her knuckle became infected through 
the handling of stockings and a bad case 
of eczema developed, resulting in the dis- 
ablement of her whole arm. 


Industrial accidents reported by compa- 
nies under the Texas workmen’s compen- 
sation law for the fiscal year ending June 
1, total 24,072, of which only seventy-six 
were fatal. The claims numbered 11,615. 
Companies paid out $287,296.54 in com- 
pensation and $74,041.80 in medical ex- 
penditures, etc., making a total expendi- 
ture for the year of $361,338.34. 


A resolution asking for the creation of 
a state industrial commissioner and the 
appointment of a qualified person to hold 
such a position, was passed recently by 
the Dallas Chamber of Commerce & Man- 
ufacturers’ Association. The Dallas or- 
ganization urges that such an official is 
needed in the state, and the resolution, 
which was unanimously adopted, asks that 
other commercial bodies join in urging the 
creation of the new office. 





SOUND ENTERPRISING 


THE 


LIBERAL PROMPT 


METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK. 


Home Office: 47 Cedar St., New York City 





PLATE GLASS, PERSONAL ACCIDENT AND HEALTH INSURANCE 


J. W. Scherr, Pres. 


Live Agents Will Be Interested 


in our new 


Commercial Policy 
Consolidated Casualty Company 


Louisville, Kentucky 











non-participating plan. 


910 Michigan Avenue 








Your Prospects Become 
Your Policyholders 


when you explain to them the advantage of our 
guaranteed low-cost insurance written on the 


We have a few of the most desirable agencies in 
the Middle West waiting for ambitious men. 
For particulars address 
Agency Department 
Continental Assurance Company 
H. G. B. ALEXANDER, President 
- Chicago, Illinois 

















WHY DON’T YOU REPRESENT 
The Ohio Business Men’s Accident Association 


ROCKEFELLER BUILDING, CLEVELAND, OHIO 


$5,000 accident policy, $9.00; health, $12.00. Liberal, explicit and fair contracts. All our agents 
are making sales every day. 


Agents wanted in Ohio. Write today. 


T. H. DILLON, Secy-Treas. 





Inter-Ocean Casualty 
Company 
Springfield, I]linois 
Good Territory and Liberal 


Contracts for Accident Agents 
who are Producers. Address 


W. A. NORTHCOTT 


PRESIDENT 











JAYNE & CO. 
GENERAL AGENTS 


ALL KINDS 
LIABILITY ee 


and 
Attractive Commissions 
AGENTS WANTED 
IN MINNESOTA 


703 Hennepin Ave. Minneapolis 











NEW ORLEANS, LA. ST. LOUIS, MO. 
Canal Bank Bidg. Pierce Bldg. 
J. J. Grevemberg, Mer. O. P. Rutledge, Mgr. 


Sealy Hutchings, Pres. 





UNDER FEDERAL GOVERNMENT LICENSE 
American Indemnity Company caivestos, Texas 


Assets Over $1,185,000 
ALL LINES OF CASUALTY AND SURETY INSURANCE 


Operates in the States of Texas, Louisiana, Oklahoma, Alabama, Missouri, Mary- 
land, District of Columbia, New Jersey, Illinois, Michigan and Indiana 


BRANCH OFFICES AT 


WASHINGTON, D. C. 
Real Estate Trust Bldg. 
G. M. Bettis, Mgr. 


George Sealy, Sec’y 


DETROIT, MICH. 
Farwell Bldg. 
A. McM. Creed, Mgr 


J. F. Seinsheimer, Gen. Mgr" 








| COMPENSATION RULINGS | 











Disease Not Covered—The Montana in- 
dustrial accident board has denied com- 
pensation to Henry James, an employe of 
a sugar factory at Billings, who claimed 
that, while he is ordinarily employed in- 
doors, he was put at work out of doors and 
contracted pneumonia. 

. a * 

Death Due to Own Carelessness—Paul- 
ine Piebourus of Easton, Pa., has been 
denied compensation for the death of her 
husband. He appeared at the establish- 
ment of C. K. Williams & Co., by whom he 
was employed, in an intoxicated condition 
and was ordered to go home. He was 
ejected from the mill several times but 
later, unknown to other employes, got into 
the motor room, turned on a motor and 
was caught in a belt and killed. The ref- 





The American Credit-Indemnity Co. 
of NEW YORK 





CREDIT INSURANCE ONLY 





Insolvency of Customers. 
415 Locust St., ST. LOUIS, MO. 





J. F. HALLWEGEN, General Agent, 


EB. M. TREAT, President 


Insures manufacturers and wholesalers against Excessive Annual Loss through 
We can always use a few high-class solicitors. 


OFFICES IN ALL PRINCIPAL CITIES 


80 Maiden Lane, NEW YORE 


1140 Marquette Bidg., CHICAGO 
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eree held that his death was due to his 
own carelessness caused by his intoxi- 
cated condition. bee 


Wot Hazardous—The su- 
preme court of New York, appellate divi- 
sion, has decided that salesmanship is 
not hazardous employment and, therefore, 
not under the workmen’s compensation 
law. The case was that of Robert Lyon 
against Rose Windsor and Robert Davis, 
who are insured in the Zurich. The em- 
ployers were engaged in the manufacture 
and sale of dresses. Lyon’s duties were 
those of a salesman. In its decision the 
court lays down the following rules: 

That salesmanship is not, under the 
New York compensation law, a “hazard- 
ous” employment entitling an injured 
= or his dependents to compensa- 

on. 

That’ where an employe’s. ordinary 
duties and accustomed scope of activities 
do not come exclusively or predominantly 
within the category of enumerated em- 
ployments, and only casually and inci- 
dentally does he do work fairly failing 
within that category, his right to remun- 
eration must hinge on a finding that he 
sustained injury while actually doing 
work named in the statute. 

That a salesman does not become en- 
gaged in the employment of manufactur- 
ing dresses, if, or because, in the course 
of his work of selling dresses, he goes 
into a place where dresses are being 
manufactured, not for the purpose of par- 
ticipating in manufacture, but merely to 
obtain a completed garment for exhibi- 
tion to a customer in an adjoining show- 
room. 


Salesmanshi 


* * * 


Illegally Married: No Compensation— 
The industrial commission of Wisconsin 
has dismissed the application for compen- 
sation of Mae Hall, Barron, is., whose 
husband, a city employe, was killed while 
on duty. It appeared that Mrs. Hall was 
divorced in Illinois and married Hall in 
Indiana before the statutory period of one 
year had elapsed. As Indiana recognizes 
the terms of divorce decrees of other 
states, it was held that the marriage was 
not legal. gigty 


No Compensation to Child Adopted by 
Widow After re Death—The work- 
men’s compensation law of Minnesota was 
held last week to have no application to a 
child adopted by a widow after the hus- 
band’s death. Charles J. Barchmin, a 
teamster of St. Paul, was killed in an ac- 
cident while at work, and the widow bene- 
fited by the act. Prior to his death he 
had brought an orphan child to his home 
and the widow remarried and adopted the 
child. The woman made application for 
compensation for the child, and the lower 
court denied her claim. 

* * * 


Death by Murder Covered—The New 
Jersey supreme court has ruled in the case 
of Walters vs. American Paper Company 
that, under the compensation law, murder 
is covered. Walters, a night watchman in 
the plant of the defendant company, was 
murdered by another employe of the plant. 
The company insisted that it was respon- 
sible only for accidental death. The court 
ruled that the law must be construed from 
the employe’s standpoint and as Walters’ 
death resulted from something he had not 
expected or designed, it was due to acci- 
dent. 

a. * 

Assault and Battery by Employer—The 
Indiana industrial board has awarded 
Hugh Brown compensation for disability 
and impairment of hearing due to assault 
by his employer, J. S. Cook. Brown was 
a hotel porter in Indianapolis and in mop- 
ping a floor knocked down and broke a 
bottle of whisky. This enraged Cook, one 
of the proprietors, and, according to testi- 
mony, he assaulted Brown. 

© ae 


The financial reorganization plans of 
the Casualty Company of America will be 
taken up again by the board of directors 
at a special meeting on Monday, June 19. 
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WEST GETTING IN SHAPE 


‘COMMITTEE HAS BEEN NAMED 


Branch Bureau for Detroit—Stamping 
System to Be Inaugurated 
Very Soon 


The western governing committee of 
the National Workmen’s Compensation 
Service Bureau has been constituted as 
follows: F. W. Lawson, London Guar- 
antee; J. H. Thom, Standard Accident; 
Robert J. Sullivan, Travelers, repre- 
senting the bureau companies; and H. 
G. B. Alexander, Continental Casualty, 
and Harold W. Letton, Zurich, repre- 
senting the cooperating nonbureau 
companies. The committee has been 
given power to act for the entire cen- 
tral west, but all members have not yet 
been definitely informed as to the du- 
ties of the committee. It is generally 
expected that F. W. Lawson of the 
London Guarantee will be elected chair- 
man, although the committee has not 
yet organized. 


Getting Chicago Branch Started 


A. W. Whitney, general manager of 
the National Workmen’s Compensation 
Service Bureau, and P. F. Garnett, field 
secretary, were in Chicago last week 
and part of this week in connection 
with the starting of the Chicago branch 
bureau. Mr. Whitney went from Chi- 
cago to Beloit, Wis., to attend the com- 
mencement of Beloit College. 

Mr. Garnett is’ in the west in con- 
nection with ‘the inauguration of stamp- 
ing systems, which it was expected to 
take up in the various western branch 
bureaus about June 15. The govern- 
ing committee of the Chicago bureau 
met on Wednesday and decided to post- 
pone the opening of the stamping sys- 
tem until July 1, or at least until after 
the meeting of the members of the 
bureau called for Friday of this week. 


Bureau for Detroit 


Today (Thursday) a branch bureau 
is to be organized at Detroit. F. W. 
Lawson of Chicago, who is a member 
both of the branch bureau committee 
and also of the western governing com- 
mittee, left for Detroit last night. <A. 
W. Whitney returned from Wisconsin 
to go to Detroit also. Several eastern 
company officials will be out and per- 
haps one or two western ones, in addi- 
tion to Mr. Lawson, will be present. 

There is little question that with the 
organization of the various branch bu- 
reaus and of the western committee, 
the compensation situation will im- 
prove materially. It has been felt for 
a long time that there are matters in 
the west which can best be handled 
in the west and by western men, and 
this plan is now to be inaugurated. 


——————-(q7Z7272¢ 2 
TO DEVELOP SUBAGENCIES 


The National Surety had a number of 
its special agents in at the home office 
a few days ago to consider plans for the 
more intensive cultivation of the sub- 
agency business of the company. The Na- 
tional has a very powerful agency or- 
ganization in the larger cities, but it has 
not developed the agencies in smaller 
towns subsidiary to the general agencies 
to the extent that some other companies 
have. It is now taking this matter up in 
earnest and in a number of the states 
the special agents are very busily en- 
gaged in securing desirable subagents. 


a te 
WITSCHEN LEAVES GLOBE 


New York, June 14—(Special)—W. 
Witschen has resigned as metropolitan 
manager of the liability department of 
the Globe Indemnity, to become assistant 
superintendent of the local liability and 
compensation departments of the Hart- 
ford Accident & Indemnity. He succeeds 
Elliot V. Somers, who recently was made 
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Lincoln, Nebraska 


Incorporated under the laws of the State of Nebraska. 
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American Old Line Insurance Company 


STOCK COMPANY 
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The largest accident and health benefits to the 
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Apply for Territory Contracts. 





superintendent of these departments. Mr. 
Witschen has been connected with several 
brokerage houses in the past and with the 
Fidelity & Deposit. 


<> 0 
TILSON RESIGNS AS MANAGER 
queers s 
Head of Chicago Branch Compensation 
Bureau Goes With Publish- 
ing House 


Howard Tilson has resigned as man- 
ager of the Chicago branch of the Na- 
tional Workmen’s Compensation Serv- 
ice Bureau, effective July 1. He will 
then become assistant to the president 
of P. F. Volland & Co., Chicago, art 
publishers. This position was offered 
to Mr. Tilson and it presented so many 
advantages in the way of salary and 
future advancement that he did not see 
his way clear to continue in bureau 
work, 

Mr. Tilson came to Chicago in March, 
1914, and opened the Illinois Rating 
Bureau for the Workmen’s Compensa- 
tion Service Bureau. During the more 
than two years he has been here he 
has gained an excellent reputation 
among the casualty men of the city and 
has handled: his work so satisfactorily 
that he was elected manager of the 
Chicago branch bureau when it was or- 
ganized a few weeks ago. He was 
graduated as a mechanical engineer 
from Cornell University in the class of 
1913. In September, 1913, he opened 
the Minneapolis rating office for the 
Workmen’s Compensation Service Bu- 
reau, this being the first office opened 
for the making of merit rates, and was 
transferred to Chicago the following 
spring. 

——————-(2o-____. 
GENERAL WOOD IS SPEAKER 

New York, June 14—(Special)—Major 
General Leonard Wood addressed a lunch- 
eon meeting of the Casualty & Surety 
Club at the Bankers Club today on “Pre- 
paredness.” About 150 members were in 
attendance. The annual golf tournament 


of the club will take place at New Ro- 
chelle on June 29. 


QUITS PHYSICIAN’S DEFENSE 


New York, June 14—(Special)—The 
United States Casualty is discontinuing 
the writing of physician’s defense as of 
July 1 he premium income from this 
source last year was about $40,000. The 
business will not be reinsured. 


<> 6 ee 
TO NAME LIABILITY AGENTS 


New York, June 14—(Special)—C. Clark 
Howard, agency dirctor of the Great East- 
ern Casualty, has left on a western trip, 
to include points as far as Denver. He 
will probably make some appointments in 
connection with the new lines recently 
taken on by the company. 


————-® tt ee —_—_—_ 
FAIRFAX SPENCER CLAIMS MANAGER 


San Francisco, June 14—(Special)— 
Fairfax Spencer, brother of Kenneth 
Spencer, assistant Pacific Coast manager 
of the Globe Indemnity and in the cas- 
ualty business at Chicago before his re- 
moval to San Francisco a few months ago, 
has been appointed claims manager of the 
Georgia Casualty in southern California. 


2 
FARMER MADE SPECIAL AGENT 


E. C. Farmer has been appointed special 
agent of the Fidelity & Deposit for Mis- 
souri and Kansas and will make his head- 


quarters at _ company’s branch office 
in Kansas City. 


—————-(2927X,27o 
CASUALTY: NOTES 


The Western Casualty of Chicago has 
been authorized to transact workmen’s 
compensation business in Michigan. 

The Bankers’ Realty Investment Com- 

of Omaha, of which Henry H. Lovell 
is manager of the insurance department, 
is now on the lookout for a good casualty 
and surety company. The agency has a 
number of fire companies and is brokering 
a considerable amount of casualty and 
surety business. 


Floyd L. Dag; former chairman of 
the state industrial insurance commission 
of Washington, has decided to move his 
home from Spokane to Seattle, where he 
will probably engage in the insurance 
business. He was at one time general 
agent of the Maryland Casualty at Spo- 
kane. 

Amendments to the Louisiana compen- 
sation act have been introduced as the 
result of a conference of manufacturers 
and employes. They include a slight in- 
crease in provision for first aid; raising 
of the limit of medical expense from $100 
to $150; provision for payment of com- 
pensation from date of injury if disabil- 
ity continued beyond six weeks, other- 
wise the two-weeks waiting period to be 
effective, and basing of compensation on 
the daily wage at time of injury instead 
of on the yearly wage. 
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SUN SHINES BRIGHT 
ON OLD OSAKIS LAKE 


(CONTINUED FROM PAGE 1) 


assistant chairman, of the committee in 
charge, for the snappy manner in which 
the various contests are being run off. 
They have done much to stimulate in- 
terest and entries in all contests are 
above the average in spite of an at- 
tendance somewhat below normal. 

Byron Kowles, retiring president, 
presided at the business session of the 
state board this morning. In his fare- 
well address he stated that complaints 
during his term of office had been unusu- 
ally scarce and that he regarded con- 
ditions in the state at the present time 
as being particularly good. 

The secretary’s report showed an ac- 
tive membership of 139 and 50 hono- 
rary members. The new active mem- 
bers admitted are B. D. Wright, West- 
chester; Charles Brough, Hamburg- 
Bremen; T. A. Hunt, Bankers & Mer- 
chants; H. G. Downing, National of 
Hartford, and H. C. Runyon, Commer- 
cial Union. 


Fire Prevention Report 


One of the most interesting commit- 
tee reports was submitted by Louis L. 
Law, chairman of the fire prevention 
committee. He reviewed the work done 
by the state board in holding public 
meetings in the schools in Minneapolis 
and several instances of the practical 
results of the work among the school 
children were received. Mr. Law’s ad- 
dress will be printed in pamphlet form 
and distributed to the members of the 
state board and the various western 
managers. Wm. T. Benallack, general 
agent of the Michigan Fire & Marine, 
who recently resigned as manager of 
the Michigan Inspection Bureau, and 
Walter I. Fisher, manager of the Gen- 
eral Inspection Company, gave inter- 
esting talks on rating problems. - Mr. 
Fisher gave a résumé of some of the 
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recent Minnesota rating controversies 
and his talk was well received. 

Short talks were made by the various 
company officials present and an in- 
teresting letter was read from Robert 
L. Bruen, state agent of the Western 
of Toronto and British America. Mr. 
Bruen has been ill for over ten months, 
but predicts that he will attend the next 
Osakis outing and be back in the har- 
ness before many months. 


Blue Goose Meeting 


The Blue Goose meeting, which fol- 
lowed the state board session, was in 
charge of Fred H. Sabin, retiring most 
loyal gander. The Minnesota pond, 
which is one of the most active and 
healthy in the country, has now a mem- 
bership of 156 and applications from 
five new members were received at yes- 
terday’s meeting. 

The entertainment to be given to- 
night was kept a dark secret until it 
was pulled off. The sketch by Nate 
Burgster, to be given by the author, 
“Joe” King, and Guy Wilson, entitled 
“Fire Hazard as She Is Measured,” 
was truly great. The various special- 
ties were given with the Klondike bar 
as the background. To top the whole 
thing off, Mike and Johnny Gibbons 
boxed three exhibition rounds. 

The big fish fry and contest will take 
place on Wednesday, as will the trap 
shoot. All contests must close by 
Wednesday night, as nothing will be 
held over this year. . 


Notables Who Were Present 


Company officials did not turn out in 
as large numbers as is customary, the 
following being present: Alfred Stin- 
son, vice-president of the Minneapolis 
Fire & Marine; John F. Stafford, super- 
intendent of agents of the Orient and 
London & Lancashire; E. G. Carlisle, 
second assistant manager of the 


‘Springfield; Geo. A. Mowry, president, 


and William A. Gordon, secretary, of 
the Twin City; W. L. Lerch, associate 
western manager of the German Amer- 
ican; W. R. Townley, western general 
agent of the Western and British 
America; Walter I. Fisher, of the Gen- 
eral Inspection Company; William T. 
Benallack, general agent of. the Michi- 
gan Fire & Marine; C. W. Sexton, of 
the Sexton Agency at Minneapolis; 
Frank Heberling, of Winnipeg, chief 
agent in Canada for the Springfield, and 
C. W. Hargadine, state fire marshal. 


W. C. LEACH GOES WITH 
THE MINNEAPOLIS F. & M. 


(CONTINUED FROM PAGE 2) 


Board of Fire Underwriters of Pacific, 
Rocky Mountain Underwriters Associa- 
tion, and it is licensed in 23 states and 
in British Columbia. 


Make a Great Team 


Both Messrs. Stinson and Leach have 
been recruited from the field, where 
they were big men. Their field educa- 
tion has kept them in touch with agency 
conditions. Mr. Stinson for many years 
was state agent of the National of 
Hartford, being a big premium producer 
and agency organizer. For some time 
the Minneapolis has been looking for a 
high-grade man to share the responsi- 
bilities with Mr. Stinson. The work 
was too much for one man. The team 
- a spanking one and it will be heard 
rom, 
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FEW DATES ON INSURANCE 


Here is a chronological table of his- 
torical interest to insurance men. It is 
taken from MHayden’s “Dictionary of 
Dates:” 

Insurance in general use in Italy, 1194. 
ween in general use in England, 


Insurance policies first used in Flor- 
ence, 1523. 

First law relating to insurance en- 
acted, 1601. 

Insurance of houses and goods against 
fire, in London, began the year following 
the Great Fire, 1667. 
regular fire 
opened in London, 1696. 

First life insurance office opened in 
London, 1706. 

First marnt insurance office opened 


insurance office 
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SHOWS BENEFITS OF 
NEW MICHIGAN LAW 


(CONTINUED FROM PAGE 1) 


ited number of people, who inaugur- 
ated a propaganda of misrepresentation 
in order to arouse the general mass of 
our people against the statute. This 
limited number of propagandists was 
confined to three classes: those who 
had been receiving the benefit of pref- 
erential rates, as against their neigh- 
bors in the past; those whose proper- 
ties had not been previously schedule 
rated, but who had been enjoying the 
benefits of flat rates, and were, there- 
fore, not paying the real cost of their 
insurance; and those who were acting 
as attorneys for large corporations who 
were prevented from securing the cut 
rates hitherto accorded them by New 
York brokers with the connivance of 
the insurance companies. 


Constructive Legislation 


It is doubtful if any law was ever 
put upon the statute books that has 
been more misrepresented than this 
act, and every kind of misstatement has 
been resorted to to prejudice the insur- 
ing public against it. But, notwith- 
standing all this, I am firmly of the 
opinion, more so than I was a year 
ago, that it is the first step in the 
greatest piece of constructive legisla- 
tion with regard to fire insurance in the 
interest of the insuring public that has 
ever been passed by a Michigan legis- 
lature. It has been sought to show 
that the law takes away from the peo- 
ple some of the protection they had 
hitherto against unjust encroachments 
on the part of insurance companies, 
even to the extent of proclaiming that 
it repealed the anticompact law: This 
is by no means true in any particular. 
The anticompact law not only remains, 
but there is a provision in this law that 
would prevent Michigan chartered com- 
panies from engaging in compacts to 
restrain competition, whereas. they 
were exempted from the old anticom- 
pact law. The law takes away from 
the great mass of insured nothing what- 
ever, but adds to their protection. 


Took Away No Powers 


The main objection raised to the 
law is that it “takes from the commis- 
sioner the power to remove an unjust 
rate and substitute another.” As a mat- 
ter of fact, the commissioner never had 
such power, before the law was passed, 
and never should have the power un- 
less the state provides the proper ma- 
chinery for determining whether the 
rate is unfair and unjust. In other 
words, in the absence of the mainte- 
nance by the state of a rating bureau 
of its own, it would be dangerous to 
place this power in the hands of any 
man to be exercised upon mere per- 
sonal whim or opinion, which of ne- 
cessity would be the case, for it could 
be exercised unjustly against compa- 
nies for demagogic reasons or unjustly 
against the people for venal reasons. 
As stated in a previous report submit- 
ted to you, no one can justify discrim- 
ination in fire insurance rates since fire 
insurance is a tax, and must of neces- 
sity be distributed equitably according 
to hazard, it being nothing more than 
a common fund contributed to by the 
insured upon which may be drawn from 
time to time for the payment of losses. 


State Rating Undesirable 


No student of insurance denies the 
necessity of cooperation in the making of 
fire insurance rates, through a scientific 
rating bureau. No student would dispute 
that schedule rating is the fairest and 
best system yet devised. It provides a 
graded classification, based upon fire pro- 
tection facilities and construction, and 
does not permit of discrimination in risks 
of essentially the same hazard. Whether 
Michigan wishes to take advantage of this 
scientific method of fixing rates, or would 
invite chaotic conditions, permitting polit- 
ical influence and lack of regulation, is for 
the future to determine. The opponents 
of this law are forced to advocate state 
rate making and eventually, state insur- 
ance. That would be a new and radical 
departure for Michigan. Personally, I 
would not advise it, believing that the 
best results for all concerned can be ac- 
complished through the operation of just 





such a law as the present antidiscrimina- 
tion law: 


Law Successful Elsewhere 


Laws upon which the Michigan law was 
based have been in existence in New 
York, Massachusetts, New Jersey, West 
Virginia, North Carolina and Washington, 
and have proven their worth. If Michi- 
gan wishes to undertake the questionable 
doctrine of state rate making, there is 
nothing to prevent her legislature from 
taking the step. It is perfectly constitu- 
tional, under a decision of the Supreme 
Court of the United States in the Kansas 
case, but I know of no state that has 
taken up the subject of such radical leg- 
islation without an extensive investiga- 
tion on the part of a special commission, 
these investigations having extended over 
periods of from one to four years, and 
even after all this thorough study, in 
many cases no definite conclusion was 
arrived at. We have already had vast 
benefit from the antidiscrimination law. 
It compelled at once the removal of the 
differential in the dwelling house rate 
against the people of the upper peninsula, 
for its passage indicated to the companies 
that they could not charge a lower rate 
in the lower peninsula than they charged 
in the upper, and this has resulted in a 
reduction of rates upon dwellings in the 
upper peninsula of from 50 to 60 percent. 


Cities Now Have Redress 


The law also compels fairness and the 
removal of discrimination in the matter 
of classification of cities. Hitherto if a 
city was dissatisfied with its classification 
it had no recourse, but must submit to the 
classification accorded by the rating bu- 
reau, which was a law unto itself, and 
under no supervision by this department. 
Since the law went into effect, Aug. 24 
last, there have been some two score 
changes in classification, seven-eighths of 
which have resulted in bettering the clas- 
sification of the cities. While it is true 
that it could not be said that the law has 
resulted in lower rates, it is also true that 
it cannot be said that the law could re- 
sult in raising rates, because the law has 
nothing whatever to do with the size of 
rates, merely being designed to remove 
discrimination in rates. As a matter of 
fact, however, rates in general have been 
reduced in this state since the law went 
into effect. Of course some rates have 
been raised. It is also true that some are 
paying more for their insurance even when 
the rate has not been raised, because pre- 
viously they had enjoyed a cut rate. This 
has been the experience of other states 
having a similar law and it is but natural, 
because in the past rate cutting has been 
rampant, the larger insureds being the 
beneficiaries. It can not but be, therefore, 
that if the companies collect the rate 
from all parties without discrimination, 
where the hazard is the same, eventually 
a lower rate will be established for all. 
This was the object of the law: to secure 
where possible a more reasonable rate for 
everyone, rather than a cut rate for a few. 


Equitable Rates Necessary 


There is a widespread feeling that rates 
are excessive everywhere. Doubtless it is 
true that the rates are excessive to some, 
but it is unquestionably true that the rates 
are not excessive to others. How is the 
state to know what action to take to re- 
duce the rates until we have a normal 
rate being administered over all the prop- 
erty of the state? - If we reduce rates 
because they are more than adequate on 
some risks, why should they not be raised 
because they are inadequate upon other 
risks? If a man is paying an inadequate 
rate, or, in other words, has a ruinous cut 
rate, somebody else is paying for a por- 
tion of his insurance. When we have 
arrived at a point where the companies 
are requiring the same rate for the same 
hazard from all persons, then we will 
know how we should proceed to lower the 
rate to all persons, and how to go about 
it. As a matter of fact, the granting of 
preferential rates to the rich, the power- 
ful and the influential is in effect grant- 
ing a rebate. Those persons who insist 
that fire insurance should be bought just 
as any other commodity have very little 
conception of what fire insurance is. Un- 
restrained competition—in other words, 
permission for people to buy fire insur- 
ance as they would any other commodity, 
might result in no insurance at all. Inas- 
much, too, as the fire insurance tax is 
always figured by the business man into 
the cost of doing business, it is absolutely 
unfair that a man engaged in one kind of 
business should be compelled to pay more 
for his insurance than his competitor en- 
gaged in the same kind of business. 


Agent in Fire Prevention 


One great benefit of the law, as it seems 
to the department, is that it has a great 
tendency towards conserving the national 
wealth by acting as a powerful agent in 
fire prevention. When a man, who per- 
sists in maintaining his property in a 
hazardous condition, learns that he can- 
not get some careless underwriter to take 
his risk at a rate lower than the general 
public is paying, he will clean up his prop- 
erty and remove the extra hazard in order 
to get the rate which he is willing to pay. 
There is not a whit of difference between 
the fire insurance laws of Michigan now 
and before this law was passed, other than 
a prohibition of discrimination. The law 
under discussion does not amend or repeal 
a single law. Heretofore our code has 
been silent on all matters related to it. If 
this law were wiped out, its opponents 
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would be in no better condition, except the 
man who has been having the preferential 
rate. It does not give the companies the 
least particle of power that they did not 
have before and have not always had, but 
it robs them of the power to grant rebates 
to a favored few. On the other hand, it 
gives the people a power they never had 
—a power to demand fair treatment of 
cities as a whole, and to demand a written 
survey of every risk, and to demand indi- 
vidual treatment. Why, then, should it 
be repealed? 


Average Rate Lowered 


As to the claim that it fosters a fire 
insurance trust, it may be said that this 
law is the one thing that would prevent 
the formation of a fire insurance trust in 
Michigan, even if such a thing were pos- 
sible before, for it makes mandatory up- 
on the Michigan Inspection Bureau to sell 
its rates to any new company at the same 
price that it charges the oldest subscriber 
to the bureau. 

By a readjustment of the fire insurance 
rates in Michigan since Aug. 24, 1915, 
when the antidiscrimination law went in- 
to effect, it is developed that by a change 
of the tables upon which the basic rate 
is made, there has been a reduction in all 
classes of insurance on the annual rate, 
except frame and brick veneer mercantile 
buildings, and certain manufacturing 
risks, churches and schools that had pre- 
viously been rated flat and subsequently 
were schedually rated. The lowering of 
these basic tables was to offset any in- 
crease as a whole, that would result in 
the adoption of the uniform term rule of 
two and one-half annual premiums for 
three years, as against two annual pre- 
miums for three years, which existed 
hitherto, on certain classes, It should be 
stated here that the two and one-half 
annual premiums was a rule that has 
always existed in the east, and is now 
being extended to those sections of the 
country using the old term rule, and was 
put into effect, and would have been put 
into effect, without regard to the enact- 
ment in any state of an antidiscrimina- 
tion law. It has gone into effect in states 
that do not have antidiscrimination laws, 
so that the rule does not have any rela- 
tion whatever to the law. 


Rate Readjustment Beneficial 


In addition to the lowering of the annual 
rate upon all classifications, except those 
mentioned, and of those the frame and 
brick veneer remain the same, it may be 
stated that the action of the rating bu- 
reau resulted in a lower three year rate 
on all buildings hitherto eligible to the 
two and one-half annual premiums and a 
slight increase on buildings heretofore 
eligible to the two annual premiums for 
three years, except dwellings, and on this 
class the three year rate remains the same 
as before the law went into effect, except 
in sixth class or wholly unprotected 
towns, where there is a slight increase in 
the <hree year rate, and in class two towns 
where there is a decrease, even in the 
three years rate excepting Detroit. 

In addition, the dwelling schedule 
throughout the entire upper peninsula, 
both annual rate and three year rate, has 
been reduced in every particular, it being 
practically a wholesale reduction, in most 
cases 50 per cent. 


Reductions for Farmers 


Furthermore, the old rates on regular 
farms and fruit and vegetable farms was 
1 percent for one year, and 2 percent for 
three years, applying to the entire state. 
This has been reduced on regular farms 
to 85 cents for one year, and $1.70 for 
three years. But, better still, Michigan 
being heavily interested in fruit farming, 
a further reduction has been made by put- 
ting fruit and vegetable farms into a sep- 
arate class at the rate of 50 cents for one 
year and $i for three years, a 50 percent 
reduction under the old rate. 

These comparisons of present rates with 
rates existing before the law went into 
effect should prove conclusively that on 
the whole rates have been reduced in 
Michigan, though undoubtedly hundreds 
have been raised, but it is the general 
average that we are discussing, and one 
must take into consideration that many 
of the complaints as to the raise in rates 
are due not to an actual advance in the 
rate, but to the enforcement of the col- 
lection of the rate that had hitherto ex- 
isted. It was hardly to be expected that 
the collection of a rate that had not been 
hitherto collected would not raise the 
average coverage cost in Michigan, but 
while the law was in operation but four 
months of 1915, the records of the depart- 
ment, taken from the sworn statements 
of the companies made in their annual 
reports, show that the average coverage 
cost was reduced in Michigan in 1915, as 
contrasted with 1914, making the present 
coverage cost in Michigan the lowest in 
the history of the state. 

Average Annual Rate 


Owing to the factors of reinsurance and 
cancellations, it is impossible to compute 
with absolute accuracy average coverage 
cost. Furthermore, average coverage cost 
does not absolutely reflect the course of 
the premium one way or the other in the 
different classifications. A great volume 
of low priced insurance would have its 
influence to lower the average coverage 
cost, while some other classes might show 
consistent increases, but it is the prac- 
tice of state insurance departments to 
make a computation of average coverage 
cost for the purpose of comparing this 
average with other states and also for the 





purpose of comparing from year to year 
within their respective states, the so- 
called average coverage cost, to secure the 
information as to the trend of the rate, 
upward or downward. The computation 
is for the general purpose of determining 
the relation existing between the premium 
received and the risk written. 


Comparison Is Indicative 


While, therefore, as stated above, the 
computation cannot be regarded as abso- 
lutely accurate, as related to the various 
classifications, it is of value for compar- 
ative purposes, if the computation is made 
consistently by the same method from 
year to year, as it does enable the depart- 
ment to accomplish the purpose of ascer- 
taining the general relative cost from year 
to year. Owing to the fact that up until 
within a few years ago, the report blanks 
required from the companies did not indi- 
cate net premiums received and net risks 
assumed, but only gross premiums re- 
ceived and gross risks assumed, the de- 
partment is compelled to make the com- 
putations gross to gross, in order to make 
comparisons with the years when only 
gross premiums and gross risks were re- 
ported. I am referring now wholly to 
stock fire insurance companies. The compu- 
tations as regards mutual companies are 
of little or no value since these companies 
not being organized for profit, return to 
their policyholders large dividends, bring- 
ing their insurance a very large percent- 
age under what the computations of gross 
to gross would show. As stated above, it 
is immaterial what the so-called average 
coverage cost of mutual companies is 
from year to year, as from the very na- 
ture of the business the earnings of the 
company are returned to the policyhold- 
ers, the theory being that insurance is 
issued at actual cost. 


Reduced Insurance Cost 


I was particularly interested in the so- 
called average rate of stock fire insurance 
companies in 1915, to ascertain whether 
the antidiscrimination law had had the 
effect of raising the cost of our insurance 
in stock companies, since the statement 
had been freely made by its opponents 
that it would raise our insurance cost 
$5,000,000 more in a single year. There- 
fore, it is proper to give the comparisons 
of the average coverage cost in 1915 with 
the average coverage cost in 1914, the year 
before the law went into effect, and this 
comparison shows a reduction of 5 cents 
per hundred, when compared gross to 
gross, and of 6 cents per hundred when 
compared net to net. But, a more inter- 
esting view of the situation, as refuting 
the charge that the antidiscrimination 
law would raise our insurance tax, is re- 
vealed in the fact that the stock fire insur- 
ance companies collected net premiums 
from the people of Michigan in 1915, 
$640,449 more than they collected in 1914, 
but that this increase of cost bought 
$106,276,474 more of insurance. In view 
of these facts, the fears of the opponents 
of the antidiscrimination law that it would 
increase the cost of insurance by $5,000,- 
000 are dissipated into thin air. 


Control Over Rates 


_ But, despite the above improved condi- 
tions, I am looking for still better condi- 
tions in the future, even under the law 
as it exists today, and I trust that the 
legislature will not repeal the law, be- 
cause it gives dissatisfaction to some, and 
may not be a perfect measure. There is 
no question but that when companies are 
permitted to make rates in cooperation 
(and yet the business is of such a char- 
acter that this is the only way that rates 
can be made) there ought to be some con- 
trol to see that they are not excessive. 
That was my idea when the law was 
framed, but, as stated above, there was 
no way of determining whether rates are 
excessive, unless the state had a very 
elaborate rating bureau of its own. 
question the wisdom of this course, and 
as a substitute for this I am inclined to 
think that the Kentucky commission, 
within the past year, has solved the prob- 
lem by a provision in its rating bureau 
and antidiscrimination law. This law is 
practically just the same as the Michigan 
law, except that it provides for a certain 
control. This control is not one that gives 
the commissioner or any commission or 
board the power to dogmatically deter- 
mine that a rate is excessive, and order 
another rate substituted, but the provision 
is one that deals with rates as a whole. 


Excessive Profits Prevented 


It declares that the state, through its 
board, shall have power to investigate the 
necessity for reduction of rates, and upon 
investigation shall have power to order 
such reductions if the result of the busi- 
ness of the stock fire insurance compa- 
nies in that state, for five years next pre- 
ceding said investigation shows that there 
has been an aggregate profit in excess of 
a reasonable amount, but in no event shall 
said board have power to order any reduc- 
tion in rates which will prevent a reason- 
able aggregate profit to the stock fire in- 
surance companies licensed therein. Any 
reduction ordered by said board shall be 
applied to such classes as may be deter- 
mined by the companies of the rating 
bureau, subject, however, to the disap- 
proval of said board. The term “stock 
fire insurance companies” shall include 
stock fire insurance corporations, Lloyds 
and all other fire insurance organizations 
operated for profit. In determining the 
question of reasonable profit, the board 
shall give proper and reasonable consider- 
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MOTOR INSURANCE NEWS 
LOCK DEFECTIVE; COLLISION 


One Type of Theft Prevention Devices 
Proves Otherwise Hazardous 
to Companies 


One company has just paid a col- 
lision loss on an automobile due to a 
defective lock installed at the instance 
of an insurance agent who carries the 
theft insurance on the car. The lock 
fitted into the gears of a Ford steering 
wheel, the pinion holding the wheels 
when locked. The pinion dropped acci- 
dentally when a car was being driven 
at a rate of thirty miles an hour and 
before the engine could be shut off and 
the brake applied the car had struck 
obstructions along the road and was 
badly damaged. 

No locks of this description have as 
yet been approved by the Underwriters 
Laboratories and it is likely that some 








ation to the conflagration losses and liabil- 
ities both within and without the state. 


Believes Amendment Advisable 


If Michigan should wish to amend its 
law in accordance with these ideas, I am 
inclined to believe it advantageous, and 
the only question to be solved would be 
as to what constitutes a reasonable profit. 

As stated above, I believe Michigan 
would be taking a backward step to re- 
peal its-antidiscrimination iaw, though an 
amendment embodying the provision just 
outlined, might be desirable, and I believe 
would eliminate all of the sincere opposi- 
tion to the law. It will not eliminate that 
opposition which is masking itself, that is, 
opposition on the part of those who de- 
sire preferential rates over their neigh- 
bors, and who are in favor of the demor- 
alization incident to cut rates. 


Operation of the Law 


The most important case brought be- 
fore the antidiscrimination commission in 
connection with the operation of the anti- 
discrimination law, thus far, has been that 
in connection with the issuance of cer- 
tain policies to two of the large corpora- 
tions of the state, by which a preferential 
treatment was accorded the insured in the 
granting of a pro rata cancellation as 
against the short rate cancellation pro- 
vided in the Michigan standard policy 
law. This was deemed to be a discrimina- 
tion and a hearing was held in which 
counsel appeared for both the insurance 
companies and the agents who wrote the 
risks. These decisions resulting in a con- 
viction, under the law your commissioner 
imposed a fine of $100 upon each of the 
companies on the risks. The fine was also 
imposed, according to law, upon the agents 
writing the risks and upon the Michigan 
Inspection Bureau for issuing a prefer- 
ential form. These fines were all promptly 
paid, and the discriminations removed. 





companies will not care to take col- 
lision insurance on cars equipped with 
this sort of device. 

The locks most favored for Ford cars 
are those that fit on the outside of the 
steering gear and do not replace any 
of the parts of the original machine. 

Through the activity of insurance 
men many cars are being equipped and 
some offices are selling a considerable 
number of locks of various descrip- 
tions. One Chicago agency has re- 
cently had three locks returned imme- 
diately after purchase, as the owners 
have found that their cars were taken 
while they were making the purchases. 





COLLISION CLAUSE TROUBLES 


“Roadbed Coverage” Adopted by Some 
Casualty Companies—Fire Com- 
panies Sit Tight 


“Roadbed coverage” is now being 
granted under collision clauses by a 
number of casualty companies. The 
extension of the cover followed the pro- 
mulgation of the new joint policy of 
the Home and Fidelity & Deposit. 
Though the joint policy is not being 
sold in the west the casualty compa- 
nies are granting the broad coverage 
clause everywhere. The matter came 
before the National Workmen’s Com- 
pensation Bureau recently and some 
companies were willing to withdraw 
their new clauses, provided the joint 
policy was taken off the market. A 
few, however, are said to feel in a 
belligerent mood. 

Fire companies are sitting tight in 
the west. The conference succeeded 
in having the Home abandon the use 
of the policy in the western field and 
it is felt now that the casualty compa- 
nies can be induced to follow a similar 
course in that territory. 


Get Tokio at Cincinnati 


The Winter-Hunter Company of Cin- 
cinnati has been appointed state agent 
of the Tokio Marine for automobiles 
for Ohio. The appointment was made 
by Special Agent Brooke O. Beall. The 
auto company will give a good running 
mate for the fire companies of the 
office. 


Pacific Coast Department 


Selbach & Deans, general agents of 
the Hanover Fire on the Pacific Coast, 
will shortly open an automobile de- 








Chicago 


THE JORDAN REPORTING CO. 


Woolworth Building, New York City 


SERVICE ON AUTOMOBILE INSPECTION REPORTS 
Is Our Specialty 
Let Us Investigate Your Risks 


St. Louis 














R. S. TAFT, Secretary 





There is no easier way of getting business than by making. the price low. There is no easier way 
to hold business than by delivering good goods. ? 


You can get and hold the automobile business of your entire community if you represent the 


IOWA STATE MUTUAL AUTOMOBILE INSURANCE ASS’N 


GRUNDY CENTER, IOWA 


— 
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SERVICE 


FOR 


BROKERS 


AUTOMOBILES 


INSURED UNDER 
LIBERAL FORM POLICIES 





CRITCHELL, MILLER, 
WHITNEY RB 


15th Floor, In 
















*COMEASNT 
HOME OFFICE, PIERCE, BUILDING 


St.LOUIS 


CHAS. W. DISBROW, PRESIDENT 











“All Kinds of Insurance on Automobiles” 





























partment. James A. Flaws, manager 
of the automobile department in the 
company’s western office at Chicago, 
will visit San Francisco to assist in the 
installation of the department. 





Complete Coverage Barred 


Commissioner Wells of Oregon has 
been advised by the attorney-general 
that under the law applying to the con- 


cern he cannot license the Pacific Au-. 


tomobile Indemnity Exchange of Los 
Angeles to write all the coverage it un- 
dertakes. The attorney-general holds 
the exchange can only be licensed to 
write fire or other damage to property 
of members. 





McConnell With Exchange 


Harry M. McConnell has become 
general manager of the automobile 
service department of the Illinois In- 
demnity Exchange, managed by Sher- 
man & Ellis, Inc. He has opened an 


G. F. Ferrier Adjusting Bureau 
Successor to J. A. Hawkins Company 
Established 1905 
Adjusters of Automobile Losses 
Survey estimates are the result of our experience 
not those of interested repairmen. 

Bell Phone Hiland 2121 316 So. Pacific A 
PITTSBURGH, PA. Ki 








office at 701 National Life building, 
Chicago, directly across the hall from 
the home office of the exchange. The 
concern has a complete automobile 
policy and will write individual pleas- 
ure cars, dealers’ and manufacturers’ 
cars and also commercial vehicles. 

Mr. McConnell, until recently, was 
general agent in Chicago of the Ameri- 
can Automobile of St. Louis, and was 
also agent of the Maryland Motor Car. 
He has a large personal automobile 
business. 





Ratings on New Models 


Insurance ratings of newly announced 
models of motor car manufacturers fol- 


low: 
List Ins. Col. 
Model Typeof Body Price H.P. Class 

Kissel Motor Car Co., Hartford, Wis. 

100 Pt.6 Tour. & Road. $1,095 25 A 

McFarlan Motor Co., Connersville, Ind. 

90 Tour. $3,200 49 I 

The Hudson car has been advanced in 
price from $1,375 to $1,475. 

Similar advances have been made on a 
number of other cars ranging in_ list 
price from $900 to $1,500 as a result of 
the increase in the cost of materials. 
These increases permit of insurance ad- 
ditional to that shown in the printed lists. 





The Motorists Insurance Company and 
Motorists Protective Company are estab- 
lishing offices at 1105 Schofield building, 
Cleveland, O. 








Harrison 795 


JOHN E. HOGAN 
Adjuster of Automobile Losses 


Room 2033 Insurance Exchange 
CHICAGO 











National Automobile Insurance 


: ompany 
Authorized Capital and Surplus, $500,000.00 
“All kinds of Automobile Insurance” 
Rta 25, applications now being receiv ed. 
ees Wilkinson, Secreta: dG | 
Wilkinson Bldg. Lincoln, i 


a 











Thomas T. North H. W. Osgood 


Two men devoting all of their 
time to automobile losses, 
nothing but automible losses, 
possessing the experience and 

aving an acquaintance with 
the automobile trade, can 
render service on automobile 
losses. 


THOMAS T. NORTH 
1715 Insurance Exchange, CHICAGO 











POINTERS a 


FOR LOCAL AGENTS. 











SELLING VALUE OF A 
LOCAL AGENCY 


Question—Will you kindly inform us 
the best method of figuring what is 
the value of an insurance business? 

Answer—A _ local fire insurance 
agency is usually worth the commis- 
sions payable during one calendar year. 
Under certain conditions agencies are 
worth more than this and under others 
worth considerably less. 

It is becoming more and more the 
custom to arrange on a price, say any- 
where from 75 to 125 percent of the 
commissions receivable, and pay this 
amount monthly to the seller on re- 
newal of business on the books. The 
general tendency of rates to go down 
on all classes, the reduction of pre- 
mium income on special hazards due 
to the installation of sprinklers, and 
the reduction of income due to the in- 
vasion of mutuals, large city brokers 
and interinsurers, have made purchas- 
ers of insurance agencies fearful of pay- 
ing in lump sums the amount of the 
annual commissions for an agency, and 
many are now refusing to pay except as 
the business is renewed. In this way 
the buyer is paying the seller for noth- 








ing that the, seller cannot deliver, and 
is avoiding the danger of having some- 
thing unloaded on him. 


FORM FOR LODGE 
PARAPHERNALIA 


Question—I am called upon to pre- 
pare a form of insurance for a lodge. 
They wish to insure not only their own 
paraphernalia, but also the suits and 
regalia belonging to the members in- 
dividually while left in the lodge rooms. 

Answer—The following form is sug- 
gested by one company: 

t Cee On regalia, paraphernalia, equip- 
ment of all kinds, including trunks, valises 
and suitcases, jewels, banners and em- 
blems, useful and ornamental, initiating 
apparatus and appurtenances, while con- 


tained in the ...... 2 eee build- 
ing, with ...... roof, situated and known 
GING. dccaemeecess 


3 street. 

It is understood and agreed that under 
above all uniforms, regalia and parapher- 
nalia belonging to individual members of 
the lodge shall be covered, it being un- 
dersStood and agreed that no loss on any 
equipment belonging to any individual 
member shall exceed $...... 

Some companies might desire that 
the insurance be in the name of the 
lodge trustees, instead of in the name 
of the lodge, and that the clause fol- 
lowing be added to the form: 

“It is understood and agreed that 
all losses shall be adjusted with and 
be made payable to the trustees named 
herein.” 


HOUSEHOLD FURNITURE 
SELDOM REPLACED 


Question—In figuring losses on car- 
pets and rugs, where a strip of carpet is 
ruined, does the company pay only for 
the actual damage or does it. replace 
the carpet? In other words, just how 
are household furniture losses arrived 
at? : 

Answer—Adjustment of household 
furniture losses is largely a matter of 
reaching an agreement with the claim- 
ant regarding the cash value of prop- 
erty destroyed. The question of the 
cash value of household goods is prob- 
ably the most difficult thing that ad- 
justers have to contend with. Compa- 
nies usually pay more than the furni- 
ture would have brought at a second 
hand store, but by no means as much 
as the original cash value. If a carpet 
is destroyed and a company and the 
claimant are unable to reach an agree- 
ment on the cash basis, the company 
will sometimes make an effort to re- 
place the carpet or buy a new one. 
Where the carpet is, of course, very 
old, the company would decline to do 
this. The assured is entitled to the 
difference between the value of the strip 
as it was before the fire and the value 
of what is left. 
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DIRECTORY OF 
Independent Adjusters 


ILLINOIS - MISSOURI IOWA 
Quinow Adjustment 
& Sserwice Bureau 
Wells Building, Quincy 
GEORGE C. GILL, Manager 


ILL., WIS., IND. 
cS 








Phone Wa 2546 
Re ADJUSTER OF FIRE LOSSES 
ILLINOIS 
BEN C. COOPER 
Central Life Bldg., Ottawa, Ill. 
Adjusts Losses for Fire Insurance Companies 
30 Years in Insurance Work, 








ILLINOIS 
ww. HH. REMICK 
Kewanee, III. 
ADJUSTER OF FIRE, TORNADO 
AND AUTOMOBILE LOSSES. 
ILLINOIS INDIANA 
ELDRIDGE H. SPERRY 
201 First Nat'l Bank Bldg., Champaign, Ill. 
Western Union or Long Dist. Phone (Off. 147, Res. 
458) facilitates prompt service. + 
INDIANA, ILLINOIS, KENTUCKY, TENNESSEE 
Ie HH. OGell & Som 
110 Upper Second St., Evansville, Ind. 
Adjusters of Fire, Tornado, Automobile and Inland 


ine Losses 
INDIANA 
M. V. McGILLiIaARD 
Amer. Cent. Life Bidg., Indianapolis 
Phone Main 871 
OHIO, INDIANA, MICHIGAN AND ILLINOIS 


IOWA 
s. G MOORE. 
204-205 Securities Bldg., Des Moines 
Phone Walnut 1589 d 
Adjuster of Fire, Tornado and Automobile Losses 


KANSAS 

















R. B. WARREN, Manager, Wichita 


MICHIGAN 
FRBEDK. M. CHAMPLIN 
629 Michigan Trust Building 
Grand Rapids, Mich. 
ADJUSTER OF FIRE LOSSES 
MINNESOTA 


CHARLES E.BRADEN 
419 Northwestern Bank Bldg. 


Minneapolis = 
ADJUSTER OF FIRE AND CASUALTY LOSSES 


OHIO 
setephenJ.Massingham 
259 Main St., Ashtabula, Ohio 
ADJUSTER OF FIRE LOSSES. Territory—Ashtabula, Lake, 
Geauga and Trumbull Counties. Also careful inspections 
made at very reasonable rates. 


OHIO—MICHIGAN—INDIANA 


CHAS. E. CURTIS 
1202-3 Second Nati. Bank Bldg., 


Toledo, Ohio 
FIRE AND AUTOMOBILE LOSSES 


SO. DAKOTA, MINN., IA., N. D., NEB. 
THEO. FF. GREFE 
112 N. Main Ave., Sioux Falls, 8. D. 
GENERAL ADJUSTER 
Sioux Falls is the Center of an Important Field 


WESTERN FIELD 
Shirie & Brewtfogie 
AUTOMOBILE LOSSES A SPECI 
305-6-7-8 Victor Bidg., Kansas City, Mo. 
Pioneer Automobile Adjusters 
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THOMAS L. FARQUHAR, Secretary © JAMES G. MACONACHY, Agency Superintendent 


NEWARK FIRE 


INSURANCE COMPANY 


EDGAR J. HAYNES, President 











MICHIGAN COMMERCIAL INSURANCE COMPANY 


Lansing, Michigan 














ASSETS SURPLUS 
NEWARK, N. J. ae i id Swi eae eee te sre oe 4 
en Si ae anuary |, 1914......... : . 

co: ogee ep ene ene 935,693.93 200,120.21 

Surplus to Polloyholders - - - - - 932,012.08 January 1, 1916....;.... 1,020,369.41 211,057.76 
W. E. COLLINS, Michigan epee yor — MOT. cut Deliiee, Detroit 

Response wneten Wi SCO88 lh NS, Mi Fes ad Wann 3191 Tamrance Exebange, Ching Fire, Tornado, Automobile, Tourist Baggage, Parcel Post Insurance 
ed = 
PITTSBURG UNDERWRITERS eaxatuminici apace sete " Sorpius $496,070.49 


GEO. R. DAVIES, Manager 


Allemannia Fire Insurance 
National-Ben Franklin Insurance Co. 
Assets, $7,732,467.27. Ss 


Capital, $1,700,000. lus to Policyholders, $3,449,769.69 
aan F. H. Westmeyer, Toledo, Ohio, Special Agent for Indiana and Ohi hio > $9, 
Eliel & Loeb, Chicago, Til., General ents for Illinois 
New Agents Solicited Fish Schulkamp, Madison, Wis., General Agents for Wisconsia 


Cc Ith Bid¢., 
UNDERWRITTEN Senennn 4., Pittsburg, Pa, 


Humboldt Fire Insurance Co. 
Teutonia Fire Insurance Co. 
all of Pittsburg, Pa. 








The COLUMBIAN NATIONAL 


FIRE INSURANCE COMPANY 
DETROIT, MICH. 


AUTHORIZED CAPITAL ~ - - - $1,000,000.00 
CASH CAPITAL PAID IN - - ~ ~ 963,250.00 
SURPLUS TO POLICYHOLDERS - ~ - 1,257,680.79 


RELIABLE AGENTS WANTED 
Michigan, Ohio, Pennsylvania, New Jersey, Illinois, Indiana, 
Wisconsin, Iowa, Minnesota, New York, Massachusetts, 
Rhode Island, Louisiana, Texas, California 

















General Insurance 
Herbert Buxton 92 William St., New York 


Excess Insurance placed in all parts o the United 
States and Canada 








6 > rte ® Merchants National 
g Ws 7 Fire Insurance Co. 
Oo " 
tefl: fc iii) = ‘Mistignn a 





Illinois and Wisconsin 











Detroit National Fire Insurance Co. 


M. O. ROWLAND, President Detroit J. EDWARD READY, Secretary 





Join the a of a live, active, growing, strongly backed western company, progressive, 
+ operating along sound lines. Licensed in New York, New Jersey, Connecticut, 
assachusetts, Maryland, Indiana, Pennsylvania, Virginia, Minnesota and Michigan 





MANAGED BY MEN WHO ARE IN CLOSE TOUCH WITH THE FIELD 
PAUL TURNER, Vice-President and Managing Underwriter 


THE YORKSHIRE Insurance Co., Ltd. 


of York, England 
ESTABLISHED 1824 


The “Yorkshire” is the Oldest and Strongest of the English Fire Companies 
not heretofore represented in the United States. 
U. S. BRANCH 
Frank & DuBois, U.S. State Managers Ernest B. Boyd, Underwriting Manager 
Harry F. Wanvig, Branch Secretary Frank B. Martin, Supt. of Agencies 
No. 80 Maiden Lane, New York 
NEW YORK LIFE INSURANCE & TRUST CO., U. S. TRUSTEE 
No. 52 Wall Street, New York 
, DEPARTMENTS 
METROPOLITAN Willard S. Brown & Co., Managers 
PACIFIC COAST McClure Kelly, Manager 
CAROLINA-VIRGINIA Harry R. Bush, Manager 
SOUTHEASTERN Dargan & Hopkins, Managers 











New York, N. Y. 
San Francisco, Cal. 
Greensboro, N. C. 
Atlanta, Ga 





LOSSES PAID $10,950,000 


THE FARMERS’ FIRE INSURANCE CO. 
OF YORK, PENNA. 


ROYAL EXCHANGE ASSMRANCE 


LONDON, ENGLAND 
United States Manages 


W. H. MILLER, President 














LA. AND MISS. Jas. B. Ross, Manager New Orleans, La. 





United States Branch 
Capital $1,000,000 


HAN OWV E R 


Organized 1852 

FIRE INSURANCE COMPANY OF NEW YORK 
ANNUAL STATEMENT JANUARY 1, 1916 

Assets, $4,542,457.28 Liabilities, $3,740,176.62 Surplus to Policyholders, $1,802,280.86 


Western Department, 1105 Insurance Exchange, Chicago 
C. W. HIGLEY, General Agent MONTGOMERY CLARK, Asst. General Agent 


DEE A. STOKER 


ACCIDENT AND HEALTH REINSURANCE 
No Company Too Large; None Too Small 


1200 Federal Life Bldg. 





CHICAGO 





GEORGE E. FEENEY, President 


EDWARD T. LYONS, Secretary-Treasurer The L. S. MacENANEY, Managing Underwriter 


Columbian Snsurance Co. 


of Indiana, 1008-9 Hume-Mansur Bldg., Indianapolis, Ind. 
Capital . . . $256,700.00 


ot . ia, State Agent . 719 Linn Street, PEORIA . Illinois, mane and Minnesota 
HARRADEN, State Agent, 220-21 Hammond Bldg., DETROIT . Ohio and Michigan 





Agents Wanted in 
INDIANA, ILLINOIS, OHIO, MICHIGAN, WISCONSIN and MINNESOTA 


The CONCORDIA FIRE 


INSURANCE COMPANY 
OF MILWAUKEE, WIS, 


Cash Capital -< - $ 600,000,00 
Reinsurance Reserve — - 1,198,786.97 
Reserve for allother Liabilities 203,962.30 














London & Lancashire 


FIRE 


Insurance Company 
LIMITED 


of Liverpool, England 








HARLES E. DOX, M Surplus to Policyholders - 1,000,236.83 
w sere atcorgpga TotalAssets - - -  2,402,986.10 
39 S. La Salle St. Chicago, Illinois STATE AGENTS 


MILO B. MARIK, Chicago, IIl., for Ill. 

L. W. SNIDER, Detroit, Mich., for Mich. 

P. E. NORRIS, Columbus, O., for Ohio and W.Va. 
F.E.HOFFMAN, Jr., Sedalia, Mo. ,for Kans. and Mo. 
O. J. GRAHAM, Des Moines, Ia., for Iowa and Neb. 
FRED B. CLARK, Indianapolis, Ind., for Ind. 

H. E. MILLER, Milwaukee, Wis, for Wis. and Minn. 





A. G. McILWAINE, JR., Manager 
Hartford, Conn. 








SAM B. STOY, Manager 
San Francisco 
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MUCH INTEREST TAKEN 
IN BIG CONVENTION 





Both Hughes and Perkins Figured 
Prominently in Life Insur- 
ance Probe 





BOTH NOW IN POLITICS 





Not Believed That Republican Candi- 
date Will Favor State Insurance 
and Socialistic Schemes 





(PROM A STAPF CORRESPONDENT) 


New York, June 13—Insurance men 
in New York watched with especial in- 
terest the proceedings of the Repub- 
lican convention of Chicago last week 
and many harked back to the historic 
insurance days of 1907 and the Arm- 
strong investigation, when Charles E. 
Hughes and George W. Perkins fig- 
ured prominently in the doings and 
daily prints. Much water has passed 
over the dam since then and the scene 
has changed from one of high finance 
to one of “high politics.” If Mr. Per- 
kins, then of the New York Life, had 
been told, while on the stand answer- 
ing questions about bonuses and ex- 
plaining to Mr. Hughes the advan- 
tages of “cooperation” over “competi- 
tion,” that ten years later he would be 
playing the role of president-maker and 
that the man by: whom he was being 
quizzed would become the presidential 
candidate of the Republican party, he 
would hardly have credited the predic- 
tion. 


Perkins’ Ideas of Compensation 


_It might be remarked that the rela- 
tive attitudes of the two men have not 
materially changed since then, although 
they may work in political harness 
henceforth. Mr. Perkins impressed his 
ideas of cooperation in big business 
upon Mr. Roosevelt,.where they, no 
doubt, met a ready reception, and drew 
to that candidate the support of a not- 
able lot of men of big business. Mr. 
Hughes’ analytical mind has since had 
time to digest and correlate these sug- 
gestions and his future course will 
show how they square with his own 
conceptions of American business. 
* * * 
Compulsory Health Insurance 


_ The attitude of the two large polit- 
ical parties on such an important sub- 
ject as state compulsory health insur- 


(CONTINUED ON PAGE 11) 
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AMICABLE LIFE BUILDING—22 STORIES HIGH 





AMICABLE 


Life Insurance Co. 
WACO, TEXAS 


ONE MILLION DOLLARS 


Deposited With State Treasurer of Texas 
Growth During the First Sixty-Nine Months 


COMMENCED BUSINESS APRIL 2, 1910 





ital | Stock- | Policy- | Admitted 
DATE | Cspite | nolders’| holders? |-Assets 





7 | $ 460,887 |$ 474,657 
April 2, 1910 | $245,050 = + eee |? aetass 























Dec. 31, 1911} 472,580 | 382,889 | 855, 1,369,388 
Dec. 31, 1912 Hite 645,165 | 1,445,165 | 1,769,449 
Dec. $1, 1913 | 820,000 | 651,799 | 1,471,799 | 1,967,740 
Dec. 31,1914 | 820,000 | 774 ; 285,214 
Dec. 31,1915} 82 160,547 7 | 23449,773 
Cash Dividends Declared to Stockholders During Last Two 
Years, $147,600.00 


Cash Dividend Declared to Stockholders January 6, 1916, 
$65,600.00 

Per Cent Dividend Declared on $820,000 Capital Stock 
8 Per Cent 


No Life Company in the United States Under 
Six Years of Age Ever Before Equalled 
Above Record 


ARTEMAS R. ROBERTS 


PRESIDENT 


Company entered in sixteen states. Will 
enter others. l agents ted in most 
all states. 

















FIVE YEARS OLD 
MAY Ist, 1916 


The books closed on the night 
of April 30th with paid-for 
insurance in force amounting 
—to— 
$ 12,266,115.00 
and assets of over 


$900,000.00 


We are willing to stand on the above 
record. Fine territory open for men 
seeking successful connections. 


THE FARMERS ©@ BANKERS 
LIFE INSURANCE COMPANY 
WICHITA, KANSAS 

















METROPOLITAN LIFE : 
SPECIAL CONTRACT 





Some of the Arguments Against 
the Policy and the Company’s 
Defense 





HEAVY BATTERIES USED 





Industrial Forces Have Sold This Form 
in Large Amounts—Rates 
Been Raised 





(FROM A STAFF CORRESPONDENT) 


New York, June 13.—Probably in the 
history of life insurance there has been 
no policy more discussed than the spe- 
cial low-rate $5,000 policy of the Met- 
ropolitan Life. Not only has the policy 
had a considerable direct effect in the 
field, but quite a large number of other 
companies have issued similar forms 
so as to compete with it. 

When the Metropolitan mutualized 
the policy struck a snag for the time 
being in the provision of the New York 
law regulating expenses, as it carried 
but 1 percent loading over the net pre- 
mium. This was recently removed by 
a change in the law and an increase 
in the participating rates of about 6 
percent over the old nonparticipating 
rates. Inasmuch as the policy is said 
to have earned over a million dollars 
in seven years, it is hardly likely that 
the net cost will be any more than it 
has been, although this cannot be used 
to full advantage, owing to the Metro- 
politan’s strict rule against the use of 
dividend estimates or calculations by 
its agents. 

x ok 
It is a well known fact that the full 
(CONTINUED ON PAGE 11) 








The Forest City 
Life Agent’s 
Contract 


is a mighty good one. It is di- 
rect with the Home Office—no 
general agent between receiving 
a “rake-off’ on the agent’s busi- 
ness. It provides first-year com- 
missions; renewal commissions ; 
exclusive territory, and experi- 
enced insurance men tell us it’s the 


FAIREST CONTRACT 
they have seen. We want good 
agents to whom we will give poli- 


cies and a contract that spelf suc- 
cess.Q] Write for details TODAY! 


HOME OFFICE 


ROCKFORD, ILLINOIS 
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PLAN ST. _ LOUIS MEET 


HOLD A CONFERENCE JUNE 27 





National Officials Will Visit Conven- 
tion City to Discuss Big September 
Gathering 





Plans for the convention of the Na- 
tional Association of Life Underwrit- 
ers in St. Louis, Sept. 19-21, are taking 
shape. Tentative propositions for the 
meeting have been submitted to Presi- 
dent E. A. Woods of Pittsburgh, and 
H. J. Powell of Louisville, chairman 
of the convention committee, who have 
considered them fully. 

These officials will visit St. Louis 
on June 27, when a large meeting will 
be held under the auspices of the St. 
Louis association, and, in all probabil- 
ity, definite arrangements will be made 
for the convention. Lawrence Priddy 
of New York, president of the New 
York association, will also be a guest 
of the St. Louis association. 

President W. E. Bilheimer of the St. 
Louis organization and his colleagues 
have been in correspondence with 
executive officers of different compa- 
nies, urging them to hold their agents’ 
meetings in St. Louis. He estimates 
that at least 1,500 delegates will attend 
the regular convention, while the 
agents’ sessions will draw several thou- 
sand more visitors. 





PO ——______ 
Collins Gives Addresses 


James L. Collins, assistant manager 
of the home office agency of the Pacific 
Mutual Life at Los Angeles, was one 
of the principal speakers at the meet- 
ing of the Ad Club of that city last 
week, his subject being “Thrift in the 
Individual.” Mr, Collins also addressed 
the International Sales Managers Asso- 
ciation several days ago on “Creative 
Salesmanship.” 





Dew ——— 
Wants Receiver Named 


W. F. Thatcher of Oberlin, Ohio, who 
owns twenty-five shares of stock in the 
Citizens Union Life of Cleveland, which 
has been in process of organization’ for 
some time, has brought suit in the 
court at Cleveland asking for the ap- 
pointment of a receiver so that the as- 
sets can be converted into cash and dis- 
tributed among the stockholders. He 
claims’in his petition that he has waited 
five years for the completion of the or- 
ganization of the company, which he 
says has an authorized capital of $160,- 
000, He says-that the organizers now 
have $74,000 in cash and securities and 
$100,006 in subscription notes. In his 
suit he asks for an accounting from 
the president, Charles D. Wickham, Jr., 
and the other officers. 


es 
Took Out Group Policy 


The Malleable Iron Range Company 
at Beaver Dam, Wis., the makers of 
the well known “Monarch Range,” has 
taken out a group policy for their em- 
ployes in the Aetna Life. There were 
254 policies. The employes were called 
together in the Davidson theater at 
Beaver Dam and the plan was an- 
nounced. Congressman M. E. Burke 
was present and made some remarks 
following the announcement. 


> Ooo 
Mutual Men to Meet 


New York, June 14—(Special)—The 
$200,000 section of the Field Club of 
the Mutual Life of New York will hold 
its annual convention June 26-27 here. 
There will be 104 delegates, including 
one woman, Miss Gertrude Crockett 
of Bisbee, Ariz., who qualified > 5 
Charles E. Cawl of Newark, N. J., 1 
president of the organization. The 
two days of the meeting will be de- 
voted largely to business, with a ban- 
quet among the social features. Vice- 
President Dexter will preside as toast- 
master and several other officials of 
the company will give addresses. The 
three $100,000 sections of the Field 














! Dear Polly: 


| **Service”’ 





Molly is enthusiastic—Sure! 


I’m getting to be a regular enthusiastic Phoenix Mutual ‘‘man”’ myself. 
was the word that first caught Bill’s eye, but neither of us really 
felt that it would do what they said it would. 
seventeen books in their educational course. 
Department”’ in life insurance before? Bill is getting sixty percent of his busi- 
ness directly from Home Office leads. We’re might happy, I tell you. 





I’ve read and re-read those 
Who ever heard of a ‘Sales 


Yours, 


MOLLY 


























Club, representing the east, south and 
west, will meet at different times later 
in the year, also in New York, the first 
being scheduled for the latter part of 


July. 
——_——_-2ee 


SENDS OUT EMERGENCY CALL 





President Clover of the Royal Life 
Urges Stockholders to Purchase 
Extra Shares 





President Alfred Clover of the Royal 
Life in Chicago has sent out an emer- 
gency letter to stockholders urging 
them to subscribe for additional shares 
of stock in order to tide the company 
through a crisis. He says that it is 
imperative that something be done 
owing to the serious condition in which 
the receiver has left the company. The 
Illinois department is now examining 
the company, bringing its report down 
to June 1. President Clover says that 
the damage done by the receiver will 
be shown in this report and will be a 
charge against the assets of the com- 
pany. 

He says the Royal Life, however, has 
cause for action against the receiver 
and he believes that it can force him 
to make the damage good through the 
courts. President Clover says that the 
Royal Life has now 2,000 shares to sell, 
which will give the company $60,000 in 
funds. Each share is being sold at 
$30, the par being $10. He says that 
this sum of money will make the com- 
pany strong enough to go ahead. 


Little Attended the Convention 


New York, June 13.—(Special.)— 
Luther B. Little, of the publicity bu- 
reau of the Metropolitan Life and for- 
merly secretary of the New York state 
Republican executive committee, could 
not resist the temptation to get back 
in the old atmosphere for a few days 
and was one of the New Yorkers at- 
tending the Chicago convention. In- 
cidentally, a surprisingly large number 
of New York insurance officials are for 
Hughes. 

———————. 2 e—____ 


Fisher WitH the Prudential 


Arne Fisher, formerly with the Equit- 
able of New York, has joined the Pru- 
dential, where he will assist Frederick 
L. Hoffman as statistician. Mr. Fisher 
is well known in actuarial circles and 
is the author of a number of books. 

a oe 

H. E. Slaughter of Mitchell, S. Dak., 
state agent of the Central Life of Ot- 
tawa, Ill., gave a dinner the other even- 
ing to his agents and some invited guests. 
Superintendent of Agents N. H. Walt was 
present from the home office and con- 
ducted a school of instruction for the 
agents. 








Ambitious, productive and trustworthy Life Agents 
may be BENEFITED by corresponding with the 








Berkshire Life Insurance Company 
Of Pittsfield, Massachusetts 


aicapecnted 1851 
New Policies with modern provisions 
Attractive literature 


W. D. WYMAN, President W. S. WELD, Supt. of Agencies 














Busy! Busy! BUSY! 


Great days, these, for life insurance. The public is buying with unprece- 
dented freedom. Our representatives are getting a most liberal share. Delivered 
business far ahead of last year to date. Prosperous Field!—Satisfied Home Office! 

Contributing causes: Unexcelled policy contracts, enviable low cost, high 
reputation of Company, strong backing of Field by Home Office, excellent Field 
magazine, and fraternal relations between Home Office and Field. 


Occasionally we have a General Agency opportunity. 
JOSEPH C. BEHAN, Superintendent of Agencies 


Massachusetts Mutual Life Insurance Company 


SPRINGFIELD, MASSACHUSETTS 
Incorporated 1851 











A Penn Mutual Premium, less a Penn Mutual Dividend, pur- 
chasing a Penn Mutual Policy, containing Penn Mutual Values, 
makes an Insurance Proposition which in the sum of all its Bene- 
fits, is unsurpassed for net low cost and care of interest of all members. 


THE PENN MUTUAL 
LIFE INSURANCE COMPANY 
OF PHILADELPHIA 


ON JANUARY 1, 1909, RATES WERE REDUCED AND VALUES iN- 
CREASED TO FULL 3% RESERVE 

















1865 FIFTY-ONE YEARS OLD 1916 


The Provident Life and Trust Co. 


OF PHILADELPHIA 


WHAT IS THE BEST FORM OF POLICY? 
WRITE FOR LEAFLET 


1865 LOWEST MORTALITY 1916 
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HOME OFFICE PEOPLE 
COMMENT ON BIG WASTE 


What Can Be Done to Save the 
Agents and the 
Business? 


MUCH NEEDS TO BE DONE 


Interesting Symposium of Views on 
Best Way to Conserve Life 
Insurance 


The analysis of the reports made by 
its agents to the Missouri State Life 
as to causes of lapse is most interest- 
ing. Every company should follow 
similar procedure and get at the root 
of this great waste. Are the companies 
doing enough in training agents and 
are agents doing what they should to 
keep in touch with the policyholders. 
Some companies’ views on the subject 
are given: 

C. W. Brandon, President Columbus Mu- 
tual—I have very decided views on the 
remedy for reducing the waste from lap- 
sation. In fact it is a hobby with me, and 
has been for a number of years. It is the 
agents, not the officers, who build a life 
insurance company. To produce the ideal 
agent will solve the question to a very 
large extent. This can only be done by 
the companies. Ina letter to T. W. Black- 
burn, secretary and counsel, American Life 
Convention, a few years ago I used these 
words: 

“But I do know that the ideal agent 
cannot ever be produced until the prin- 
ciple is recognized that he is entitled to 
his earnings and need have no fear of 
their loss, and the doing of this will heal 
half or more of the sore—loss from lapsa- 
tion.” 

At the meeting of the American Life 
Convention at St. Paul a few years ago, 
I used these words: “I would not attempt 
to name the commissions paid by any 
company here represented, but I urge you 
to so arrange your contracts with agents 
that the man producing the business has 
a vested interest in it, an interest that 
cannot be alienated. Not only is it my 
opinion that this will go farther to cor- 
rect the abuses and solve the two prob- 
lems that have been so ably pointed out 
this morning by Messrs. Homans and Stev- 
ens as the greatest faced by the life insur- 
ance companies of today, but I affirm thar 
a five years fair trial of this plan will 
produce better results for the company, 
for the agents, and for the policyholders 
om fifty years’ work under present meth- 
ods.” 


Plan Followed Successfully 


The plan referred to is the one that has 
been followed by this company since its 
inception, and is fully set forth in our 
contract to agents herewith enclosed. In 
this company all agents receive the same 
contract and thereby a square deal. We 
issue no other form. Under this contract 
an agent is permitted to solicit insurance 


and appoint other agents in any place in 
any state where the company is licensed, 
giving such agents the same contract he 
has, and through his own efforts, and the 
series of agents he appoints, receive the 
greatest returns in honor and money. 
This plan does not eliminate the general 


agent. It makes better general agents 
because it makes them better men. This 
plan makes better local agents, better 


special agents, and better business from 
every viewpoint. It gives a righteous am- 
bition to the humblest agent, and gives 
him the best of reasons for looking after 
eres viz.: his commission interest in 
them. 


Good Agents Are Squeezed Out 


I have carefully, prayerfully and thor- 
oughly looked over the life insurance sit- 
uation and can see no other remedy. The 
ideal agent can only come through a 
vested renewal interest in the business, 
and I make this assertion based on an ex- 
perience of thirty years as an agent. It is 
true that the best agents are systematic- 
ally squeezed out of life insurance work 
by the ones above them in authority, and 
how? By the confiscation of renewals 
that rightfully belong to the man who 
produced the business. If one-half of the 
time had been used to educate men in the 
principles of life insurance that has been 
used to instil them with prejudice, far 
greater results would already have been 
accomplished. 

This plan goes far to eliminate the 
“twister.” All agents under this plan be- 
come better agents, having a vested re- 
newal interest himself he will be slow to 
“twist” a policy in which a brother agent 
has a vested renewal. After five years 
operation by this company I unhesitat- 
ingly recommend this plan because there 
is not a dishonest thought in it. This 
plan effectually reduces the most of new 
business also. Rie ye: 

J. C. Griffith, Secretary American Life, 
Towa—The problem of saving the business 
we write, has had the most earnest atten- 
tion of the writer for several years. I can 
never read the aggregate statistics on life 
insurance in the Spectator Year Book 
without being appalled at the immense 
loss from lapsed business. Our practice 
is to send one or more notices and to en- 
deavor to interest our collectors in look- 
ing after delinquent renewals _ personally. 
In this way we have been able to hold 
about 50 percent of the business. When 
these methods have failed, we arrange 
then to have someone from the home of- 
fice see the delinquents and by carefully 
pursuing this method, we have been able 
to hold almost 80 percent of the business 
we write. It sometimes takes as much ef- 
fort and persuasive power to secure the 
payment of the second premium, as it did 
to write the business. The expense of 
pursuing this course is considerable, but 
we believe the results justify it. 


Twisting Is Great Cause 


We regret to say that perhaps the most 
pernicious influence brought to bear upon 
those who have bought insurance, is the 
attempt of competitors to twist those who 
have been written. It is easy, for in- 
stance, to make a policyholder think that 
the agent who wrote him, promised casn 
for the paid up insurance value. A visit 
from some home office official enables us 
to correct the wrong impression and save 
the business. There may be some other 
way of accomplishing this but our experi- 
ence satisfies us that the only way to se- 
cure the largest possible payments of the 
second premium is by personal interview. 

* 


* * 
W. S. Weld, Superintendent of Agents, 








Berkshire—It has been our experience that 
in agencies where lapses are the fewest, it 
has been the result of our agents keeping 
in close touch with the policyholders, 
either by personal interviews or sending 
them regularly, as their premiums come 
due, a brief circular bearing upon the 
subject of insurance, which has a ten- 
dency to keep them “toned up.” 

It occasionally happens that lapses oc- 
cur from inability of the policyholder to 
pay his premium on time. To provide for 
cases of this kind, we have a system 
whereby we extend the payment of the 
premium for a certain length of time upon 
payment of interest. Thus far it has 
proven very satisfactory. This plan has 
proven to be more desirable than accept- 
ing premium loan notes as the policy- 
holder appears to consider the extension 
in the light of a favor, whereas, if pre- 
mium loan notes are given, they are liable 
to accumulate and when the policy be- 
comes a claim there is a certain amount of 
disappointment. 


Circular With Premium Notices 


Our agents are instructed to enclose 
with every premium notice some brief cir- 
cular which would appeal to the average 
person and our experience for the past 
few years has shown a decreasing lapse 
rate. Too much importance cannot be at- 
tached to the desirability of agents keep- 
ing in touch with those whose applications 
they have secured, as it often results in 
securing the payment of the current pre- 
mium as well as securing an application 
for new insurance. 

* s * 

Great Southern Life—The question of 
lapses will always be with us and our 
proposition is to keep this reduced to the 
smallest percentage. Our success so far 
in this respect has been quite satisfactory. 
However, we fully appreciate that this 
may be due in large measure to the 
limited territory in which we operate, and 
the further fact that we sell a policy free 
from frills, giving to the policyholder as 
large a measure of return as possible in 
proportion to his premium payment. Our 
contracts are very simple, quite easily un- 
derstood, and we feel sure that the sim- 
plicity of our policies adds very mate- 
rially to our satisfactory renewal percent- 
age. 

Certain Rules Are Given 


Therefore, we believe in observing the 
following rules: 

1. Simplicity in the construction of 
your policy. 
2. Liberality in proportion to premium 
collected. 

Place business through reliable 
agents who will not rebate, and require 
full payment of first premium. 

Do not dress your contracts with 
frills or permit the use of estimates in 
the sale of your policies. 

In our estimation, any company that 
will follow these rules will experience a 
satisfactory renewal percentage. 


ss * *# 


L. Q. Rawson, Secretary, Cleveland Life 
—Probably as much careful thought has 
been devoted to lapses as to any other 
phase of insurance operations and no 
standard remedy as yet has been discov- 
ered. Many lapses relate back to the is- 
suance of the policy, by which I mean that 
the business was either improperly sold, 
or that the policyholder was induced to 
assume obligations which he finds him- 
self unable to carry out. I am convinced 
that the average agent tries to do his best 
and that such first impressions as the 
policyholder may receive which ultimately 
lead him to sever his relations with the 
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CORPORATION INSURANCE 
PARTNERSHIP INSURANCE . 











Ge 


Northwestern Mutual Life Insurance Co. 


MILWAUKEE, WISCONSIN 
GEO. C. MARKHAM, President 


INSURANCE IN FORCE, $1,420,012,571 


SATISFIED POLICYHOLDERS each year apply for over 35% of the new insurance issued. 
NORTHWESTERN POLICIES are easiest to sell and stay longest in force. 

Mortality 60.31%. Interest 4.95%. Expense 10.46%. 
AGENTS PROTECTED by enforced No-Brokerage and Anti-Rebate Rules. 


It Will Pay You to Investigate Before Selecting Your Company 
Write to H, F. NORRIS, Superintendent of Agencies 


MILWAUKEE, WISCONSIN 


Chartered 1857 





LARGE ‘‘DIVIDENDS” 
LOW COST 
SERVICE POLICY 





























Are You A Producer? 
Is Your Record Clear? 
Can You Manage Agents? 
Can You Develop Territory? 


SAY! 


A young company, non-partic- 
ipating, wants agents for 
Michigan. Can give good 
choice of territory to the right 
men. Address 78-G, care The 
Western Underwriter. 














Your greatest hopes will not be fully realized 
until you have signed a contract with the 


GERMAN-AMERICAN LIFE IN- 
SURANCE COMPANY of IOWA 


Home Office: Odd Fellows Bldg. 
BURLINGTON, IOWA 
For Information Address 
LOUIS H. KOCH, Vice-Pres, and Gen, Manager 














REAL PROTECTION AT COST 


Is appealing to purchasers of health and 
accident insurance, as written by the 


American Health and Accident 


Policies to meet every need, written by a 
Hustling Young Company That 
is Making Good. 


An Attractive Side Line for Life Men 


Several of them are making good money 
writing for us. 


Addressthe Company, 519 New England Bldg., Topeka, Kan. 














OF DES MOINES, IOWA 
Jas. H. Jamison, President 


We have several good open- 
ings in Iowa territory for a man 
who desires the advantage of an 
attractive policy, liberal contract 
and a Company making a pro- 
gressive and favorable record. 


This may be your opportunity. | 














Warm Personal Interest 


That describes the lati 
between the Pideit nd 


existiz lity and 
its Field Men, and explains why 
both are forging faybe 


The Fidelity Mutual Lite 
INSURANCE COMPANY 
Philadelphia, Pa. 

WALTER LE MAR TALBOT, President 
Desirable openings in good territory for the 

right men. 
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in case of death fro 








WORTH KNOWING 


Suppose that you are insured in the United Life and Accident Insurance Company of New Hampshire for $5,000 under the Company’s Triple Indemnity 
Plan, what does your Policy guarantee to do? 


UNITED LIFE AND ACCIDENT INSURANCE CO..." Gonccrd, NewHompshire "| 


ANSWER: 


guarantees that in case of death from any cause, $5,000, the face of the Policy, will be paid. 


FIRST, it pa: 
D, in case of death from any ACCIDENT, $10. or DOUBLE the face the Policy, will be id. 
THIRD. that 1 . ce PECIEIED accident TIMES the ¢ 


‘ace of tie Policy, will be paid. 
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company are, if due to the mistakes of the 
agent, the result of innocent mistakes. 


Makes Service Prominent 


We endeavor in the first instance to 
make the policyholder feel that we are 
anxious to serve him and try to keep be- 
fore him the knowledge that we are awake 
to his best interests. 

After a policy has lapsed there seems to 
be but two methods of reinstating it: 
First, by correspondence, and second, by 
the employment of a special man to_per- 
sonally interview the policyholder. I be- 
lieve that the employment of a man is 
much more efficacious than the other 
method. You cannot sell life insurance by 
correspondence, therefore, in those cases 
where the interest of the policyholder 
must be revived and the policy practically 
sold to him again, a capable and experi- 
enced man will accomplish results where 
other means fail. However, the element 
of expense makes it impossible to employ 
such a man in all cases, but where the 
business is so concentrated as’ to make it 

ractical within a reasonable expense 
imitation it is, in my judgment, the most 
certain way of reinstating the largest pos- 
sible number of lapsed policies. Such a 
special man must understand the insur- 
ance business and his company’s contracts 
and must have tact, perseverence and a 
good address. 


Get at the Reason 


Where corresponding must be employed 
personal and not form letters should be 
used to obtain the best results. The 
policyholder should feel that his is the 
one case in which you are interested. En- 
deavor to get from the policyholder .a 
statement of the reason why he per- 
mitted his policy to lapse. Having this 
reason, a basis for discussion in reinstat- 
ing the policy is obtained. Very often the 
agent who wrote the business can be of 
great assistance in reinstating the policy, 
but we do not abandon the case even 
though the agent has given it up. By our 
own devices we seek to ascertain the 
cause of lapsation and reinstate the pol- 
icy, if it can possibly be done. 


Thos. F. Daly, President, Capitol Life— 
In reference to a plan for curtailing 
lapses, will say that we believe that legis- 
lation is necessary from the standpoint of 
the cost of business. It is to be hoped 
that the companies will see the necessity 
of putting the business on the books on a 
different basis, and the producers will en- 
joy the benefit of longer connection with 
the company. 

I am not prepared to give full details of 
this suggestion at this time. I am of the 
opinion that the cost of business should 
be restricted to a point that is equitable 
and fair to both the agent and the com- 
pany. This, I think, will do much toward 
reducing lapses. 

“High pressure” business unquestion- 
ably will lapse. The same interest is not 
in procuring the business that would be 
if the agent was a copartner with the 
company in keeping the business on the 
books. We have met with more success 
along this line than we have at any time 
during our existence. There should be a 
larger penalty on surrenders, for if there 
were, not sO many men would deprive 
their families of the protection of insur- 
ance through loans. 

a 


Tax Case Ready to Go Up 


The supreme court of Wisconsin on 
Tuesday reaffirmed its decision an- 
nounced a month ago in the case of the 
Northwestern Mutual Life against the 
state of Wisconsin to recover approxi- 
mately $1,000,000 paid under protest as 
taxes covering a period of several 
years. The Northwestern Mutual con- 
tended that the taxation law is uncon- 
Stitutional. In deciding against the 
Northwestern and holding the law to 
be constitutional a month ago the court 
granted leave to amend the complaint, 


Frederick A. Brown 
Insurance Law 
10 So. La Salle St. Chicago 








the purpose being to perfect the case 
for appeal to the supreme court of the 
United States. The reaffirming decision 
handed down Tuesday covers the origi- 
nal and amended complaints and the 
case will now be carried to the higher 
court by the Northwestern for hearing 
next fall. 

——————_ » 2e 


GROUP OF GROUPS PROPOSED 





All Wisconsin Banks to Unite for In- 
surance of Employes, If Plan 
Is Adopted 





Group insurance on the combination 
plan for all banks in Wisconsin was 
proposed by George D. Bartlett, secre- 
tary of the Wisconsin Bankers Asso- 
ciation, in an address before the quar- 
terly meeting of the La Crosse branch 
of the association. Mr. Bartlett pro- 
posed a plan of providing policies from 
$500 to $2,000 for bank employes, on 
the basis of wage. The policy would 
provide for an annual payment by the 
bank which would increase the payroll 
perhaps only 1 percent. Since few 
banks in Wisconsin have more than 
100 employes, the bankers cannot get 
the benefit of group insurance unless 
it is purchased by a combination of 
bankers. The loyalty and service that 
such a plan would arouse among em- 
ployes was put forth as one of the 
most important arguments in favor of 
the adoption of the plan. Mr. Bartlett 
favored insurance that would cover not 
only the contingency of death, but 
would provide an annual payment for 
twenty years in case of accident caus- 
ing permanent disability. No medical 
examination would be required. 

The matter was left open because it 
is expected that action will be taken by 
the Wisconsin Bankers Association as 
a whole at the annual state convention 
in Madison in July. It will be pre- 
sented for consideration to all other 
branches of the association between 
now and the annual meeting. 

—_——__—— 0 


Celebrate Good Work Done 


Members of the staff of the Shipley- 
Quick Company, general agents of the 
Columbus Mutual Life at Cleveland, 
enjoyed a banquet last week in cele- 
bration of the excellent work done the 
first five months of the year. President C. 
W. Brandon and C. J. Majeau, general 
manager of the casualty department 
of the company, were guests. The af- 
fair was in charge of H. B. Tibballs 
and Ivan T. Quick of the general 
agency. 

———— 6 


Life Men on Health Board 


Life insurance men on the city board 
of health is the latest efficiency desire 
of Mayor Henry D. Lindsley of Dallas. 
Mayor Lindsley has invited officers of 
all life insurance companies in Dallas 
to get together and make suggestions 
for one of their number as a member 
of the Dallas board of health. From 
the list of names to be submitted the 
mayor will make a nomination of the 
insurance member. The action of the 
mayor comes as a result of the recom- 
mendation by the board that an insur- 
ance man be placed upon it. It was 
argued that insurance men are vitally 
interested in the preservation of the 





public health and in proper hygienic 
measures. 


The Central Business Men’s Accident Association 


Incorporated under the Insurance Laws of the State of Ohio. Home Office, DAYTON, O. 


MR. LIFE INSURANCE AGENT—You can double your income selling our low priced, liberal Health 
and Accident Policies, Issued separately or as combination. No time wasted in making collections, 
Standard Policies—cost $3.00 per quarter. A good proposition to handle with Life Insurance. 


Some fine openinys in Ohio. Write teday. J. R. JONES, Secretary 


THE BEST SELLER 


We have the NEWEST IDEA IN INSURANCE. THE PREFER- 
RED LIFE IS PROGRESSIVE. If you are doubtful, just ask us 
what we have to offer. Wecan CONVINCE you as we have others. 


WRITE FOR THE BEST SELLER 


THE PREFERRED LIFE INSURANCE 


COMPANY OF AMERICA 
GRAND RAPIDS MICHIGAN 

















The Globe Life Insurance Co. 


Offers a Golden Opportunity to a Few Good Men to 
Get in on the Ground Floor on Agency Contracts. 


Company is cleanly organized, well backed with 
stockholder boosters all over Kansas. 

We want good men and will pay them well. 

For territory and particulars address 


FELIX BROEKER, Secretary and Manager - §SALINA, KANSAS 











AN INSURANCE COMPANY 
Should 


Educate its men 

Give them attention 

Develop their points 

Give them a course in Insurance Salesmanship 


Make them make good 


WE DO THESE THINGS 
PEORIA LIFE INSURANCE COMPANY 


PEORIA, ILLINOIS 














SECURITY MUTUAL LIFE 
INSURANCE COMPANY 


BINGHAMTON, N. Y. 


Offers to men able to produce business, first 
class territory, with direct contract providing 
liberal compensation. For particulars address, 


C. H. JACKSON, Sup’t of Agencies . 
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BUSINESS IS ANALYZED 


POLICIES OF THE TRAVELERS 





Twenty-Payment Life Still Leads the 
List With Term Contracts in 
Second Place 





The Travelers in analyzing kinds of 
policies issued last year says: 

“What is the most popular form of 
life contract? The answer will prob- 
ably vary with the companies. The 
following table, which has been com- 
piled from the paid business of the 
company for the year 1915, will per- 
haps answer the question from the 
Travelers’ point of view. The table 
is based upon number of policies and 
not upon amounts of insurance. A 
table by amounts would show some 
changes. 

The table is emphatic, however, in 
one particular—as to the popularity of 
the Travelers’ 20-payment life contract 
—more than one in every four con- 
tracts being on the 20-payment life 
plan. If we exclude the term forms 
issued, the ordinary life comes second 
and the 20-year endowment third. The 
table brings out the popularity of the 
Travelers’ 20-payment life with guar- 
anteed endowment additions contract 
—a special form issued by the com- 
pany. Our contracts which provide in- 
surance to 65 with life income or pen- 
sion are newer contracts and are not 
as yet as familiar to our agents as 
some of the older forms, but are every 
day growing in popularity. Similar 
figures for the year 1916 should show 
larger percentages as to these forms 
and also as to the insurance with cash 
settlement forms—the latter being is- 
sued on the present basis only dur- 
ing a portion of the year 1915. Term 
insurances continue to be popular, as 
the table proves. The education of the 
insuring public to the principles of pro- 
tection has necessarily increased the 
popularity of term insurance. 

1915 Paid-for Business 
No. of Percent to 


Kind Policies Total No. 
Ordinary Life 





bie i ane a) shoes 4,806 18.4 
20 Payment Life....... 6,372 27.2 
Other Limited Payment 
EASE ice vastak oes ecres 1.0 
20 Payment Life G. E. A. 2,099 8.9 
Insurance With Cash Set- , 
tlement .........cee0. 435 1.9 
Reversionary Annuities . 8 aes 
SQUNE EMME ik 0 5eieid 0s 0 151 6 
Joint Endowment ...... 185 8 
20 Year Endowment..... 3,515 15.0 
Other Endowment ...... 685 2.9 
Ins. to 65 With Life In- 
come or Pension...... 604 2.6 
TOPMIE oy 6 iccekces. ees »855 20.7 
TOP 7. cdieesewce »....28,450 100.0 


Little Installment Business 


“Of the above 3,649 contracts or 
15.6 percent of the total have been is- 
sued upon the premium reduction 
form. In this statement income poli- 
cies other than those of insurance to 
65 with life income or pension are not 


given separately, but are included gen-. 


erally in the ordinary life, limited pay- 
ment, or endowment forms. _Instal- 
ment forms of insurance have been 
widely advertised by the insurance 


UNUSUAL 
MEN 


WANTED 


Unusual Contract for three 
| District Managers for Penn- 
sylvania. 
Accident and Health Insur- 
ance, Monthly Payment Plan. 


THE FEDERAL 
CASUALTY 
COMPANY 





companies, but the percentage of these 
contracts issued is unfortunately small. 
One reason for this is that the income 
from policies of $1,000 or $2,000 seems 
insignificant. They are most attract- 
ive generally only as sold in compara- 
tively large amounts where the yearly 
or monthly income is material. If the 
comparison were on the basis of the 
amounts of insurance the instalment 
policies would show up more promi- 
nently, but even then the ratio would 
be too small. Their growth, however, 
is a matter merely of time and educa- 
tion.’ 

2 6 _-—_— 


POLICY LOAN MUST BE PAID 





Judgment Against Assured and Benefi- 
ciaries When Bankruptcy Trustee 
Takes Cash Value 





Loans on life policies must be re- 
paid by the borrowers, if for any rea- 
son the cash value is not available to 
discharge the obligation, according to 
the decision of the Springfield court 
of appeals at Springfield, Mo., in a case 
against the assured and the benefi- 
ciaries under three life policies. The 
case was that of Equitable Life vs. 
De Lisle. 

The assured, De Lisle, had been ad- 
judged a bankrupt when he obtained 
the loans, which were made to him and 
the beneficiaries jointly, all being re- 
quired to sign the loan agreement. 
The agreement contained an express 
promise to repay the amount borrowed, 
and also authorized the company in 
case of default to cancel the policy and 
apply the cash value to the payment of 
the loan. After the loan was made the 
trustee in bankruptcy asserted his 
right to the cash value, and the com- 
pany was deprived of its security. It 
brought suit and got judgment against 
.the assured and the beneficiaries. 
————@022e—————. 


Copeland Succeeds H. F. Norris 


George E. Copeland, assistant super- 
intendent of agencies of the North- 
western Mutual Life, was elected 
superintendent of agencies by the exec- 
utive committee of the directors at a 
special meeting Tuesday afternoon, to 
fill the vacancy caused by the death of 
Henry F. Norris. No successor to Mr. 
Copeland was named at this meeting 
and it may be several weeks before 
the new vacancy is filled. 


—_———__<-¢-e—____ 
Swanson Has Been Ousted 


The Security Life of Chicago has 
ousted its general agent at Peoria, IIl., 
Gus R. Swanson, who has been with the 
company for the last nine years. The 
Security accuses Mr. Swanson of for- 
gery. Mr. Swanson declares that the 
notes in question were signed by him, 
but at the request of policyholders 
who asked extensions on their pre- 
miums. He said that he had no inten- 
tion to defraud either the policyholders 
or the company. 


——__- +» ¢e—__—- 
Death of Ed L. Williams 


Ed L. Williams, who organized the 
Southern National Life of Louisville, and 
was president of the company for a num- 
ber of years prior to its merger with 
the Inter-Southern Life of Louisville, 
died of heart failure June 10. He had 
run to a police station for the purpose 
of reporting the supposed theft of his 
automobile when the attack came, and 
he died before medical assistance could 
be administered. Mr. Williams became 
a vice-president of the Inter-Southern 
Life following the merger, and retired 


He was general agent of the Security 
Life of Chicago prior to 1908, when he 
organized the Southern National. He 
was a native of Glasgow, Ky. 

— 2 ____. 


Is Licensed in Indiana 


The Peninsular Life of Michigan has 
been admitted to Indiana. Its merger 
with the Guardian Accident of Indian- 
apolis has been approved by the stock- 





Detroit, Mich. 


holders of both companies. 
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OLD COLONY LIFE 


INSURANCE COMPANY 
Old Colony Building Chicago, Illinois 


Insures man, woman and child from ages 2 to 60 inclusive, under Lega! Reserve 
Standard Provisions (not Industrial) non-participating policies. Territory open 
in Illinois, Wisconsin, Michigan, Minnesota, South Dakota, Nebraska, Okla- 
homa, Arkansas, Tennessee and Kansas. Write for a General Agent’s contract, 
to be made direct with the Home Office, to B. R. NUESKE, Vice-President and 
General Manager. 

Illustration of our Family Insurance, 20-Payment Life (End. at 85), with Insur- 
ance of Premium Payments: Baby’s (2) $250, costs $5.37; Young Lady’s (4) 
$250, $5.46; Junior’s (6) $250, $5.54; Mother’s (30) $500, $15.58; Father’s (35) 
$1,000, $31.11; total for family, $63.06. The special provision of this insurance 
is that if Father dies, Mother and Children receive not only the insurance on 
his life, but are excused from further premium payments on their own insurance. 




































The Company OF the People, BY the People, FOR the People 


The Metropolitan Life 


Insurance Company 
Incorporated by the State of New York 


Home Office, One Madison Ave., New York City 
Proof of Public Confidence 


This Company has more premium-paying business in force in the United 
States than any other Company, and for each of the last seventeen years has had 
more new insurance accepted and issued than any other Company in America. 


The Daily Average Business During 1915 


639 per day in Number of Claims Paid. 9,175 per day in Number of Poli- 
cies issued and revived for $1,956,438 per day in New Insurance issued, revived 
and increased. $326,616.59 per day in payments to Policy-holders and addition 
to Reserve. $146,602.49 per day in Increase of Assets. 
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News About Companies 











Wational Life, U. S. A—The National 
designated May as “Johnson Month,” in 
honor of its president, and 265 agents 
wrote $2,909,130—the largest single month 
in its history. The F. L. Wilkinson & Sons 
agency of eastern Tennessee and Alabama 
carried off first honors with a production 
of $221,496. Alfred MacArthur, general 
agent at Chicago, and president of the Chi- 
cago Life Underwriters Association, car- 
ried off the honors for personal produc- 
tion with $135,000. To June this com- 
pany’s business is 54 percent ahead of the 
same period of 1915. The company attrib- 
utes this increase in large measure to the 
generally improved business conditions, 
but also in part to closer touch with its 
agents through a weekly house organ, in 
lieu of a monthly, and in part to the stim- 
ulus of prize offers, ranging from foun- 
tain pens to automobiles. 

a ~ 


Home Life—The company is now on 
strictly a mutual basis, its capital stock 
having been retired. Only 1 percent of the 
stock voted against the mutualization 
plan. For the first five months of the year 
the Home shows an increase in new busi- 
ness of 35.6 percent; in number of poli- 
cies 24 percent; in new premiums 38.9 per- 
cent. At the rate it is now going it will 
write $20,000,000 of business this year, 
which will be an increase of $5,000,000 over 
last year. 

* * 

Montana Life—May was a_ banner 
month in the history of the Montana Life; 
written business $812,500, paid for, issued 
and delivered, $717,000. It looks as if 
June will reach close to the million mark 
in written business. It now looks as if 
the production for the year -will run six 
million instead of five. The report of the 
examination of the company by the Mon- 
tana and Wyoming departments is most 
gratifying. 

. oa a 

Scandia Life—The company is $1,000,- 
000 ahead of last year on written busi- 
ness; $300,000 of this gain has been made 
in Illinois and a like amount in Iowa. 
Gains have been made in all other fields. 
The company is planning to get out some 
new and attractive policies in July and 
it is expected to close the year with 
about $3,000,000 more written business 
than 1915 closed with. 

* + * 


National Life, Iowa—The report of the 
examination by the Iowa, Kansas and 
Nebraska departments has been filed. 

The National Life especially requested 
that this examination be made by the 
Iowa department in connection with such 
other states as the Iowa commissioner 
might select. The report, which includes 
the business of the association to March 
31, 1916, shows the company operating in 
twenty-two states with business in force 
of $31,262,000. The amount of reserve 
fund, the principal part of which is in first 
mortgage securities which are on deposit 
with the Iowa department, is $624,001, 
with $27,491 additional in the surplus fund 
and a balance of $56,379.53 in the general 
fund. The report also shows total admit- 
ted assets of $689,421.65, which sum does 
not include something over $400,000 of re- 
serve fund obligations owing from the 
members of the association and which 
sum is admitted as an asset in many of 
the states. 

The following general comments from 
the report are of interest: 

“In the course of the examination, and 
as a result of our investigations, we be- 
came convinced that in the conduct of the 
business of the association the present 
management is working conscientiously 
for the best interests of the association. 

“The period under examination has been 
one of reorganization and one in which 
many vexatious troubles inherited from 
the previous management had to be dealt 
with. Happily most of these matters 
have been disposed of and the manage- 
ment is now engaged in an aggressive 
campaign for the establishment of sub- 
stantial agencies. 

“During the past two years the associa- 
tion has had considerable trouble with 
some of its agents over agency contracts 
ill advisedly entered into by the previous 
management, but with one or two excep- 
tions the questions have been settled. 

“Starting with a deficit in the general 
fund and with a large debt that had to be 
paid out of that fund, the present man- 





agement have so conducted affairs that 
the balance in the general fund is now 
over $56,000; while the liabilities of the 
fund, actual and contingent, are compara- 
tively small. 

“Summing up, it appears that the pros- 


-pects are good and that the management 


merits the confidence of the members, and 
is entitled to credit for the manner in 
which the affairs of the association have 
been conducted during the past two years.” 
<6 


GOOD EFFECT IS EXPECTED 


Agent Accused of Twisting at Dallas 
Is Cleared, But Investigation Has 
Beneficial Results 


Although. the . charges brought 
against a member of the North Texas 
Association of Life Underwriters at 
Dallas, on a charge of twisting and 
unethical and unprofessional conduct, 
failed in substitution and, on a resolu- 
tion offered by a close friend of the 
complainant, were dismissed by a vote 
of the members, the activity of the 
executive committee in securing infor- 
mation in the case, and the airing of 
much of the information thus obtained, 
it is believed, will have a wholesome 
effect. The association proved that it 
meant business, and that its executive 
committee is willing to go to any sort 
of trouble to obtain proof. 

The final action of the association 
was taken at the regular monthly 
meeting, held last Saturday night. A 
good crowd was out, as interest in the 
case was keen. The _ organization 
placed itself on record as being strictly 
opposed to all sorts of bad practices, 
and the airing the present case was 
given is expected to serve as a warning 
to those who might be tempted into 
unethical dealings. 

oe ooo 


Cincinnati Office Changes 


The Cincinnati office of the Travelers 
has taken considerable additional space 
on the sixteenth floor of the Union 
Trust building and is: having the en- 
tire office remodeled. The claim de- 
partment at Cincinnati has had a sep- 
arate office and when the company was 
able to secure additional space it was 
decided to make one office of the 
whole. The new arrangement gives 
much more room and makes a splendid 
suite. 

Manager Laurence C. Witten of the 
Massachusetts Mutual is taking the 
space vacated by the claim department, 
in addition to the space which he al- 
ready had. This will give him room 
for a good sized agents’ room, together 
with a larger private office and larger 
cashier’s department and work room. 

The Ohio National Life has moved 
into its new offices in the Duttenhofer 
building, at the corner of Sixth and 
Sycamore streets. The Duttenhofer 
building is the newest building in the 
city and was designed particularly for 
offices which required large space. The 
building is fireproof and sprinklered, 
and is up-to-date in every respect. 


© eee 
Agents on Gulf Trip 


President O. S. Carlton of the Great 
Southern Life, was host during the 
week end concluding June 10 for a 
number of the Great Southern’s agents 
for a Gulf coast trip, which took in 
several points in the San Jacinto vi- 
cinity. There were about twenty-five 
in the party. 





LOCAL AGENTS AND 


MANAGERS WANTED 


For WEST VIRGINIA 


{ We are now developing West Virginia, and have splendid territory open at desirable 
points throughout the state. @ Up-to-date Lifet Policies—Complete Line of Commercial 
and Monthly Payment Health and Accident Policies. @ Write for Details of Our Quar- 


terly Premium ‘‘Frill-Less” 


$5,000 Policy —Premium $15—-An Instantaneous Hit. 


THE OHIO STATE LIFE 


COLUMBUS, OHIO 


Address I. A. MORRISSETT 
General Manager Health and Accident Department 


State Supervisor, Life Dept., for West Virginia 


Care The Company 














C e Ineurance in Force 

onservative ~ - $21,000,000.00 
Assets 

Secure ad — sacl ad $1,800,000.00 


Li b l Licensed in Mo., Ill., Neb., Kas., Okla., ae 
1pera Wyo., Ment., Idaho, Utah, New Mex., S. Dak. 


Central States Life 


Insurance Company, St. Louis, Me. 
JAMES A. McVOY, VICE-PRESIDENT AND GENERAL MANAGER 





June 15, 1916 











The Gem City Life Insurance Company 


DAYTON, OHIO 
General Agency Openings In First Class Territory In Ohio Only 


Life Department—Low Level Premiums, Non-Participating 
Accident Department—Unexcelled Policies and Rates 

















The Masonic Mutual Life Association 


Of the District of Columbia 
Chartered by Special Act of Congress, March 3, 1869. 
The Security of the Old Line 
The Economy of the Fraternal 


Select work, with big returns to high class representatives. For 
terms and territory, write to 


WM. MONTGOMERY, Sec’y and Gen. Mgr. 
New Masonic Temple Washington, D. C. 














INDIANA NATIONAL 


LIFE INSURANCE COMPANY 
AUTHORIZED CAPI1AL, - $1,000,000 


Issues latest forms of policies. Operates in Indiana, Kentucky 
Arkansas, Georgia, Alabama and Florida 


C. D. RENICK, President 
Indianapolis, Ind. 


For contracts write: 
316 N. Meridian Street 


















An Honest Contract, sold by Honest Men, by Honest Methods 
connections for desirable agents 
to sell life insurance 

B. F. WILSON, President 
WILLIAM A. FRICKE, Vice-President and General Manage 


N Permanent 


INSURANCE COMPANY 


WAUSAU WISCONSIN 














The PERFECT PROTECTION POLICY of the RELIANCE LIFE 


ves you something absolutely new and different to talk to your prospects. 
Bives you a chance to earn more money than you are now making. 

Our Life Insurance Contracts contain the most up-to-date clauses known 
to the Insurance World. The Accident and Health gives full protection 
for at least a third less cost than regular casualty companies. Our agency 
contracts are as liberal as can be made. 


WRITE AND WE VILL TELL YOU MORE ABOUT OURSELVES 


Reliance Life Insurance Company of Pittsburgh *;%5,2:"* Pittsburgh, Pa. 


Building 








Pensions for Individuals. 


Pensions for Superannuated Em= 
ployees of Business Institutions. 


Pensions instead of Legacies under 
Wills and Trust Agreements. 


We can use a few high grade salesmen 
in this fruitfull, rapidly growing field. 


THE PENSION MUTUAL LIFE 


INSURANCE CoO. 
PITTSBURGH, PA. 
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The men in the field know its value. 
This year more copies have already been sold than were printed last year. 


DIGEST WINS APPROVAL 


Comments by the field workers who use it 


The best test of the POLICYHOLDERS’ DIGEST of American Life Insurance is its 
actual usefulness in the field. The fact that it contains full information about ALL 
American life companies, their rates, policies, dividends and insurance and financial 
exhibits, all compacted into a volume that slips easily into a coat pocket, is scarcely 
more important than the fact this information is arranged so as to be instantly available. 
Last year’s edition was sold out in two months. 


and be sure of getting a copy of the 1916 edition. 


Some comments by purchasers are as follows: 


Saltville, Va. 
I think the book is one of the best I have 


ever seen, and I think a lot of it—J. G. Penn, 
Equitable, N. Y 


Harrisburg, Pa. 
It is a valuable work and should be in the 
hands of every life insurance man.—H. A. Ward, 
Union Central. 


CANNOT GET ALONG WITHOUT IT 


Lewiston, Idaho 
I find the Policyholders’ Digest very complete 
and very useful. The more I use it the more I 
feel that I cannot get along without it—D. A. 
Evans, Union Central. 


Chicago, Ill. 
‘J believe that the book is just what I want, 
as it contains an abundance of information in a 


concise manner and is of convenient size—Max 
Gluck, Mutual Benefit. 


TO GET THE FACTS 


Fulton, N. Y. 
The Policyholders’ Digest received and.am well 
pleased with same. It certainly makes an easy 
way of ascertaining true conditions.—Charles W. 
Hobbie, Mutual Benefit. 


Seattle, Wash. 
Our agents thought the 1915 Policyholders’ 
Digest was one of the best things they had, and 
we are pleased to add our recommendation to 
the many you have received—H. M. Grinnell, 
Gen. Agt., Mutual Benefit. 


Bloomington, Iil. 

I received the one copy a short time ago and 
upon examination of the same, found it to be the 
most complete and helpful publication of its 
kind that I have ever seen. I am very anxious 
that my sub-agents have a copy for their own use 
and have recommended it to all of them—Sage 
H, Kinnie, Dist. Agt., John Hancock, Mut. 


MOST COMPLETE WORKING TOOL 


Columbus, O. 
I like it very much, and find it a very convenient 
source of information brought up to date. The 
Digest is the most complete working tool of our 
profession.—W. O. Miles, Spec. Agt., John Han- 
cock Mut. 


Topeka, Kan. 
Will say I have been using the Digest for sev- 
eral years and could hardly get along without it— 
Geo. Godfrey Moore, State Mer., Germania. 


WILL NEVER DO WITHOUT IT 


Oshkosh, Wis. 
It is all you claim and I will never do without 
it—H. G. Werner, Bankers, Ia. 


Raleigh, N. C. 
I have gone through this last edition and find 
it the most complete publication of life insurance 
have seen in my 20 years as a life insurance 
man.—Edwin H: Jordan, Gen. Agt., Atlantic Life. 


“SERVICE” 


Jamestown, N. Y. 
I wish to express appreciation for the Service 
which the Digest affords—Joseph C. Kiley, Dist. 
Agt., Penn Mutual. 


Pittsburgh, Pa. 
This book contains very helpful information 
and I certainly would not like to be without it 
in the future—William O’Bryon, Supt., Old Line 
Bankers Life. 


San Angelo, Tex. 
It certainly has a fund of information for life 
insurance agents.—J. B. Frickey, Spec. Agt., 
Union Central. 


WORTH MORE 


Bloomington, IIl. 
Your book is worth more than the from 
every standpoint, and I am glad I bought them.— 
R. H. Hitchins, Dist. Mgr., Mutual, N. Y. 


Cadiz, Ohio. 
Am very much pleased with it. It will be a great 
help to me.—Mrs. Lola E. Ray. 





Iowa City, Iowa. 
Will say that I am very well pleased with the 
copy. It surely has a world of information in 
it for the size of the book.—Lon Wellman, Dist. 
Agt., Union Central. 


Minneapolis, Minn. 

I have a copy of this book, and so far as I 
have had occasion to examine it, it appears to be 
all you claim for it—B. H. Timberlake, Gen. Agt., 
Provident Life & Trust. 


SURPASSES EXPECTATION 


Ogden, Utah. 
Policyholders’ Digest received and found in 
every way surpassing expectations. Believe it 
oa best thing out—M. E. LeBlanc, New York 
ife. 


Charleston, W. Va. 
I fully appreciate your splendid service to the 
profession in the publication of this book.—Paul 
M. Smith, Dist. Agt., Northwestern Mut. 


Crete, Neb. 
I am pleased indeed with the book—S. L. 
Mains, Old Line Bankers Life. 


“EXCEEDINGLY VALUABLE” 


Phoenix, Ariz. 
I have not taken time to study it carefully, 
but have seen enough to know that it is an ex- 
ceedingly valuable book.——James N. Lowrance, 
Spec. Agt., Union Central. 


Mechanicsburg, Pa. 
I have used the work through 1915 with pleas- 
ure and profit—F. K. Ployer, Mutual, N. Y. 


A COMPLETE LIBRARY 


Indianapolis, Ind. 
I received the copy on the 6th inst. and regard 
it a complete library on the subject of life insur- 
ance.—W. C. Snyder, Mutual, N. Y 















Order quickly 


Oelwein, Ia. 
Your book is very fine—L. J. Doctor, Dist. 
Agt., Union Central. 


Sparta, Wis. 
Just received the Digest and am very much 
pleased with it as far as I have been able to 
look it over.—A. E. Howard. 


A “PEACH” 


Van Wert, Ohio. 
She is a “peach.’—Charles N. Poling, Union 


Central. 


Salina, Kan. 
I enclose herewith check for $2.50, payment 
of 1916 Policyholders’ Digest, which is worth the 
aa ee H. Cloubier, Field Supt., Franklin 
ife. 





Little Rock, Ark. 
I am more than pleased with your Digest.— 
Gus Bertner, Spec. Agt., New York Life. 


Davenport, Iowa. 

I like the publication very much, and after 
inspecting the 1916 volume, may conclude to or- 
der extra numbers.—Frank H. Perry, Gen. Agt., 
Penn Mutual. 


“COULDN’T BE BETTER” 


Parkersburg, W. Va. 
I do not see how it could be better.—W. M. 
Straus, Union Central. 


Mendon, Mich. 
I have been a subscriber to the Policyholders’ 
Digest for two years, and like it better than any 
other book for comparing companies and their 
policies, especially —J. E. Olney. 


Weatherford, Okla. 
I like my Digest fine. Just what an agent 


needs.—George C. Warlick. 


Ephrata, Pa. 
I am well pleased with the beaks. —John M 
Royer, Asst. Supt., Prudential. 


Lamar, Col. 
I regard it as one of the most thorough pub- 
lished—L. N. Homsher, Spec. Agt., Mutual, N. Y. 


Winchester, Tenn. 
I like your Digest. The best book of the kind 
I have ever examined.—Will E. Walker, Mutual 
Benefit. 
Bozeman, Mont. 
Please enter my order for a copy of the Digest. 
There’s nothing better for field work.—E. i Ss. 
Moore, Dist. Mgr., Mutual, N. Y. 


Tue Western Unpverwnirer Co., Publishers 
Cincinnati, Chicago, New York 


Please enter my order for. cop of THE POLICY 
HOLDER’S DIGEST of American Life Insurance, for which I agree to pay 


| 
| 
| 
| 
| $2.50 each on receipt of books in good condition. 
| 
| 
I 
| 








Company. 
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ASSOCIATION ACTIVITIES 


NEW ENGLAND CONGRESS ON 





Third Annual Meeting Takes Place at . 


Providence—Prominent Speakers 
Give Addresses at Session 





Providence, R. I., June 14—(Special) 
—The third annual meeting of the New 
England Congress of Life Underwrit- 
ers Associations was held here today, 
with a large attendance. The Ponham 
Club on Narragansett Bay was the 
rendezvous of the insurance men, and 
the feature attraction was the dinner, 
a shore dinner of the kind for which 
New England is famous. 

The entire clubhouse was opened to 
the underwriters for the day. At 10 
a. m. many had arrived and baseball, 
bowling and pool games were under 
way. From noon to 1 p. m. a lunch 
was served. At 1:30 the business ses- 
sion began, with Alexander S. Browne, 
president of the Boston association, 
presiding. The first speaker was Gran- 
ville S. Standish of the Standish Ad- 
vertising Agency of Providence, who 
spoke on “Salesmanship.” Lawrence 
Priddy, president of the New York 
Life Underwriters Association, spoke 
on “How to Do It.” There was an 
address by Dr. W. H. P. Faunce, 
president of Brown University. “The 
Future Life Insurance Salesman” was 
the subject of the address by Edward 
A. Woods of Pittsburgh, president of 
the National association. After three- 
minute talks by members on how to in- 
duce a prospect to take a policy, din- 
ner was served at 3:30 o’clock. 


Des Moines—Sixty members of the Iowa 
association held a picnic at Union Park, 
Des Moines, at which reports were given 
by members who attended the Northwest 
Congress recently held at St. Paul and 
Minneapolis. There will be no more regu- 
lar meetings of the association until fall. 

s * + 

Springfield, Mo.—The Springfield asso- 
ciation met the other day and after the 
usual business was transacted, Joseph 
Gaylor gave a talk on “The Ethics of 
Life Insurance.” Mr. Moore of Neosho and 
Mr. Engelman of Kansas City were in- 
vited guests. 

o e . 

Cincinuati—Sunny skies, after weeks of 
rain, helped to make the Cincinnati out- 
ing last Tuesday at the Zoo a joyous af- 
fair. A ball game and field sports dur- 
ing the afternoon, under the admiring eyes 
of the ladies, who were included in the 
party following a referendum vote, worked 
up great appetites for the dinner which 
was served at the club house. Very little 
business was transacted, the reports of 
the membership and education and con- 
servation committees being of chief inter- 
est. Cincinnati’s delegation to the St. Louis 
convention had already been increased to 
twelve delegates and twelve alternates, on 
account of the increased membership, and 
these new additions will entitle the asso- 
ciation to several more. 

Preparedness received an enthusiastic 
vote following the report of Isidor Rauh. 
for the parade committee. There will be 
one insurance section in the parade, in 
which all classes, fire, life and casualty, 
will join. 

Chairman Bruehl’s report on the insur- 
ance salesmanship course at the Univer- 
sity of Cincinnati, which was outlined in 
The Western Underwriter last week, 
aroused much interest, and the indications 
are that there will be no difficulty in se- 
curing students far in excess of the num- 
ber required by the university. 

* . ” 


Los Angeles—The Los Angeles associa- 
tion has announced that it will give its an- 
nual outing on Saturday, at Brookside 
Park, Pasadena, and this will constitute its 
reguiar monthly meeting for June. Man- 
ager Geo. A. Rathbun of the Equitable 
agency, has charge of the arrangements, 
and practically all life insurance offices 
in the city will declare that date a holiday 
in order that all representatives and em- 
ployes may attend. 

- . 

New York—The New York association 
will hold a meeting Friday in connection 
with the campaign for membership now in 
progress. In order to retain the Edwards 
trophy cup, awarded to the New York 
association at San Francisco last year, it 
will be necessary to secure about 800 new 
members, which would bring the total to 
over 1,000. The chances of reaching this 
goal are considered favorable. 

On June 27 the annual outing will be 
staged at the Crescent Athletic Club. 
Sports are in charge of E. W. Allen, and 
will include a baseball game for “rate 
book carriers only,” a “catch-as-can” ten- 
nis tournament in charge of J. S. Myrick, 
golf and a dinner to be featured with 
music and devoid of speeches. 








RESERVE LOAN LIFE xo ortr company Has 111 
rouicy ror tur aseinge LNSURANCE COMPANY 
INDIANAPOLIS, INDIANA 


a 
“THE 24-HOUR COMPANY” 














THE LEADING HOME COMPANY OF MICHIGAN 


DETROIT LIFE INSURANCE COMPANY 


Stood first among Michigan Companies in paid-for new business issued in Michigan in 1915. 
Over $3,000,000 new business paid for last year. 
We want a LIVE WIRE to open a General Agency at Saginaw. 


HOME OFFICE, - DETROIT, MICH. 
M. E. O’BRIEN, President 

















ROBERTSON LAW ON BALLOTS sini i Saal id 
A. S BURKART, V. P. & Gen. Mgr. 
WM. MELL, Sec’y. 


Conservative Life Insurance Company 
Of America tNbUsTRiaL 
We have some splendid openings for experienced 


industrial insurance men in our Monthly payment de- 
partment, and some first class territory for Ordinary 





Texans Will Have Opportunity in 
Democratic Primary to Vote on 
Compulsory Investment Measure 





Voters at the Democratic primaries 
in Texas, July 22, will vote upon the 
retention or rejection of the Robertson 
law relating to life insurance invest- 
ments, under the terms of the action 









i eel 


of the executive committee of the party INCORPORATED UNDER . men, 
last Monday. The matter of the re- \ yMaWSOF THE STAT Address in strict confidence 
tention of the law will be submitted on VAM. — oF mownn A A. S. BURKART, V. P., South Bend, Ind. 


the primary ballots, as an advisory vote 
for the benefit ofither.extlkoshr,  ————————SSS— 
side by side with the proposition to 


submit a prohibition amendment to the WANTE D GOOD MEN ! 


constitution to the voters. 








The matter will go on the ballots as _ We hope to place a “live wire” agent in every county in Indiana 
follows: “For the retention of the during 1916. 
Robertson law.” Both sides of the We want men who desire to become associated with a growing company 
fight are claiming victory. that contracts direct with its representatives in the field. 

Governor James E. Ferguson of Permanent and profitable connections for the right men. 


Texas, in the opening speech of his 


campaign for reelection, delivered at Perhaps you are just the man to represent us in your county. 








Waco, devoted a considerable part of Write us today. : 

it in advocacy of a sonmiieation of Central States Life Insurance Company 
the Robertson insurance law, which is Home Office, CRAWFORDSVILLE, IND. 

one of the big issues in the present 

campaign. 


The governor declared that the ques- 


‘etary ttawer st moahing we || GQarantee Fund Life Association 


law. In his argument he made a bit- 
ter attack on the Texas companies. Omaha, Nebraska 
1 oe 


Stewart Made Field’ Supervisor Contracts Safeguarded by Investments Exceeding $1,500,000-° 


a ae Gna. ot x “TL. in First Mortgage Farm Loans and Municipal Bonds 





Stewart as field supervisor, to assist The plan and llent 2 t of this Association 
W. Rolla Wilson in organizing and de- —_ made — seen in a field which in- 
veloping the unoccupied western states. cludes institutions of much greater age. 


Mr. Stewart has had twenty years life 
insurance experience in the west. As Annual Rate per $1000 of Insurance at Age 35—$13.30 
general agent for the Union Mutual in 





Colorado and Wyoming, he built up . Licensed in Twenty-two States 
that company’s largest agency. Mr. 
Stewart later engaged in the banking RELIABLE AGENTS WANTED ON LIBERAL CONTRACTS 


business in Denver, and more recently 
was general agent for the Aetna Life 
in Nebraska, from which position he 
resigned to undertake his present work 
for Northwestern National. 








Amicable’s Mortality Experience First Life and Tr ust Comp any 
The Amicable Life of Waco, Texas, of Illinois 


has sent ‘out revised application and 
medical examination blanks, which are 


an improvement over its old ones. 

President Roberts reviews the mortality 9th floor, 20 East Jackson Blvd. 
experience of the company, showing it 
to have been as follows during several 


years: 1911, 97.6 per cent; 1912, 63 per H s lesmen—commis- 
cent; 1913, 4834 percent; 1914, 4114 per- Now organizing, desire five stock sa 


cent; 1915, 40% percent. Thus far in nd leads furnished. 
1916 it is still being materially reduced. sion basis only Good territory ° 
When the European war was declared : 
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President Roberts directed that the 
Amicable write a smaller amount of 
new insurance. He feels that the wis- 
dom of this course has been justified 
from the large increase in surplus dur- 
ing the last two years. During May 
over $1,000,000 in new applications was 
received. 





Life Agency Changes 











Change in the Dakotas 


Dalton McDonald has been ap- 
pointed general agent in North Dakota 
by the National Life, U. S. A. He 
succeeds A. F. McLane of Fargo, who 
has been state agent for the last eight 
years. Mr. McLane goes to Sioux 
nee, S. D., to become state agent 
there. 





Equitable of Iowa at Topeka: 


Earle W. Zinn and Gilbert L. Wor- 
ley, both well known Topeka insurance 
men, have formed a partnership to rep- 
resent the Equitable Life of Iowa at 
Topeka. They will have charge of 
twenty-one counties in northeastern 
Kansas, under the direction of Field 
Supervisor Jacob A. Lott of the Equit- 
able. Mr. Zinn has been associated 
with the Aetna for the past seven years 
and Mr. Worley until recently was To- 
peka manager of the New England 
Mutual Life. 


Take Volunteer at Nashville 


P. R. G. Barnett has resigned from 
the financial department of the Louis- 
ville & Nashville Railroad to become 
general agent of the -Volunteer State 
Life at Nashville. He will be associ- 
ated with John H. Lanier, the firm 
name being Lanier & Barnett. 


E. W. Smelser’s Change 


The Montana Life has appointed E. 
W. Smelser, for the last nine years gen- 
eral agent for the Pacific Mutual Life 
at Emporia, Kan., as general agent at 
Pocatello, Ida. Mr. Smelser will de- 
velop southern Idaho, where the Mon- 
tana Life has not previously operated. 
He comes well recommended and has 
a record behind him of being a strong, 
consistent and reliable producer. 


Shinkle Made State Agent 


G. Everett Shinkle, formerly with the 
Union Central, before that with the 
Western & Southern, has been made 
State agent by the Ohio State Life, for 
West Virginia. He will have charge of 
all agents in all lines for the company 
and assumed his duties June 15. Mr. 
Shinkle has had eighteen years’ expe- 
rience in the insurance business. In 
nine months last year he, it is said, 
wrote $150,000 of business for the 
Union Central. 














Blanchard Goes to Philadelphia 


C. C. Blanchard of Providence, R. I., 
becomes general agent of the Connecti- 
cut Mutual Life at Philadelphia, Pa., 
today (Thursday). He spent several 
days last week at the home office in 
Hartford. 





Page Goes to Western States 


_San Francisco, Cal. June 14—(Spe- 
cial)—George H. Page, agency director 
at Calgary, Alberta, for the New York 

ife since January, 1913, has been ap- 
Pointed agency manager for the West- 
ern States Life in southern California, 
effective July 1. Mr. Page has made a 
conspicuous success with the New York 

ife and leaves the company only be- 

Cause his wife’s health demanded re- 
moval to California. 





AGENCY NOTES 
W. B. Glasgow has been appointed agent 
r pearion, Ohio, for the Provident Life 


W. A. Cannon has been appointed gen- 
eral agent of the Minnesota Mutual at 
Rock Island, 111. 


Col. J. Tom Doores has been appointed 


agent of the Northwestern Mutual Life 
at Bowling Green, Ky. 


iL. J. McGovern of the New York Life 
at Grand Forks, N. Dak., has been made 
oo organizer with headquarters at 

uluth. 


W. C. Loar, superintendent of the West- 
ern & Southern at Newark, Ohio, has 
been compelled to resign on account of 
his health. 


F. W. Mack of Waukegan, Ill., of the 
Mack & Cady agency, has gone to Spme- 
field, Ill., where he becomes a field man 
for the Mutual Life. 


Charles J. Farrell, for many years in 
the retail clothing business in Grand Rap- 
ids, Mich., has taken the general agency of 
the Detroit Life in that city. 

Edward G. Buckland, Jr., for some time 
a home office employe of the Aetna Life in 
Hartford, resigned Saturday to become a 
special agent of the Northwestern Mu- 
tual Life. - 


E. Jones, who started with the Con- 
servative Life of South Bend, Ind., Aug. 
30, 1915, has been promoted to superin- 
tendent of the Terre Haute district, suc- 
ceeding L. R. Crull, resigned. 


L. G. Mulnix of Denver has been ap- 
pointed manager in Colorado for the Se- 
curity Mutual Life of New York. He was 
formerly identified with the Columbian 
National and the Colorado National Life. 


The New York Life has opened a new 
office in the Fisher building in Chicago. 
J. J. McKay, who has been agency or- 
ganizer in two of the company’s branches 
in Chicago for the last six years, will be 
in the new office in the same capacity. 


————q@8»+-o—_—_—_— 
Lost License by Selling Note 


Commissioner Patterson of Texas has 
canceled the license of a life insurance 
agent who sold a premium note before 
the policies for which it was given 
were delivered. The bank which bought 
the note has been ordered to cancel it 
off its books. It was held that selling 
the note was a violation of the regula- 
tions in the application for license, 
which are agreed to under oath. The 
company would not issue one of the 
policies applied for and the agent could 
not deliver the substitute and refused to 
take up and return the note. 

—___—-@- <p 
Beckley Returns to East 


San Francisco, Cal., June 14—(Spe- 
cial)—R. M. Beckley, who retired as in- 
spector of agencies for the Western 
States Life June 1, returns to his former 
home in the east but may later return 
to California and reengage in the life 
business. 

—____ 6-4» ——____— 


Frank K. Kohler Resigns 


Frank K. Kohler has resigned as 
superintendent of agents of the Man- 
hattan Life. He has been connected 
with the company for over two years 
and has become well known to the 
agents. His successor has not been 
announced. Mr. Kohler is well known 
to the life insurance men of the coun- 
try. 























ATTENTION, Battalion! Right, face, forward, March!! 


Write for sample copy of our automatic incomparable Four Option 
Policy, copyrighted. The most popular contract ever presented to the 
insuring public. Four contracts in one. Sold exclusively by 


The Columbia Life Insurance Company 


one of the three oldest Companies in Ohio. Directors of high type, six 
of whom are bank presidents. If you neglect this a7 opportunity 
you will nase it. Good territory open in Ohio, Indiana, Kentucky, 
Georgia and irginia. Address Dr. Felix G. Cross, Pres., Cincinnati, O. 














International Life 


Che Big Life Company of TODAY 
with Methods of TOMORROW 


Write us about our T. O. Policies. 
If you are not selling them we are both losing money. 





International Life of St. Louis, Mo. 


MASSEY WILSON, President 
J. L. BABLER, Vice-Pres. and Gen’! Mgr. of Agencies 


The Conservative Life Insurance Company 


Wheeling, West Va. 
Clem C. Peters,’ Secretary and Treasurer 





Otte Schenk, President 
Cc. E. Flanagan, Actuary 


Home of the Multiform Pelicy 


You Ohio and West Virginia agents, investigate this pop- 
ular Policy. We have an agency contract that may surprise 
you. Ask for details. 








The Midland Mutual Life Insurance Company 


COLUMBUS, OHIO 


An OHIO Company, writing policies on OHIO people and keeping OHIO 
money in OHIO for the development of OHIO industries 
Admitted Assets.....................-5- $ 1,747,779.70 
Insurance in Force...... ..........---: 17,661,497.00 
Surplus to Policyholders.............. 342,175.46 
New Continuous Monthly Income Policies 
Splendid opportunities for AGENTS in many sections of Ohio We solicit inquiries from responsible parties. 
Dr. W. O. THOMPSON G. W. STEINMAN 


President Secretary 
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The Puritan 






ARCADE BUILDING 
COLUMBUS, OHIO 


Life and Annuity Company 


A NON-PARTICIPATING LEGAL RESERVE 
LIFE INSURANCE COMPANY 


....Vow Organizing 
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The Western Life Indemnity Company 


Has been in continuous and successful operation for thirty-one years 


Has Paid Over $7,500,000 in Relief 


ITS POLICY HOLDERS AND THEIR BENEFICIARIES 


Now offering special attractive contracts to producing agents in 
ILLINOIS, INDIANA and PENNSYLVANIA 


GEN. GEO. M. MOULTON, President 
Masonic Temple, Chicago, Illinois 


J. L. MITCHELL, General Agency Manager 
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SALESMANSHIP. EVOLUTION 


THE insurance business has’ made a 


great contribution to the field of sales- : 


manship. We can probably all. -re-. 
member the time when the book agent 
and probably the lightning rod solicitor 
represented our idea of a salesman. 
The history of personal salesmanship 
in business is going ‘to make a large 
volume of our business history.’ 

Today salesmanship and advertising 
are closely associated. Qne has been 
developed to just about as exact and 
scientific a system as the other. Taken 
together, they are probably the great- 
est factor in our wonderful modern 
business achievements. It is signifi- 
cant that only a few years ago the 
life insurance agent was about the only 
outstanding representative of this type 
of personal salesman, but gradually 
other business lines began to learn 
from him and to adapt his ideas to 
their business, with great benefit. 
Where did the automobile business get 
its inspiration for its salesmanship? 
What about the office furniture sales- 
man, especially the one selling metal 
cabinets, desks, etc.? 

We used to go into a furniture store 
when we wanted to buy anything of 
this kind. All the up-to-date salesman- 
ship magazines were started long after 
the life insurance agency system was 
well developed. They are simply fol- 
lowing in the track laid down by the 
life agent. Even the fire agents are 
waking up. At the convention of fire 
insurance agents at Indianapolis the 
most popular paper on the program 
was one by a man who virtually said: 
“Let’s change our methods and go out 
after business personally, the way the 
life insurance men do.” : 

The fire agents are gradually coming 
around to the method of personal, so- 
called scientific salesmanship. While 
life insurance salesmanship hasn’t done 
it all, it has probably been the great- 
est single factor in the development 
that has taken place along this line. 





HUMAN SERVICE 


ANY company, even on the nonpar- 
ticipating plan, which does not have a 
“public welfare” policy of some kind 
is behind the times. We recently talked 
with an agent for the Egurras_e of New 
York, who makes a specialty of group 
insurance and who said with reference 
to a large group policy which had not 
been renewed after the first year, the 
concern having decided to carry an in- 


‘gin ‘the policies they ought to have.” 





surance department of its own: “The 
EgiraBLe is a public service institution 
and if we have educated this concern 
along broad humanitarian lines in the 
treatment of its employes so that it 
carries its Own insurance, we have ac- 
complished our purpose. I do not care 
whether they renew their policy with 
us or not so long as they have adopted 
the principle of insuring their em- 
ployes.” : 

The fact is that the pressure of the 
mutual and participating idea in life 
insurance is so strong that the agents 
of all companies, and their officers as 
well, need to meet this with a well for- 
mulated policy of the broadest public 
service. Some nonparticipating com- 
panies have clauses in their charters 
providing that the company may be 
mutualized under certain conditions; 
others content themselves with a state- 
ment of the essential mutuality of all 
life insurance, and the like. Here is 
the statement put out by President W. 
H. Hunt of the CLEvELAND Lire: 


“The group of men who now guide the 
course of the Cleveland Life have deter- 
mined that this company shall be in fact 
a policyholders’ company, in which all 
other interests are subordinated to those 
of the policyholders. While the Cleve- 
land Life is a proprietary or stock com- 
pany, the purpose of the board of direct- 
ors and the company’s management are 
lifted above merely money making con- 
siderations in their desire to have a part 
in building up, in their home city, a great 
life insurance company. It is their belief 
that a life insurance company to succeed 
must be governed in its conduct by benefi- 
cent motives, linked with insurance 
knowledge and sound business judgment.” 





DETERMINATION 

Mawnacer L. C. WITTEN of the Massa- 
cHuseTts Mutua at Cincinnati, in an 
agency talk the other day laid stress 
on the quality of determination in the 
work of a life insurance man. He 
spoke about Georce Morrarity, for many 
years with the Detroit Tigers, as third 
baseman. He didn’t possess the knack 
of hitting, although he was a star as 
a fielder and thrower. He tried month 
after month for several years to make 
as good a record at the plate as he did 
at third base and in running bases. 
After experimenting and trying for a 
long while he mastered the task solely 
through determination. 

Mr. WittEN well says that many life 
insurance men that start off at a rat- 
tling gait have not stayed in the busi- 
ness for any length of time. Things 
seemingly came too easy and when 
they were confronted with obstacles 
and trials, they lost out. They did not 
possess the necessary backbone. There 
are many men who have started to sell 
life insurance that did not have any 
particular ability, but have profited by 
their mistakes and being possessed of 
great courage and will power have 
overcome obstacles and burned the 
barriers away. After all, there is noth- 
ing spectacular or wizard-like in the sale 
of life insurance. A good hard worker 
and plugger who is determined to get 
there, will arrive at his goal. GEORGE 
Morrarity teaches us all a valuable les- 
son. 





“EVERY year men carelessly waste much 
life insurance—by ‘disregarding policies 
previously started and by omitting to be- 





“Enercy will do anything that can 
be done in this world; and no circum- 
stances, no opportunities will make a 





man without it.” 


ersonal Glimpses of 
P Life Underwriters 





Joseph H. Raub, genial secretary of 
the Indianapolis Life, is now a proud 
father,.a new daughter having arrived 
on Saturday last. Mary Jean Raub has, 
by her arrival at the Raub household, 
widened the smile which is always pres- 
ent on her daddy’s face. Raub, pater, 
has just recently become a member of 
the original Optimists’ Club, which had 
its inception at Indianapolis and is ex- 
pected to gain nation-wide prominence 
and to have branches in all the big 
cities in the country. “Joe” Raub, al- 
ways an optimist, is even more so since 
his new daughter’s arrival. All his 
friends wish his new daughter a long 
life and much happiness. 


Mrs. George M. Moulton, wife of the 
president of the Western Life Indem- 
nity of Chicago, died last week. Mrs. 
Moulton was a prominent woman in 
Chicago and a few years ago took a 
leading part in getting properly cer- 
tified milk for babies. She was active 
in various philanthropic and charitable 
activities. During the Spanish-Amer- 
ican war Mrs. Moulton was a leader 
among the women in the organization 
of relief hospitals. The death of Mrs. 
Moulton follows shortly the death of 
Mrs. William B. Melish, wife of the 
president of the Knights Templar & 
Masonic Mutual Aid Association of 
Cincinnati. Mrs. Melish was also a 
prominent woman in her city and com- 
munity and was beloved by a large 
circle of friends. Both General Moul- 
ton and Mr. Melish are very prominent 
in Masonic and Knights Templar cir- 
cles. 


The death of E. P. Marshall, vice- 
president of the Union Central Life, 
which was caused by cancer of the 
stomach and liver, was much regretted 
in the east, where he had many friends. 
Two or three days before the end he 
sent for Vice-President George B. 
Woodward of the Metropolitan, whom 
he had known many years, and it was 
evident then that he would not last 
long. Before leaving Cincinnati on his 
eastern trip he had an X-ray taken, 
which revealed his condition, but the 
doctor advised him that making the 
trip would probably not have an effect 
either way, so that he bravely set forth. 
Those who saw him noticed that he 
looked older, but his habitual cheer- 
fulness and kindliness did not desert 
him, and to his friends he showed little 
of his true condition. 

Joseph Archer, secretary to Vice- 
President John L. Way of the Trav- 
elers, completed twenty-five years of 
service with the company the other 
day. He was remembered by letters 
and congratulations from officials and 
employes of the company, who hold 
him in highest esteem. Mr. Archer’s 
first work was for Major E. V. Pres- 
ton, superintendent of agents, as sec- 
retary. At that time he was 25 years 
of age. 


Frederick A. Lorenz of Chicago, 
manager of the Aetna Life, has been 
elected an alumni trustee of the Ohio 
Northern University at Ada, Ohio. At 
the last commencement season Mr. 
Lorenz and Governor Frank B. Willis 
of Ohio, both of whom graduated from 
the Ohio Northern, were elected 
alumni trustees. Mr. Lorenz visited 
the University, having been invited by 
the president to address the graduat- 
ing class. At commencement time an 
honorary degree was conferred upon 
him. Mr. Lorenz is one of the distin- 
guished alumni of this college, which 
has sent into the world so many able 
men and women. 

Recalling the expenditures of some 
of the men who go to college at the 
present time it is interesting to know 
that Mr. Lorenz’s entire expenses at 
Ada were $110 a year. This included 
his carfare from Mansfield, Ohio. 


Mr. Lorenz was born and raised on 





a farm at Ontario, Ohio, a little village 
near Mansfield. He h&ad earned $88 
and borrowed $35 more from a friend 
and then started out to get his educa- 
tion. He went to the college at Ada 
on a serious mission and came out with 
flying colors. He is a self-made man 
and is typical of thousands of farmer 
boys who have plowed their own way 
to distinction and prominence. 


Jules Girardin, general agent of the 
Phoenix Mutual Life at Chicago, be- 
lieves absolutely that it pays to adver- 
tise, and he believes more strongly than 
ever that advertising must be extensive 
and continuous. He thought that he 
was a pretty well known life insurance 
man as far as the life underwriters of 
the city were concerned, until June 3. 
He had planned to go into the prepared- 
ness parade that day, but as he was 
leaving for the recruiting station a rep- 
resentative of the home office came in 
and. he was busy until about 10:30 
o’clock. By that time the insurance 
contingent was under way and he went 
down on the street to watch the parade, 
planning to drop in when the insurance 
men came past. He fell in with the 
first company labeled “life insurance,” 
though he did not recognize any of the 
men in the company. ‘The captain 
noted him and asked him where his flag 
was. He pointed to a small buttonhole 
banner, but was told that he should be 
carrying one on a staff. When he was 
unable to show that he had one, the 
captain ordered him out. Mr. Girardin 
says that he believes now that there are 
a lot of life insurance men in Chicago 
who possibly never even heard of him, 
despite the fact that he was president 
of the Chicago Life Underwriters As- 
sociation for two years and director of 
the organization for ten, and has been 
a general agent in the city for twenty- 
six years. 


E. B. Shafer, formerly principal of 
the high school at Jerseyville, Ill., has 
gone to Decatur, IIl., to become assist- 
ant to President Paisley of the Pro- 
tective League Life. He is a brother 
of Secretary H. W. Shafer of the com- 
pany. 

The New England “Pilot,” the 
agency paper of the New England Mu- 
tual, for May, contains a likeness of 
Julius H. Meyer, general agent at Chi- 
cago and nearly elected president of 
the general agents’ association of the 
company. The company says of Mr. 
Meyer: 

“Mr. Meyer has accomplished what 
many an insurance man has longed to 
do, but lacked the courage to under- 
take. His agency was established seven 
years ago, since which he has built up 
a fine, substantial business. The in- 
surance now in force is over five and 
one-half millions—he has 650 policy- 
holders with 930 policies—every other 
man, on the average, carries two pol- 
icies! That is an index of the char- 
acter of the business. The first year, 
1909, Mr. Meyer put $609,000 on the 
books, and during his best year to date 
he paid for $1,030,000. Mr. Meyer’s 
success is due to hard work, courtesy 
and personal character. His gift of ex- 
pression, his ambition to win, and his 
intelligence—devoted whole-heartedly 
to the work in hand—have ‘made all 
good men his well-wishers.’ ” 

C. H. Zelther, of the New York City 
agency of the Mutual Benefit, in Janu- 
ary, February and March made twenty- 
eight evening calls, wrote twenty-six 
applications, twenty-five of which were 
secured on the first interview. Sixteen 
were written from references from five 
men previously written, total amount of 
business $60,000; first year’s commis- 
sion, $930; average commission per call, 
$33.20. 

GUESSED THE ANSWER 

“The woman threw herself into the 
river,” read the teacher. “Her husband 
rushed to the bank. Now, tell me why her 
husband rushed to the bank.” 


“To get the insurance money!” yelled 
the class.—Equitable Agency Items. 
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NEWS ABOUT LIFE POLICIES 


g New Policies, Premium Rates, Divi- 
dends, Surrender Values and all Changes 
in Policy Literature, Rate Books, etc. 
@ Supplementing Policyholders’ Digest, 
Published Annually in May. Price, $2.56 


NO ANNUAL DIVIDENDS 


The Manhattan Life has suspended 
dividend payments to annual dividend 
policyholders. The refunds are being 
paid on deferred dividend policies ma- 
turing during the year, but no annual 
dividends will be paid up to May 1, 
1917, at least. 

The company materially reduced its 
dividend payments last year, stating at 
that time that such reduction was 
deemed advisable as a measure of con- 
servatism to forestall any unfavorable 
influences which might be felt from low 
market values. 











NEW 20-PAY LIFE RATES 
The Central Life of Iowa has re- 
duced rates on its 20-pay life policy. 
The new premiums follow: 
Age. Egy fon Prem. Age. Prem 


15. $20.86 $27.34 47..... 40.55 
16.. 21.14 32..... 27.90 48..... 41.82 
17 21.44 33 28.48 49 43.17 
18 21.75 34 29.10 50 44.60 
19 22.07 35 . 29.77 51 46.13 
20 22.41 36 - 30.42 52 47.75 
21 22.78 37 . 31.12 53 49.49 
22 23.16 38 31.87 54 51.35 
23 23.56 39 - 32.63 55 53.33 
24 23.97 40 33.45 56 55.46 
25 24.40 41 34.31 57 57.75 
26 24.84 42 - 85.20 58 60.20 
27 25.30 43 - 36.16 59 62.83 
28..... 25.78 44 37.16 60 65.67 
29..... 26.27 45..... 38.23 

30..... 26.79 46.....$39.35 





MUCH INTEREST TAKEN 
IN BIG CONVENTION 


(CONTINUED FROM PAGE 1) 


ance, as expressed in their party plat- 
forms or otherwise, is significant of the 
trend of the times, even if the matter 
is principally one for state legislation. 
One reason why many insurance men 
have been for Hughes, as against 
Roosevelt, is that Mr. Hughes would 
probably take a more conservative 
stand on socialistic measures. The re- 
sult of the Armstrong investigation and 
the administration of Mr. Hughes as 
governor of New York, as well as the 
work of the insurance department un- 
der W. H. Hotchkiss, was a strength- 
ening of the individualistic idea ‘in in- 
surance, whereas it might well have 
been expected that after such an up- 
heaval state insurance would have been 
given an impetus. 
Americanism of Hughes 


But the essential Americanism of Mr. 
Hughes prevented this and life insur- 
ance is today one of the splendid exam- 
ples of distinctively American business 
development. Mr. Hughes, deepened 
and developed by his experience on 
the supreme court bench, is not likely 
to turn lightly in favor of compulsory 


Michigan Mortgages 
~ FOR SALE 


On Lands and Properties 


increasing in value more rapidly 
than in any other state in the 
Union. Interest 5 to 7%. Title 
Guaranteed. 


MITCHELL & CO. 
604 Masonic Temple, CHICAGO, ILL. 








and monopolistic state insurance, or if 
he does endorse the idea of state in- 
surance he is too sound a believer in 
individual enterprise not to give it an 
equal chance in the lists with state in- 
surance. 


Plank in Republican Platform 


The following is the plank of the Re- 
publican party adopted at Chicago under 
the head of “labor laws,” which really 
means “social welfare’ and the like and 
which expresses the policy of the party 
on social insurance: 

“We pledge the Republican party to the 
faithful enforcement of all Federal laws 
passed for the protection of labor. We 
favor vocational education, the  enact- 
ment and rigid enforcement of a Federal 
child labor law, the enactment of a gener- 
ous and comprehensive workmen’s com- 
pensation law, within the commerce 
power of Congress and an accident com- 
pensation law covering all government 
employes. We favor the collection and 
collation under the direction of the De- 
partment of Labor of complete data re- 
lating to industrial hazards for the in- 
formation of Congress, to the end that 
such legislation may be adopted as may 
be calculated to secure the safety, con- 
servation and protection of labor from the 
dangers incident to industry and trans- 
portation.” 


Plank Very Cleverly Drawn 


This appears to have been very care- 
fully drawn, not committing the party 
too definitely to the program of the asso- 
ciation for labor legislation, but yet show- 
ing earmarks of its work. So far as the 
platform is concerned the question of the 
form which the legislation is to take, 
whether private companies are to be elim- 
inated, etc., is still open. 
>ea—__ 


METROPOLITAN LIFE 
SPECIAL CONTRACT 


(CONTINUED FROM PAGE 1) 


force of the other large New York 
companies and of the life underwriters 
associations has been directed against 
this policy in an effort to dislodge it 
and get the Metropolitan to withdraw 
it, and that the struggle has been bit- 
ter, not only in the field among agents 
and in the legislature, but among the 
home office officials. Up to this point 
the Metropolitan may be said to be the 
victor, but it is asserted that the battle 
is by no means over. The extent of 
the feeling over the matter is indicated 
by the statement that a legislative in- 
vestigation of the whole subject of in- 
dustrial insurance may be _ brought 
about if the policy is not taken off. 
x * x 

The Metropolitan is not concerned 
over this and feels that the industrial 
system can stand any investigation or 
criticism. Representatives of other 
companies make several attacks on the 
policy, among which are: That it is 
being sold at an actual loss to the com- 
pany for advertising purposes; that the 
expense of selling it is borne partly by 
the poorer class of people through the 
industrial department; that it is wrong 
in principle in creating a special class 
of preferred risks on a basis different 
from the legalized American experience 
table, and that besides the favoritism 
shown the policy in mortality and gen- 
eral expense a lower commission is paid 
for selling it than for the regular forms. 

* * * 

While the basis of figuring expense 
as between the ordinary and industrial 
departments cannot be an arbitrary 
one, but must be decided on the judg- 
ment of the company—just as it is in 
the case of a company writing both 
participating and nonparticipating—the 
Metropolitan officials feel that the pres- 














ILLINOIS AGENTS ! 


We’ll Help You Make Money 
Co-Operation and Full Commissions 





WE ARE PREPARED TO SUPPLY AGENTS WITH NOT 
ONLY A VERY ATTRACTIVE LINE OF POLICIES TO 
SELL, BUT WILL ALSO SEND A SPECIAL HOME 
OFFICE REPRESENTATIVE WHO IS A GOOD PRO- 
DUCER TO WORK WITH THESE AGENTS TO HELP 
THEM GET STARTED, PAYING THEM FULL COMMIS- 
SIONS ON ALL BUSINESS WRITTEN WHILE DOING SO. 


Address 59-P, care The Western Underwriter. 
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NOW OP EN ! The Northern Peninsula of Michigan 
e GENERAL AGENCY 
1. Prosperity of mining industry. 


2. Unusual contract for an experienced man. 


With the A. C. Larson State Agency Central Life 
Madison, Wis. 


TWO OTHER GENERAL AGENCIES OPEN IN WISCONSIN 

















FARM MORTGAGES 


lowa and So. Dakota 
ORGANIZED 1872 
IOWA LOAN & TRUST CO. 
DES ‘MOINES, IA. 
Capital and Surplus Over $1,000,000 




















Chicago’s Finest Hotel 


ERNEST J. STEVENS, Manager 


La Salle at Madison Street, Chicago 
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WHERE INSURANCE MEN MEET 
Hotel La Salle ranks first among Chicago 
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~ hotels for its perfect service, elegant equip- 
Ui. ee | ment andcomfortable accommodation . Lo- 
a) cated at the center of the insurance 
district it is the most convenient stop- 

ping place for the busy man. 


RATES:- 

J ONE PERSON 

Room with detached bath - - - 
Room with private bath - - - = 


TWO PERSONS 
Room with detached bath - - - > 
Rooms with private bath - - - - 


Connecting rooms and suites as desired 
All rooms at $5 or more are the same price 
ct Mer for one or two persons. 
ppt en eset tuaq Hotel La Salle gives more for the price 
Te p. "223 §=you pay than any other hotel in Chicago 
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Ottawa, Illinois 





The Central Life Insurance Company of Illinois 


Has a few GOOD positions open FOR FIELD 


MEN IN IOWA and MISSOURI : It will pay you to investigate 
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ent adjustment is equitable. They are 
always willing to take the opinion of 
the insurance department and the com- 
pany is even now undergoing an ex- 
haustive examination by the New York 
department which will no doubt ex- 
amine into the relations of the ordi- 
nary and industrial departments. 
* * * 


It is not fair to say that the field 
forces are maintained by the indus- 
trial department and that their com- 
missions on ordinary are simply extra 
compensation; the agents’ compensa- 
tion is adjusted so that they need to 
write both ordinary and industrial to 
make what they are worth. It is true 
that the industrial agent can write for 
lower commissions than other agents, 
but it is both because his cost of liv- 
ing is lower and because he is able to 
utilize all his time by making indus- 
trial collections while he is not solic- 
iting. 

* * * 

It is admitted that the low cost pol- 
icy is of the greatest advantage to in- 
dustrial men who may not be able to 
conduct an interview as ably as a regu- 
larly trained ordinary salesman. The 
industrial agent is not trained to sell 
business men and large buyers of in- 
surance, but any one can sell the low- 
est cost policy. The fact that the hum- 
blest industrial solicitor knows that: he 
has a policy that can beat all others in 
cost gives him the self-confidence so 
necessary to a salesman, and the result 
is that Metropolitan agents have devel- 
oped into writers of ordinary without 
special reference to the $5,000 policy. 
The policy has been a great influence in 
improving the ordinary salesmanship of 
the industrial agent. 

* * * 

An officer of the company states that 
the reason a lower commission—20 
percent with renewals—is paid on the 
policy is that it takes less work to sell 
this policy than others and therefore 
that the rate of commission ought to 
be iess. An agent can sell this $5,000 
policy as easily as he can a higher 
cost $2,000 or $3,000 policy, and he 
ought not to make as much per thou- 
sand on it. This principle is recognized 
in other lines of selling. 

* * &* 


The actuarial question as to whether 
it is proper to create special classes of 
life insurance risks is an interesting 
one. It is already being done to a con- 
siderable extent. For instance, the 
Metropolitan reserves several million 
dollars more than the legal require- 
ment, based on its own experience ta- 
bles, for certain classes of risks, such 
as the substandard ordinary, the inter- 
mediate, etc. 

* * 

Fire insurance companies have sev- 
eral hundred classifications, no two 
companies alike, and the medico-actu- 
arial tables proceed on the same basis 
of getting as close to actual mortality 
for as many subdivisions as can be 
handled as possible. 

While the law of New York pre- 
scribes the minimum of reserves that 
must be held, it leaves to the discre- 
tien of the superintendent of insurance 
the acceptance of special reserve tables 





UBERT H. WARD of Portland, 
H northwest Pacific manager of the 

Pacific Mutual Life, is the au- 
thur of the notable article which ap- 
pears in the Sunday “Oregonian,” 
pointing out some of the things that 
are the matter with Oregon. Mr. 
Ward, who is one of the best known 
life insurance producers in the coun- 
try, went to Portland about six years 
ago from the east. He has built up a 
large general life insurance agency and 
at the same time has loaned a good 
deal of eastern money in the state. 

* * * 

Like other observing business men, 
he has concluded that the state is now 
paying for certain mistakes it has made 
in the past and in the article in ques- 
tion has sought to point out some of 
these mistakes and urge their correc- 
tion. He went to Oregon on the ad- 
vice of a financial friend, who told him 
that the country was “long on land and 
opportunity, but short on men and 
money.” Mr. Ward says that that con- 
dition still obtains, but that the coun- 
try no longer has the rating with east- 
ern financiers that it had six years ago. 
Boomers were not satisfied to tell 
merely the truth about Oregon, but 
overdrew it, with the result that the 
fruit industry has been badly over- 
done and hundreds of small eastern in- 
vestors who put their money in Ore- 
gon fruit lands have concluded that 
they were duped. Eastern investors 
have failed to secure the dividends on 
their investments, which they had rea- 
son to expect. 

* * 

The railroads have built many new 
lines, but have been unable to locate 
the number of settlers they should have 
located because of the absurdly high 
price at which land is held. Those in 
search of cheap lands have gone to 
western Canada instead of Oregon. 
Mr. Ward says that the slogan, “Keep 
Oregon Dollars in Oregon,” has been 
resented in the east, and investors are 
inclined also to let Oregon keep its 
Oregon apples, Oregon timber, and 
other products. One financier told him 
that Oregon was building a fence about 
itself. 

* * * 

Another trouble with Oregon is that 
it has been made an experiment sta- 
tion for the trying out of various fan- 
tastic schemes of government. Some 
unwise laws and some laws hostile to 
capital have been enacted because the 
sane business men were not’as active 
in demanding reasonable legislation as 
social reformers and those with va- 
garies were in demanding radical laws. 

The “Oregonian,” one of the most 





and calculations submitted by the com- 
panies. The company must put up the 
full legal reserve on all policies, but it 
is up to the judgment of the depart- 
ment as to what reserves shall be re- 





quired in special cases. 


Insurance Finance 








powerful newspapers on the Pacific 
Coast, takes up Mr. Ward’s article and 
endorses all of it. The “Oregonian” 
says: 

* * * 

“The state has been speculating and 
experimenting at the immediate ex- 
pense of others—of settlers and inves- 
tors from other states—though ulti- 
mately at our own expense, as we 
have been learning to our sorrow. A 
state which needs so much in the way 
of men and money simply cannot af- 
ford to ignore the opinion of the rest 
of the nation, whence these must be 
obtained.” 

* * * 

It appears that the sane business 
men in Oregon have now taken seri- 
ously in hand the question of improv- 
ing the reputation of the state as a 
place for investment and settlement by 
demanding reasonable laws and frown- 
ing upon the exaggeration and over- 
statements of land boomers and others 
who have induced capital and people 
to come to Oregon under misrepresen- 
tation. There is nothing the matter 
with Oregon as nature made it, and 
when the serious people wake up to 
the harm that has been done through 
their inattention to public affairs and 
the overzealousness of some of their 
citizens, the state will overcome the 
mistakes of the past and again become 
a favorite place for investments and 
home building. 

* * x 

It is believed by some that if banks, 
insurance companies and other large 
institutions that are interested in Ore- 
gon and have business connections 
there, were to jog up their correspond- 
ents on the subject of doing something 
for the state, the return to normal and 
prosperous conditions would be more 
rapid. 





INVESTMENTS IN OREGON 


Insurance company investments in 
Oregon amount to $25,913,244, accord- 
ing to the annual report of Insurance 
Commmissioner Harvey Wells, as of 
Jan. 1. The investments were ‘divided 
as follows: Mortgage loans on city 
and farm property, $12,509,977; munici- 
pal, school, road and miscellaneous 
state bonds, $10,801,696; interurban and 


Safe Six Per Cent 


First Mortgage Farm Loans 


No Loan at above 50% of Actual Value of 
Security. Title Guaranteed 

Most Conservative Appraisements, High Sustain- 
ing Values. 


In the districts from which Security is selected, there ha 
not been half a crop failure in twenty years. 


Write us fer booklets explaining resources of the country 
our plans of operation. 


West States 
Mortgage Loan Company 








street railway bonds, $2,417,000; real es- 
tate owned, $184,571. 

Life insurance investments total $17,- 
706,547, not including policy loans. Fire 
companies, stock and mutual, have in- 
vestments of $2,875,087. Investments 
of miscellaneous insurance companies 
amount to $728,463, and of fraternals to 
$4,603,148. 


—————-»sr6 ee _____—_ 
* Comfortable Balance Left 


Those who promoted the recent life 
congress held in St. Paul and Minne- 
apolis are congratulating themselves on 
the fact that not only was the congress 
a huge success, as far as the program 
was concerned, but the entertainment 
provided, the advertising, correspond- 
ence, badge expense, luncheons, ban- 
quet, etc., all came within the sum 





PAN-AMERICAN 


LIFE INSURANCE COMPANY 
NEW ORLEANS, LOUISIANA 
C. H. Ellis, President 


Total Insurance in Ferce - (over) $18,000,000.00 


Total Resources - - - - (over)  2,500,000.00 


We have a few attractive openings for high 
class life insurance men 


Double Indemnity and Accident Benefit Pol- 
icy. It’s a winner. 
E. G. SIMMONS 
Vice-President & Agency Manager 
Whitney Central Bank Blidg., New Orleans, La. 








Salt Lake City, Utah 
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Scandia Life Insurance Company, Chicago, Illinois 
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SALESMEN 


One of the Largest LIFE INSURANCE Companies in the Middle West 


One Agent has sold $400,000.00 since January ist. 


Others have placed more than $150 


A NEW AND UNIQUE CONTRAC1—wi- 


THE UNION UNDERWRITERS COMPANY, 


,000.00 since February Ist. 
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raised for the affair and a comfortable 

balance remained over towards a per- 

manent fund. The fund came entirely 

from agents of the two cities who were 

members of the association. 
——__see 


NOW HAS ITS OWN BUILDING 





Conservative Life Purchases a Mod- 
ern Structure at South Bend for 
Home Office Purposes 





The Conservative Life of South 
Bend, Ind., has purchased a home 
office building on Main street, directly 
across from the court house. It is the 
Summers building and has three sto- 
ries. It is a modern structure, having 
been built in 1905 and has a frontage 
of 42% feet. All the space is now 
rented and the company will have to 
wait the expiration of some of the 
leases before it can move in. 

Vice-President A. S. Burkart says 
that the company has contemplated 





the purchase of a home office building 
for sometime, inasmuch as it has out- 
grown its space in its present quarters 
in the Dean building, South Bend. 

The Conservative Life is having a 
very successful year. Its agents are 
on their toes and have made some ex- 
cellent gains. The increase in new 
business for the first five months of 
this year is just about the same as was 
made during the first ten months of 
last year. é 


0 
Charge of Rebating Is Slanderous 


Allegations of rebating constitute 
slander, for which damages may be re- 
covered in a suit at law, according to 
a judgment in the local court at Helena, 
Mont. A. G. Smith, a life insurance 
agent, got a verdict for $2,000 against 
Reinhold Kleinschmidt for alleged slan- 
derous statements accusing Smith of 
rebating. 


—___—- 2 ee -_____ 
Dinner in Honor of Hansen 


N. E. Berry, manager of the Ger- 
mania Life at Kansas City, Mo., and 
George Godfrey Moore, of Topeka, 


manager of the Kansas agency, gave a 
banquet in Kansas City in honor of 
Superintendent of Agencies ~T. Louis 
Hansen. It was attended by twenty-five 
active Germania agents. 


——___- = 6 
Illinois Life Convention 


The Illinois Life announces that the 
annual meeting of its $100,000 Club 
will be held in Chicago, Aug. 31-Sept. 
2. The principal business will be dis- 
posed of on the first day and the two 
following days will be given to sight- 
seeing and entertainment. 

——___=»- 0» 


Tribute to Business Insurance 


Vice-President William A. Durst of 
the Minnesota Loan & Trust Company 
of Minneapolis says as to business and 
corporation life insurance: 

The present practice, on the part of 
firms and corportions, of buying partner- 
ship and commercial life insurance on the 
lives of members or officers, is steadily 
increasing, and meets with the unanimous 
approval of the banking interests of the 
country. 

Where a firm or corporation borrows 
large sums of money, and supplies indi- 
vidual endorsements, and where the suc- 
cess of the business depends largely on 
one or two persons, such insurance not 
only improves the credit of the concern, 
but, in case of death, helps to preserve 
it, by supplying immediately a cash as- 
set. 


6.22 e—_—_—_— 
Rates Must Be Raised 


Harry L. Arnold, actuary of the In- 
diana department, discussed adequacy 
of fraternal rates before the tenth bi- 
ennial supreme meeting of the Tribe of 
Ben Hur at Crawfordsville, Ind., last 
week. He said the fraternals were 
passing through a crisis and suggested 
that there was considerable rate-raising 
yet to be done by the fraternals, for 
some classes of risks. 

> @-a» 


Agent’s License Canceled 
The Ohio department has canceled 
the license of Charles Mertz of Alli- 
ance. Mr. Mertz, while representing 
the National Life, U. S. A., it is said, 
solicited insurance for another company 
that was not authorized in Ohio. The 





state insurance department being com- 





CONSERVATIVE LIFE’S BUILDING 





A GENERAL AGENCY 


is open in the STATE OF ILLINOIS 


For one of the best Old Line Companies in America 
Address, 98-Y, care The Western Underwriter 








Southland Life Insurance Co. 
DALLAS, TEXAS 
The Pregressive Company of the South 


L. LINZMEYER, Vice-President and Actuary 
A. S. DOERR, Vice-President 
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PROTECTION FOR FARMERS 


Farmers may obtain Accident and Health Insurance in this Association at the 
same proportionate rates heretofore available only to Business or Traveling men 
in their Associations. 

A fine proposition for Salesmen. 
and Oklahoma. 


KANSAS CITY PROTECTIVE ASSOCIATION 
W. T. GRANT, President KANSAS CITY, MO. 


Open territory in Kansas, Missouri 














IN ALL THE WORLD NO COMPANY LIKE THIS 


Renewals once earned are non-forfeitable and vested in you or your estate 


IT’S WISER TO WORK WITH US THAN WISH YOU HAD 
THE COLUMBUS MUTUAL LIFE INSURANCE COMPANY 


C. W. BRANDON, President COLUMBUS, OHIO D. E. BALL, Secretary 














STOCK SALESMEN WANTED 


New Bonding and Casualty Company in course of organization desires the services of a 
number of good stock-salesmen for Kansas and Oklahoma. Only one other company of 
its kind in Kansas, whose dividend record is most satisfactory. Bset selling proposition 
in the middle-west. Convincing prospectus and liberal commissions. Liberal advances 
if you cam show us you are a producer. Apply at once for choice territory. Address 


MR. L. BOYD, Fiscal Agent 


THE ot a prnnan eben BONDING @& INS. CO. 
P. O. Box 334 WICHITA, KANSAS 





IT’S EASIER TO SELL 


The STANDARD PERSONAL ACCIDENT POLICY which we 
are issuing at a 25% saving on second and subsequent premiums. 
You ought to be writing some business in this line with your other 
business. A few contracts to the right men. Desk B. 


EMPLOYERS INDEMNITY CORPORATION 
Commerce Bldg., Kansas City, Mo. 
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plained to, investigated the case and 
canceled the agent’s license. 
-_———+ ae 


Baldwin Made Vice-President 


Newark, N. J., June 14—(Special)— 
Samuel W. Baldwin was today elected 
vice-president of the Mutual Benefit 
Life, succeeding Edward L. Dobbins, 
deceased. Mr. Baldwin has been treas- 
urer of the company. 


LIFE APPOINTMENTS 


Michigan 

Bankers, Ia.—W. M. Burger, Constantine. 

Aetna—Dr. James Grey, Manton; C. J. Kirk- 
wood, Adrian; M. C. Lindemann, Lansing. 

Detroit—Henry Steinberg, Detroit. 

Equitable, N % ere de Detroit. 

Illinois—A. W. Orr, ‘Blanchard; . C, Church, 
Grand Rapids. 

tee . Young, Flint. 

ohn ncock—J, Irvin, Detroit; F. A. 
PY roe Pn es %. Be Kagey, Flint. 

Lincoln Natl—K. C. Derr, ending. 

Manufacturers—G. I. Pearsall, _ 1 IR 
E. J. Shepard, a ae? 

Mass. Mut.—A. Smalley, Ann Arbor. 

Metropolitan—L. MG. Osborn, Grand Rapids; 
R. F. Sommer, Detroit; Joseph Lesac, Calumet. 

Mutual Ben.—H. A. Jessup, East Lansing; 
G. M. Goodell, Lansin R. A. Goodell, Lan- 
emg. Zs °C. Goodell, "ansing; D. M. Smith, 
Detroit; John Thors, Lansing; A. W. Wads- 
worth, Detroit; G. E. Wagner, Belding. 

Mutual—G. C. Townsend, Ellsworth. 

National, Vt.—A. W. Van Benschoten, Ann 
Arbor. 

North Amer., Can.—Matthew Hansen, Grand 
Rapids; Clara I. Morey, Grand Rapids; Maude 

Morgan, Grand Rapids. 

Northern—C. A. Mulkin, Algonac; L. H. 
Kilets, Detroit. 

N. W. Mutual—G. H. Beach, Detroit 

Ohfo State—H. M. S. Anderson, Alpena; 35 
H. James, Houghton Lake. 

Pacific Mut.—C. W. Griffin, Grosse Pointe 
Farms. 

Peninsular—Theresa M. Huetter, Detroit. 

Peoples—A. Adams, Detroit. 

Peoria—H. J. ‘Woordhuis, Grand Rapids. 

Phoenix Mut.—G. S. Shields, Detroit. 

Pitts. L. & T.—H. F. oo & Son, Detroit. 

Prov. L. & T.—Robert Sommer, Jr., Lever- 
ing; B. B. Haskins, Detroit. 

T odential—-Artonr “ Detroit; Charles 
Hyma, Detroit; L. J. Brock, Detroit; 
Scannell, Detroit; Julius Raab, Detroit; a. 
Bumgarner, Detroit; —— Pszybyl, Detroit; 
Borris Boigan, Detroit: a. James. Detroit: 
J. A. Purvis, Detroit; é 4 Tower, Onway. 

Reliance—S. E. Baker. Detroit. 

Security, Ia.—M, D. Glinski, Detroit. 

Security Mut.—-W. E. Waller, Clare; Se 
Kassner, Whitehall. 

Sun—Gideon Murray, Jr., Detroit; W. C. 
Marsh, Ransom; T. Smith, East Jordan; 
Clarke’ McColl, Port Huron. 

Lak meteggs [Pome Noble, Brown City; H. A. 
Brennan, L’Anse; S. D. em Detroit; C. D. 
Ten Eyck, Detroit; E. M. McDonald, Detroit. 

Union Cent.—J. B. Higbert, Parma. 

Western & Southern—J. W. Stewart, Detroit. 

Wisc. Natl—H. F. Marx, Jackson; R. 
Hodgins, Nahma. 

Illinois Bankers—L. E. Stokes, Ionia; J. W. 
Mitchell, Flint; W. P. Allen, Flint. 

Aetna—F. A. Roper, Menominee; A. H. Gam- 
ble. Ludington; C. C. Tubbs, Saginaw. 

Bankers, Ia. _-B. S. Mills, Alma; A. W. Sha- 
fer, Battle Creek. 

Bankers, Neb.—A. E. Galoner, Battle Creek. 

Cleveland—P. D. Connell, Pontiac. 

Conservative—I. W. Wyrick. Holland. 

Detroit—C. A. Rice, North Branch. 

Equitable, is —C, E. Ihrkey, Part 

Grange—F. E. Boyer, Brimley; C. A. Dibble, 
Tecumseh. 

Iilinois—B. J. Willesen. Calumet. 

Tohn Hancock—S. F. Spayd, Detroit. 

Lincoln Natl.—T. A. Tones, Sturgis; W. M. 
Shoemaker. Berville. 

Metropolitan—Alexander pugtaeod, Ressole: 
Felix Talarowski, Detroit; J. E. wy es eboy- 
gan; J. C. Smith, Detroit; A. J. Greenwood, 
Iron River. 

Mich. Mutual—Frank Phillips, Climax; E. R. 
Paige, Elkton; D. M. Wolfe, Ithaca: S. C. 
Sanderson, St. Charles; George Fox, Saginaw; 
R. E. Munson, Sears. 

Mutual Ben.—E. W. Kreinbring, Detroit; C. 


H. Rumsey, Detroit; J. 
G. A. Smith, ive me 

Mutual—J. J. Van Os, Grand Rapids; ee Db. 
Lawson, Milan; asf ve Weinberg, Prescott; 
Rose, Ishpeming. 
New York—B. J. Chapel, Deckerville; M. L. 
Morris, Detroit. 





Creek. 
Northern, Mich.—P. P. —— | Detroit; D. 


; mR Lindsay, Ann Arbor; J. O. Templeton, 
Dero; j. F. B 


Pacific Mutual—George Grown, Detroit; ice 
Hansen, Calumet. 
J. Gaze, Holland; A. L. T 


arosik, Detroit; Andreas Utken, Detroit; Sam 
arinesi, Detroit; a oes. Detroit; R. 


. L. Mabee, Port 
B. Knapp, Ludington. 


Peltier, etroit; D. W. Cohn, Detroit. 


Owosso. 
Miller, Detroit; Hyman Lewis, Me hie F, 


Miles, Detroit; J. 
Detroit. 


Detroit; 
Page, Marshall; C. R. Wal A 
power, Ishpeming; W. T. Smith, Ionia; Neva 
H. Peniston, Detroit; Robert Hemingray, Detroit. 
kowski, Detroit; G. J. Murray, Michi amme; 


Ludwig Bachar, Detroit: Max Goldberg, Detroit; 
Samuel Sussan, Detroit. 


worth, Caseville; H. E. Gibbs, Ithaca; A. N 
Demoray, Brighton; W. C. Wine, Crystal. 


son, Copemish; E. N. Archambeau, Bay City; 
F. R. Wallbrecht, Central ‘Lake. 


Soboleski, Detroit. 


lian Warner, Detroit. 
Schwalb, Detroit; F. I. Thominen, Ishpeming. 
H. Kellow, Painesdale. 


Meilleur, Negaunee; K. E. 
James Forrestal, Detroit. 


Singletary, Clarksville. 


Sobkowiak, Detroit; A. L. McDonald, Detroit; 
G..S. Koogler. Detroit; A. S. Kubacki, Manistee. 


Deardorff, Jasper; H. T. 


O. Callison, Clarence. 


H. Baker, Louisiana; W. 














J. Levinson, Detroit; 


North Amer., Can.—Samuel Lande, Battle 


. MacDonald, Pontiac; W. C. Dredge, Jackson; 
ogan, Detroit. 
Mut.—C. M. Evans, Detroit. 


Peoria—Richard Remine, Kalamazoo. 
Preferred—D. S. Lambrite, Grand Rapids; F. 
ripp, St. Johns. 
Prudential—George Reno, Bay City; L._ B. 


Raunds, yweirgg * Howe B. Bracco, Calumet; 
luron 

Roman Stand.—E. . Huston, Ludington; W. 

Security, Ill.—A. B. Trossel, Detroit; G. R. 


Sec. Mut.—Ernest Ramey, Clare. 
Sun—G, T. Flanigan, Owosso; R. C. Mahaney, 
Travelers—B. F. Bushman, Detroit; F. Py 


. Fee, Detroit; F, L. Freese, 
Masonic Life—W. R. Jewell, Benton Harbor. 
Aetna—J. M. Barkdull, Detroit; Jack Ashby, 
M. Livingston, Grand Rapids; E. 
alcott, Newaygo; 


L. Spalding, ontiac. 
“Bankers, Ia.—E. R. Corey, Battle Creek; G. 


Detroit—H. F. Bumgarner, Detroit; ohn Czer- 





A MAN ASKED RECENTLY— 

‘‘Why is it that the 
GERMANIA LIFE INSURANCE 
COMPANY of New York 


is writing so much more business now than it wrote in 
former years ?”’ 
One Reason is 


A NEW WAIVER and ANNUITY CLAUSE 


which provides, in case of disability, for the payment of 10% of the 
face amount of the policy each year during the lifetime of the 
insured and the payment of the 
FULL FACE AMOUNT of the policy to the Beneficiary at the 
death of the insured. 
Another Reason Is 


Scores of good life insurance salesmen have learned that the Germania is the 
company for 


MEN WHO WANT TO GROW 


If YOU are a man of that type it will pay you to communicate with 


T. Louis Hansen, - - Superintendent of Agencies 
50 Union Square, New York, N. Y. 















Equitable, N. Y.>Frank Metal. Montrose; 


wegitable Ia.—Randle a Howe, Kalamazoo; 
Webb, Detroit; J. R. Lippman, Jackson. 


Sanckig “semen Pontes: Kw. asibstns:| "The [Intermediate Life Assurance Co. 





Federal—A. L. Davis, Bay ity. 
Grange—James Rork, Lansing; C. H. Watter- 


Illinois—S. A. Davis, Ypsilanti; B. H. Thomp- 


John Hancock—-W. H. Lane, Detroit; Stanley 


Manufacturers—J. H. 


Bye, Sault Ste. Marie. 
ass. Mutual—A. 


M. ‘Carroll, Detroit; Lil- 
Metropolitan—Louis Eder, Detroit; Alex 
Mutual Benefit—C. A. Towsley, Midland; G. 
Mutual—G. S. Valentine, Jackson; Cleophas 





EVANSVILLE, IND. 


This is a progressive age. Why not join the ranks 
of a progressive company that will give you a con- 
tract in either of two states where less than 12% 
of the Insurable population are insured in a legal 
reserve company? Let us tell you more. 





Hallberg, Muskegon; 








New York—Arthur Austin, Grand Rapids; J. 
Cain, Detroit; G. H. Finzel, Detroit; D. E. 


Northern, Mich.—C. W. Scott, Pontiac. 
Philadelphia—W. A. Taylor, Detroit. 
Preferred—Nels Teppo, Wakefield. 

Prov. L. & T.—E. L. Dersnah, Stambaugh. 
Prudential—F. W. Dalton. Saranac; William 


Security, Chgo.—P. J. Trossel, Detroit. 
Secur. Mutual—C. A. McDonald, Midland. 
Sun—D. M. Scott, Port Huron. 

Missouri 
Aetna—G. S. Sauires, Kansas City; H. J. 
Allen, Princeton. 
Bankers Res.—Edmund Ganter, St. Louis; J. 


Bankers. Neb.—A. B. Olson, Omaha, Neb. 
Pacific Mut.—C. E. Stevenson, Savannah; H. 
M. Campbell, Denver; 








Oklahoma National Life 


- INSURANCE COMPANY 


A dominating figure in its home state. Crops unprecedented. Reputable 
producers wanted in Oklahoma, Kansas, Texas and Arkansas. 


O. E. McCARTNEY, President - - Oklahoma City, Oklahoma 




















Bankers Mutual 
Life Company 


Freeport, Illinois 


PURE PROTECTION 








Annual Premium per $1,000 
WHOLE LIFE 


Age 25 o © . e . $12.20 
as s+ +s ee 
aes Se oS ee 


Other Ages in Same Proportion 


Michigan Now Open 
AGENTS, WRITE 











SECURITY LIFE INSURANCE COMPANY OF AMERICA 


OUR TWO 
SPECIALS 


20-Payment Life, Guaranteed Special Cash Payment; 
20-Payment Life, with Diminishing Premiums, can not 


fail to create a new interest in Life Insurance. 


Our Economic 20-Payment Life and Economic Ordinary Life emphasize low rates and high values; 
every policy provision absolutely guaranteed. Capable men desiring an agency connection, address 


W. O. JOHNSON, President 


Rookery CHICAGO, ILLINOIS 
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GeorgeWashington Life Insurance Company 


crt onstcs pe »,, th ak See a, a ee 
Reserves .°. . « + 2 « « 
Insurance in Force, ... . 


$1,018,319.71 
678,380.27 
9,310,124.00 


Charleston, West Virginia 
FOUNDED 1906 


Correspondence invited for General Agency representing Company in 
important territory. 


Unusual opportunity. Liberal and helpful contract. 
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J. A. Volk, Hermann; E. E. Myers, Kansas 


ity. 

Columb. Natl.—vV. B. dones, Columbia. | 
Capitol, Colo.—J. W. Watts, Kansas City. 
Fidel. Mut.—Mrs. S. H. are, Salem. 

Franklin, Ill.—J. C. Lamar, St. Louis; J. L. 
McGarock, Columbia. : 

Far. & Bankers—J. L. Fitzgerald, Joplin. 
Mut. Benefit—Otto Eisenstein, Warrenton. 
Mo. State—W. J. Caldwell, Jackson; David 
Peitz, St. Louis; C. F. Peak, Houston. 

New York—C. J. Bennett, St. Louis. : 
National, U. S. A.—R. M. Ogle, Kansas City. 

N. W. Mutual—R. C. Rubottom, Bismarck; 
G. L. Bruner, Kansas eg 

Natl. L. & A.—T. L. Harris, Clinton; A. A. 
Sindefur, St. Louis... 

National, ee, Stan, St. Louis. 
Occidental, N. M,—P. T. Martin, Otterville. 

Prot. League—W. D. Lump, Shelbyville. 
Prov. L. T.—Lotta W. Porter, St. Louis. 

Security Mut.—W. H. Lain, Kansas City. 
Travelers—T. G. Crosbie, St. Louis; Hy. 
O’Flynn, Kansas pity. 

Union Cent.—W. H. Arthur, St. Louis. 

Kansas 

Aetna—John Agar, Fort Scott; E. H. Baden 
and M. W. Baden, Winfield; R. H. Cravens, 
Salina; H. W. Davis, Hutchinson; A. S. Drury, 
Atchison; H..H.-Dewey, Wichita; Howard Dun- 
lap, Emporia; O. L. Dine and P. T. Ellis, 
Pittsburg; F. K. Entriken, McPherson; L. E. 
Ewing, Salia Springs; Josiah Foltz, Newton; 
L. E. Frontron, Hutchinson; James Graham, 
Leavenworth; H. V. Wheeler, 5. C. Kelly, Frank 
Mosbacher, H. J. Hagny and R. G. Hagny, 
Wichita; C. B. Hosford, Lawrence; J. V. Kelly, 
Leavenworth; Adelbert Maxson, Ottawa; j. 3 
Otto, Independence; E. A. Terrill, F. A. Lewis 
and F. L. Peacock, Topeka; Walter Perrfield, 
Arkansas Co: Ben Simonds, Garden City: J. A. 
Otto and E, Stich, Independence; G. A. 
Warren, Bucklin; H. W. and W. C. Whipp, 
Concordia; D. C. Plyley, Scranton; L. H. Row- 
ley, A. A. Searle and C. A. Squires, Neodesha; 
Miss D. J. Bingham, noma Ae . A. Doddendge, 
Parkerville; J. H. Tate, Cummings; U. S. O. 
Myers, Marion; A. J. Collins and G. R. Sewell, 
Sabetha. 

Amer. Bankers—Claude Leonard, Topeka; E. 
G. Stone, Winfield; A. C. Lovell, Kansas City. 
American, Ia.—R. E. Freeman, Lewis; F. G. 
La Forge, Brazilton. 

Amer. Natl., Tex.—L. C. Wold, Hays. 
Amicable, Tex.—R. W. Kunze, Randolph. 
— Neb.—Wayne_ Richardson, White 
loud. 

Bank ‘ Savings—Jay Heines, Friend; E. C. 


ACTUARIES 


— F. CAMPBELL 











CONSULTING 
ACTUARY 


76 West Monroe Street 
Telephone Randolph 918 


CHICAGO, ILL. 


OHN W. CROOKS 


INSURANCE EXAMINER ANI 
ACCOUNTANT 


Ten Years Chief Examiner 
Ohio Insurance Department 


Four Years Company Experience 
52 East Gay Street 
COLUMBUS, OHIO 








_ J. HAIGHT 


CONSULTING 
ACTUARY 


Hume Bldg. 
INDIANAPOLIS 


T J. McCOMB 
e COUNSELOR AT LAW 
CONSULTING ACTUARY 
Premiums, Reserves, Surrender Values, etc., calcu} 
lated. Vatuations and Examinations made. 
Policies and all life Insurance forms prepared. 
The Law of Insurance a Specialty. 
Colcord Bidg. 
OKLAHOMA CITY 


j, : NICHE 
e 











ACTUARY 
Telephone 1223 Association Building 
Central 3462 19 S. La Salle St., CHICAGO 
A SIGTENHORST 
i) 
CONSULTING 
ACTUARY 


WACO, TEXAS 


ARRIS E. VINEBERG 


Fellow, Actuarial Society of America 
Fellow, American Institute of Actuaries 


CONSULTING ACTUARY AND EXAMINER 
Room 649, First National Bank Building 
CHICAGO 








Mead, Hutchinson; L. D. McKee, Abilene; M. C. 
Knox, Speed; H. J. Brown, Hill City. 

Capitol, Colo.—J. C. Bailey, Niles; G. W. 
Welton, Topeka. 

Central, Ia—H. E. Best, Manhattan; Al. 
Crone, Mulvane. 

Cent. States, Mo.—J. E. McKinney, Meade; 
C. A. Shepard, Holton. 

Columb. Natl.—O. L. Leach, Manhattan. 

Commonwealth, Neb.—E. F. Mulloy, Topeka; 
Lawrence Tanver, Paola; C. W. Sipe and Her- 
man Krueger, Topeka. : 

Conn. utual—I. E. Horner, Stafford; Wil- 
liam Lowenthal, Atchison. ; 

Continental, Utah—W. M. Stunits, Salina. 

Equitable, N. Y.—Q.’C. Ball, Wichita; R. A. 
Wolt, Deerfield. 

Equitable, Ia.—C. N. Knight, Wichita. 

Far. & Bankers—J. D. Byers, Chanute; G. R. 
Schroeder, Beverly; L. R. Divilbiss and F. M. 
Webber, Lawrence; John Ewen, Thayer; O. E. 
White, Erie; A . Moore, Minneola; P. K. 
Devereux, Purcell; C. G. Heitmann, Kismet; 
R. C. Beard, Dodge City; L. A. Wolf, German- 
town. 

Fidel. Mut.—H. R. Grimes, Topeka. 

Franklin—F. R. Ramesdell, Ottawa. 

er. Amer., Neb.— J. Berlo, Topeka. 

Gulf Coast—Francis Robb, Salina. 

Great Republic, Cal—W. J. Johnson. 

Home, N. Y.—P. D. Hammel, Onaga. 

Home Mut., Kan.—O. N. Hare, Hamilton; 
A. M. McCullaugh, Tonganoxie. 

Illinois—A. P. Howe, Peabody; F. P. Blair, 
Highland; C. F. Schafer, Jewell; C. I. Gause, 
Mound City. 

International, Mo.—H. E. Myers, Coldwater; 
R. H. Alexander, Topeka. 

Kansas City—W. R. Warr..ca, Topeka; O. R. 
Murray, Herrington; A. L. Henton, Hutchinson: 
T. E. Stafford, Cuba; F. W. Seataes Lincoln. 

Kansas Life—D._T. Palmer, Yates Center; 
O. N. Williams, Fredonia; George Steadman, 
Wichita. ; 

Lafayette—F. W. Hager, Kansas City. 

Mass. Mutual—I. H. Hallock, Horton; G. W. 
Bergensten, Salina; F. R. Cordry, Preston. 

Midwest, Neb.—B. T. Spradling, Grand Island. 

Mo. State—J. W. Harrison, Hutchinson; G. C 
Warlick, Liberal; G. W. Hall, Parsons; F. B. 
Brungardt, Victoria; W. N. Maher and Philip 
Capurton, Wichita; G. H. Moss, Miltonvale; 
S. M. Swab, Miltonvale; F. E. Vallette, Salina. 

Mut. Benefit—W. M. Soules, Courtland; M. 
— Holloday, Anthony; Cornelius O’Neil, Wav- 
erly. 
Mutual, N. Y.—R. R. Bennett, Manhattan; 
R. C. Hutchison, Garden ped W. O. Dolton, 
Menlo; D. C. Boyd, Coffeyville; F. L. Bigelow, 
Leonardsville; J. T:. Hutchings, Collyer; C. A. 
Johnson, Wamego; E. J. Rogers, Clyde; A. A. 
Graham, Topeka. , 

National, U. S. A.—Will Belcha, Severy; W. 
F. Davis, Kansas City. 

Natl. L. & A.—O. J. Cromwell, Newton; W. J. 
Viavant and C. P. McKeisen, Wichita; J. H. 
Edmonds, Kansas City; P. A. Pate, Pittsburg. 

New York—W. W. Gard, Alta Vista. 

N. W. Mutual—A. P. Reece, Minneola; M. B. 
Williams, Seneca; C. A. Pohlman, Ellsworth; 
E. H. Howard, Ionia. 

Occidental, N. M.—W. R. Nightwine, Kansas 


— ; 
ld Colony—S. H. Connee, Lincoln; L. L. 
Porter, Bogue. e 

Pacific Mut.—L. E. De Ville and E. E. Myers, 
Kansas City; W. I. Carter, Sterling; H. P. 
Gates, Topeka. 

Pioneer, Mo.—C. M. Hutchinson, Wakeeney. 

Prot. League—J. T. Curtis, Ogden; J. J 
Fowler, Summerfield; J. L. Smith, ashington; 
L. E. Gessell and Isaac Ratliff, Scottsville; J. P. 
Cochran, Beloit; F. G. Dennison, Detroit. 

Prov. L. & T.—C. E. Cummings, Blue Rap- 
ids; F. G. Broker, Syracuse; - Morgan, 
Courtland; L. P. Rogers and S. D. Shinkle, 
Wichita. ; 

Security, Chgo.—C. L. Freeman, Kansas City. 

Secur. Mut., N. Y.—J. Green, Kansas 
City; F. E. Gates, Rosedale. 

St. Joseph—H. E. Scott, Topeka. : 

Travelers—G. W. Roesler, Junction City; O. 
S. Harris, Wichita; A. E. Dimmick, Chanute; 
B. S. Berry, Hutchinson; H. L. White, Mound 
Valley; G. C. Jones, La Harpe; V. D. Good- 
win, Abilene; F. W. Johnson, Fort Scott. 

National, Ia.—S. E. Pugh, Clay Center; Ray 
Stepanek, Munden; Walter Nelson, Clyde; G. L 
Caw, Washington; C. W. Dobbins, Clay Cen- 
ter; C. T. Haist, Holton; W. Kratzer, 


Wichita. 
Indiana 


Travelers—J. C. Stephens & Son, Williams- 
port; E. P. Railsback, Noblesville; Stage & Bell, 


@ The value of the dairy 


products of Wisconsin ex- 
ceeds each year the value of 
the output of all the gold 
mines inthis country, save one 
state. 


@ That’s ONE reason why 


Wisconsin’s good enough for 
us. 





suranceCompany 
Home Office, Madison 








Knightstown; Timmerman & Hillenbrand, Bates- 
ville; A. G. Trusler, Connersville. 
. W.. Mutual—L. T. Boyd, Bedford; E. O. 
Matlock, Indianapolis. 
nion Cent.—Lewis & Jones, Shelbyville; E. 

K. Ward, Centerville. 

New York—E. E. Gill, Huntington; G. S. 
Brewster, Indianapolis. 

Bankers, Ia.—D. H. Nall, Marion. 

Mass. Mutual—G. L. Greenawalt, New Haven. 

New Engl. Mut.—A. D. Sayler, Huntington. 

Federal—Mrs. M. M. Ainsparger, Vincennes. 

Pacific Mut.—H. G. Jeffrey, Andrews. 

Life Ins. Co. of Va.—M. K. Burton, Indian- 
apolis. 

Indiana Natl—F. R. Glenn, Rockport; R. M. 
Johnson, Indiananolis. 

Guar. Fund—J. R. Edwards, Boonville. 

Reserve Loan—H. A. Beeson, Columbia City. 

Mich. Mutual—O. McDonald, Shelbyville; Mc- 
Clure & Roll, Kokomo; C. Nossette, Vin- 
cennes; E. L. Lautzenhiser, North Manchester; 
W. L. Stucky, Emison. 


Reliance—A. E. Wailes, Indianapolis; L. E. 
York, Worthington. 
Mutual, N. Y.—A. W. Cline, Evansville; W. 


M. Bigwood, New Albany. 
Ill, Bankers—V. D. Bynum, Newberry; P. B. 
Chapman, Linton; I. Adkins, Adams. 
: —————q@2ee 


Discuss, but Don’t Act 


New York, June 14.—(Special.)—The 
committee appointed by the National 
Convention of Insurance Commissioners 
to report on the recent stock increase 
of the Union Central Life met here 
Monday and discussed the matter, but 
no action in the way of a report was 
taken. 

DOD 


LIFE NOTES 


The annual convention of the Northern 
Assurance Underwriters’ Club will be held 
this year at the Hotel Breakers, Cedar 
Point, Ohio, Aug. 7-12. 

Joseph Stout, one of the old timers in 
the Mutual Life’s Chicago agency, was 
winner of first place in the May contest. 
He wrote 1580 percent of his quota. 

Max Lindauer, manager of the Insur- 
ance Exchange branch of the Connecticut 
Mutual Life in Chicago, is 100 percent 
ahead this year over his record of 1915. 

Edward H. Hooker was appointed su- 
perintendent of the claim department of 
the Northwestern Mutual Life on Tues- 
day, succeeding the late Fred T. Zetteler. 

“Annual and Deferred Dividends, 1916,” 
a book giving dividends at sample ages, 
with net cost illustrations, has been issued 
by the Spectator Company of New York. 
The price is $1.50. 

A movement is under way for a law to 
turn over to the Kansas board of public 
health all taxes and fees paid to the state 
by life companies. The taxes amount to 
about $160,000 a year. 

Caught under his automobile when it 
turned turtle, B. D. Morrison, district 
manager at Big Stone Gap, Va., for the 
Provident Life & Trust, was killed in Wise 
county, Va., near his home. 


I. LG. Gregory, state agent for the Mu- 
tual Benefit in Montana has moved the 
state headquarters from Helena, Mon- 
tana, to Great Falls. He has been located 
in Helena for the last twelve years. 


Samuel O. Buckner, inspector of agencies 
of the New York Life at Milwaukee, and 
residing at 291 Ogden avenue, Milwaukee. 
slipped on the floor of the bathroom of 
his home last week and sustained a broken 
left wrist. 


The Kentucky court of appeals has 
made permanent an injunction against the 
insurance department to prevent the revo- 
cation of the licenses of several unincor- 
porated burial associations. The depart- 
ment was endeavoring to require them to 
incorporate. 

John H. Fabian, agency supervisor for 
the Phoenix Mutual Life of Minneapolis, 
was married on June 10 to Miss Neva B. 
Hudson, daughter of Mr. and Mrs. H. D. 
Hudson of that city. Mr. and Mrs. Fa- 
bian attended the University of Minne- 
sota at the same time. 

Herbert Kinne, for ten years an ex- 
aminer of titles in the abstract depart- 
ment of the Northwestern Mutual Life, 
Milwaukee, has resigned to reengage in 
the practice of law. Mr. Kinne is re- 
garded as an expert on examinations of 
title on lands in Wisconsin and other mid- 
dle western states. 

Provided the values to the credit of 
the assured on a life policy are _ suffi- 
cient to extend the insurance to the ne- 
cessary date, nonpayment of a note does 
not result in the cancellation of the pol- 
icy, stipulations in the note to the con- 
trary notwithstanding. This is the find- 
ing of the circuit court at Louisville, 

y. 

G. O. Generes, a Dallas agent, has been 
indicted by a Fort Worth grand jury on 
a of re , Which is made a 
misdemeanor under the Texas statute. 
The rebate is alleged to haye been granted 
to a member of the Daggett-Keen Live- 
stock Commission Company of Fort 
Worth. This is the first action taken on 
a number of complaints regarding simi- 
lar practices in Fort Worth. 

———____-2_ee 


It showed a fine sense of gratitude 
when an Ohio bachelor’s will gave all his 
estate to the woman who had rejected 
him some years before. : 











ILLINOIS— MISSOURI— 
INDIANA 


Good men wanted to earn good 
incomes writing good insurance. 
All policies registered. 


OFFICES 
Springfield, Ill.... Ridgely Bank Bldg. 
St. Louis, Mo.. .International Life Bldg. 
Kansas City, Mo.....Commerce Bldg. 
| | Se eee Gas Bldg. 
Chicago, Ill...........245 North Ave. 

















NATIONAL LIFE 
ASSOCIATION, Des Moines, Ia. 





Agency Openings 
in 
Pennsylvania, Michigan, 
Eastern Indiana and 

other states. 


PROTECTION INSURANCE 
at LOW COST 























65,000 
Grangers in 
Michigan 


If you are a real agent you can get in 


touch with them through the 


Grange 
Life 
Assurance 


Association 
LANSING MICHIGAN 


Lowest non-participating rates with 
the most modern policy contracts. 


Call or write 
N. P. HULL, President 
C. H. BRAMBLE, Secretary 


WILLARD E. KING 
Superintendent of Agents 

















FEDERAL UNION LIFE 


Insurance Company 
Cincinnati, Ohio 
has just issued a very interesting booklet 
‘‘Suggestions for Increasing 
Your Income’’ 


and would be pleased to send a copy to every 
Life, Firé and Accident Agent in 


Ohio, Illinois and Kentucky 
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Once an 
Illinois Life 
Man 


GREATEST GREATEST 


ILLINOIS ILLINOIS 


Always an 
Illinois Life 
Man 


COMPANY COMPANY 


WANTS GOOD MEN WANTS GOOD MEN 
AND AND 
WILL PAY THEM WELLE 


-~ 
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WILL PAY THEM WELL 





Clean, Strong, Progressive! 
Over $38,000,000.00 


In Force 








gq Only Four American Companies have more 
Kentucky business. 


g District Agencies, Duplicating State Mana- 
gers’ Contracts, in Kentucky, Indiana, Ten- 
nessee, Georgia and Alabama om to 
Good Men. 


Inter-Southern Life 
LOUISVILLE, KY. 


W. W. MOORE 
President Vice-President 


Home Office 
Building JAMES R. DUFFIN 











Another Year of Progress— 


Dec. 31, 1915 GAIN 
Assets - $10,279,633 $1,768,764 
Surplus to Policyholders - - «© «© (1,008,842 385,282 
Insurance i in Force ek ae ee 89,596,833 9,641,898 
Income - - 3,888,689 368,689 





The WESTERN and SOUTHERN 


Life Insurance Company 
W. J. WILLIAMS, President CINCINNATI 


ATTRACTIVE OPPORTUNITIES open to Agents in Ohio, 
Indiana, Kentucky, West Virginia, Western Pennsylvania and Michigan 





INCREASES TEN PER CENT. EACH YEAR FOR FIVE YEARS 





Weekly Indemnity 


On our Utopia Accident and Health Policies 


Why not write the business that sticks ? 


GENERALACCIDENT FIRE & LIFE 
Assurance Corporation; Ltd. 
FREDERICK RICHARDSON General Building 











Can Get a Direct General Agency Contract With 


Merchants Life Insurance Company 
BURLINGTON, IOWA 


Assets $1,399,308. 


Denk Chain Pid $2,752,963.76 Good Territory Open — 











Representing 
A HUSTLER The Mutual Lite Insurance Company 





of New York 


You will make money. 


The great strength, big dividends and incomparable benefits of 
the ‘oldest company in America’’ mean certain success for you. 





For Terms to Producing Agents, Address 


GEORGE T. DEXTER, 2d Vice-President 


34 NASSAU STREET, NEW YORK, N. Y. 











SUCCESS FACTORS 


24th YEAR 


Over $106,000,000 insurance in force. 

Doing more business than any company west of the Mississippi River. 

Proportion of assets to liabilities larger than any other company as 
large or larger. 

Average net rate of interest earned in 1915—6.62%. 

Liberal dividends on participating policies. 

Low cost non-participating policies. 

All policies up to date. 

Attractive contracts to agents. 


The Missouri State Life Insurance Co. 


_ Incorporated 1892 ST. LOUIS, MO. 


A workman has a big advantage when he can work with tools that are in good order. 
A Life Agent must have the best policies to meet the needs of the times. 


MODERN AND FULLY SHARPENED TOOLS 


He will find them in the UP-TO-THE-MINUTE contracts issued by the 


Manufacturers and Merchants Life Insurance Company 
eineeinaidiiiitaac: of ROCKFORD, ILLINOIS 

















é6 * 99 The fifty-sixth annual statement of the Home 
The Home Life Life Insurance Company, of which George 
E. Ide is President, presents a record of sub- 

stantial benefits to its policyholders during the year and a solid growth in 


financial strength. 


Assets increased to $32,029,489.71 after paying] to policyholders $3,447,381, in- 
cluding dividends of BGO2,Z21. 


The insurance in force was imcreased by $4,766,740 and is now $125,660,173. 


W. A. R. BRUEHL & SON, General Managers HOYT ¥. GALE, General Manager 
Central and Sangnete Ohio and Northern Kentucky ‘or Northern Ohio 
Rooms 661-606, The National Bank Building 229-232 1. Leader-News peteiing 
CINCH ATI, OHIO CLVEELAND, OH 





Pennsylvania Maryland 
Delaware Ohio 


SPECIAL 
AGENTS Philadelphia Life 
WANTED (et as 

















“SAFE AS A GOVERNMENT BOND 


@ )Thie QHIO STATE LIFE 


LIFE. HEALTH. ACCIDENT «xo MONTHLY INCOME INSURANCE 


‘ideal LATEST POLICIES AND AGENCY CONTRACT Mag Een 





Splendid Openings IND., KY., MICH. and OHIO 
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IOWA AGENTS NUMBER 
The Western Underwriter 


WESTERN IN NAME 


(Entered as Second-Class Matter February 24, 1900, at Post Office at Chicago, Illinois, under Act of March 3, 1879.) 


A WEEKLY NEWSPAPER OF INSURANCE 


NATIONAL IN SCOPE 
PART THREE 








TWENTIETH YEAR No. 24 


CHICAGO AND CINCINNATI, THURSDAY, JUNE 15, 1916 


$2.50 per Year, 15 Cents a Copy 








STORY OF THURSDAY’S 
MEETING BRIEFLY TOLD 


Registration Somewhat Smaller 
Than That at Previous 
State Meetings 








MEETS NEXT AT DUBUQUE 





Good Addresses and Animated General 
Discussion Make Day’s Proceed- 
ings Profitable 





The Iowa Association of Insurance 
Agents held its tenth annual meeting 
at the Hotel Russell-Lamson at Water- 
loo on Thursday of last week. The 
attendance was not as large as at 
some of the previous meetings, due 
partly to the fact that not as many field 
men as usual were present and that ap- 
parently a number of Waterloo agents 
who were on hand did not register. 
The total registration was ninety-six. 
The meeting place selected was ex- 
cellent. Arrangements for registering 
the visitors and issuing badges were 
well made and carried out. Dubuque 
gets next year’s meeting. 


Officers and Committees Report 


President F. H. Binder called the 
meeting to order shortly after ten 
o’clock and announced the convention 
committees. He then read his annual 
report as president, paying particular 
attention to’ the necessity of better 
agents, praising the administration of 
the insurance department and recom- 
mending the employment of a paid 
secretary. 

The report of Secretary-Treasurer 
Weatherwax showed that the growth of 
the organization had not been what was 
hoped for during the last year. The 
treasury had on hand at the meeting a 
balance of about $179. 

B. F, Kauffman, chairman of the legis- 
lative committee, made an interesting 
report, and J. Q. Jefferies, chairman of 
the grievance committee, reported one 
complaint made to the committee and 
investigated. 


Ekern Delivers First Speech . 


The first regular speech of the con- 
vention was by Herman L. Ekern, for- 
mer insurance commissioner of Wiscon- 
sin. Mr. Ekern had prepared a paper 
but he departed from it materially in 
the delivery. His address was consid- 
ered a most thorough presentation of 
the justice and benefits of fire insurance 
tate regulation and nothing but praise 
was heard in the many comments that 
were made upon it. 

_ Mark T. McKee, secretary of the Na- 
tional Council of Insurance Federations, 
was obliged to be in North Carolina 
and telegraphed his regrets. 

Dubuque business men, organized to 
the number of 1,100, telegraphed an 
invitation to the association to meet in 
their city in 1917. 

Address of Mr. Sheldon 

By far the most polished address of 
the entire meeting was that delivered by 
Charles E. Sheldon, of Rockford, IIt., 

(CONTINUED OF) PAGE 11) 





THE IOWA MANUFACTURERS 


FIRE INSURANCE COMPANY 
of Waterloo, Iowa 
extends congratulations 
to the 


Iowa Association of Insurance Agents 


upon your successful meeting in our home city. 


The Convention has thoroughly confirmed our belief 
that the lowa Local Agents are as progressive and 
up-to-date as ever. We are proud of them. 


We have endeavored at all times to maintain cordial 
relations with the men on the firing line where the 
business is produced and we desire to express our 
appreciation of the many courtesies extended to us. 


Call on us when you are in Waterloo. 


HERMANN MILLER, Secretary and Manager. 











Iowa State Live Stock 


Insurance Company 
DES MOINES, IOWA 


Paid in Capital - - $200,000.00 








The only Company of its kind in Iowa. 
More than eight hundred stockholders 
and all of them being active live stock men. 
Insures Horses, Cattle and Mules as against 
death from any cause or will issue policies 
-in any form desired with lesser risk. Prov- 
ing its worth byan increase of more than two- 
hundred per cent in business over last year. 


IT WANTS REPRESENTATIVE AGENTS 
IN ALL PARTS OF IOWA 


Dr. J. I. GIBSON, President 
S. A. COURT, Secretary 
DANA C, DAY, Agency Mer. 








TO PRESERVE RATING 
LAW IS CHIEF ISSUE 


How to Meet Efforts to Repeal the 
Measure Vital Problem 
at This Time 








ALL AGENTS MUST HELP 





Efforts to Strengthen Association Have 
in View Defense of Act Before 
the Legislature 





“Are you on the job? Are you pre- 
pared now to see that the antidiscrim- 
ination law of Iowa remains upon the 
statute books?” 

Those were the questions asked by 
C. E. Bronson, of Waterloo, and in ask- 
ing them he brought out the vital issue 
of the meeting. President Binder, in 
his address, had urged the need of im- 
provement in the quality of agency 
service. Charles E. Sheldon had de- 
livered a splendid address on the same 
theme. But the preservation of the 
antidiscrimination law was an issue be- 
fore the meeting was called to order 
and it soon took its place in the lead 
of all others. It will remain the issue 
until danger of repeal of the law has 
passed. 


Was the One Big Subject 


Herman L. Ekern, former insur- 
ance commissioner of Wisconsin, 
sounded the keynote when he delivered 
his able defense of the justice of state 
regulation rates. Commissioner Eng- 
lish of Iowa talked on the antidiscrimi- 
nation law. The legislative committee’s 
report related to this one subject. 
Manager Walling of the Iowa Rating 
Bureau added to the information oth- 
ers had given. Mr. Bronson started the 
subject when the general discussion 
opened, and Hermann Miller closed the 
meeting with an appeal for support of 
the law. Even the plans for strength- 
ening the association are based upon 
the determination to rally to the law’s 
support the strongest possible organiza- 
tion, to the end that chaos may not 
again reign in Iowa. 


See Danger in Situation 


The leading agents of Iowa, as well 
as the officers and field representatives 
of companies, regard the perpetuation 
of the antidiscrimination law as one of 
the most vital matters now before the 
people of the state. There is no ques- 
tion that the situation is somewhat crit- 
ical. Just what Commissioner English 
predicted last year would happen has 
happened. Those who had been enjoy- 
ing cut rates have made a loud howl, 
and those who were paying bureau rates 
in the past and have enjoyed a reduc- 
tion are keeping very still. The result 
is that all the opposition to the measure 
is getting publicity and being made the 
most of, and there is little doubt that 
efforts to repeal or materially amend 
the law will be made at the next session 
of the legislature. 


Must Create Infiunence 


While some of the companies are 
very strong supporters of the measure, 
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MILO BR. WHIPPLE, Cedar Rapids, 
New Secretary 





there are others that are believed to be 
lukewarm in their support. Some of the 
country agents are against the law, be- 
cause it has interfered with their meth- 
ods of doing business. The problem 
before the Iowa association is how to 
rally the entire influence of the organ- 
ization, together with that of all agents 
it can get to join its ranks, in the crea- 
tion of a public sentiment which will 
prevent either material amendment or 
repeal of the iaw. 


Mr. Bronson’s Remarks 


What was said in the addresses and 
committee reports will be found else- 
where. The following are some of the 
points raised by the agents speaking 
from the floor: 

Mr. Bronson having put the issue 
directly to the agents went at some 
length into the history of the antidis- 
crimination law. He said that agents 
had given their word when advocating 
the passage of the bill that it would 
not work a hardship upon the people of 
Iowa. It had not done so, but the men 
to be voted upon for the legislature this 
fail do not know the benefits of the law. 
Those who are dissatisfied with its 
working are out to have it repealed. 
It is the duty of agents to explain to 
their legislative candidates that this 
law is just and show them its advan- 
tages. It is also the duty of managers 
and special agents to explain its work- 





New Officers Elected 


President—Frank W. Coates, Dubuque. 

Vice-Presidents—D. J. Murphy, Dubuque; H. E. Weatherwax, Water- 
loo; Painter Knox, Council Bluffs; J. Q. Jefferies, Clinton; J. E. Jamison, 
Burlington; P. J. Clancy, Des Moines; Cedric Hoskins, Sioux City; L. H. 
Stubbs, Cedar Rapids. 

Secretary-Treasurer—Milo R. Whipple, Cedar Rapids. 

Executive Committee—H. P. Guiney, Sioux City; B. B. Hobbs, Keo- 
kuk; F. W. Eversmeyer, Muscatine; John Ruhl, Davenport; W. M. 
Kretschmer, Dubuque; A. W. Dutton, Perry; Clayton E. Bronson, Water- 
loo. 

Legislative Committee—B. F. Kauffman, Des Moines; W. R. Weir, 
Davenport; Percy Webb, Sioux City; Joel Tuttle, Des Moines; Frank H. 
Binder, Council Bluffs; E. A. Fitz, Dubuque. 

Grievance Committee—J. L. Peterson, Webster City; E. H. Warner, 
Mason City; E. H. Lougee, Council Bluffs; George Walter Oakley, Sioux 
City; J. H. Christie, Des Moines. 

Farm and Casualty Committees and Delegates to National Convention 
to be named by the president. 


Resolutions Adopted 


I. Resolved, That this association use its best efforts in opposing any 
state insurance measure monopolistic in character. 

II. This association expresses its approval of the antidiscrimination 
law as at present in force, without amendment. 

III. Following the recommendation of your president, it is resolved 
that the executive committee be instructed to, if possible, make arrange- 
ments for the employment of a paid assistant secretary and to employ such 
means as they may devise to raise the funds for his salary and office ex- 
pense. 

(The report on the Hawks case will be found under the report of the 
grievance committee.) 








ings to the agents of the state who do ing repeal of the antidiscrimination law. 
not already understand it. f .. ane i genains plan 
cou e worked out, the association 
Murphy Demands Organization =—{ could have 3,000 active members. Then, 
David J. Murphy, of Dubuque, said . with the power of numbers, the agents 
that there is marked opposition to the could talk to members of the legisla- 
antidiscrimination law. The small ture. 
town agents are not acquainted with | Explain It to Assured 
its workings and some of them care L. H. Stubbs, of Cedar Rapids, said 
nothing either for the past or the fu- that when the insuring public sees the 
ture of the business. In Dubuque the : working of the law, it will favor and 
agents had been accustomed to get the ‘ defend its continuance. There is no 
rates in years past and the effect of the question that this law, if repealed, would 
new law has been to reduce their pre- ; be put back on the books within a short 
mium income. Nevertheless, they time, but the question up to the agents 
worked for the law because it was for : is how to keep it from being repealed. 
the general good. : He urged that the agents should explain 
There are about 6,000 agents in the | it to the assured, that they should show 
state, he said, and the membership of him its value. The agents, he said, had 
the Iowa association is less than 200. ! been talking to each other and the time 
Those who are alive have got to go to | has now come for them to get out and 








the assured to get assistance in oppos-! talk to the assured. It was also time 


FRANK W. COATES, Dubuque, 
New President 





for them to quit squabbling among 
themselves and with their companies 
and protect their business. Let them 
organize like bankers and make the 
power of their numbers felt. 

Much applause greeted the generous 
offer made by Mr. Stubbs to furnish his 
pictures on fire prevention and fire pro- 
tection work, if they could be advan- 
tageously used by the association in 
pushing its organization or in making 
the public understand the advantages 
of the antidiscrimination law. He says 
that the pictures show why rates are 
high and show what the insurance com- 
panies are doing to prevent the fire 
loss and thus make lower rates possible. 


Hermann Miller Last Speaker 


Hermann Miller said that it was now 
the time for everybody to do his duty, 
from the manager down to the office 
boy. The application of schedules in 
some cases has made rates running as 
high as 6, 7, or even 8 percent, Mr. Mil- 
ler said. He urged the agents to do 
everything in their power to get fire 
walls built or other measures taken to 
reduce these excessive rates, and thus 
take from members of the legislature 
the excuse for saying that rates are too 
high. These very high rates often exist 
in frame rows and could be materially 
reduced by the building of fire walls. 
He urged the agents to do their utmost 
to show the assured that the law was 
not passed for the benefit of the compa- 
nies. 



















J.S. ANDERSON & SON 


INCORPORATED 


Mrs. ee W. Anderson, President 
301-305 Masonic Temple, Cedar Rapids, lowa 


General Agents for Iowa 
Fidelity & Deposit Co. of Maryland 


Joint Automobile Policy 
Home of N. Y.—Fidelity & Deposit 


New York Plate Glass Co. 


Liberal Commission to Agents 


Agents Wanted in Every City, Town and Village. 
WRITE US 











Lurton H. Stubbs, Manager 


blanks to 


820 Fleming Building 








TRAVELING MEN TAKE NOTICE! 
IOWA STATE TRAVELING MEN’S ASSOCIATION 


pays double indemnity ($10,000) for death while riding on 
passenger trains. 


_ $25 a week for 104 weeks. 
Accidental Death—$5,000—$10,000 


mee~ $2 now Carries Insarance until Nov. 1, ’16 


The Association is thirty-five years old, has 
paid over $84,000,000 in benefits and the cost 
has never exceeded $9.00 per year. Write for 


L. C. DEETS, Sec. Treas. 


Insurance Agents and Solicitors are Eligible 


Des Moines 
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F. H. BINDER, Council Bluffs, 
Retiring President 











Legislative Committee 
Makes Its Report 








B. F. Kauffman presented the report 
of the legislative committee, of which 
he has been chairman for many years. 
He said that inasmuch as the commit- 
tee had been active in securing the en- 
actment of the administration law, it 
had followed its administration during 
the first year very closely, with a view 
to finding out how it was affecting the 
assured, agents and the business gen- 
erally. It was impossible to learn 
whether there had been an increase or 
decrease in rates in general, but he 
thought there had been about an even 
break. 

Agents) Object to Rules 


He said the agents had forecast the 
effects of the law, but they did not 
know they would have to contend with 
the so-called “blue book” of rules pro- 
mulgated by the companies, and they 
had asked Insurance Commissioner 
English for a ruling as to whether 
these rules were to be considered a 
part of the law. Mr. Kauffman re- 
ported that the commissioner had ruled 
that the book of rules was no part of 
the law and that an attempt to enforce 
these rules would be a violation of the 
Blanchard law. The rules have since 
been amended. He said he did not 
think the companies had met the law 
in the proper spirit in demanding cer- 
tain things for uniformity’s sake. There 
was too much red tape, in his opinion. 

The committee reviewed at some 
length matters on which the insurance 
commissioner had passed, including the 
vacancy permit, permit for alterations 
and repairs, and charges for storage of 
gasoline. 


Rating Bureau Praised 


The committee had found that the 
rating situation was being well received 
by the assured and agents as a rule. 
There was a disposition on the part of 
some agents, however, to get behind 
somebody. For want of adequate in- 
formation agents had blamed any un- 
pleasant features to the rating bureau 
or the commissioner, the legislature, 
the companies or the bureau. Mr. 
Kauffman said that Mr. Walling, man- 
ager of the rating bureau, had done 
wonders. He had whipped a poor bu- 
Teau into shape and satisfied assured, 
agents, companies and the insurance 
Commissioner. The rating is now as 
nearly perfect as could be expected. 





“Yes, I’m living in the country now. 
Great saving. No opera, or theater; no 
cafes or taxicabs; no clubs or money ex- 
tracting distractions of any kind.” “Well, 
Couldn’t you save more if you went a step 

















‘‘The Largest Fire Insurance Company in America’’ 
Organized 1853 


ELBRIDGE G. SNOW, President 






































































































Head Office: 


New York City, N. Y. 


More “Home” Treatment 


An Agent of ‘“‘THE HOME OF NEW YORK’”’ 
living a long distance from any large city, in 
replying to a recent inquiry from the Company 
about routine matters, expressed his preference 
for ‘“‘the usual ‘HOME’ treatment during the 
whole year.” 


Throughout the sixty-three years of its corpor- 
ate existence, THE HOME INSURANCE 
COMPANY OF NEW YORK has steadfastly 
endeavored to so treat all its Agents as to com- 
mand their Confidence, Respect and Loyalty. 


The wisdom of this business policy is evidenced 
in the fact that all Agents of “THE HOME 
OF NEW YORK” are boosters for a common 
purpose—aiding the Company to maintain the 
leading rank it has held for so many years. 





FIRE AND ALLIED BRANCHES OF INSURANCE 


Fire, Lightning, Automobile, Commissions, Hail, Marine 
(Inland and Ocean), Parcel Post, Profits, Registered 
Mail, Rents, Sprinkler Leakage, Tourists’ Baggage, Use 
and Occupancy, Windstorm. 


AGENTS IN CITIES, TOWNS AND VILLAGES THROUGH- 
OUT THE UNITED STATES AND ITS POS- 
SESSIONS, AND IN CANADA 


STRENGTH REPUTATION SERVICE 








further and committed suicide?” 


















REPORT OF PRESIDENT 
COVERS MANY TOPICS 


Agents Must Give Service to As- 
sured If They Are to 
Hold Business 








ENGLISH GIVEN _ PRAISE 


Recommends Employment of a Paid 
Secretary to Extend the 
Organization 


President Frank H. Binder, in his 
report—he did not call it an address— 
touched upon a number of subjects 
which the past year has brought to 
the fore, but gave special attention to 
agents’ qualifications. Mr. Binder com- 
mented favorably upon the interest 
which the members take in the associa- 
tion and the beneficial effect this inter- 
est has on the business, and continued: 
“Yet there is no question that the 
standard of the agent can be raised. . . 
The average insurance agent is not what 
is known as a high-grade man. . . . The 
community would be better off with 
half as many insurance agents, the 
standard of intelligence and efficiency 
could be raised and the public benefited 
thereby. Eventually the fire rating 
bill will do much to improve the class 
of agents. The agent who formerly 
held his business by pull and personal 
qualities will be up against the agent 
who understands the rating schedules, 
who will get the business by giving real 
service to the assured, such service as 
the curbstone broker will be unable to 
give, and in time the latter will be grad- 
ually eliminated. 


Rating Law 


“Almost a year now we have been 
operating under the fire rating bill, and 
while there has been some dissatisfac- 
tion in parts of the state, in most places 
the bill is working out to the complete 
satisfaction of both assured and agent. 
What little dissatisfaction there is 
seems to be more the fault of the agent 
than of the bill. In places where the 
agent is familiar with the bill and goes 
into the matter fully with the assured 
little dissatisfaction exists. You cannot 
go to a man and tell him, ‘This is your 
rate; take it or leave it alone.’ You must 
give him a reason, show him how his 
rate is made and be of more assistance 
to him than merely relieving him of his 
premium. 


Service Stronger Than Favoritism 


“While it is true that business often 
goes by favor, as a general proposition 
the ties of friendship are not sufficiently 
strong to resist the appeal of rate re- 
duction. This is the opportunity for 
the industrious agent having a knowl- 
edge of rates and rate making. To have 
a reputation as an authority in such 
matters means more to the agent than 
ever before. He will in the future get 
business by giving real service to the 
assured. Know your business. Study 
it. Stay with it all the time. The next 
few years it will mean much, and condi- 
tions are changing so fast that there is 
no other course to pursue than to be 
ready for these changes as they come. 


Best Thing for the People 


“The fire rating bill is the best thing 
that has happened to the people of 
Iowa in a long time. The bill has real 
merit and they should see to it that 
their senators and representatives are 
familiar with the bill so that, should 
any attempt be made to repeal or 
amend it, it will not be necessary for 
them to depend on someone else to post 














them, but will have a thorough under- 
standing of the bill themselves. By do- 
ing this it will not be necessary for 
them to absorb all the ‘conversation’ 
that they may hear. 

















“We have all read much during the 
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past year about the contingent com- 
mission plan of compensating agents, 
but after it is all said and done it seems 
to me that an agent is nothing more or 
less than an employe whose services 
are secured for certain purposes, 
namely, the securing of business. When 
the business is secured and passed by 
the company, the contract between the 
agent and the company is fulfilled and 
the agent should receive his fee. We 
are not in the business to take chances 





on fires. . . . It is not fair to penalize 
an agent for the many fires that will 
and must happen in his territory in 
spite of all that he can do. 


Insurance Department 


“At this time I want to call particu- 
lar attention to the most efficient man- 
ner in which the affairs in the office 
of the insurance commissioner have 
been handled. This has been a most 
important year in this office and has 
taken a man of no mean ability, and 
everyone in the state should deem him- 
self fortunate that such a man has been 
in charge of affairs. A less capable 
man with the new law might have made 
it very embarrassing for both assured 
and agent. 

Paid Secretary 


“In closing I would suggest that the 
incoming executive committee take up 
the proposition of employing a paid 
secretary, as the association has 
reached a point where all the agents 
realize its necessity. It would be little 
trouble to get money for this purpose. 
It is not right to ask a busy agent to 
do this work, because to do it right it 
takes time, and time an agent should 
give to his own business. A paid secre- 
tary could do much to increase the 
membership, could issue weekly bulle- 
tins keeping agents informed as to 
conditions and many other things that 
are a necessity. I would suggest that 
during the general discussion of insur- 
ance matters this afternoon the mem- 
bers express themselves as to how feas- 
ible this plan would be.” 





E. S. Phelps of Burlington was on 
hand, as he usually is. He sits in the 
convention by right of being a local 
agent, although he is better known as 
state agent of the Insurance Company 
of North America. Like other field 
men of the old Philadelphia company, 
he has been getting up a list of agents 
in his territory who have represented 
the institution for twenty-five years or 
more and he finds that there are some 
twenty-five of them in Iowa. 





Friends who see in us more good than 
there is are likely to unnecessarily con- 
tribute to our self-appreciation. 


eee wee We 
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Welcome to Waterloo 


The local agents at Waterloo bid the members of the Iowa Asso- 
ciation of Insurance Agents a hearty welcome to their city. 


We trust you have enjoyed your stay with us. 
We are proud of our city and its homes and institutions. 
Command us if we can serve you. 








MILLER-McCARTNEY 
| INSURANCE AGENCY 


HERMAN C. MILLER 
For Service 
in Insurance 

203-204 Syndicate Building 


H. E. Weatherwax 
Insurance Agency 


Insurance in All Its Branches 
Fidelity and Surety Bonds 


“Insurance with us is a business, 
not aside line”’ 


709-10 Black Hawk Bank Building. 
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INSURANCE SURETY BONDS 


ENTLEY 
ROTHERS 


Commercial Bank Building 


LOANS SPECIAL COLLECTIONS 


Cheever & Wilson 


Will write your Insurance 
any old way, 

And you understand we have 
come here to stay. 

All — we have we are 
ready to pay; 

Not sixty days do you have 
to wait for your pay. 





F. J. KOEPKE 


General Insurance 


and 


Real Estate 


a 502 Marsh Place Bldg. 


BURTON E. WILSON 
Insurance 


In All Its Branches 
The Service Agency 


301% West 4th Street 








O. B. Harris 


HARRIS - BICKLEY 
INSURANCE AGENCY 


We Insure Everything 
ut Life 


Charles S. Bickley 


Opposite 


Union Depot WATERLOO, IA 

















J. E. BRAGDON 


District Manager 


Northwestern Mutual Life 
Insurance Co. 


310-12 L. & J. Bank Bldg. 


Waterloo, Iowa 








Only Grievance Is 


Cleared Up 






















The fact that the one grievance re- 
ported by the grievance committee was 
satisfactorily cleared up during the 
course of the meeting was very grati- 
fying. The committee, through J. Q. 
Jefferies, reported that only one com- 
plaint had been made to it during the 
year. R. E. Hawks of Audubon com- 
plained to the committee that after he 
had purchased from the old agency the 
business of the Iowa State of Keokuk, 
Scott Humbert, special agent of that 
company, in Mr. Hawks’ absence, had 
come to Audubon and transferred the 
agency to another agent, giving him 
the expirations. 

Taken Up With Company 


The chairman of the grievance com- 
mittee wrote to the Iowa State and 
in time received a reply which was not 
satisfactory to him. The company 
stated that it had a rule against trans- 
ferring agencies in the absence of the 
agent and that it recognized the rights 
of agents, but it did not come out 
clearly and define its position on the 
ownership of expirations. 

The reply was referred by the chair- 
man of the committee to Secretary 
Putnam of the National association 
for advice. Mr. Putnam replied that 
the Iowa State was not on the coop- 
erating list of the National associa- 
tion, but that if it were the custom for 
the company to furnish its new agents 
with the expirations of the old agents, 
the agents of the company throughout 
the state ought to know this. The 
conclusion of the grievance committee 
was that the Iowa State seemed to ig- 
nore the state association. 


All Cleared Up 


The whole matter was referred to 
the resolutions committee and the fol- 
lowing is the very satisfactory report 
it made upon the subject: 


The resolutions committee have no ac- 
tion to recommend in complaint of the 
case of Hawks of Audubon against the 
Iowa State of Keokuk, referred to this 
committee by the grievance committee, for 
the reason that Mr. Humbert, representa- 
tive of the Iowa State of Keokuk has 
agreed to cancel all policies which have 
been written by the new agent at Audu- 
bon and which were renewals of business 
formerly written by their former repre- 
sentative, and that Mr. Humbert has fur- 
ther agreed that he will furnish no {fur- 
ther expirations of old agents to the new 
agent. : 

The agreement having been concluded 
with Mr. Humbert, the matter is referred 





to the association as a settled issue. 
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James W. Bollinger, President 
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| Surplus: 








$200,000 


| $270,033 


AGENTS WANTED 
IN IOWA, ILLINOIS, 
WISCONSIN, OHIO 
AND INDIANA. 
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SECURITY FIRE INSURANCE COMPANY 


Davenport, lowa 


This sterling company has been operating for 33 years without 


It does not make a big noise but it delivers the 
goods and has the confidence of its agents. 


In addition to the general fire and tornado lines the Security 
writes farm insurance, and this is advantageous to the agent. The 
Security is close to its agents, gives them its fullest confidence an 


d 
It goes the limit with agents that are loyal and true. 


ag 


M. C. Hinsch, Secretary 
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AM a believer in organization and 
| believe it is the only way that any 

business can be bettered. By bring- 
ing men in a business together to dis- 
cuss their business, you are doing a 
real public good. This public work 
you are doing is the threshing out of 
your problems before bringing them 
before the insurance commissioner. 
This is of the greatest advantage to 
the commissioner, as only the big 
problems are thus put up to him. 

Should Give a Square Deal 


I was impressed with the statement 
of your legislative committee that 
agents said that they would reduce the 
rate but for the rating bureau or the 
insurance commissioner. If the rating 
bureau is wrong, bring.the matter to 
the attention of the rating bureau. If 
the rules of the company are wrong, 
bring the facts before the companies. 
If the companies and the rating bu- 
reau, or the actuarial bureau fail in 
their duty, bring the matter to their 
attention or to the insurance commis- 
sioner, but give the law and the com- 
panies and the insurance commissioner 
a square deal by putting up the facts 
to them before condemning them. 

* ke * 
AGENTS MUST HELP REDUCE 

FIRE WASTE 


There are too many fire insurance 
agents. Both the public and the agents 
could. be better served if there were 
but one-fifth as many as at present. 
The Iowa department records show 
26,656 stock fire agents licenses issued 
in 1915. The total premiums of $8,774,- 
333.77 make an average premium of 
$329.17 for each agent’s license, on 
which the commission surely did not 
exceed $70. This gives an agent li- 
censed for five companies the princely 
average annual income of $350 to pay 
for this work and whatever expense he 
may have. 


Must Serve or Lose Out 


This condition cannot continue. The 
old idea that the fire insurance agent 
is a dickering peddler and bill collector 
is being outgrown. There is a newer 
and better conception of the agent and 
his work. This looks on the fire in- 
surance agent as a trusted adviser. 
His work is not only one profession, 
but really two—he is a lawyer in draw- 
ing a contract and insuring valid in- 
demnity for any possible loss, and he 
is an engineer, giving his best service 
to avoid the loss. Fire insurance 
agents must either give this profes- 
sional service or be mere peddlers and 
bill collectors. The agents must 


THE JUSTICE AND BENEFITS OF FIRE INSURANCE RATE REGULATION 


Summary of the Address of 
HERMAN L. EKERN 


Former Insurance Commissioner of Wisconsin 








trol by the state. 
insurance is adequate regulation.” 








“Discussing the regulation of railroads and public utilities, two lead- 
ing authors have recently said that the only alternative to state or 
municipal ownership and operation is adequate regulation and con- 
So in fire insurance, the alternative to state 























choose which, and on their choice de- 
pends whether the agent’s compensa- 
tion shall go up or down. 


s 2s * 
REDUCTION OF FIRE WASTE IS 
IMPERATIVE 


Up to this time property owners 
have quite generally accepted the enor- 
mous annual fire loss as a dispensa- 
tion of Providence. Without much in- 
quiry or complaint, the great mass of 
careful people have paid enormous 
sums to meet the large losses of a care- 
less and indifferent few. At last the 
property owner asks whether this is 
necessary. He must have the indem- 
nity, but he also wants the losses re- 
duced. He is perfectly willing to pay 
for both, knowing that the saving in 


-losses must make all the gainers in the 


end. 

All insurance is essentially mutual. 
Even the stock companies are mutual, 
the capital being a guarantee of good 
faith. In case of conflagrations the 
surplus is loaned for a payment, but it 
is expected to come back eventually 
from the payments of the policyhold- 
ers. It is the premiums which the pol- 
icyholders pay which pay the losses. 


Premiums Equal Taxes 


In cities the fire insurance premiums 
often equal or exceed the taxes. For 
an average of $20 to $50 paid in insur- 
ance premiums the property owner 
only buys a proportionate interest in 
the annual ash heap, a total loss to him 
and the community, with the exception 
of the money spent for fire prevention. 
The most wasteful government gives 
some return for the tax. 

The problem is to put a check on 
this waste. In this work the local 
agents take the lead. They must be 
the missionaries. They are in touch 


with the property owners. Their atti- 
tude will, to a large degree, determine 
the attitude of the public. It is from 
this point of view that the new laws 
regulating fire insurance rates mean so 
much to the agent and to the public. 
To the agent it means opportunity for 
more service. To the property owner 
it means more value for his money. 
It means a higher standard and fewer 
and better agents. 


Opportunity Now Here 


In the past the fire prevention work 
of the agents counted for little or noth- 
ing. The fault was not theirs. The 
want of fixed rates and the existence 
of secret, cut-throat competition and 
rate juggling made it no object for the 
insured to reduce the hazard of loss 
so far as his rate was concerned. 
When the agent can confidently go to 
the property owner and assure him of 
certain reductions in his rates for defi- 
nite improvements, the improvements 
will come. This is the service that the 
owner wants and that the real agent 
will give. 

Under the new rating law you know 
what others are charging. The time 
formerly spent in protecting your busi- 
ness against other agents must now be 
spent in the service of the assured. 

* * * 
COLLECTIVE RATING THROUGH 
BUREAUS INDORSED 


Not all property is equally liable to 
burn. There must be machinery for 
getting the facts and calculating the 
hazard. It is for this purpose that rat- 
ing schedules have been devised by 
which the rates on individual buildings 
are fixed to fit the hazard for the prob- 
ability of loss by fire. 

The schedules may be applied and 
their resulting rates determined by in- 


dividual companies, but this is imprac- 
ticable and would result in inexcusable 
waste. There are in Iowa 138 stock 
companies doing a general business. 
If each attempted to make a rate on 
each individual property for itself the 
work would be repeated 138 times. As 
the expense for making the rates 
ranges from 1 to 2 percent of the pre- 
miums, the expense of each doing this 
would plainly be prohibitive. 


Anticompact Laws a Failure 


This is one of the reasons why anti- 
compact laws prohibiting common rate 
making has uniformly been a failure. 
Independent rating bureaus are only 
such in name. They necessarily take 
their orders from the insurance com- 
panies which pay the bills. The real 
responsibility for the rate made is thus 
placed squarely on the company. That 
is where it belongs, but the public will 
not stand for giving a corporation the 
right to determine what shall be 
charged for fire insurance without any 
regulation on behalf of the public. 

The Iowa law probably reflects most 
closely the public sentiment in the 
United States on the regulation of fire 
insurance rates. It occupies the middle 
ground. It provides for control, gives 
the benefits of cooperation in making 
the rate, and still retains competition 
by retaining the prohibition of agree- 
ments as to the rates to be charged. 

* * x 


HISTORY OF REGULATION OF 
RATES OUTLINED 


New Hampshire enacted a rate regu- 
lation law in 1899, but it has never 
amounted to anything. After that 
Texas enacted a law for the actual 
making of rates by the state, but as it 
refused to use the schedules and other 
information collected by the compa- 
nies, that law did not last long. Then 
another law was enacted in Texas, the 
state taking over the machinery of the 
companies, and this law is still in 
force. In 1909 Kansas enacted the first 
rate regulation law that has really 
proved effective. It gave the superin- 
tendent of insurance full control over 
fire insurance rates, including author- 
ity to require the company to file a 
higher or lower rate. 


Kansas Rate Decision 


The companies contested the consti- 
tutionality of this law and it was up- 
held by the Supreme Court of the 
United States on April 20, 1914, the 
court laying down the principle that 





“the business of fire insurance is vested 





























Western Dept. 


“Synonym of Strength and Endurance” 


ATLAS 


Assurance Co., Ltd. 


ESTABLISHED 1808 
In business continuously for more than a century 
Fire, Lightning and Tornado 


Agents wanted in unrepresented territory 


Apply 


London, Eng. 


Chicago, IIl. 
































It Helped Him Build His Business 


I will say that I have found the course a great 
help to me, not only in building up my insurance bus- 
iness, but in getting improvements made. 
given me an opportunity to talk to the owners in an 
intelligent way, and in a way I could not have talked 
had it not been for taking the course. 
Inspection Bureau service is very good, and I find 
that they are willing to co-operate in anything that 
is for the improvement of fire prevention. 


Taught by Mail in Twenty Lessons 
ANALYTIC MEASUREMENT OF FIRE HAZARD 


By JAY S. GLIDDEN 
Write for Information 


Fire Protection Correspondence Courses 


403-4 Lincoln Inn Court, Cincinnati 
1362 Insurance Exchange, Chicago 


Hammond, Ind. 


It has 


Our Indiana 


J. Fioyp Irisu. 
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H. lL. EKERN, Madison Wis., - 
Commissioner 0 

Pormer Summ cue 

SURG eee res 

with such public interest as_to justify 

legislative regulation of rates. 

The Kansas rate decision was far- 
reaching and was one of the best deci- 
sions ever made for the assured, for 
the company and for the agent. There 
are two alternatives—adequate regula- 
tion or public operation. _That_is why 
the Kansas rate decision is a Godsend 
to the insurance companies, as other- 
wise we should have state insurance. 

Missouri and Kentucky later enacted 
rate regulation laws. _ There was 
trouble and the companies withdrew, 
but after investigation by commissions, 
better laws were enacted and those 
now in effect correspond largely to 
the present Iowa law. 

Laws of Various States 


The Missouri and Kentucky laws re- 
quire the rates to be adjusted arbi- 
trarily on the experience of the five 
preceding years, while the Iowa law 
leaves the adjustment of the rates to be 
made by the insurance commissioner 
on the «hee facts. In this I think the 
Iowa law is the better. : 

The precedent for the Iowa law is 
found in the recommendations of the 
National Convention of Insurance 
Commissioners at New York in De- 
cember, 1914. Laws substantially fol- 
lowing these recommendations have 
since been enacted in Iowa, Minnesota, 
Missouri,» Oklahoma and Kentucky 
and, in part, in Michigan and Penn- 
sylvania. 





x * * 


GOOD FEATURES OF IOWA LAW 
POINTED OUT 


The Iowa rating law provides for 
having the rating done by a bureau 
representing a number of companies. 
The bureau is supervised by the insur- 
ance commissioner. The Iowa law 
permits variations from the bureau 
rates and thus does not wipe out com- 
petition among companies. One com- 
pany may file variations from the bu- 
reau rates, but they cannot become ef- 
fective until fifteen days afterwards. If 
the company could file the schedule 
one day and change it the next, it 
might be able to write some particular 
risk under that schedule and thus dis- 
criminaie. 


Power of Commissioner 


I insist that the insurance commis- 
sioner should have the power to sub- 
stitute a just and equitable rate for an 
unjust and inequitable rate. The rail- 
roads and public utilities fought this 
principle for years. You have got to 
have that in any law that is going to 
be permanent. There is a fight on 
now in Michigan because that was 
omitted from the law. 

There was one other feature in the 
commissioners’ recommendations and 
that was that companies must not en- 
ter into any agreements unless in writ- 
ing and filed with the insurance com- 








missioner. This was not written in 
your law because you had the Blanch- 
ard law. 

Stick for Regulation 


You should stick to the principle of 
rate regulation instead of competition 
until your people accept the principle. 
The Iowa law gives the insurance 
agent an opportunity to give service to 
his assured. The property owner can- 
not study this matter. You are the ex- 
perts who can. You should do that 
every time before a case goes to the 
insurance commissioner. If there is 
one thing an insurance commissioner 
is more afraid of than anything else it 
is making mistakes. He is always 
ready to-receive information. 

Explain the law to your assured. 
Study his problem and learn how to 
advise him intelligently. If a mistake 
has been made in his rate take it up 
with the proper authorities. But get 
the facts. Show him your readiness 





WALLING REPORTS ON | 
RATING BUREAU WORK 


During First Year Institution 
Makes Great Record of 
Accomplishment 


MANY RATES ARE REDUCED 


Manager Presents Figures on Mapping, 
Rating and Rerating Since This 
Time Last Year 


K. L. Walling, manager of the Iowa 
Rating Bureau, read a paper on the 
work of that institution, including some 
interesting figures showing the results 








Wise lowa Agents Are Representing 


“THE BIG IOWA COMPANIES” 





lowa Automobile Mutual 
INSURANCE CO. 
Cedar Rapids, Iowa 


The Leading Automobile Writing Company in Iowa 


Automobile Fire, Theft, Tornado 
and Collision 


Full Floater Policies 


Service ‘‘Best in lowa’’ 





Iowa Mutual Liability 
INSURANCE CO. 
Cedar Rapids, Iowa 


A Leading Liability Company 


Workmen’s Compensation 


Automobile Liability and 


Teams Liability—Public Liability 
Iowa Rates Fair and Reasonable 


Write for an Agency 


C. J. Duncan, Vice-Pres. and Gen’! Manager 
Home Office—Cedar Rapids, Iowa 





Property Damage 


Service “‘Best in Iowa’ 








and ability to serve him, but insist that 
the principle of the law is right and 
endeavor to convince him of that fact. 





WATERLOO CONVENTION CITY 


Like several other Iowa cities, Wa- 
terloo is making a drive for conven- 
tions. It has two strong commercial 
organizations. They have contributed 
liberally for the expense of getting con- 
ventions to the city and their members 
work hard to this end. Waterloo is 
very well adapted to handling conven- 
tions by reason of the fact that its 
railroads run into the city from every 
direction and the Russell-Lamson is 
one of the best hotels in the state of 
Iowa, with accommodations for a large 
crowd. Furthermore, Waterloo is a 
pleasant place to be. It is laid out on 
a liberal scale and has many fine 
homes, a good golf club, splendid 
paved streets for automobiling and is 
generally attractive. 


of the first year’s activities. 
he said: 

In past years there has been no in- 
centive for property owners to adopt 
any safeguard against fire, or to im- 
prove their property with a view of 
preventing the immense fire waste. The 
insurance rates in the past have been 
based on schedules applied systemat- 
ically, but, in many sections in this state, 
were ignored, and policies written at 
judgment rates to the disadvantage of 
those who paid the published rates. 


Matter of Rerating 


It is now about one year since the 
organization of the Iowa Rating Bu- 
reau. The former published rates were 
accepted as a basis from which flat per- 
centage reductions were given. These 
credits were calculated to bring about 
approximately the same result as the 
application of the new reduced basis 
rate to be used. To lighten our bur- 
dens we requested that applications for 


In part 








rerating be restricted to risks where 


improvements had been made or 
changes of occupancy had occurred, or 
to risks that had not been treated. The 
task of rerating has now reached a 
point where we are in a position to 
give fairly prompt attention to all re- 
quests. 
Bureau’s Work Approved 


Notwithstanding the opposition to 
the new insurance law which is appar- 
ent in some parts of the state, we have 
been very much encouraged with many 
evidences of approval of our efforts in 
advising as to the proper methods of 
protection against fire, care of property 
and the construction of buildings. We 
have received many letters from prom- 
inent business men and manufacturers, 
commending us upon our work of in- 
spection and rating of their property 
and the advices given regarding im- 
provements. A great many individual 
risks have been improved and the 
rates materially reduced therefor. 


Frame-Row Towns 


We have towns in which were haz- 
ardous frame rows rating from $10 to 
$12 by schedule. In many cases of this 
kind we secured the removal of serious 
hazards. We have induced the build- 
ing of fire walls in the middle of frame 
rows, cutting off exposures, removed 
or safeguarded explosives, secured the 
installation of fire-fighting apparatus, 
the placing of standard fire doors or 
fire shutters and the installation of 
wired-glass windows and the installa- 
tion of automatic sprinklers is on the 
increase. 

We have carefully gone over with 
the assured detailed valuations, in or- 
der to arrive at a proper average rate 
where blanket forms were desired, and 
have been able to advise them regard- 
ing proper coverage and the figuring of 
average rates on large properties. These 
matters have helped to place our meth- 
od of treatment in a proper light, and 
we believe the public largely appreci- 
ates the justness of fair and uniform 
treatment without discrimination. 


Substantial Rate Reductions 


_And now I wish to give a brief out- 
line of the work accomplished by the 
bureau during the past year. Substan- 
tial average reductions have been made 
in rates on all classes of risks as far as 
at present treated. In many individual 
cases the reductions have been consid- 
erably greater; while in some cases, 
due to changes in risks or additional 
hazards, the rates have been advanced. 
In the work of equalizing rates this 
cannot be avoided, but in many such 
risks improvements can be made to off- 
— the advance, or even show a reduc- 
ion. 


Statistics on Work Done 


Following is a tabulated list of the 
results of our work from July 1, 1915, 
to June 1, 1916: 





See e ee eer er eeresses 


We have rerated 35 electric light plants 
(our office*), giving an average reduc- 
tion of..... haalenaNs o, 9/0010 6 sig pene = 21 percent 

Average reduction on all brick buildings 
rerated to June 1............. 24 percent 

Average reduction on all frame buildings 

20 percent 


*Des Moines office, exclusive of those at 
Cedar Rapids and Sioux City. 

We have approximately seventy- 
five town maps now in the Sanborn of- 
fice being lithographed and approxi- 
mately fifty towns (including abey- 
ance) under treatment in the Des 
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EK. L. WALLING, Des Moines, 
Manager Iowa Rating Bureau 





Moines office at the present time. Many 
of the 500 towns still unrated are too 
small to map or rate, consisting of two 
or three scattered risks. 

With a continuance of the work as 
tabulated above, no opposition to the 
present method of conducting the fire 
insurance business in the state of Iowa 
can long be maintained. 


LEW ANDERSON MISSED 


There was one face sadly missed 
from the convention. It was that of 
Lew W. Anderson of Cedar Rapids, 
who was twice president of the or- 
ganization and whose death occurred 
last fall. During the eight years in 
which he was active in the associa- 
tion very few men, if any, did more for 
its advancement than he. 

Speaking on the floor of the conven- 
tion, Lurton H. Stubbs, who is now 
managing the Anderson agency, said 
that nobody, unless called upon to 
succeed Mr. Anderson, could appreciate 
how well he handled his business. He 
was a credit to the insurance business 
in Iowa and in the country at large. 








One of the most vere 2 — in the 
world is reliability. The who ac- 
quires a reputation for reliability will be- 
come the master. Reliability begets con- 
fidence, and of confidence are made the 
axles upon which all the cogs and wheels 
of life turn. 


Sees Dignity of the Commonplace 





Charles E. Sheldon Delivers Admirable Address on the Nobility of 
Performing Everyday Duties Well and Applies the Lesson 
to Fire Insurance Agents—Interesting Comments Made 
on Various Features of the Business 





livered by Charles E. Sheldon on 

“The Dignity of the Common- 
place.” Out of a full experience as 
local agent, company executive, west- 
ern manager and good citizen, the 
speaker has gathered the lessons that 
profitably might be learned and em- 
bodied some of them in this address. 

By the way of introduction Mr. Shel- 
don related some of the amusing in- 
cidents of his early local agency ex- 
perience. The address itself was as 
follows: 

A short distance from my office in 
Rockford is located “Memorial Hall,” 
an edifice which the county of Winne- 
bago erected as an expression of ap- 
preciation for the service of the “boys 
in blue.” 

All too frequently I observe that the 
flag which floats over the building is at 
half-mast and in a day or so a small 
company of men march out and up the 
street to pay the last honors to a com- 
rade who has been “mustered out” by 
the Grim Destroyer. As these men 
pass, I note their decreasing numbers 
and that the burden of the years is 
pressing heavily upon them. 


Glory of the Commonplace 


I was born in Rockford, and have 
always lived there, and I know the his- 
tory of some of the men who a little 
more than fifty years ago were in the 
flower of youth and manhood, with 
ambitious hopes and flattering pros- 
pects, but who were willing to sacrifice 
all that we might become a great na- 
tion, a united country from ocean to 
ocean and from the Great Lakes to the 
Southern Gulf. We do not find the 
names of these men among those of 
the great commanders, yet they did 
their duty, actuated by just as pure 
patriotism as inspired their leaders. 
Theirs is the glory of the common- 
place, but every American boy has a 
larger heritage because of their pa- 
triotism, and we all have been blessed 
in the fruits of their sacrifice. 


“The little green tents where the sol- 
diers sleep, and the sunbeams play and 
the women weep, are covered with flowers 
today; and between the tents walk the 
weary few who were young and stalwart 
in ‘sixty-two,’ when they went to the war 
away. The little green tents are built of 


\ DMIRABLE was the address de- 





sod, and they are not long, and they are 
not broad, but the soldiers have lots of 
room; and the sod is part of the land 
they saved, when the flag of the enemy 
darkly waved, the symbol of dole and doom. 
The little green tent is a tning divine; the 
little green tent is a country’s shrine, 
where patriots kneel and pray; and the 
brave men left, so old, so few, were young 
and stalwart in ‘sixty-two,’ when they 
went to the war away.’ 

Therefore, as these men with whit- 
ened hair and bowed shoulders pass 
haltingly on, in their sad march, my 
heart leaps with tenderest sentiment to 
do them honor. 


Applies to Every Vocation 


I feel there is passing through your 
minds the question: What has this 
to do with the fire insurance business, 
and I shall answer your mental inquiry 
with the reply: Not more than it has 
to do with any other vocation in which 
men are engaged. 

Faithfulness to duty gives dignity to 
the private in the ranks and to most 
of us it falls to do the commonplace 
things—just the ordinary things which 
need to be done—which, if done well, 
inspire the confidence and respect of 
others and gives us courage for higher 
flights. 


Business Judged by the Agents 


The fire insurance business is being 
judged today, not by the utterances of 
those in high places, but by the things 
done by the great army of local agents 
—said to be 400,000 strong—and scat- 
tered throughout the length and 
breadth of the land. 

To the average property-owner the 
local agent is the company and our law 
courts support in large degree this be- 
lief. How important, therefore, be- 
comes the trust confided to the local 
agent, who, by the stroke of the pen, 
or even by word of mouth, may involve 
his principal in large pecuniary obliga- 
tions and on the other hand by igno- 
rance or lack of fidelity may cause 
serious loss to friends and patrons. 

Importance of the Agent 


How important, therefore, it be- 
comes to properly recognize the func- 
tion of the local agent, to accord to 
him freely and cheerfully all just praise 
and on the other hand how desirable 
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it is that the local agent shall himself 
have a right conception of his honor- 
able office and in largest measure ap- 
preciate the dignity of his position and 
the opportunities which are his. 

It has been my observation that 


‘some of the most vicious laws affecting 


the fire insurance business which are 
to be found upon the statute books of 
the various states are there because of 
some personal grievance on the part 
of men who had political influence. 
The author of one of the most iniquit- 
ous of these measures and the enact- 
ment of which, into legislation, caused 
the withdrawal of the fire insurance 
companies from a prominent state, on 
being asked why he did it replied: 
“So and so had some trouble with an 
insurance company and asked me to 
put this through. I didn’t know what 
it meant.” 

That was an expensive “didn’t know 
what it meant” and bred also a great 
amount of anxiety and bad feeling. 


Principle Is Mutual 


Possibly the local agents of the state 
in question could not have prevailed 
against the man who nursed a griev- 
ance, but I imagine that in this great 
state of Iowa such a high-toned body 
of intelligent men as comprise the per- 
sonnel of the Iowa State Association 
of Local Agents is not without polit- 
ical influence which, if organized and 
wisely directed, might remedy some of 
the careless and pernicious legislation 
in which your state is not lacking. Too 
often the public and the law-makers 
forget that the underlying principle of 
stock fire insurance is mutual. The 
motto of the New York insurance de- 
partment expresses that fact, and fire 
insurance companies simply gather up 
in the way of premiums the contribu- 
tions of the many, in order that. dis- 
aster may not unduly press down upon 
the unfortunate few. 


Power to Mould Sentiment 


If, as I believe, the local agents pos- 
sess the power to mould public senti- 
ment and through cooperation and the 
great, but as yet, hardly exercised in- 
fluence of their national, state and local 
associations, to ward off and even 
amend unwholesome and burdensome 
laws, then what a part the common- 
place may play in the destinies of this 
great business of ours upon which it 
is stated nearly two millions of per- 
sons depend for daily support, a busi- 
ness also so important a factor in its 
relation to great financial interests that 
the withdrawal of its protection from a 
single state causes apprehension and 
an unsettlement of business plans and 
conditions. 


Favors Conferences 
If my vision is clear and I speak true 
words, may not the mutual interests of 
the companies and their representa- 
tives be helpfully served by conference 
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and the joint discussion of the various 
questions vitally affecting our common 
welfare? As some of you doubtless 
know, the company organizations hav- 
ing jurisdiction over the states of the 
central west have cheerfully taken ac- 
tion expressing the desire for confer- 
ences with “responsible committee of 
local agents” and I have in mind a 
prominent and, for the companies, a 
profitable state, where we are today 
facing a most embarrassing situation 
and one fertile in the possibilities of 
danger and loss to all concerned, a 
condition which might have been 
avoided had there been a joint confer- 
ence of companies and agents. 
Closer Understanding Needed 

Let us not only hope, but faithfully 
work, for a closer understanding be- 
tween companies and agents. Let us 
help the flower of cooperation to blos- 
som into the fruit of efficient service 
to the public, bringing to us as the re- 
ward—permanency and greater accom- 
plishment. But if we are to dignify 
the commonplace and give to it an 
honorable and conspicuous position, 
should not companies and agents be 
keenly sensitive to their respective ob- 
ligations? ; 

The multiplying of agents is not a 
desirable thing for the business and 
companies would do well to impress 
upon their field: men more than they 
have done that quality should be pre- 
ferred to numbers, and that quantity of 
premiums may sometimes bring loss, 
as well as create a demoralizing situa- 
— Position of Pield Men 

I think I will go a step further and 
suggest that our business might be 
greatly helped if the companies more 
clearly recognized the fact that as to 
local conditions the field men are the 
eyes through which they see and the 
hands with which they work, and a 
special agent known to disregard his 
obligations and to be devious in his 
ways should find it impossible to se- 
cure employment with reputable com- 
panies. The insurance companies owe 


it to their intelligent, efficient and high-- 


minded field men to practice this dis- 
crimination, and you agents should help 
along by refusing to have dealings with 
any field man who regards his honor 
lightly. . 

What we need for the perpetuity and 
development of our business is com- 
monplace honesty and fair dealing on 
the part of the company, official or 
manager, as well as the special agent 
and local representative, and what is 
more dignified than these common- 
place virtues? 


* * os 
POSITION ON UNDERWRITERS 
AGENCIES 


Inasmuch as I have referred to the 
limitation of agencies, I presume I may 
be expected to say something about 
underwriters agencies. 

During the past few months I have 
met some healthy, well-developed criti- 
cism because of certain very frank, and 
I should like to say, honest utterances 
ef mine on the subject of underwrit- 
ers agencies and the attitude of agents 
and agents’ associations toward- these 
“annexes.” 

I have not changed in the least my 
views, as previously expressed, upon 
this particular phase of our business. 
I still maintain that in effect and prin- 
ciple there is no real difference in the 
ambitious plans for premium growth 
and greater distribution of liability 
whether sought through the medium 
of “underwriters agencies,” subsidiary 
companies, or the solidarity of man- 
agement of several large and influen- 
tial companies. 

Retards Cooperation 

I am not in any sense an advocate 
for the perpetuity of these methods, 
but I view with apprehension and re- 
gret the extreme views of certain well 
known and influential agency .interests 
on this underwriters agency question, 
because thereby the spirit of coopera- 
tion, which I prize so highly, is seri- 
ously retarded, 

Because I said in my address before 
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the Nebraska agents at Grand Island 
that I was, however, personally indif- 
ferent to the outcome of the contro- 
versy, someone over the signature 
“Missouri” (that’s the state you know 
where they have to be shown) pub- 
lished a letter in the “Agency Bulle- 
tin” of the National Association of In- 
surance Agents accusing me of incon- 
sistency, asking how I could be indif- 
ferent to the “underwriters” conten- 
tion while I was operating an “annex” 
for my own company. 

I think you will agree that I can 
prove an “alibi” and will find me not 
guilty when I tell you that while the 
premiums reported to our Rockford 
office were approximately $2,500,000 in 
1915, less than $70,000 came through 
the “annex” or “underwriters” depart- 
ment. Surely I have not “rocked the 
boat” very badly. 

So much by way of personal explana- 
tion! 

a * * 
SERVICE AND COMPENSATION 

OF AGENTS 


The local agent should not be simply 
a “hewer of wood and drawer of wa- 
ter,” but remembering that efficiency is 
the watchword of the present-day busi- 
ness world, study to perfect himself 
in his profession and fill it with a spirit 
of broad-mindedness which shall dig- 





nify his relations with his clients and 
with the companies which he repre- 
sents. 

_ Read at least one good up-to-date 
insurance journal; learn as much: as 
you can, and you can learn much, 
about the method of making rates. 
Do not overlook the importance of 
keeping informed with respect to fire 
prevention methods. Do not be too 
anxious for the hasty adjustment and 
prompt payment of suspicious or un- 
reasonable claims. The fire insurance 
companies have always treated claim- 
ants with liberality and promptness, 
more just in this respect in their deal- 
ings with the public than the public as 
a whole have been with them. 


Large City Brokers 


Be able to show property-owners 
how they may secure rate reductions 
by improvements in the hazard of their 
risks. I do not know of any business 
which requires a man to be more gen- 
erally well informed than that of fire 
insurance. If you have not realized 
this you have doubtless missed many 
opportunities for making your agency 
more productive. Don’t complain if 
you lose a risk through the competition 
of the large cities brokers, but edu- 
cate yourself to meet their competi- 
tion and by giving the assured as good 


service as they can furnish, secure the 
business. It is inevitable that some 
risks will be controlled by the brok- 
ers in the large cities because financial 
interests are so intertwined and con- 
ditions governing the management of 
great corporations are so involved that 
the insurance on such properties can- 
not always be directly secured by the 
local agent. 

A recent number of a journal de- 
voted to business economics contained 
an editorial reviewing the arguments 
presented by the Local Agents Asso- 
ciation at the St. Louis meeting of the 
Insurance Commissioners on the ques- 
tion of compulsory contingent com- 
missions. While the argument of the 
editor, as a whole, might be easily 
overturned, there is one pertinent and 
interesting reference to the compensa- 
tion of local agents which is also of 
importance as revealing what is in the 
minds of many respecting the work 
performed by the local representatives 
of the companies and which should 
sound a warning note to the indiffer- 
ent or inefficient agent: 

“What the whole discussion of the com- 
pensation of insurance agents comes down 
to is this: The agents, as a whole, have 
failed to convince the public that their 
work is worth the money which is being 
paid to them. Whether the agents them- 
selves agree with this dictum can, after 
all, have little bearing upon the ultimate 
outcome of the matter. In this particular 
instance the mass of insurance agents 
represents the prisoner at the bar. The 
public is the jury before whom the evi- 
dence has been submitted and the various 
state legislatures represent the judge who 
has the power to declare a sentence. It 
seems now as if a judgment could not long 
be deferred inflicting upon the defendant 
either more work for the same pay or less 
pay for the same work. The state has 
already decreed that the compensation of 
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HE Cedar Rapids local agents 
send greetings to all the in- 
surance men of Iowa. 

Our city has always taken an 
active interest in the agency move- 
ment. We believe in organization 
and realize its benefits. We urge 
all agents to join the State asso- 
ciation. Come and see us. 
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the agent writing workmen’s compensa- 
tion insurance shall not be more than 
17% percent of the premium written. Is 
workmen’s compensation, in fact, to any 
considerable degree more compulsory up- 
on the average man than fire insurance? 
The business man can as well afford to be 
without compensation coverage as without 
fire coverage, and the same is true of the 
house owner in case he wishes to mort- 
gage the house. Looked at from the point 
of view of the general public, there seems 
more than a little possibility of legal lim 
itation of fire insurance commissions.” 


Greatness of the Business 


A few days ago I attended, in New 
York City, the exercises celebrating 
the -fiftieth anniversary of the Na- 
tional Board of Fire Underwriters, and 
in the evening while enjoying the ban- 
quet and the addresses by distinguished 
men of national reputation, which 
closed the day’s doings, I could not 
help but think that it was a far cry 
from the company of gentlemen gath- 
ered about the table in Lloyd’s coffee- 
house in London a great many years 
ago and this assemblage of fire insur- 
ance officials and managers represent- 
ing great corporations, whose out- 
standing policies amount to an aggre- 
gate liability running into billions of 
dollars, and whose annual premium re- 
ceipts approximate four hundred mil- 
lions of dollars. 

Surely we are in a sense citizens “of 
no mean city” and therefore let us 
honor ourselves and the interests we 
represent by a due appreciation of the 
“Dignity of the Commonplace,” which 
simply means doing work well, thereby 
securing and retaining the respect and 
confidence of those we serve. 
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lowa Life Insurance Company 
of Waterloo, Iowa 


Expresses its appreciation of the Iowa Association of Insurance Agents holding its 
annual gathering in Waterloo. 

All the citizens have felt a sense of obligation to you and they have opened their 
gates to you. We hope you will honor us again. 

Many general agencies writing fire and casualty business are taking on life com- 
panies in order to furnish everything in insurance. The Iowa Life is a home company 
with a good name. It is backed by lowa people, its investments are in Iowa, its directors 
are lowans. It makes a strong appeal to Iowa people. 


We write modern and liberal contracts and make good terms to agente. 


Call on or write F. A. Ferguson, President 
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That the Law Costs People 
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Emory H. English, insurance com- 
missioner of Iowa, gave an informal 
talk on the rating law and some of its 
results, showing how it has operated to 
the benefit of the public. He said in 
part: 

The experience of the Iowa depart- 
ment last year has been a very inter- 
esting one. The application of the new 
rating law in July brought new prob- 
lems to be handled by the commis- 
sioner of insurance and materially in- 
creased the burden of correspondence 
in the department. As a whole, the op- 
a of the law has been most favor- 
able 

Some Agents Got Panicky 


Naturally there was considerable ap- 
prehension in various quarters with 
reference to the cost of fire insurance 
after the law became effective and just 
prior to the 1st of July a rate panic 
was experienced in the state. Many 
agents sought to renew policies at the 
old rates in force, for a long term, in 
order that the policyholders might not 
be in doubt as to the cost of their in- 
surance immediately after the applica- 
tion of the new law. Some of these 
renewals were made at very low rates 
and others at rates higher than the new 
filings of the bureaus, therefore many 
of the policyholders who became pan- 
icky and secured renewal of their pol- 
icies at that time could have enjoyed 
a lower rate had they waited until after 
the law became effective. 


How New Rates Were Arrived At 


You will be interested in knowing 
how the new rates filed were arrived 
at by the newly organized Iowa Rating 
Bureau at Des Moines. This bureau 
had taken over the surveys of Iowa 
properties owned by the Iowa Inspec- 
tion Bureau, at Cedar Rapids, and 
while the advisory rates fixed by the 
old bureau were not actually being paid 
all’ over the state, these surveys were 
valuable because they were the only 
ones in existence and it will take sev- 
eral years to survey and rerate the mer- 
cantile properties in the staté. It was 
decided that the only practical method 
of establishing rates for immediate use 
by the companies subscribing to the 
services of the Iowa Rating Bureau 
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would be to take the old rates in the 
hands of the agents as a preliminary 
basis and fix new ratings by percent- 
ages of deviation therefrom in various 
classes of property. 


Experience on 36,000 Risks 


An investigation of rates being 
charged prior to 1915 by thirty-nine 
companies operating in Iowa, upon 36,- 
000 risks, disclosed to me that an av- 
erage cut of close to 17 percent from 
the rate schedules of the old Iowa In- 
spection Bureau was in force in the 
state. I would not attempt to tell you 
how great reductions had been made. 
Inasmuch as business had been volun- 
tarily accepted by the companies upon 
these rates, the department felt justified 
in holding that they were to be consid- 
ered as adequate without discrimina- 
tion. 

As a result of the showing, the Iowa 
Rating Bureau therefore filed the old 
rates with a flat 1634 percent reduction 
for frame buildings and 25 percent re- 
duction for brick buildings. These 
rates were largely applicable to mer- 
cantile rates only. Full rates being filed 
upon town dwellings and farm prop- 
erties. 

The work of rerating the state was 
immediately entered upon by the bu- 
reau and is progressing rapidly and 
the rates above indicated will be re- 
flected in the new rate. 


Grounds for Apprehension Existed 
It was not strange that property 





owners, as well as agents, were appre- 
hensive with reference to the new rates 
to be charged for fire insurance. I 
confess that even with the information 
that the department was in possession 
of I was apprehensive myself with re- 
spect to how accurately the rates filed 
would reflect in actual experience to 
charges heretofore made by the com- 
panies. 

It was gratifying to me, in tabulating 
the reports of the various companies 
for 1915 business, to find that the av- 
erage rate paid in 1915 was less than 
that paid in the year 1914 and previous 
years. 

Record of Six Years 


There has been a constant lowering 
of the average rate paid upon the fire 
insurance in Iowa for a number of 
years and I am pleased to be able to 
tell you that the Iowa experience of 
all fire organizations shows the follow- 
ing reduction in average cost for the 
years indicated: 

ALL FIRE ORGANIZATIONS 

Average 
Premiums and Rate 

Assessments Per 
Year Risks Written Received $1,000 
1910..$ 667,373,870.27 $ 8,667,255.60 $12.99 

1911.. eric eh i 
1912... 775,814,703.56 % f ; 
3913.. 959, 952, 389.28 10,940,999.20 11.39 
1914.. 993, 781,639.10 10,163,353.09 10.23 
1915., 1,050, 494, 828.16 10, 369, 520.91 9.87 


Total.$5,162,727,264.08 $57,997,376.98 $11.23 
STOCK COMPANIES 





Rate 
Year Risks Written Received $1,000 
remiums Per 


oh ei 540, 758, .- 53 $ 7,469,130.98 $13.81 
191 585,223,268.71 7,479,357.84 12.78 


1912 799,351,094.15 
1914.. 826,513,077.56 : 
1915.. 867,469,687.16  8,774,333.77 10.12 


Total.$4,253,910,370.77 $49,313,726.45 $11.59 
Critics Silenced 


The total risks written in 1915 shows 
a substantial increase over 1914, with 
a very small increase in premiums and 
assessments received. This informa- 
tion completely closed the mouths of 
those who were critical of the law and 
predicting that its operation would cost 
the policyholders of Iowa many mil- 
lions additional for their fire insurance. 
The operation of the law has fully jus- 
tified the predictions made by its 
friends. The department has been very 
careful to investigate all criticisms 
made, both in respect to ratings and 
the provisions of the law and has been 
absolutely unable to find a single point 
in which the law shows a weakness in 
operation or where it could be strength- 
ened. If there be any who have sug- 
gestions to make with reference to the 
strengthening of the law, I will be grat- 
ified to have them forwarded to the de- 
partment for consideration. 


Tribute to Ekern 


In this connection I want to pay 
tribute to the ability and genius and 
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Now is the time for life insurance men to get into 
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of prosperity. People are purchasing life 
insurance. They are recognizing 
its value as personal and bus- 
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is no line of effort 
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ZETNA INSURANCE CO. 


OF HARTFORD, CONN. 


When in the early history of the Aetna, its directors borrowed money on 
their own notes to enable the company to fulfill its obligations, and when 
after the New York fire of 1845, they again drew upon their own resources 
for the same purpose, they gained for the company that public confidence 
which has so materially contributed to its development into the magnifi- 
cent institution it is today.—The above is from the Standard of Boston. 


WM. B. CLARK, President 
THOS. E. GALLAGHER, Gen. Agt. 
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knowledge displayed by Hon. H. L. 
Ekern, who was chairman of the spe- 
cial committee of commissioners to in- 
vestigate the subject of fire rating for 
the National Convention of Insurance 
Commissioners. Mr. Ekern is a mod- 
est man, but you are entitled to know 
that his ideas and his language, more 
than those of any other man, were in- 
corporated into the Iowa law, and while 
it was not his fortune to have the law 
enacted in Wisconsin, I am sure it must 
be gratifying to him to witness its 
splendid and equitable operation in 
Iowa. 

He gave most liberally of his time 
and energy towards the solving of the 
vexing problem of fire insurance rates, 
and we of all Iowa are greatly indebted 
to him for the success of the law which 
is operating with such benefit to the 
property owners of the state. 


STORY OF THURSDAY’S 
MEETING BRIEFLY TOLD 


(CONTINUED FROM PAGE 1) 


vice-president and western manager of 
the American of Newark. “The Dignity 
of the Commonplace” was Mr. Shel- 
don’s subject, and was treated not only 
beautifully but in a most impressive 
manner. 

The last speaker at the forenoon 
session was Insurance Commissioner 
Emory H. English of Iowa. Mr. Eng- 
lish had not prepared a speech, but 
made some offhand remarks which were 
very highly appreciated and enjoyed. 

Following luncheon K. L. Walling, 
manager of the Iowa Rating Bureau, 
read a paper on “The Work of the Bu- 
reau,” which brought out many facts of 
great interest to his hearers. 


General Discussion Opens 


President Binder then called B. F. 
Kauffman to the chair to preside at the 
general discussion. This part of the 
session was one of the most satisfactory 
and profitable of the entire meeting. 
The first speaker called upon was C. 
E. Bronson of Waterloo. He extended 
welcome to the agents and_ then 
launched directly into the question of 
defense of the antidiscrimination law. 
David J. Murphy of Dubuque followed 
him along similar lines and branched 
off into the numerical weakness of the 
agents’ organization. M. L. Dudley,, of 
Des Moines, moved the appointing of a 
committee on organization to strength- 
en the association, but action was de- 
ferred pending the report of the resolu- 
tions committee on the proposal for a 
Paid secretary. 


Secretary to Furnish Rulings 


At the suggestion of E. H. Warner 
of Mason City, the incoming secretary 
was requested to furnish copies of the 
iMsurance commissioner’s rulings to 
each member of the association. The 
legislative committee had already re- 
Ported concerning rulings that had 
been made by Commissioner English, 
but apparently there has in the past 

een no’ organized method of getting 
these before the agents in the state. 

L. H. Stubbs, of Cedar Rapids, was 
called upon and expressed his pleasure 
at being a member of the organization 
and stated that he was not sure he 
would have cared to come to Iowa to 
engage in the business if the antidis- 
Crimination law had not been passed. 








He contributed also to the discussion of 
how to protect the law. 


Agents Respond Well 


Toward the close of the discussion 
Mr. Kauffman stated that the dues re- 
ceived from members represent from 
25 to 75 percent of the actual expenses 
paid by the organization. The rest has 
been raised by subscription. He said 
that every member of the organization 
should hold himself ready to meet a 
call for an assessment if it were found 
necessary to make one and this seemed 
to meet with general approval. Mr. 
Kauffman said that he had yet to find 
an agent in lowa who, when called upon 
to get busy in connection with legisla- 
tive or other matters, had failed to 
respond. On account of this willing- 
ness of the agents to work, the influence 
of the association is more far-reaching 
than it might appear to be. 

There were two committees which 
made no reports and the fact that they 





failed to report: shows one point in 
which the Iowa association is not as 
strong as it ought to be. These two are 
the committees on farm insurance and 
on casualty insurance. 

Mr. McCarthy, of Griswold, stated 
that he had talked with several farm 
agents and they had refused to attend 
the meeting because the affairs of farm 
agents were not taken up. Farm agents 
constitute in Iowa a large and very 
important part of the agency body and 
unless their peculiar interests can be 
looked after, the organization will fall 
short of accomplishing all that it might. 

Possibly one reason why the casualty 
committee did not report is that the 
business is generally satisfactory in 
lowa at this time. 


Reports Adopted 
The reports of the convention com- 
mittees were received and adopted 


unanimously. No opposition to Du- 
buque as the next convention city arose, 


and the only opposition to the adoption 
of the report of the committee on nomi- 
nations came from Mr. Coates, who was 
named as president. 

As shown elsewhere, the resolutions 
were brief. Following their adoption it 
was decided that the vice-presidents of 
the association should act as a commit- 
tee on organization. 

The meeting was closed very fittingly 
by some remarks from Hermann Miller, 
of Waterloo, one of the most highly re- 
spected fire underwriters in the state of 
Iowa. He took for his subject the meth- 
ods of keeping the antidiscrimination 
law on the statutes. 





Gordon Fogg of Sioux City was the 
youngest delegate present. He had to 
miss one day in the grade school, but 
he felt that it was really essential to 
be at Waterloo to see that his father 
had a good time. Gordon sports a 
good sized watch and a large collec- 
tion of fobs. 
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And at a cost so low that anyone can afford it. 


1.—$ 5,000.00 In case of Death from Ordinary causes. 
2.— 10,000.00 In case of Death from Accident. 


3.— 25.00 Weekly indemnity for Total Disability 
due to Accidental In 


7.— 1,250.00 For Loss of One Hand, Foot or Eye. 
Cash and Loan Values, Paid-up and Extended Insurance, and other Liberal Benefits, Privileges and Guarantees. 


SALESMEN WANTED IN IOWA 
If you are HONEST and WILLING TO WORK, there’s an opportunity here for tremendous 
financial success in selling this contract. Get the full facts from 
E. L. RINES, FIELD SUPT., DES MOINES, IOWA, or 
A. J. FAERBER, GENL. AGT., DAVENPORT, IOWA 


jury (Limit 104 


9.— 500.00 Annual Income for Life (10% of Face 
4.— 12.50 Weekly Indemnity for Partial Disability 
due to Accidental Injury (Limit 26 


weeks). Payable in monthly installments if de- 
sired. Premiums are waived. If death 
5.— 25.00 Weekly Indemnity for House Confinement occurs before the face of policy is paid, 
due to Sickness or Disease. balance is payable in one sum to bene- 
6.— 12.50 Weekly Indemnity for Non-Confinement ficiary 
during Convalescence from Sickness or 10.— 2,846.50 Cash Surrender Value at end of 20 years, or 


(Aggregate Limit for Sick- 11.— 5,000.00 Paid-up Life Insurance at end of 20 years. 
12.— 5,000.00 Face of —- Policy Payable to Insured 


8.—$ 2,500.00 For Loss of Both Hands, Feet or Eyes, 


‘Safety First 


Protection (or perpetuation) of your income is a present and future need of yourself and your 
family. All sensible men know this, and act on it. That’s why it is 


EASY TO SELL 


our new COMPLETE PROTECTION POLICY. This is the world’s greatest policy, and is 


attracting more attention than any policy on the market today. 


An Income For Life if totally disabled. 
An Income if sick or injured. 
Life Insurance if you die. 


At age 35, a $5,000 policy costs $39.73 per $1000 


or One Hand and One Foot; your pre- 

miums cease, and you will receive An- 

—, Income for Life as in Benefit 
oO. 9. 


of Policy) in case of Total and Per- 
manent Disability from Any Cause. 


at Age 8 
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Charles W. Higley, General Agent 
Montgomery Clark, Ass’t General Agent 
1105 Insurance Exchange 
Chicago, Illinois 





A GOOD AGENCY COMPANY 


THE HANOVER FIRE INSURANCE COMPANY 


OF NEW YORK 


Fire, Theft, Collision on Automobiles 
emember, we give SERVICE 


For Iowa 
Frank E. Hathorn, State Agent 
2932 Brattleboro Ave., Des Moines, lowa 
C. W. Borrett, Special Agent 
Spencer, lowa 
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C. R. TYRRELL, State Agent 
C. R. BOGART, Spec’! Agent 
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Those Who Registered 
and Others Present 
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Ackley—L. E. Coogee. 

Burlington—E. S. Phel 

Cedar Falls—W. H. Whitford, C. Spicer. 

Cedar Rapids—L. H. Stubbs, L. D. Burk- 
halter, Milo R. Whipple. 

Clarksville—C, H. Hunt. 

Clinton—J. a 

Colfax-—J. a 

Council Biure Frank H. Bin 

Davenport—Rohn Ruhl, H. nS Goettig. 

Decorah—H. D. oe 

Des Moines—M. L. Dudley, W. V. Will- 
cox, P. J. Clancy, W. M. Eldred, Joel Tut- 
tle, B. F. Kauffman, H. H. Lantz, Fred S. 
Young, A. J. Verran, George H. Farns- 
worth, Paul B. Van ong 

DeWitt—J. W. How 

Dubuque—E. A. Fitz, W. M. Kretsch- 
mer, C. B. Scheer, — L. Keyes, W. 
Coates, David J. Murp 

Fort Madison—W. ‘Geherfe. 

Griswold—E. C. McCarthy. 

Independence—Mrs. Paton McGuire. 

pine 7 tach E. Bay, G. R. Norris. 

Mason City—E. H. Warner. 

Perry—A. W. Dutton, Minnie E. Dutton. 

Sioux et A. Fogg, F. N. Walcott, 
Percy Webb, F. Grandy, George Wal- 
ter Oakley, ‘cudris Hoskins, Guy W. An- 
drews. 

Walker—J. C. Sherbon. 

Waterloo—H. E. Weatherwax, Charles 
8S. Bickley, F. J. Koepke, Laura C. Dimick, 
Nellie F. Brooks, O. = meer. Burton E. 
Wilson, O. O. Wolfe, G Cheever, F. E. 
Stewart, F. T. Bentley, a: E. Bronson, C. 
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C. Mounce, Herman C. Miller, L. H. Bron- 
son, H. W. ~ on Smad Charles M. Young, 
John N. Jacobs 


Webster City—J. L. Peterson. 


Field Men—oO. Ww. Follett, Home, Des 
Moines; E. M. Schoen, Atlas, Kansas City; 
G. L. Martini, 


Northern of London, Oma- 
ha; W. K. Wisner, Aachen & Munich, 
Cedar Rapids; O. J. Graham, Concordia, 


Ottumwa; H. N. Wood, North British & 
Mercantile, Omaha; H. M. Rose, Norwich 
Union, Omaha; E. S. Phelps, North Amer- 
ica, Burlington; Herbert D. Paine, Lon- 
don, Decorah; E. Mackintosh, Pennsyl- 
vania Fire, Des Moines; H. V. Myers, Iowa 
Manufacturers and Prussian National; H. 
A. Houghton, Firemen’s, Boone; W. 
Abbey, Buffalo German, Decorah; E. 
Freeman, Agricultural, Omaha; PS oh hob: 
erts, Scottish Union & National, Omaha; 
B. T. Hough, Hartford, Des Moines; R. E. 
Schramm, National-Ben Franklin, Chicago; 
Scott Humbert, Iowa State, Milton; J. E. 
Bright, Commonwealth, Des Moines; C. R. 
Tyrrell, Royal, Des Moines; Roger Swire, 
German American, Iowa City; Will H. 
Harrison, Commercial Union, Des Moines; 
J. C. Bauch, Iowa Manufacturers, Des 
Moines; J. S. McHugh, Hartford, Des 
Moines; James Marshall, Firemans Fund, 
Omaha; W. A. Scherfe, British American 
and Western, Fort Madison. 


Other Visitors—Charles E. Sheldon, 
western manager American, Rockford, I11.; 
c. J. Duncan, secretary Iowa Mutual Lia- 
bility, Cedar Rapids; K. L. Walling, man- 
ager Iowa Rating Bureau, Des Moines; 
Ed H. Smith, president, Farmers of Cedar 
Rapids; Herman Miller, secretary and 
manager, Iowa Manufacturers, Waterloo; 
R. L. Dutton, resident manager, Fidelity 
& Casualty, St. Louis; John und, 
Omaha. 








CONVENTION COMMITTEES 
President Binder at the opening ses- 


sion appointed the following convention 
committees: 


Nominations—W. Fred Grandy, Sioux 
City; Conrad B. Scheer, Dubuque; J . 
Storrar, Burlington; J. R. Grant, Boone; 


L. H. Stubbs, Cedar Rapids; Percy Webb, 
Sioux City. 


Resolutions—F. W. Coats, Dubuque; 
John Ruhl, Davenport; J. . Jefferies, 
Clinton; John E. egg Ottumwa; B. F. 
Kauffman, Des a 


Place of Next M 
Dubuque; B. B. ‘Hobbs, 
tle, Des Moines; 
City. 


—D. J. Murphy, 
eokuk; Joel Tut- 
Cedric Hoskins, Sioux 





Emory H. English, insurance com- 
missioner of Iowa, must get a great 
deal of satisfaction out of the high re- 
gard in which he is held by the insur- 
ance agents of the state. To him 
more than to any other one individual 
is given credit for securing the enact- 
ment of the antidiscrimination law, 
which not only has led the fire insur- 
ance business out of the wilderness, 
but has brought justice to the people 
of the state. His administration of the 
measure has been intelligent and im- 
partial. He has not failed to look after 
the interests of the public nor has he 
treated the insurance companies and 
their agents as would-be criminals. 
Mr. English had it within his power 
to make all kinds of trouble in Iowa, 








but he has pursued a level-headed and 
patriotic course which has done much 
to create confidence in discrimination 
legislation generally. 


ENTERTAINMENT FEATURES 

The entertainment features of the 
convention were not on a pretentious 
scale, but were very pleasant, indeed, 
and all that there was occasion for. 
At noon the visiting delegates were the 
guests of the Waterloo agents at lunch- 
eon at the Russell-Lamson. After the 
close of the session, an abundance of 
automobiles to take the entire crowd 
were in front of the hotel, and every- 
body that wanted to go riding had the 
opportunity. The evening’s feature 
was quite out of the ordinary, occur- 
ring at the Business Men’s Gym, and 
being in the form of a number of box- 
ing matches. 








Frank H. Binder, who retired as 
president at the close of this meeting, 
has served the association well. For 
two terms he was secretary, with all 
the work that office entails, and for the 
past year the main responsibility of 
the organization rested upon him. Un- 
der his guidance the program moved 
straight ahead, as he wasted no time 
on introductions or side features of 
any kind. 
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LONDON GUARANTEE & ACCIDENT C0. Ltd. 


F. W. LAWSON, General Manager 
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